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REALTOR TIP

 



FEES WORKSHEET 
AKA "ESTIMATE" AKA "LENDERS QUOTE" ETC.

A very preliminary itemized estimate of the total cost & payment a buyer can

expect.

Typically given BEFORE a buyer has gone under contract and or prior to locking

in an interest rate.

Produced by and based on information presented to the loan officer and or

obtained by the loan officer.

Can be done specific to property OR issued on a hypothetical scenario. 

WHAT IT IS: 



FEES WORKSHEET 
AKA "ESTIMATE" AKA "LENDERS QUOTE" ETC.

Regulated. There is no consumer protection in that the fees and rates can be

innacurate and there is no recourse for the buyer should they use this

document as a basis of what their cash to close and payment will be.

Uniform. Fees worksheets from one lender to the next can vary in how they are

presented.. there is no one format lenders must adhere to. This makes is very

challenging for a consumer to compare one lender to the next. 

A promise to lend. While many lenders will refuse to, fees worksheets can be

give before a borrower is even prequalified or had their credit run.
a

WHAT IT IS NOT: 



HOMEBUYER &
REALTOR TIP!

 



LOAN ESTIMATE (LE)
FORMERLY KNOWN AS A "GOOD FAITH ESTIMATE"

A uniform standardized form all lenders use that itemizes what fees & payment can
be expected at the closing of the loan. 
A disclosure that encompasses all important details/characteristics of the
financing including APR that must be delivered to the borrower within 3 days of
application.
Produced by and based on information presented to the loan officer and or
obtained by the loan officer.
Regulated.  Protects the buyer from large swings in costs occuring prior to closing,
with exception to changes of circumstances that impact the loan approval itself. 

WHAT IT IS: 



LOAN ESTIMATE (LE)
FORMERLY KNOWN AS A "GOOD FAITH ESTIMATE"

Guaranteed.  While it is the lenders best effort to assure you see all costs due at

closing, it does not guarantee many of the items estimated nor loan approval

All LENDER cost.  While the Loan Estimate must be provided by the lender, it has

to account for ALL costs (including lender, title, taxes, insurances & HOA costs)

associated with buying a home.  

Generally not issued before an actual propery is found, however it CAN be issued

on a TBD basis (like a fees worksheet).

WHAT IT IS NOT: 



REALTOR TIP

 



CLOSING DISCLOSURE (CD) 
FORMERLY KNOWN AS A "HUD-1 STATEMENT"

A regulated uniform standardized form all lenders use that emulates the
layout of the Loan Estimate but is fine tuned to reflect exact costs at closing.
It allows the consumer to compare to the Loan Estimate & contains a
comparison chart.  
A disclosure that encompasses all important details/characteristics of the
financing including APR that must be delivered to the borrower 3 days prior to
the consumation of a loan closing.
Issued by the lender and based on third party information verified (ie, title,
insurance, tax certs, HOA resale etc)
Arguably the most important loan document for a borrower to hold on to post
closing.  

WHAT IT IS: 



CLOSING DISCLOSURE (CD)
FORMERLY KNOWN AS A "HUD-1 STATEMENT"

A promise to lend.  While having a Closing Disclosure issued by a lender is

generally not done until a loan is approved, it should not be assumed that the

loan approval is complete.

WHAT IT IS NOT: 



REALTOR TIP



TEST TIME!



FIVE COMPONENTS OF 
COST

Include LENDER & TITLE fees.

Include TAXES & INSURANCES

Includes upfront & potentially prepaid costs determined by the HOA

CLOSING COSTS

PREPAIDS & ESCROWS/IMPOUNDS

HOA FEES IF APPLICABLE



FEES
WORKSHEET
CASE STUDY



NOTE THE FEATURES AND DATE



CLOSING COSTS
CAN YOU SPOT THE ORIGINATION COST?



HOMEBUYER TIP

 

 
 



WATCH OUT.. TAXES &
INSURANCE  MAY BE

OVER OR UNDER QUOTED

PREPAIDS & ESCROWS
WHAT'S THE ANNUAL TAX

AMOUNT?



WATCH OUT.. CREDITS
MAY BE ASSUMED!

THE SUMMARY
ARE CREDITS APPLIED?



Your buyer has found a home & they are closing
in 3 weeks.  Appraisal cannot be ordered until
they select a lender & sign their disclosures &
inspections are underway.  The clock is ticking!

 
THEY'VE RECEIVED AN ESTIMATE FROM

EACH OF THE 3 LENDERS YOU HAVE
REFERRED THEM TO. WHICH ONE IS BEST?

 

LETS SHOP!



DISCUSSION
What was your buyers financial goal? Payment, cash to close,

long term plans?
 

What would you recommend they do to get a clear
understanding of options?

 
Would you refer they work with the lender that gave the a clear
understanding of their options or just gave them lowest cost?

 
How can you avoid the stress your client will feel at this stage?

 
 



LOAN
ESTIMATE
CASE STUDY



NOTE THE CRITICAL PAGE 1



NOTE THE 
CRITICAL

PAGE 1



NOTE THE CRITICAL PAGE 1



CLOSING
COSTS
PAGE 2
WATCH HOW THE
ORIGINATION
FORMS



PREPAIDS, 
 ESCROWS
& OTHER
PAGE 2



CALCULATING 
CASH TO CLOSE PAGE 2



INFO
ABOUT
THE
LOAN 
PAGE 3



CLOSING 
 DISCLOSURE
CASE STUDY



NOTE THE CRITICAL PAGE 1



NOTE THE 
CRITICAL

PAGE 1



NOTE THE CRITICAL PAGE 1



CLOSING
COSTS
PAGE 2
WATCH 
TOLERANCES



PREPAIDS, 
 ESCROWS 
& OTHER
PAGE 2



COMPARISON
PAGE 2



SUMMARY
PAGE 3



INFO ABOUT
THE LOAN
PAGE 4



INFO ABOUT
THE LOAN &
INVOLVED 
PARTIES
PAGE 5





HOW DID YOU
ENJOY CLASS
TODAY?
PLEASE LEAVE
US A REVIEW!



THANK YOU!
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