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WHEN STYLE MEETS STONE

An Award-Winning Partnership for an Artistic Duo

STRONG  FOUNDATION
OF HISTORICAL INSPIRA-
TION AND THE ARTISAN’S
TOUCH HAS BROUGHT
THE ACKNOWLEDGMENT
OF A LONGTIME COLLABORATION BETWEEN
MICHIGAN-BASED TILE DESIGNER DAVID
ELLISON AND INSTALLER RICHARD HORNE
oF RJH TILE, STONE, AND MARBLE.

The duo’s informal, artistic partnership was
honored during the Coverings Installation
and Design Awards in June. They were hon-
ored for superior installation of tile or stone,
overall aesthetics, and the interpretation of a
distinctive design vision.

The pair were honored for their four-year-
long collaboration on the 7,500-square-foot
Rosenthal residence in Walled Lake, Mich.
The project used a large amount of tile and
stone throughout the home, including five
bathrooms, the master bedroom, and a great
room. Through use of special cuts, mitered
installations, and epoxied finishes, stock stone
was given a special appearance. Ellison pro-
duced hand-made, artisan tiles for the project.

“We are very interested in doing special
custom pieces,” Ellison said. “Richard would
rather do something special than a mall floor
even at a lower cost. We are not in it for the
money. It is a passion.”

Ellison, who lives in St. Claire Shores,
Mich., David Ellison Tile.
Horne’s RJH Tile, Stone,

owns
business,
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and Marble in Holly, Michigan,
my own business for 20 years now,” Horne said.

specializes in stone, tile, and masonry work. “I’ve had
“We are a custom installation crew. We
do a lot of our own design work. Our specialty is custom stone installation of all kinds.”

The pair first met years ago when Horne sent his wife down to Ellison’s business to look for tile
to use in a bathroom renovation. They began collaborating and have worked on a variety of projects.

“We do some outside fountains and stone works, fireplaces, and backsplashes, primarily with high
relief tile,” Ellison said. “Relatively few ever go on the floor. It is mostly on walls.”

by Joel Davis

PHOTOS BY RICHARD DOYLE

The Rosenthal entrance features lavish use of
stone. From its vaulted herringbone ceiling
with Ellison chandelier medallion, inset with
dolphins to the travertine floor with a fabri-
cated compass rose by RJH tile, craftsman-
ship and detail abound. The bar showcases a
large Ellison dolphin, columns and arch with
Oceanside glass mosaic

Fireplaces are an excellent project for the
use for higher end artisan products because
of their high visibility and relatively low
surface area, Ellison said. “Even if you have
an expensive product, you don’t have a lot
of cover there.”

By the use of stock materials as the base
of their designs, the pair can help customers
get the most out of their budget by concen-
trating the use of artisan materials where
they will make the most visual impact. “The
basic material we use is tumbled stone,”
Ellison said. “By using it, we can cover 80
to 90 percent of the surface in a relatively
affordable base product. I produce all the
ornamentation and the decorative pieces to
go with that.”

Working with Ellison allows RJH Tile
and Marble access to a rich source of archi-
tectural tile. “We incorporate that with our
stone work,” Horne said. “We are more or
less a partnership without the partnership.”

“I’m a designer,” said Ellison. “I make the
tiles. He’s the installer. We both have the
same passion. We just have different ways
of coming to the product.”

Continued on page 2
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Top: The award winning collaboration of tile designer David Ellison and installer Richard Horne

——

of RJH Tile, Stone, and Marble on the 7,500-square-foot Rosenthal residence in Walled Lake,
Michigan involved imagination and rich detail. The breakfast room ceiling inset (above) is a 3 x 6
inch marble with a herringbone pattern and Ellison’s custom stoneware panels with acanthus and

reel and bead borders.

Bottom Left: This stone bar features Absolute black granite, light walnut travertine and Texas
Creme with Ellison masks, scrolled leaf inserts, shell, scroll, and ribbon and bead borders.

The designs are developed on the computer and
incorporated by hand-measuring, hand-drawing,
and consulting with architectural references.
Horne will then approach Ellison about produc-
ing a specific type of tile for the project. “A lot
of the time what I’ll do is hand-draw something,
and he works his magic and puts it together,”
Horne said. “He’s very good at what he does.”

As an installer, Horne’s work is often based on
historical architecture. His interest runs from the
12th Century onward. “The great cathedrals —
anything to do with stone,” he said. “The older I
get, that is really what I enjoy looking at it. I like
to take it back as far as we can.”

Horne and his crew are all natives of Great
Britain. Returning home for visits still serves
to inspire him. “Every time I go back, I look at
different structures, different cathedrals, and old
houses,” he said. “You look at details of how
stone masons used to be putting things together.
It’s more or less a lost art form as time goes on.”

The tiles produced by Ellison feature finer
detailed ornamentation than what people might
normally associate with the product. “(What I
do) is more like stone carving,” he said. “People
have a preconceived notion of shiny glazes.
Ours are unglazed and probably closer to stone
than tile is traditionally thought of. They all
have a historic nature to them like they’ve been
around. They have had a history already.”

Ellison works from a small studio at his home.
Producing tile is done by hand. “We make a
porcelain model for a tile, and then we’ll make
a plaster mold,” he said. “The clay is pressed
into it. All the tiles are handmade. They are
hand-pressed.”

“We have a variety of different styles,” Ellison
said. “We are not necessarily a high volume
production studio. We don’t stock tile. We make
it as we need it. We have a very large library of
patterns and ornamentation here.”

Continued on page 7
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of coral stone, cut on-site with Ellison’s custom floral pan-
els, capitals, the Neptune insert, and shell borders.

Inset: Detail of column support for a bar repeats the
shell border motif.
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Continued from page 2
Shower medallion features a 2-ft.
Ellison Apollo on.a tumbled marble
background.

“I have got some historic patterns from old
studios.”

Ellison’s journey in artisan tile began at the
Pewabic Pottery in Detroit, Mich. Founded in
1903 by Mary Chase Perry and Horace Caulkins,
developer of the portable Revelation Kiln.

The name of Pewabic Pottery is well-known
in connection with the rise of the Arts and Crafts
Movement in Detroit. “It was not as big as some

of the really old companies but was still well
respected,” Ellison said.

Michigan State University became the owner
of the business in 1966 and operated the pottery
as part of its continuing education program. As
a student at Pewabic, Ellison was engaged in
independent study for architectural ceramics.
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| An elegant and delicately detailed
inset featuring an Ellison'Sea turtle.

When ownership was transferred from the uni-
versity to the private, nonprofit Pewabic Society
in 1981, work began to revitalize the Pewabic’s
educational offerings, during which Ellison’s
help was enlisted. As a Pewabic staff member,
he set up the tile program. Later, after starting
his own business, he returned to teach.

The experience gave him a strong foundation
in the visual, structural, and architectural aspects
of tile. The historical patterns associated with
Pewabic served as a starting point for Ellison’s
evolving aesthetics. “It was probably a little
more naive and primitive than what we had
in mind. We wanted to go toward more of a
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In the Rosenthal master bedroom
cated the bed using Crema Ma

inserts and Ellison moldings

monks. The wall inset include
ings with hand-cut Tuscan Gold bask
and Boyce and £¢an Moon Dots.
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safest, easiest to use and most reliable in the industry.

Available At
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800-575-4401

Limited Time Offer- Save 549
on the Abaco Pro 50 Lifter
Reg- $499!

Abaco Machines, the leader in stone and glass lifting equipment. With
years of research and development, our products are engineered to be the

Limited Time Offer
Save $25.00/Pair
Abaco Carry Clamps
Reg- $224.95!
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