


SESSION 3 | MARCH 23 
SUCCESSFUL LEAD GENERATION 
A discussion of the many ways to prospect for new leads and build your  
business pipeline. Identify your natural abilities and focus your time on the  
money making activities you enjoy. Practical skills in identifying motivation,  
Telephone calling and door canvassing. 
JODI GILMOUR · Broker/Owner RE/MAX Enterprises  
PAUL FLETCHER · Broker of Record/Manager Millcreek  

SESSION 5 | APRIL 6  
LUNCH SERVED 
WORKING WITH BUYERS...TRIED, TRUSTED and TRUE 
Creating a “Buyer Presentation” package. Getting a Buyer Representation 
Agreement commitment. Showing Homes. Closing the Buyer. 
Please register to receive course material and lunch: 
trisha.perdue@remaxspec.on.ca 
SYLVIA PERDUE · Broker/Manager Sherwoodtowne 

SESSION 4 | MARCH 30 
GEOGRAPHIC FARMING  
How to put farming into action to  generate leads and business. 
SAM SANDHU · Broker/Owner Caledon 
CHANTALLE CRONIN · Salesperson · Platinum Club 

SESSION 1 | MARCH 2 
YOUR BUSINESS PLAN FOR SUCCESS   
Prioritize activities during a business day. Create a weekly work schedule  
based on solid priorities. Budget for success.  
Please register to receive course material:  
trisha.perdue@remaxspec.on.ca 
SYLVIA PERDUE · Broker/Manager Sherwoodtowne 
SAM SANDHU · Broker/Owner Caledon 

SESSION 2 | MARCH 9 
 

EFFECTIVE OPEN HOUSES 
Organizing and promoting for a successful open house. Getting an  
appointment from an open house. Promoting yourself at an open house. 
DAN SARACINI · Broker/Manager · Credit Valley 
JEFF ATKINSON · Broker · Platinum Club 

MANAGING YOUR DIGITAL WORLD 
Learn how to centralize your email across all of your devices, manage a  
 paperless filing system using cloud storage and sign + edit your documents 
using PDF Expert for iPad + other tools for Android RE/MAX tool kit. 
RYAN GILMOUR · Broker of Record/Owner  
RE/MAX Enterprises 

SESSION 7 | APRIL 20 
ACTUAL LISTING PRESENTATIONS  
“THIS IS HOW WE DO IT!”     
Hosted by Jodi Gilmour 
Presented by top sales associates. How they do it  
and why they feel it works. 
PETER PAPOUSEK · Sales Representative · 
Pinnacle Club 
OLIVIA TORUN · Salesperson · Titan Club 
GRANT GILMOUR  · Sales Representative ·  
Chairman’s  Club 

SESSION 8 | APRIL 27 
RE/MAX Toolbox  
 

Learn to put the value of the RE/MAX brand to work for you. MaxCenter  
including Design Centre, RE/MAX Hustle, Photofy, brokerage training, etc. 
 

Introduction to MAX/Tech by kvCORE 
Learn how to set up, generate and convert online leads with MAX/Tech powered  
by kvCORE and take your business to the next level with RE/MAX’s new CRM  
 

SHARON CADDY · Broker · 100% Club 
 

MELISSA VARGAS · Sales Representative . Chairman Club 
ALPER AHMET · Sales Representative · Leadership Team 
 

 
 SESSION 9 | MAY 4 
MARKETING 
Hosted by Aaron Cryderman 
An overview of marketing strategies that are highly effective and  economical.  Traditional                     
marketing combined with  non-traditional prospecting, branding and important tools to  
Operate like a business instead of a salesperson. 
EVELYN LACERDA  · Broker · Platinum Club 
 

DOOR KNOCKING 
All you need to know for successful door knocking. 
HARDIP GHAG · Broker · Chairman Club 
PETER PAPOUSEK JR. · Sales Representative  
Pinnacle Club Team  

SESSION 6 | APRIL 13 
SELLER COUNSELLING +  
THE LISTING PRESENTATION 
Building rapport, trust and credibility. Determining  
motivation. Managing expectations. RE/MAX Listing  
Presentation using MaxCenter and Agent Hub. 
STACEY BEATTY · Broker/Manager Brampton  
SHARON CADDY · Broker · 100% Club 
MANJINDER SINGH, Broker · Diamond Club 
VIDEO AND SOCIAL MEDIA  
In an ever-evolving industry, social media is increasingly becoming an  
integral component and consideration. In this deep dive, learn how to  
hit the ground running with Facebook, Instagram and video marketing to  
generate leads and build a strong and consistent online presence. 
CHARLENE DE SILVA · Broker · Platinum Club Team 
SHIVANI GANDHI · Broker  




