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BUYING PROCESS

Buyer's Needs

It’s important for us to understand what’s most important to YOU…

•  Location?
    Close to schools, employment, shopping?

•  Price?

•  Size, number of rooms, number of bathrooms, additional rooms
    needed?

•  Features?
    Architectural style, views, pool, outdoor living space, garage?

•  Neighborhood Features?
    Parks, Recreation, Community Pool, HOA?

•  Updated Turn Key or Fixer Upper?

•  Reason for Move?

•  Time Frame?
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BUYING PROCESS

PHOENIX METRO MAP

Return to Table of Contents



SCHOOL DISTRICTS

Return to Table of Contents



SCHOOL DISTRICTS

•       Agua Fria Union High School District
•       Aguila Elementary School District
•       Alhambra Elementary School District
•       Apache Junction Unified School  District
•       Arlington Elementary School District
•       Avondale Elementary School District
•       Balsz Elementary School District
•       Buckeye Elementary School District
•       Buckeye Union High School District
•       Cartwright Elementary School District
•       Chandler Unified School District
•       Deer Valley Unified School District
•       Dysart Unified School District
•       Fountain Hills Unified School District
•       Gila Bend Unified School District
•       Gilbert Public Schools
•       Glendale Elementary School District
•       Glendale Union High School District
•       Higley Unified School District
•       Isaac Elementary School District
•       Kyrene School District
•       Laveen Elementary School District
•       Liberty Elementary School District
•       Litchfield Elementary School District
•       Madison Elementary School District
•       Mesa Public Schools
•       Mobile Elementary School District
•       Morristown Elementary School District
•       Murphy Elementary School District
•       Osborn Elementary School District

•          Palo Verde Elementary School District
•          Paloma Elementary School District
•          Paradise Valley Unified School District
•          Pendergast Elementary School District
•          Peoria Unified School District
•          Phoenix Elementary School District
•          Phoenix Union High School District
•          Queen Creek Unified School District
•          Riverside Elementary School District
•          Roosevelt Elementary School District
•          Saddle Mountain Unified School  District
•          Scottsdale Unified School District
•          Sentinel Elementary School District
•          Tempe Elementary School District
•          Tempe  Union High School District
•          Tolleson Union High School District
•          Union Elementary School District
•          Washington Elementary School District
•          Western Maricopa Education Center
•          Wickenburg Unified School  District
•          Wilson Elementary School District
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TYPES OF LOANS
FHA Loans
The Federal Housing Administration (FHA) mortgage insurance program is managed by the
Department of Housing and Urban Development (HUD), which is a department of the federal
government. FHA loans are available to all types of borrowers, not just first-time buyers. The
government insures the lender against losses that might result from borrower default. 
Advantage: This program allows you to make a down payment as low as 3.5% of the purchase price.
Disadvantage: You'll have to pay for mortgage insurance, which will increase the size of your 
monthly payments.

VA Loans
The U.S. Department of Veterans Affairs (VA) offers a loan program to military service members and
their families. Similar to the FHA program, these types of mortgages are guaranteed by the federal
government. This means the VA will reimburse the lender for any losses that may result from
borrower default. The primary advantage of this program (and it's a big one) is that borrowers can
receive 100% financing for the purchase of a home. That means no down payment whatsoever.

Conventional Loan
home loan is one that is not insured or guaranteed by the federal governmentin any way. 
This distinguishes it from the three government-backed mortgagetypes.

Jumbo loan
Exceeds the conforming loan limits established by Fannie Mae and Freddie Mac. This type of   This
type of mortgage represents a higher risk for the lender, mainly due to its size. As a result, jumbo
borrowers typically must have excellent credit and larger down payments, when compared to
conforming loans. Interest rates are generally higher with the jumboproducts, as well.

•       Fixed-rate mortgage loans have the same interest rate for the entire repayment term. 
Because of this, the size of your monthly payment will stay the same, month after month, and year
after year. It will never change. This is true even for long-term financing options, such as the 30-year
fixed-rate loan. It has the same interest rate, and the same monthly payment, for the entire term.

•       Adjustable-rate mortgage loans (ARMs) have an interest rate that will change or "adjust" from
time to time. Typically, the rate on an ARM will change every year after an initial period of remaining
fixed. It is therefore referred to as a "hybrid" product. A hybrid ARM loan is one that starts off with a
fixed or unchanging interest rate, before switching over to an adjustable rate. For instance, the 5/1
ARM loan carries a fixed rate of   interest for the first five years, after which it begins to adjust every
one year, or annually. Return to Table of Contents



LOAN APPLICATION
CHECKLIST

Copy of the Purchase Contract 

Residence History
Past 24 Months of residence with completeaddresses. 
Length of time at each residence
Name of Landlord and contact information if currently renting.

Employment History
Employers for the past three years with complete addresses 
Dates of employment for each place.

Pay stubs 
– A copy of your last month’s worth of pay stubs.
– The pay stubs should show, at minimum, your name, your company, 
pay period and year-to-date earnings.

Tax Returns – A copy of your previous three years 1040 tax returns 
                         -All pages and all schedules filed.

Bank Statements 
–Your last 2 months of bank statements, all pages!
-Savings Account: If you have a savings account withminimal activity, 
  this is normally the “easiest.”
-Large Deposits: If you have any large deposits over $500 other than paystubs, 
  please provide copies of checks and a briefletter explaining   the deposit.

Driver’s License – A scan of your driver’s license, or a cell phone picture 
texted to your Mortgage Banker will work.

Social Security Card
Return to Table of Contents
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WAYS TO 
TAKE TITLE

Community Property
Arizona is a community property state. There is a statutory presumption that all property acquired
by husband and wife is community property. Community property is a method of co-ownership for
married persons only. Upon the death of one of the spouses, the deceased spouse’s interest will
pass by either a will or intestate succession.

Joint Tenancy with Right of Survivorship
Joint Tenancy is a method of co-ownership that gives title to the real property to the last survivor.
Titleto real property can be acquired by two or more individuals. If a married couple acquires title as
jointtenants with the right of survivorship, they must specifically accept the joint tenancy to avoid
thepresumption of community property.

Community Property with Right of Survivorship
This form of property ownership allows a married couple the ability to hold as husband and wife
AND provides for succession outside of probate in the event of the death of either spouse. This form
ofvesting was enacted during the 1995 Legislative Session and became effective retroactive to
January1, 1995.
A.R.S. Â§ 33-431.

Tenancy in Common
A method of co-ownership where parties do not have survivorship rights and each owns a specific
undivided interest in the entire title.

Sole and Separate
Real Property owned by a spouse before marriage or any acquired after marriage by gift, devise,
descent or specific intent. If a married person acquires title as sole and separate property, his/her
spouse must execute a disclaimer deed.

Corporation
Title may be taken in the name of a corporation provided that the corporation is duly formed and
ingood standing in the state of its incorporation.

General Partnership
Title may be taken in the name of a general partnership duly formed under the laws of the state of
the formation of the partnership. A partnership is defined as a voluntary association of two or more
persons as co-owners in a business for profit. Return to Table of Contents



CLOSING COST
Property Taxes
The seller must usually pay property taxes until the last day of ownership.

Homeowner's Insurance
Prior to the close of escrow (COE), the buyer must obtain a homeowner insurance 
policy that protects the property in case of a natural disaster.

Assessment and Liens
Any assessments or liens on the property (such as tax liens, judgments, etc.) need to 
be paid or resolved before the close of escrow (COE). This is also the seller's responsibility.

Title Insurance
This extended policy, based on loan amount only, covers unrecorded liens and is required by 
almost all lenders. The cost is determined from an established rate schedule used by the 
title company. The financial responsibility for title insurance varies from county to county. 
In some areas, the buyer is responsible, whilethe seller bears responsibility in other areas. 
The buyer and seller may also agree to a 50/50 split.

Escrow Services
Escrow fees vary from $300-$1,100, depending on the purchase price of the home. 
These fees are normally split between the buyers and sellers in the state of Arizona.

Tax Service Fees
A charge of approximately $75 is made by a tax service company to verify to the lender that 
the taxes have actually been paid when due, or are due to be paid by the borrower 
or mortgage company if impounding.

Prepaid Interest
Interest must be paid from the close of escrow (closing date) to 30 days prior to the 
first regular mortgage payment. An estimate of one month interest should be adequate.

Mortgage Insurance
This insurance is required on all conventional loans greater than 80% the value of the property, 
and provides coverage for the lender in case of default.

Tax Impounds
If the new loan is going to have an impound account, the lender will require from 
2 to 10 months taxes to be deposited, depending on the time of year. If taxes are prorated, 
the buyer's total charge for taxes should equal about 6 months taxes. Return to Table of Contents



WHO PAYS THE
CLOSING COSTS?

Your contract and any applicable government regulations determine who pays which closing
costs. Your professional real estate agent can explain these costs to you.

The Buyer will generally pay:
•    Lenders title policy premium, if new loan;
•    Escrow fee, one half;
•    Document preparation, if applicable;
•    Notary fees, if applicable;
•    Recording charges for all documents in Buyers names;
•    Homeowner's Association transfer fee, one half;
•    All new loan charges (except those required by lender for Seller to pay);
•    Interest on new loan from date of funding to 30 days prior to first payment date;
•    Assumption/change of records fees for takeover of existing loan;
•    Beneficiary statement fee for assumption of existing loan;
•    Home warranty premium per contract;
•    Hazard insurance premium for first year; and
•    All pre-paid items, such as interest, or funds for an escrow account

The Seller will generally pay:

•    Owner's title insurance premium;
•    Real estate agent's commission;
•    Escrow fee, one half;
•    Any loan fees required by Buyer's lender per contract;
•    All loans in Seller's name (unless existing loan balance is being assumed by Buyer);
•    Interest accrued on loan being paid off, statement fees, reconveyance fees and any 
      prepayment penalties
•    Termite inspection and any termite repairs per contract;
•    Home warranty premium per contract;
•    Homeowner's Association transfer fee, one half;
•    Any judgments, tax liens, etc., against the Seller;
•    Recording charges to clear all documents of record against Seller;
•    Property taxes: pro-rated to date title is transferred plus any delinquent taxes;
•    Any unpaid Homeowner's Association dues
•    Any bonds or assessments per contract

Return to Table of Contents



TITLE INSURANCE 

Definition

A contract whereby the insurer for a valuable consideration agrees to indemnify 
the insured in a specified amount against loss through defect of title to real estate
wherein the latter has an interest either as purchaser orotherwise.

Purpose

The title insurance services are designed to afford real property owners,
lenders and others with interests in real estate, the maximum degree of 
protection from adverse title claims or risks. The financial assurance offered by 
a Title Insurance Policy is, of course, the primary aspect of title protection. 
The policy affords protection both in satisfying valid claims against the title as insured
and in defraying the expenses incurred in defending such claims.

Commitment for Title Insurance

The protections offered by a Policy of Title Insurance can only be achieved as a result
of a thorough search and examination of the public records affecting title, and, in
some instances, an examination of other items such as surveys and the physical
inspection of the property. This search is conducted prior to the closing    
of a transaction and the issuance of a policy. A Commitment for Title Insurance which
not only reflects the condition of the title and sets forth requirements 
which will eliminate the risk of future attacks on the title by reason of defects
discovered in it.

Return to Table of Contents



TYPES OF
 TITLE POLICIES 

A.L.T.A. STANDARD COVERAGE OWNER’S POLICY
With this policy the title company insures the purchaser, based upon a search of the public records
only, that:
a.   The insured is the record owner of the estate or interest purchased.
b.    There are no recorded defects, liens or encumbrances on the title which the insured was
       unaware of or which are not shown as an exception from coverage.
c.    There is a right of access to and from the property.
d.    There is marketable title to the property.

However, a standard coverage owner’s policy does not insure against items not of record, such as:
(1)   Taxes or assessments not shown on the records of the taxing authority or by the public records.
(2)   Defects which are not shown by the public records but which would be discovered by an
inspection of the land or by making inquiry of persons in possession thereof.
(3)   Easements, liens or encumbrances which are not shown by the public records.
(4)   Problems that a correct survey would disclose and which are not shown by the public records.
(5)   Unpatented mining claims, patent reservations and water rights.
(6)   Labor or Mechanics Liens which are not shown by the public records.

A.L.T.A. EXTENDED COVERAGE OWNER’S POLICY
With this policy affords the purchaser the same assurances as “a” through “d” under the 
Standard Coverage Owner’s Policy above; however, this coverage also protects against both matters
which are shown by the public records and certain matters which are not disclosed 
by the public records.

A.L.T.A. PLAIN LANGUAGE RESIDENTIAL OWNER’S POLICY
With this policy, First American Title insures the purchaser of residential real property, to the
sameextent as the Standard Coverage Owner’s Policy. In addition, this policy affords protection
againstdefects which are insured against in the extended coverage policy if that defect interferes
with the use of the property for residential purposes. (Removal of boundary walls or fences is not
included in the coverage.) Special effort has been made to write this policy in a language which can
be easilyunderstood.

A.L.T.A. HOMEOWNER’S POLICY OF TITLE INSURANCE
With this policy affords the purchaser of residential real property the same coverages as the A.L.T.A.
Plain Language Residential Owner’s Policy, but adds numerous additional coverages, including
protection against certain Post-Policy risks such as forgery and encroachment. 
Further, in order to provide the home owner with protection for the increased value of their home,
the amount of insurance is increased 10% each of the first five years of the policy.
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PLANNING 
YOUR MOVE

7 Weeks Before Your Move
•       Start compiling medical, dental, shot and prescription records.
•       Arrange to have school records and veterinarian records transferred.
•       Gather copies of legal and financial records.
•       Call your insurance agent to see what changes you need to make to your new policy.
•       Contact health clubs, organization, and groups to cancel or transfer memberships.
6 Weeks Before Your Move
•       Begin purging your home. Separate items into those you will keep, donate or discard.
•       Plan a garage sale.
•       Start using items that can't be moved such as frozen foods, bleach, and aerosols.
5 Weeks Before Your Move
•       Order boxes and moving supplies.
•       Begin packing items you don't use often.
•       Clearly label each box with its contents and the room it is destined for.
4 Weeks Before Your Move
•  Notify utility services of your move (both at your old and new locations):
◦       Electric
◦       Water
◦       Gas
◦       Telephone
◦       Cell phone
◦       Cable/Satellite and internet
◦       Sewer
◦       Trash Collection
•       Make travel arrangements for your pets.
•       Put copies of pet medical and immunization records in your move file.
3 Weeks Before Your Move
•       Plan how to transport your plants
•       Dispose of flammables, corrosives, and poisons.
•       Have your automobile serviced.
2 Weeks Before Your Move
•       Notify these services/accounts of your move:
◦       Auto Finance Company
◦       Bank/Credit Union/Finance Companies/Credit Cards
•       Notify these government offices of your move:
◦       City/County Tax Assessor
◦       State Vehicle Registration
◦       Social Security Administration
◦       State/Federal Tax Bureau (IRS) Return to Table of Contents



UTILITIES
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