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POREWORD . : .

The information contained in this guide has been collected from
many sources. The Guide i5 not intended as a complete text on
the technique of land planning nor should it be considered a sub-
stitute for the experienced technical training of land or site plan-
ners at the scene of operation. It does, however, set forth a few
principles to aid the dealer in the economical development of the
land on which the Lustron Home 1s erected.

The intelligent use of this guide should be of assistance to the
dealer in solving some of the land planning problems,

Certain information in this guide is reproduced by permission of
the Federal Housing Administration.
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INTRODUCTION

GOOD PLANNING IS GOOD LUSTRON BUSINESS

Well planned, properly improved residential neighborhoods have
long been recognized as essential factors in the marketing of pro-
perties in all price ranges. Lustron Homes situated upon lots in

well planned neighborhoods will have greater marketability and
stability of value,

T'he product which you merchandize is essentially a house, lot and
its environment---the Lustron Corporation provides the house---
the dealer and the customer provide the lot and environment. The
manner in which the lot and environment is provided can play an
important part to enhance marketability, improve the quality of
mortgage security, and increase amount of insurable mortgage.

Chapter 1 will interest the dealer who is thinking in terms of
erecting Lustron Homes on individual improved lots. The basic
physical and economic factors which must be considered in the
selection of sites are outlined in this chapter. An action program
for locating ‘‘ready-for-use’’ lots and a system whereby these lots
can be listed and classified is also included, together with various
types of lot treatments illustrating how Lustron's ''New Standard
for Living'' can be extended to the outdoors.

As the magnitude of the dealers’ building activities increases, it
will, in many cases, necessitate turning to unimproved land for
the provision of suitable dwelling sites,

Chapter 1l outlines some of the important considerations which
must be remembered in developing unimproved land. As the focus
of the planning is shifted from one or two houses to the integrated
group, a change takes place which is not merely one of degree; it
produces an entirely new kind of problem. Instead of being con-
cerned with one or more houses on individual lots within an exist-
ing framework of streets, walks, roads, and sewers, the dealer
will be called on to create the very framework itself, It will af-
ford an opportunity to create more interesting sites of greater
sales appeal, and, in many instances, at less cost,
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PART 1

SELECT!NQ A LOT FOR THE LUSTRON HOME

Y o e W

In selecting a lot for a Lustron Home, the dealer should consider

cost, location, physical characteristics, size and shape, utilities
and services, and legal aspects,

510).5 T o . U

Lot prices vary and are influenced by size, location, existing im-
provements and the number of existing lots in your city. The value

of the improved lot generally averages 12 1/2 to 15 percent of the
total cost of house and lot,

Check physical characteristics before a selection is made - -often-
times a cheap lot will require more than the original savings to

provide footings, foundations, cuts and fills, and other lot lmprove -
ments.

In considering unimproved lots or partially improved lots, investi-
gate cost of providing necessary improvements such as streets,
water, and sewers.

If FHA financing is being considered, request the local FHA office
to inspect and appraise the lot being considered. This can be done
for a small fee. '

LOCATION . .

Remember that location will influence desirability and value of
the lot. Select lots located in a neighborhood of owner-occupied
homes--pride of ownership results in better maintenance of yards
and buildings.

GOQOD when near or accessible to: POOR when near:

a. suitable schools, churches a. smoke, dirt, odors, noise
recreational centers, amuse- and unsightly areas.
ments, shopping center. ,
b. convenient transportation b. ponds, dumps, railroads, -
and traffic arteries. industrial areas and fire
hazards.

c. fire and police protection,
' d. public utilities and street
maintenance. ¢ 3 : l




S}OOI_)_ when: POOR when:

a. land 1s in residential a. adjacent to or on street

area. bearing heavy or fast
traffic.

b. area is zoned for residen- b. zoning allows undesirable
tial building. use of land.

c. land 1s well drained and c. adjacent property values
relatively level. ~ are lower,

d. land has scattered exist- d. land is heavily wooded.
Iing trees.

e. approach routes are favor- e. approach routes are con-
able.

gested or through depre-
ciated, commercial or in-
dustrial areas.

‘right side’’ of f. fighting long established
adverse trends.

L]

f. located on
town.

FPHYDICAL CHARACIERISTICS

Select a relatively flat lot--slopes will increase cost of foundation
and make the building of a terrace, walls and drive costly.

Select lots free of heavy growth and stone outcrops--they will in-
crease clearing and foundation costs,

Select lots free of fill--it will increase cost of foundation and make
gardening difficult,

If possible, select lots having one or more existing trees--they will
add to the overall value of the property.

Low lots may be wet and hard to drain--check drainage.

S

SIZE AND SHAPE OF LOTS

Choose lots of such size and proportion as will permit good use of

the grounds and good house placement. Remember that the Lustron
Home is 35'-0'" wide and 35'-6"" deep (which includes the rear platform).

A 60'x120" or 50'x100’ lot is recommended minimum width and depth
for a Lustron Home.

o/
o




a. Avoid irregular shaped lots where side lot lines are at an acute
angle with the street.

c. Select a lot of sufficient width so as to conform to established
minimum building lines. These lines are established to prevent
overcrowding and encroachment upon adjoining property rights.
In some cities there are minimum restrictions and the house
can be set back beyond this line.

E AL St TrToAC K

T oaNBER LOT




STREETS, UTILITIES, AND SERVICES . ..

Check :

Availability of electricity, gas, water, storm and sanitary sewers
and public transportation.

Waste disposal and street services.
Availability of police and fire protection.
Availability of schools,

If any utilities are lacking, investigate feasability and cost of pro-
viding required services.

LEGAL ASPECTS

In purchasing land, a variety of legal problems may be encountered.
Secure competent legal advice concerning:

a. Title, including easements, assessments, unpaid taxes, etc.

b. Deed restrictions, covenants or agreements affecting the use of
the lot.

c. Check surveyors report against legal description of the lot in
abstract of title.

d. Applicable zoning laws, including city or county.

e, Building code provisions,

palte abre s




PART 11

SETTING UP THE ACTION PROGRAM FOR LOCATING
W
LUSTRON HOME SITES

———

In many cities there are areas of subdivided lots which have been left
as a residue from past periods of subdivision expansion. These lots,
in many instances, are well-located and have water, sewers, and

streets ready for use and connections. :

The utilization of these ‘‘ready-for-use’’' sites means finding where
the lots are and how many Lustron Homes they will accommodate.

It also means making an analysis on the availability of adequate utili-
ties and passing upon their economic and physical suitability. The
preparation of #n inventory of lots available for immediate use will
show what sites are frozen from use by delinquent taxes or special
assessments, by restrictions or adverse zoning, by scattered owner-
ship, deed restrictions, lack of adequate utilities, or facilities,

Translating this into an Action Program means, finding the answers
to the following questions and recording the related pertinent data.

|
1. Where are the ‘‘ready-for-use’’ sites?
2. What is their relative suitability in terms of price, location, l
topography, and environment ?
3. To what extend do they consist of:
a. vacant lots with installed utilities I
b. vacant tracts with adequate utilities available at their
boundaries. l
4, Will deed restrictions permit building ?
5. Are there obstacles to the use of these sites, such as: delin-
quent taxes, special assessments, cloudy title, scattered owner- l

ship, etc.?

The assembly of the essential information on these sites from local
informed sources...quick field surveys...replies received in response
to ads placed in local newspapers for lots of a stipulated price and
desired physical characteristics...or analysis of data received from
other sources in terms of the above questions will indicate what is
available and what sites can be adapted to the dealers program.
Obtaining exclusive lot listings and agreement upon price based on
FHA conditional commitments beforehand will provide qualified lots
suited to the varied neighborhood requirements of Lustron prospects.

The accompanying form indicates how this information could be )
listed on FHA approved lots. This information could readily be passed '
on to interested Lustron prospects when contacting the dealer, The

- second portion of the form suggests a dealers cost estimate sheet.




PART 111

INDIVIDUAL LOT TREATMENT

e —————— e e ———

I'he placement of the Lustron Home on the lot will determine the
division of the lot into public, service, and private areas. When
the house is properly placed on the lot, rooms will be well re-
lated to suitable exterior areas and make for maximum conven-
lence and use. Planning the lot as a unit will avoid wasting land
and keep cost of approach walks and drives to a minimum.

PUBLIC SERVICE AREA

The public and service area consisting of the front yard, approach
walks and driveway are related by use to the front entrance. garage,
and kitchen. Modern planning has eliminated alleys and encourages
the street for all access to the house including service. Walks and
drives should be situated so that deliveries and access to waste

disposal containers can be made without undue intrusion into the
private area.

PRIVATE AREA

. '

I'he private area or rear yard is the outdoor living space. It con-
tains the garden, play-recreation, and drying yard. Purchase of a
Lustron Home releases the owner for leisure. It should be remem-
bered that no painting, redecorating, or maintenance is required.
The Lustron owner has time to devote to other pursuits,so ample
space should be provided to enjoy leisure, putter around, R OW
things, and for the children to play in safety.

-
> s i
PRIVATE AREAS - f}« '
| oaaAanizaD tapat Mpns S wr g
rOR Usa ;;,."'/ S
—

SERVICE AREA-{

OnE CcT ¢
WALL

1 INTER IO

I
IVING AREA PUIBLIC AR
UTILI1ZES |- UNIPIAD wWiTw |
L \-- ‘Vllw < ' ECONOMIGAL
e LrenT

hdTvm ANCE
fPARILITINY







