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beth@springhillhomesales.com
         352-238-6817
     Beth Powanda, P.A.
       ABR, CRS, GRI, SRES

Born & raised in Pittsfield, Massachusetts, I studied Psychology at Northeastern University before turning my attention to Hotel & Restaurant Management where I worked for several years.

  I moved to Florida to enjoy the warm climate and obtained my Florida Real Estate License in 2000.I have built a successful career to date focusing on the important relationships I have developed in the community over the years. I proudly serve mostly repeat and referral customers. I believe strongly that continuing education is critical in this industry, and I have obtained several designations and certifications which benefit you, the customer. 

  I have lived, played and raised our son in the Spring Hill community for the past 28 years with my Husband, John. I enjoy Travel, golf, wine & the beach.
I look forward to partnering with you to help you buy or sell your next home or investment.
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To find that one-in-a-million REALTOR® who will be a trusted
partner in helping you buy or sell your home, look for the
Certified Residential Specialist (CRS) Designation.

Benefits of using a REALTOR® with a CRS Designation:

EXPERIENCE

Certified Residential Specialists® are REALTORS®
that have completed a significant number of real
estate transactions and have met requirements
for advanced training and education.

That means CRSs are experienced professionals
who have a proven track record of successful
sales and transactions.

ETHICS

As REALTORS®, CRSs abide by a strict Code
of Ethics and maintain membership within the
National Association of REALTORS®.

NEGOTIATION SKILLS

As a homebuyer or a seller, you face many risks
along the way-financial risks, legal risks, even
the risk that a home purchase will fall through.

A CRS is trained to minimize those risks and
negotiate on your behalf to give you peace of
mind throughout your transaction.
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é ﬁ STAGING
® Stage your house to make the best

impression, storing unnecessary items

(¢)
7
SET A PRICE C_a E

o Price your home competitively

SHOWINGS
*Be prepared for showings

Saill

REVIEW OFFERS
* Review offers and allow agent to
negotiate on your behalf

)
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®» \ CLOSING PROCESS

e et your agent guide you
through the closing process
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Choosing the
wrong agent

Waiting for the
home selling season

Setting an
unrealistic price

Keeping clutter

8 THINGS TO AVOID WHEN SELLING A HOUSE

Not preparing your
home for sale

Cutting costs on
photography

Being unwilling to
negotiate

Only considering
the highest offer

Doing any of these could hinder your home sale
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