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A few questions to start:



A few questions to start:

Why are you selling?



A few questions to start:

What is your biggest concern?



A few questions to start:

If you could wave a magic wand and 
make this process go how you want, 
how would it look?



A few questions to start:

What are some things that you love 
about your home? What makes it 
unique?



A few questions to start:

What are some upgrades, 
characteristics, and special items your 
home has that you’d like me to 
showcase?



A few questions to start:

What are the expectations you have 
for me as your realtor?



A few questions to start:

What price were thinking of listing the 
home at?









              Why Me?

Nathan Johnson Team
Our Mission is to guide you step by step 
through the entire process with as little 
stress as possible. We will streamline the 
process for you with the hope of making 
this experience as pleasant and worry free 
as possible.

With the systems we have in place, we will 
make sure no details fall through the 
cracks.



Background on the next handful 
of slides:

● I’m going to talk a lot about myself and 
my team in the next few slides

● It’s not me bragging, It’s me showing 
how I’m different than just about every 
other real estate agent

● It’s me showing how I can get you the 
most money possible with as little stress 
possible



What we bring that can make you more 
money and lower your stress levels

● Experience (# of sales/year) - not necessarily 
years in real estate

● Reviews - satisfied clients
● Experience with both buyers and sellers
● Good systems in place to make sure nothing is 

forgotten and that your experience is less 
stressful

● Marketing 
● Get the most money in your pocket from your 

sale possible
○ Higher listing price does not always 

mean a higher final sales price



What we bring that can make you more 
money and lower your stress levels

Experience (# of sales/year) - not necessarily years in real 
estate

● 50 to 60 sales per year - to include both buyers and 
sellers

○ This means that I’ve been involved in a lot of different scenarios 
on both sides of the deal and have experience navigating them in 
the current market

● I know the way to handle those situations in way that 
helps you make more money while keeping the other 
side satisfied

○ Less experienced agents may not have the knowledge to 
successfully navigate the situation



What we bring that can make you more 
money and lower your stress levels

Reviews - satisfied clients

● We have more Zillow reviews than just about anyone - 
and great reputation throughout the city - this will help 
you get more offers and better quality offers



What we bring that can make you more 
money and lower your stress levels



What we bring that can make you more 
money and lower your stress levels

Reviews - satisfied clients

● We have more Zillow reviews than just about anyone - 
and great reputation throughout the city - this will help 
you get more offers and better quality offers

● Nathan Johnson Team is usually in the top 5 in 
Colorado - #1 in Colorado Springs for RE/MAX



What we bring that can make you more 
money and lower your stress levels

Good systems in place to make sure nothing is 
forgotten and that your experience is less stressful

● We work with the top title company and top closer, 
Jamie Hensley at Empire Title, who goes above and 
beyond for us - she makes sure the buyers don’t have 
any judgements against them so that they are able to 
make the purchase - and that there are no ‘hidden’ 
liens on your property

● We use Top Producer - which through auto-emails and 
reminders to myself and our Transaction coordinator - 
keep us all on top of the important dates and deadlines





What we bring that can make you more 
money and lower your stress levels

Get the most money in your pocket from your sale 
possible

● We recommend listing at the optimal sales price to get 
the most showings and most offers. A higher list price 
does not always result in a higher sales price

● The more experienced your agent is in this current 
market the more likely you are to get the best offer 
selected.

● Help you negotiate through the inspection and 
appraisal stages in a way that helps you make the most 
money



What we bring that can make you more 
money and lower your stress levels

I-Buyers, Instant Offers, and other ‘Cash Buyer’ Programs

● I-Buyers have a HUGE service Fee (2%-3%) along with Commision 
for the sale as well (3% usually) [About 6% out of your pocket] And 
they give you ‘Below Market Value’ offer

● You make $15,000 to $20,000 less - all for ‘convenience’
● The only ‘added’ convenience I-Buyers give you is you get to skip 

showings



        More Money & Less Stress
Nathan Johnson Team

● Premier Agent on Zillow - your 
listings get promoted

● We spend thousands a month 
on advertising for our listings. 
○ This means hundreds of 

thousands more people see 
your listings



             More Money & Less Stress

Nathan Johnson Team

Heavily promote your listings 
on Realtor.com 



             More Money & Less Stress
Nathan Johnson

● Heavily promote your listings on 
Realtor.com

○ You’re listing gets more 
exposure than any other 
realtor’s listings

○ Approximately 170,000 
views a week on your 
listings & 5000+ 
engagements

○ Over $30k spent a month 
on marketing your listing 
and finding buyers for your 
listing on Realtor.com



             More Money & Less Stress
Nathan Johnson Team

● Heavily promote your listings on 
Realtor.com

○ Your home will be showcased 
in Multiple ZIP Codes around 
your ZIP Code

○ Where my advertisement is on 
the bottom left is where you’re 
listing will filter through



             More Money & Less Stress
Nathan Johnson Team

Heavily promote your listings on Realtor.com 

Donate money from each closing to multiple 
organizations: Adopt a Love Story, Shield 616, 
Care and Share, Care Portal, and Pine Creek 
Athletics



             More Money & Less Stress
Nathan Johnson Team

Heavily promote your listings on Realtor.com 

Donate money from each closing to multiple 
organizations: Adopt a Love Story, Shield 616, 
Care and Share, Care Portal, and Pine Creek 
Athletics

We are a Ramsey Trusted Pro team



             More Money & Less Stress
Nathan Johnson Team

Heavily promote your listings on Realtor.com 

Donate money from each closing to multiple 
organizations: Adopt a Love Story, Shield 616, 
Care and Share, Care Portal, and Pine Creek 
Athletics

Ramsey Real Estate Pro

My goal is to do what’s best for you - not to just 
get a sale





What You Control as a Seller
● Asking/List Price

● Ease Of Access/ Showings To Your Property

● Condition Of Your Property

● Contract Dates and sales price within a received offer

● Which offer you ultimately accept - looking at details other than dates and price



Some Tools to help you prepare to List your Home
● Seller section of my website has a guide to prepare for listing your home and the NEXT STEPS

○ www.nathanjohnsonteam.com/sellers

■ A PDF version of this presentation - and PDF of Realtor.com’s Seller’s Guide

■ Info on HomeLight Trade-in - a great loan/home purchase program - if you are buying a 
home once we sell

■ Info on how our team is different and unique

■ Next Steps on what to prepare for when getting your ready to list, once you’re home is 
live, and once your home is under contract

■ Home Enhancement Checklist 

https://nathanjohnsonteam.com/sellers
http://www.nathanjohnsonteam.com/sellers


Info on the APHW seller protection plan:

● Free Home Warranty During the listing Period

● Adding a home warranty at listing provides up to $1000 of 
coverage toward repair or replacement for the seller

○ With no expiration date and no payment due until closing 
(And I’ll cover the cost of the home warranty)



Great Photography

● Drone Photos

○ Views of the home and surrounding area - if it makes sense for your 
property



Great Photography: Drone Photos



Great Photography

● Drone Photos

○ Views of the home and surrounding area - if it makes sense for your 
property

● House Photos

○ Photos that truly show what the home looks like



Great Photography: House Photos
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Great Photography: House Photos



Great Photography

● Drone Photos

○ Views of the home and surrounding area - if it makes sense for your 
property

● House Photos

○ Photos that truly show what the home looks like

● 3D Walkthroughs

○ Not ideal for all listings - but for the right home and situation a great 
option



Great Photography: 3D Walkthrough

https://my.matterport.com/show/?m=1VK3wAXvWCt
https://my.matterport.com/show/?m=1VK3wAXvWCt


What are some questions that you have?




