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Recently Inherited a Home
That You Don't Need?

as a loved one or family mem-
Hber recently passed on and left

you with their home? Inherit-
ing a house can be a delightful gift, but
it can also present a significant number
of challenges that you must navigate.
Let's explore how to deal with an inher-
ited house and, should you decide to,
how to sell it without incurring too
much stress.

Are Emotions Involved?

The death of a family member or other
loved one can be a trying time emotion-
ally. Depending on how the deceased
left the property, you may also have to
deal with cleaning out personal belong-
ings and reviving old memories. A bat-
tle over a will or the proceeds of an
estate can compound the situation,
making things worse.

If you are emotionally involved, it is
best to work with a real estate agent
who can do much of the heavy lifting.
That way you can focus on supporting

your family and keeping your stress levels
down.

Understand Your Legal Obligations

Although real estate inheritance is com-
mon, there are still some legal issues that
must be considered. As such, you will need
to understand what your legal obligations
are in the will or estate process. Are you the

executor of the will, or
| is someone else? Is the
| property included in a
trust, or is it free-
standing and gifted di-
rectly to you? Has the
probate period passed,
or can a family mem-
@Y ber or relative still
¢ challenge the will? If
you haven't already, it
is best to speak with a
real estate professional
or experienced lawyer
to get their advice.

Consider the Tax Implications

As with any financial windfall, there are
going to be tax implications that need to be
considered when selling an inherited home.
For example, it's unlikely that you will
qualify for the home sales tax exclusion un-
less you have been living in that house as
your primary residence. Once you sell the
home, you will also need to report the pro-

Ten Tax Tips for Individuals
Selling a Home this Year

taxable. But did you know that if

you sell your home, you may not
have to pay taxes? Here are ten facts to
keep in mind if you sell your home this
year:

l n most cases, gains from sales are

1. Exclusion of Gain. You may be able
to exclude part or all of the gain from
the sale of your home. This rule may
apply if you meet the eligibility test.
Parts of the test involve your ownership
and use of the home. You must have
owned and used it as your main home
for at least two out of the five years be-
fore the date of sale.

2. Exceptions May Apply. There are
exceptions to the ownership, use, and
other rules. One exception applies to
persons with a disability. Another ap-
plies to certain members of the military.
That rule includes certain government
and Peace Corps workers. For more in-
formation about these exceptions,
please call our office at 888-670-6791.

3. Exclusion Limit. The 3
most gain you can exclude

from taxes is $250,000.

This limit is $500,000 for

joint returns. The Net In-
vestment Income Tax will

not apply to the excluded

gain.

4. You May Not Need to
Report the Sale. If the
gain is not taxable, you
may not need to report the
sale to the IRS on your tax
return.

5. When You Must Report the Sale. You
must report the sale on your tax return if
you can't exclude all or part of the gain.
You must report the sale if you choose not
to claim the exclusion. That's also true if
you get Form 1099-S, Proceeds from Real
Estate Transactions. If you report the sale,
you may need to pay the Net Investment In-
come Tax. Please call our office at 888-
670-6791 for assistance on this topic.

6. Exclusion Frequency Limit. Gen-
erally, you may exclude the gain from
the sale of your main home only once
every two years. Some exceptions
may apply to this rule.

7. Only a Main Home Qualifies. If
you own more than one home, you
may only exclude the gain on the sale
of your main home. Your main home
usually is the home that you live in

continued on page 3
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Consult an Experienced Real
Estate Agent

Selling a home that you have inher-
ited in a Will or as part of an estate,
can be an emotionally-draining
process. Before you make any
moves, it is best to speak with a real
estate professional who has experi-
ence dealing with inherited homes.
Contact our office at your conven-
ience and we will be happy to meet
with you and share our guidance.
Schedule an appointment today. Call
888-670-6791. m
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It's time to make a career
choice that you will LOVE.
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Real Estate Remains a Strong Wealth
Management Investment

young long-haul trucker driver
Aonce took an elder’s advice and in-

vested all of his money into real es-
tate. Even though he was seldom at home
to enjoy the fruits of his labor, he hired a
property management company to handle
the properties. The advice that stuck with
the driver was simple: “They’re not making
any more of it, land that is.”

In terms of growing personal wealth, the
real estate market may fluctuate, interest
rates change, and the GDP can bounce like
a ball. But, land is permanent. That may
seem like a simplistic view of wealth man-
agement. Maybe it is. But that trucker re-
tired early with multiple investment
properties and is now a reasonably wealthy
man.

His portrait in wealth management suc-
cess highlights the notion that real estate re-
mains a strong financial driver. The next
logical question is whether or not now is the
time to build a powerful real estate portfo-
lio.

Current Market Conditions

Real estate investment does not necessarily
follow the popular stock market thinking
about buying low and selling high. In fact,
investors such as the trucker had no plans
to sell at all. That being said, the current real
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estate trends are widely considered a
“seller’s market.” Are they really?

With millennials and soon Generation Z
buying up homes, inventory remains lower
than demand. That naturally has resulted in
an uptick in listing prices. Couple the sup-
ply and demand issue with Federal raising
rates and one might think this is a bad time
to buy. Nothing could be further from the
truth.

Buying rental properties are long-term
investments. Buyers would be wise to do
the math on how much the monthly mort-
gage, insurance, taxes and overhead, meas-
ure against the potential revenue. Some
property owners do their math based on 10
months rather than 12 to account for unex-
pected expenses. If the math works, it could
be a valuable asset.

REPRESENTATION FOR

RESIDENTIAL

FOR BUYERS
I. Understanding your unique property

2. Review of your real estate agreements

3. Negotiation of the best terms for you
in the agreements

4. Explanation of the purchase contract
and mortgage documents

5. Correspondence with the seller’s attorney

6. Communication with the title company

8. Obtaining the necessary title work

9. Review of mortgage commitment

10. Review of title commitment

11. Preparation for closing

12. Resolving all disputes before closing

7. Correspondence with the mortgage company

13. Representing you at your successful closing

ALL THIS FOR A $1,500 FLAT FEE
CALL 1-855-768-8845

...Figeroux ; Associates

REAL ESTATE

FOR SELLERS

I. Understanding your unique property

2. Preparation of your real estate
agreements

3. Negotiation of the best terms for you
n tﬁ; real estate agreements

4. Explanation of the real estate
contracts & covenants

5. Correspondence with the buyer’s
attorney

6. Correspondence with other parties

7. Preparation for closing

8. Resolving all disputes before closing

9. Representation of you at your
successtul closing

26 Court Street, Suite 701, Brooklyn, NY 11242

EQUITY SMART REALTY

EMPOWERING EQUITY SMART INVESTMENTS

26 Court Street, Suite 701
Brooklyn, NY 11242

Phone: (888) 670-6791

Fax: (718) 222-31583

E: info@equitysmartrealty.com
W: www.equitysmartrealty.com

Real Estate Less Risky than Stocks
Return on investment in real estate has the
potential to far outpace stock buys. Con-
sider that when you purchase a stock, things
outside your control impact value and div-
idends. Think for a moment about how Elon
Musk turned Tesla stocks into a roller
coaster ride due to a few odd tweets and
media interviews.

Owning property insulates investors from
many external forces. Over time, rental rev-
enue pays down the note. This allows own-
ers the ability to siphon off money or
leverage equity for additional real estate
buys. With measured determination, your

BUY | SELL | RENT | DEVELOP
RESIDENTIAL & COMMERGIAL REAL ESTATE

BRIAN FIGEROUX, ESQ.

wealth management portfolio could include
multiple properties that are paid off at re-
tirement age. It worked for a truck driver
who took some simple advice from an
elder.

There’s little doubt that real estate re-
mains a strong asset for increasing personal
wealth. If you are considering a purchase,
speak with a real estate professional.

We are happy to help and share our in-
sight and experience to help you with the
real estate investing process. Schedule an
appointment today. Call 888-670-6791. ™

ARE YOU READY TO SELL YOUR HOME?

WHY SELL WITH US!

if in foreclosure?

property to their clients.

5. It's not your full-time job.

10. You put yourself at risk of being sued.

26 Court Street, Suite 701
Brooklyn, NY 11242

Phone: (888) 670-6791

Fax: (718) 222-3153
Email: info@equitysmartrealty.com
Web: www. equitysmartrealty.com

1. Do you know the true value of your property, even

2. Forget short sales; you are ill advised,; listen to us.
3. Buyers’ agents may not want to show your

4. It's harder to keep your emotions out of the sale.

6. Agents have a larger network than you do.
7. You subject yourself to needless showings.
8. Negotiating the sale is tricky and awkward.
9. You can’t see what's wrong with your home.

SELL YOUR
HOUSE FAST!

EQUITY SMART REALTY

EMPOWERING EQUITY SMART INVESTMENTS

CALL US NOW!
(888) 670-6791




Fight Slum Landlords with a Tenants’

Association

BY CHEREEN JAMES

lum landlords hinder tenants’ rights
S to the quiet enjoyment of their prem-
ises. How? With no proper mainte-
nance to the dwelling, slum landlords
collect tenants’ hard-earned dollars in ex-
change for unlivable conditions. So, what
can you do? You can associate! Landlord-
tenant law provides for Tenants’ Associa-
tions to bring lawsuits known as Article 7A
proceedings. Tenants can also consult with
a landlord-tenant attorney to further under-
stand the process and to know their rights.
The best way to bring the slum-like con-
ditions to the attention of your landlord is
by forming a Tenants’ Association. Why it
works? The landlord feels the pressure
when a large portion of his rental income
threatens action. With an association, ten-
ants can demand repairs and may be enti-
tled to an abatement or a decrease in rent,
when there is a decrease in services. Not
only can a Tenants’ Association demand re-
pairs and maintenance, they can prevent ha-
rassment and illegal evictions and
encourage cooperation among the occu-
pants of a building.
If a lawsuit is brought, tenants can ask the
court to appoint an administrator to manage
the property in place of the owner. Accord-

ing to the New York City Housing Court,
at least one-third of the tenants of a build-
ing can bring an Article 7A proceeding
when for at least 5 days, dangerous condi-
tions exist, such as rodent infestation and
the lack of heat or hot water.

Although it is not mandatory, it is neces-
sary to elect a governing body and to create
and abide by the by-laws for the Tenants’
Association. This way, a select few can
meet with a landlord-tenant attorney, ap-
pear at Court hearings, and sign on behalf
of the Tenants’ Association.

Tenants’ Associations, with the help of a
landlord-tenant attorney can take advantage
of the Tenant Interim Lease program (TIL),
which offers low-income Tenants, Associ-
ations the opportunity to purchase their
apartments as cooperatives. According to
NYC HPD, through this program, tenants
living in City-owned buildings can pur-
chase their apartments for an affordable

mortgage.

deeds).

Our prices are reasonable and
we are happy to offer
you a consultation prior
to taking your money.

L]

DEED TRANSFERS

Do you need to do a deed transfer? Our Firm would be happy to
help. Our fee is $750, plus ACTUAL recording fees.

We would be glad to assist you with any of the following:

O Add a spouse, family member or partner to a deed.

Q Remove an individual from a deed.

O Transfer a deed from an individual to a Corporation, LLC or Trust.

QO Advise you on whether a deed transfer would violate the terms of your
QO Advise you on the best way to take title (eg: tenants in common or

joint tenants with right of survivorship).

Q Advise you on the best type of deed to use (there are many types of

Our attorneys have handled numerous deed fransfers.

Call 1-855-768-8845

L .LFigeroux &; Associates

price. Tenants will have to abide by the
laws of forming a cooperative, by the re-
quirements of the program, and they will
have to be organized for the program to
work well.

Tenants” Associations can also be involved
in Article 78 proceedings. When appealing
an administrative decision, such as removal
from the TIL program, Tenant Associa-
tions, with the help of a landlord-tenant At-
torney can seek a favorable outcome.

For tenants in city-owned buildings,
funding is available for Tenant Associations
through the New York City Housing Au-
thority (NYCHA) Tenant Participation Ac-
tivity program. According to NYCHA,
funding is geared toward the benefit of
NYCHA residents, for activities like skills
training, Family Days, and to get office
supplies for the Tenants’ Association.

Funding for the Tenants Association can
come from member dues, individual
donors, fundraisers or non-profit organiza-
tions. Consult a landlord-tenant attorney for
more information about forming a Tenants’
Association or whether you need further
advice for the benefit of your community. .

We are happy to help you start the process
of setting up a Tenants’ Association. Sched-
ule an appointment today by calling 855-
768-8845. |

Tax Tips
continued from page 1

most of the time.

8. First-time Homebuyer Credit. If you
claimed the first-time homebuyer credit
when you bought the home, special rules
apply to the sale. For more on those rules,
please call our office at 888-670-6791.

9. Home Sold at a Loss. If you sell your
main home at a loss, you can't deduct the
loss on your tax return.

10. Report Your Address Change. After
you sell your home and move, update your
address with the IRS. To do this, file Form
8822, Change of Address. You can find the
address to send it to in the form's instruc-
tions on page two. If you purchase health
insurance through the Health Insurance
Marketplace, you should also notify the
Marketplace when you move out of the area
covered by your current Marketplace plan.

Questions? Help is just a phone call away.
Call us at 888-670-6791. =

LANDLORD &

TENANT GASES

YOUR RIGHTS &
WILL PROTECT
THEM!

STOP

ILLEGAL

EVICTIONS;
POLICE POLICY
117-11

FREE CONSULTATIONS
Every Saturday 10am-3pm

Call 718-222-3155

* Evictions

* Orders To Show Cause
» Non-Payments

* Holdovers

* Appeals

» Tenants' Rights

« Co-ops

* Leases

Obtain Services

Rent Abatements

All D.H.C.R. Proceedings
» Overcharges

* Primary Residence

* Owner Occupancy

* Buyouts

* Relocations

Article 78

 Jury Trials

LAW OFFICES OF FIGEROUX & ASSOCIATES
26 Court Street, Suite 701, Brooklyn, NY 11242

1-855-768-8845

www.figeroux.com




Mistakes Seasoned Home Buyers

Often Make

t’s not uncommon today to move sev-
Ieral times during adulthood, whether

across town or across the country. Sea-
soned home buyers have been through the
real estate process, often more than once.
However, even if the home purchase has
become routine, there are mistakes that can
be avoided.

Stuck in the Past

The real estate market doesn’t stand still. It
cycles and shifts, which is why it’s often
recommended to rely on a real estate pro-
fessional for an understanding of the cur-
rent market. It is unlikely that home buyers
with property purchased ten years ago, will
have the same experience buying today.
Don’t get stuck in the past, thinking the
process will play out the same. It may, but
it’s important to be ready for changes.

Skipping Homework

Whether upgrading to a larger home to ac-
commodate a growing family or downsiz-
ing as the nest empties, it’s essential to do
your homework before placing the current
home on the market and committing to a
new one. Certain homework needs to be
done before beginning the buying process,
especially if the purchase is reliant on the
sale of the current home.

*Determine if you’re buying with cash or

EQUITY SMART REALTY
EMPOWERING ECUTY SMART INVESTM

—

need to sell your current home.
eIf need to sell your current home first, will
the seller of new home offer contingency?
*Is a flexible timeline needed for closing on
your current home or are you buying new?
Working out these types of critical details,
even for seasoned home buyers, can be
daunting, which is why it can be helpful to
have a trusted real estate agent.

Allowing Emotions to Lead

Maybe the current house wasn’t the “for-
ever” home. Seasoned home buyers, just
like first-timers, can find themselves lost in
emotions when searching for the perfect
house. It’s a pitfall every home buyer
should work to avoid. The home may have
some of the exact features desired or be in
the ideal location, but if it doesn’t fit the

Fire Your Landlord
and Become An American Home Owner

The Chambers’ pre-purchased education program is known as Fire Your Landlord. This
program is designed to take the mystery out of the home-buying process and prepare first-time
Y homebuyers to make the important choices related to home ownership.

* Credit and credit issues

¢ The role of the lender

* Tax benefits of ownership

Immigrant’s
Journal

The seminar covers such topics as:
* Knowing your financial situation

* The types of home ownership

* Understanding the loan closing process
* Your legal rights and responsibilities as a home owner

budget or has other issues, it’s not the right
one.

Overextending Resources

Home buying is an exciting experience and
it can be easy to become caught up in the
process. However, overextending resources
can make life after the purchase difficult.
To help protect against overextension of re-
sources later, always factor in the following
when buying a home:budget, time and DIY
abilities.

Overextending on budget can directly af-
fect the ability to make any needed repairs
and if schedules are hectic, there might not
be enough time for projects. In addition, it’s
important to honestly take stock of DIY
ability, and it’s okay to acknowledge that
some jobs/repairs will require professionals
or some level of assistance.

The key for seasoned home buyers, as
well as first-timers, is to never be afraid to
ask questions, make lists, and rely on pro-
fessional help from a real estate agent.

If you're currently in the process of look-
ing for a new home, you may want to con-
tact one of our experienced real estate
professionals for more information. Sched-
ule an appointment today. Call 888-670-
6791. =

To register:
Visit: www.nacc.nyc
Email: info@mynacc.org

Choose from any of these dates:
Monday, January 7, 2019 @6pm
Monday, January 14, 2019 @6pm
Monday, January 28, 2019 @6pm
Monday, February 4, 2019 @6pm
Monday, February 11, 2019 @6pm

Location: 26 Court Street, Suite 701
Downtown Brooklyn

Call Equity Smart
Realty at
888-670-6791
fora FREE
consultation.
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Call (888) 670-6 791 to discuss your home fmancmg optzons
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Mortgage Loan Progr .
580 Credit Score il

In our continuing effort to help foster
home ownership, we are offering
loans with credit scores starting at 580
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