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TRANSACTION SUMMARY                                                                                                                          Y 

Date: November 2024

Company: Cleverpay Holdings PTE LTD 
Subsidiary: Hello Clever Pty Ltd (ACN 69 637 950 497) of 388 George Street, Sydney NSW 2000
Valuation: $1.41 a share valuation equates to $22.2m USD/ $33.8m AUD Pre Money

OFFER DETAILS                                                                                                                                               s 

Hello Clever is Australia’s leading real-time payments and loyalty fintech, and an early pioneer 
of real time payments. This strategic market advantage positions the business to capitalise on 
the growing shift towards Account-to-Account payments. The company’s merchant solution has 
achieved  strong  product-market  fit  and  is  rapidly  gaining  market  share  due  to  its  cost 
competitiveness. It enables merchants to receive instant payments with zero chargebacks, while 
a proprietary loyalty system helps SMEs boost sales and engagement through instant cashback 
campaigns. Highly scalable and profitable, Hello Clever is on track to generate  approximately $7 
million AUD in revenue for CY24. 



Hello Clever Media Links
Forbes Asia Top 100 

Helloclever & Tyro Partnership

Hello Clever $4.5m Seed Raise

INVESTMENT TERMS                                                                                                                                    S 

 Equity Issue Price $1.41 / $22.2m USD/ $33.8m AUD pre money

 ~4.8x Revenue

 Pre Series A preference Shares

 1x Liquidation Preference

INVESTMENT HIGHLIGHTS                                                                                                                          S 

 Hello Clever Pty Ltd is an established fintech business, uniquely positioned to capitalise 
on Australia’s rapid shift towards real time digital payments. The Company is in the scale 
up phase and is rapidly expanding in Australia and in the APAC region.

 Blue Chip client base includes Tyro, Capital.com, Aftershock, Launtel & Steadfast Group.

 The Use of Funds is to fuel growth locally in Australia as well as in Japan, Philippines, 
Thailand and Malaysia.

 Market expansions are merchant demand driven with strategic partnerships established 
already in each jurisdiction. 

 The business is highly capital-efficient, with an offshore tech team that keeps scaling 
costs relatively low.

 The GMV growth rate is strong, with a robust pipeline that includes major accounts, such 
as Binance in Vietnam, set to close soon.

 Hello Clever is profitable and boasts a highly scalable business model, positioning it to 
capitalise on the rapid growth of A2A payments and the ongoing regulatory push against 
credit card fees.

 Hello Clever's closest local competitor, Waave, was recently acquired by Banked, one of 
Europe’s leading fintech companies. Local fintech valuations, both listed and private, 
have surged, with companies like Zip Co Ltd and Block reaching multi-year highs.

Zip Share price Block Share Price

 The Company intends to IPO within the next 2-3 years providing investors with liquidity.

https://www.asx.com.au/markets/company/sq2
https://www.asx.com.au/markets/company/ZIP
https://www.smartcompany.com.au/startupsmart/news/hello-clever-buy-to-earn-fintech-seed-round-raise/
https://www.openbankingexpo.com/news/australian-loyalty-platform-hello-clever-teams-up-with-tyro/
https://www.forbes.com.au/news/entrepreneurs/six-australian-companies-make-forbes-asias-100-to-watch-list/


THE A2A OPPORTUNITY                                                                                                                              S 

Chemist Warehouse Transition to A2A

Government seeks ban on debit and credit card surcharges

Waave Acquisition

Wildfire Systems Raises $16m USD Series B

MANAGEMENT TEAM                                                                                                                                  S 

https://www.sbs.com.au/news/article/government-seeks-to-ban-debit-card-payment-surcharges-from-2026/7ltta1xf5
https://www.startupdaily.net/topic/business/fintech-waave-exits-in-acquisition-by-uk-payments-platform-banked/
https://www.fintechfutures.com/2024/10/wildfire-systems-lands-16m-series-b-led-by-intuit-ventures-and-mucker-capital/
https://www.afr.com/companies/financial-services/chemist-warehouse-goes-to-war-with-credit-card-fees-using-qr-codes-20241004-p5kfw8


TRANSACTION TIMELINE                                                                                                                             S 

Offer Opens: Thursday November 21st  2024

Offer Closes: Monday 2nd December 2024

Funds Due: Friday December 6th 2024

*The above dates are indicative only and are subject to change without notice, Eli Capital reserves the 
right to close the deal early

CONTACT                                                                                                                                                         S

Mr Toby Lei – Managing Director             Ms Nevras Alam - Director

Email: Toby@elicapital.com.au                                   Email: Nevras@elicapital.com.au

Mobile: +61 450 009 294                                              Mobile: +61 413 013 598

Mr Theo Yim - Investment Associate                          Ms Jenny Nguyen  - Investment Associate 

Email: Theo@elicapital.com.au                                   Email: Jenny@elicapitral.com.au

Mobile: +61 466 886 848                                               Mobile: +61 452 330 936

Request a Meeting

Request Access to the Dataroom

IMPORTANT NOTICE AND DISCLAIMER. This document is intended solely for the information of the particular person to whom it was provided by ELI  
CAPITAL and its affiliates (‘We’ or ‘Us’) and should not be relied upon by any other person. Although we believe that the information which this  
document contains is accurate and reliable, we have not independently verified the information contained in this document which is derived from  
publicly available sources, directors and proposed directors and management. This document contains summary information about the Company and  
the information is of a general nature. It does not purport to be complete nor does it contain all the information which a prospective investor may  
require in evaluating a possible investment in the Company or that would be required in a prospectus or product disclosure statement prepared in  
accordance with the requirements of the Australian Corporations Act 2001 (Cth) (‘Corporations Act’). Neither the Company nor ELI CAPITAL assume 
any responsibility for updating any advice, views, opinions, or recommendations contained in this document or for correcting any error or omission  
which may become apparent after the document has been issued. the Company and the Lead Manager do not give any warranty as to the accuracy,  
reliability or completeness of advice or information which is contained in this document. Except insofar as liability under any statute cannot be 
excluded, the Company and ELI CAPITAL and their respective directors, employees and consultants (including those of ELI CAPITAL’s affiliates) do not  
accept any liability (whether arising in contract, in tort or negligence or otherwise) for any error or omission in this document or for any resulting loss  
or damage (whether direct, indirect, consequential or otherwise) suffered by the recipient of this document or by any other person. This document is  
being furnished to you solely for your information and may not be reproduced or redistributed to any other person. This is a private communication  
and was not intended for public circulation or publication or for the use of any third party, without the prior written approval of the Company and the  
Lead Manager. This document is not an offer, invitation, solicitation, advice or recommendation with respect to the subscription for, purchase or sale  
of, any security, and neither this document or anything in it will form the basis of any contract or commitment. This document has not been written  
for the specific needs of any particular person and it is not possible to take into account each investor’s individual circumstances and investors should  
make their adviser aware of their particular needs before acting on any information or recommendation.
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