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DP Partners to sell parcels of  its giant N.J. industrial park
 NATALIE KOSTELNI 

STAFF WRITER

LOGAN, N.J. — DP Par tners, a na-
tional industrial development company  
that bought 1,100 acr es here for the de-
velopment of a massive distribution hub,  
has decided to sell undeveloped land in 
the park. 

In addition to land, DP Partners will also 
sell build-to-suit or pr operties that it con-
structs for a company. Its decision to sell 
parcels in the LogistiCenter  ranging in size 
from four to 100 acr es continues a shift in  
strategy that DP Par tners made thr ee 
years ago when it sold a 25 million-square-
foot portfolio to ProLogis of Denver. 

Prior to that, DP Par tners, which is  
part of Der mody Properties of Reno,  
Nev., had been a long-ter m holder of its  
real estate.

“We are an entrepreneurial and oppor-
tunistic company,” said Steve Bailey, part-
ner in DP Partner’s eastern division. 

An acre at the Gloucester County cen-
ter runs between $125,000 and $165,000  
and the ranges depend on the land’s  
proximity to rail and highway, said Marie 
Connell, a broker with Cushman & Wake-
field who is marketing the land along  
with colleague Paul Torosian. The prop-
erty sits off of I-295 and Route 130 is and 
equidistant from New York and Washing-
ton.

“We hit that population right in the mid-
dle,” said Matt Marshall, an associate  
partner in DP Partners. 

It can handle up to 7.4 million squar e 
feet at build out and so far 3.4 million  
square feet in thr ee buildings has been 
constructed, leaving 4 million square feet 
that can be built. Uses range from manu-
facturing to distribution to war ehouse as 
well as research and development.

The company has alr eady star ted to 
unload some of the pr operties it con-
structed. It has under agreement to sell a 
600,000-square-foot distribution facility it  
completed last August for Kimberly-
Clark Corp. DP star ted the building on 

speculation in 2008 and soon ther eafter 
the toilet paper company decided to con-
solidate other distribution centers into  
LogistiCenter. Bailey declined to say who 
has the property under agreement and 
for how much but estimated the transac-
tion will likely close in the thir d quarter. 
It also has made two land sales, selling 32 
acres to ADS Pipe and about 20 acr es to 
KMT Brrr!

At the same time, DP Par tners is look-
ing to boost its presence in the region. It 
put under agreement a vacant 260,000-

square-foot Linens ’N Things distribution 
center at 1109 Commerce Blvd. in Logan. 
It’s also close to br eaking ground on a 
new speculative building as it begins to 
increasingly see mor e r equirements 
from national companies for lar ge distri-
bution centers. In addition, Class A distri-
bution space is tight in the South Jersey  
market and tenants ar e looking to move  
into modern, ef ficient space that saves  
them time and money. 

“We’re keeping a close eye on the econ-
omy and market,” Bailey said, adding  
that the company might move for ward 
early next year on a 400,000-squar e-foot 
distribution center. 

LogistiCenter was DP Par tner’s first 
foray into New Jersey. When it bought  
the site for the pr oject it was consider ed 
the largest land transaction in South Jer-
sey since 2003, when the pr operty was 
bought by Har vey Development Co. of  
New Castle, Del., from Crow Holdings of 
Dallas. Harvey then bought the property 
for an estimated $14 million. Cr ow Hold-
ings acquired the land in 1996 from Shell 
Oil. 

As the company’s pr esence in South 
Jersey has grown, DP Par tners decided 
to relocate after seven years its r egional 
office to West Conshohocken from Har-
risburg and leases 1,600 squar e feet in 
One Tower Bridge. 

“The center of gravity has moved to-
ward Philadelphia,” Bailey said. 
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Matthew Marshall (left) and Stephen Bailey of DP Partners at one of the facilities 
at the 1,100-acre LogistiCenter in Logan, Gloucester County.




