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More than SO‘Vf of Americans overestimate the cost of
life insurance.
Life insurance is often more attainable than people expect. Understanding the facts can help

you make a more informed decision about protecting the people who depend on you.

Four common misconceptions can keep people from reviewing their coverage. Here is what the source flyer says to
consider.

Life insurance is too expensive to buy.*

Life insurance may be more cost-effective than you think. A recent study cited in the source flyer
found that consumers estimated the cost of a term policy at about 2.5x its actual cost.}

Compare coverage amounts, policy types, underwriting, benefits and premiums. The right fit depends
on your goals, budget and health profile.

Waiting can affect premiums.

The source flyer gives one carrier example: a healthy 45-year-old male waiting until age 55 to buy a $250,000 Gerber Life
Whole Life policy could see the illustrated standard annual premium rise by 55%.2

Life insurance is too complicated.1

TRUTH Buying life insurance does not have to be a complex process.

TP 31% of non-owners in the cited study said they had not purchased coverage because they did not
know what to buy or how much they needed.! A broker can help compare options and explain the
tradeoffs.
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MYTH The life insurance | have through my employer is enough.5

TRUTH Employer coverage may not be enough to fully protect a household. The source flyer notes that
workplace life insurance is often capped at a set amount and may not fully replace lost income.”

Tip Review your housing costs, debt, income replacement needs, education goals and final expenses. With
54% of U.S. households relying on dual incomes, the loss of one wage earner can create a significant
financial gap.6

of American workers believe the life is generally offered by

5 3 % insurance they receive through 1X sa | a Fy employer-provided coverage in

work is enough.” the source material, which may
not be enough to maintain a
household's standard of Iiving.5

1

MYTH Life insurance is only for final expenses - there is no benefit for me.

TRUTH Life insurance can serve purposes beyond final expenses. Some policies may include riders or
features that provide access to benefits while the insured is living, subject to policy terms and
eligibility.

Ask which living-benefit riders, cash-value features, conversion options or other provisions may be
available. Features vary by carrier and product, so review the actual policy terms.

i ?
Not sure whether your current coverage is enough? 410.600.7825

Dunlap Financial Services can help you review what you already have, teams@dunlapfs.com

identify potential gaps and compare available life insurance options. dunlapfs.com/life-insurance

Sources from the original consumer flyer: 1. 2024 Insurance Barometer Study, LIMRA and Life Happens. 2. Gerber Life Whole Life $250K illustration cited in the source flyer: healthy male age 45
vs. age 55, standard annual rates. 5. Facts About Life 2024 Workplace Benefits, LIMRA. 6. Consumer Expenditure Survey, U.S. Bureau of Labor Statistics, 2022.

Educational material only. Coverage, premiums, underwriting, rider availability and benefits vary by carrier, product, state and applicant. Review the policy and carrier materials for complete terms
and conditions. Dunlap Financial Services is an independent insurance brokerage.
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