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Thank you for choosing us to guide you through your home-selling 
journey. With over 75 years of trusted service, Yaman Real Estate 
ƐƚĂŶĚƐ�ĂƐ�Ă�ďĞĂĐŽŶ�ŽĨ�ŝŶƚĞŐƌŝƚǇ�ĂŶĚ�ĚĞĚŝĐĂƟŽŶ͘�KƵƌ�ĞǆƉĞƌƚ�ZĞĂůƚŽƌƐ�
ĂŶĚ�ƐƵƉƉŽƌƚ�ƚĞĂŵ�ĂƌĞ�ĐŽŵŵŝƩĞĚ�ƚŽ�ŵĂŬŝŶŐ�ǇŽƵƌ�ŚŽŵĞͲƐĞůůŝŶŐ�
ĞǆƉĞƌŝĞŶĐĞ�ƐĞĂŵůĞƐƐ�ĂŶĚ�ƐƵĐĐĞƐƐĨƵů͘�

At Yaman Real Estate͕�ĐůŝĞŶƚ�ƐĂƟƐĨĂĐƟŽŶ�ŝƐ�ŽƵƌ�ƚŽƉ�ƉƌŝŽƌŝƚǇ͘�&ƌŽŵ�
ŽƵƌ�ŝŶƚĞŐƌŝƚǇͲĚƌŝǀĞŶ�ĂƉƉƌŽĂĐŚ�ƚŽ�ŽƵƌ�ƉƌŽĨĞƐƐŝŽŶĂů�ƚĞĂŵ͕�ǁĞ�ƐƚƌŝǀĞ�
ƚŽ�ĞǆĐĞĞĚ�ǇŽƵƌ�ĞǆƉĞĐƚĂƟŽŶƐ͘�tĞ͛ƌĞ�ǁŝƚŚ�ǇŽƵ�ĞǀĞƌǇ�ƐƚĞƉ�ŽĨ�ƚŚĞ�ǁĂǇ�
Ͷ�ĨƌŽŵ�ůŝƐƟŶŐ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ�ƚŽ�ĐůŽƐŝŶŐ�ƚŚĞ�ĚĞĂů͕�ĂŶĚ�ďĞǇŽŶĚ͘�

tŝƚŚ�Ă�ƌŝĐŚ�ůĞŐĂĐǇ�ŽĨ�ŚĞůƉŝŶŐ�ŐĞŶĞƌĂƟŽŶƐ�ŽĨ�ƐĞůůĞƌƐ�ŶĂǀŝŐĂƚĞ�ƚŚĞ�
ĞǀĞƌͲĞǀŽůǀŝŶŐ�ƌĞĂů�ĞƐƚĂƚĞ�ŵĂƌŬĞƚ͕�ǁĞ�ĂƌĞ�ŚŽŶŽƌĞĚ�ƚŚĂƚ�ǇŽƵ͛ǀĞ�
ĐŚŽƐĞŶ�ƵƐ͘�tĞ�ƵŶĚĞƌƐƚĂŶĚ�ƚŚĞ�ƐŝŐŶŝĮĐĂŶĐĞ�ŽĨ�ƚŚŝƐ�ĚĞĐŝƐŝŽŶ͕�ĂŶĚ�
ǁĞ͛ƌĞ�ŚĞƌĞ�ƚŽ�ĞŶƐƵƌĞ�ŝƚ Ɛ͛�Ă�ƐŵŽŽƚŚ͕�ƌĞǁĂƌĚŝŶŐ�ĞǆƉĞƌŝĞŶĐĞ͘�

zŽƵƌ�ƐĂƟƐĨĂĐƟŽŶ�ŝƐ�Ăƚ�ƚŚĞ�ŚĞĂƌƚ�ŽĨ�ĞǀĞƌǇƚŚŝŶŐ�ǁĞ�ĚŽ͘�tĞ͛ƌĞ�ĞǆĐŝƚĞĚ�
ƚŽ�ǁŽƌŬ�ǁŝƚŚ�ǇŽƵ�ĂŶĚ�ƚŽ�ŚĞůƉ�ǇŽƵ�ĂĐŚŝĞǀĞ�ǇŽƵƌ�ƌĞĂů�ĞƐƚĂƚĞ�ŐŽĂůƐ͘�
/Ĩ�ƚŚĞƌĞ Ɛ͛�ĂŶǇƚŚŝŶŐ�ǁĞ�ĐĂŶ�ĚŽ�ƚŽ�ĞŶŚĂŶĐĞ�ǇŽƵƌ�ŚŽŵĞͲƐĞůůŝŶŐ�
ĞǆƉĞƌŝĞŶĐĞ͕�ĚŽŶ͛ƚ�ŚĞƐŝƚĂƚĞ�ƚŽ�ƌĞĂĐŚ�ŽƵƚ͘�>Ğƚ Ɛ͛�ŵĂŬĞ�ǇŽƵƌ�ĚƌĞĂŵ�
ƐĂůĞ�Ă�ƌĞĂůŝƚǇ�ǁŝƚŚ�Yaman Real Estate! 

WHEN CHOOSING 
z�D�E�Z��>��^d�d�͕�
YOU'RE CHOOSING 

• Home to many of the area's 

���ƚŽƉͲƉƌŽĚƵĐŝŶŐ�ĂŐĞŶƚƐ͘��

• dŚĞ�ŵŽƐƚ�ŝŶŶŽǀĂƟǀĞ�ĂŶĚ�ƉƌŽǀĞŶ���

���ŵĂƌŬĞƟŶŐ�ƐƚƌĂƚĞŐŝĞƐ͘��

• Honesty and integrity: trusted for 

   over 75 years as the "Premier 

   Name in Real Estate."  

• &ĂĐŝůŝƚĂƟŶŐ�ŵŽƌĞ�ƚƌĂŶƐĂĐƟŽŶƐ�

���ƚŚĂŶ�ĂŶǇ�ŽƚŚĞƌ�ŽĸĐĞ�ƐĞƌǀŝĐŝŶŐ�

   our market.  

• �ŝƐƚƌŝďƵƟŶŐ�ǇŽƵƌ�ůŝƐƟŶŐ�ƚŽ�ƚŚĞ�ŶĂƟŽŶΖƐ�

ůĞĂĚŝŶŐ�ŽŶůŝŶĞ�ƌĞĂů�ĞƐƚĂƚĞ�ǁĞďƐŝƚĞƐ͘��

•�zŽƵƌ�ƐƵĐĐĞƐƐ�ĂŶĚ�ƐĂƟƐĨĂĐƟŽŶ�ŝƐ�
���ƚŚĞ�ǀĞƌǇ�ĞƐƐĞŶĐĞ�ŽĨ�ŽƵƌ�ŵŝƐƐŝŽŶ͘

At Yaman Real Estate͕��ĚƵĐĂƟŽŶ�ĂŶĚ�WƌŽĨĞƐƐŝŽŶĂůŝƐŵ�ƐĞƌǀĞ�ĂƐ�ĨŽƵŶĚĂƟŽŶĂů�ƉŝůůĂƌƐ�ĨŽƌ�ůĞĂĚĞƌƐ͕�ƐƚĂī͕�ĂƐƐŽĐŝĂƚĞ�
ďƌŽŬĞƌƐ͕�ĂŶĚ�ƐĂůĞƐ�ĂŐĞŶƚƐ͕�ƌĞŇĞĐƟŶŐ�Ă�ĐŽŵŵŝƚŵĞŶƚ�ƚŽ�ĞǆĐĞůůĞŶĐĞ͘�dŚĞ�ĐŽŵƉĂŶǇ�ƚĂŬĞƐ�ƉƌŝĚĞ�ŝŶ�ƵƉŚŽůĚŝŶŐ�ĐŽƌĞ�
ǀĂůƵĞƐ�ĂŶĚ�ƌĞŵĂŝŶƐ�ĚĞĚŝĐĂƚĞĚ�ƚŽ�ĐŽŶƟŶƵŽƵƐ�ŝŵƉƌŽǀĞŵĞŶƚ�ĂĐƌŽƐƐ�Ăůů�ĂƌĞĂƐ�ŽĨ�ĨŽĐƵƐ�ĨŽƌ�ŝƚƐ�ƚĞĂŵ�ŵĞŵďĞƌƐ͘��

:HOF£H�WR
¶H�EH¨

FRUH�YDOXHV

z�D�E�Z��>��^d�d�

z�D�E�Z��>��^d�d��

Accountable &ƵŶ

>ĞĂƌŶŝŶŐ��ĂƐĞĚ

Integrity
WŽƐŝƟǀĞ
Mindset

Driven Coachable

Resilient

AGENT ADVISORY
�KhE�/>

Discovery

'ƌŽǁƚŚ

KƉĞƌĂƟŽŶƐ Training

Culture

Policies

DĂƌŬĞƟŶŐ

Discovery

'ƌŽǁƚŚ

KƉĞƌĂƟŽŶƐ Training

Culture

Policies

DĂƌŬĞƟŶŐ

7 AREAS
K&

&K�h^
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tĞ�ĂƌĞ�ƐŽ�ĐŽŵŵŝƩĞĚ�ƚŽ�ŵĞĞƟŶŐ�ǇŽƵƌ�ƐĂůĞƐ�ŽďũĞĐƟǀĞƐ�ŝŶ�Ă�ƉƌŽĨĞƐƐŝŽŶĂů�ĂŶĚ�ƉůĞĂƐŝŶŐ�ŵĂŶŶĞƌ͕ �
ƚŚĂƚ�ǁĞ�ĂƌĞ�ǁŝůůŝŶŐ�ƚŽ�ƉƵƚ�ŽƵƌ�ŐƵĂƌĂŶƚĞĞ�ŝŶ�ǁƌŝƟŶŐ͘��ƚ�Yaman Real Estate͕�ǁĞ�ŐƵĂƌĂŶƚĞĞ�ƚŚĞ�ĨŽůůŽǁŝŶŐ͗

OUR COMMITMENT TO YOU

ϭ͘����hZ�d���s�>h�d/KE
tĞ͛ůů�ĚĞƚĞƌŵŝŶĞ�ƚŚĞ�ĐŽƌƌĞĐƚ�ĂƐŬŝŶŐ�ƉƌŝĐĞ�ďĂƐĞĚ�ŽŶ�Ă�ĐŽŵƉƌĞŚĞŶƐŝǀĞ�ŵĂƌŬĞƚ�ĂŶĂůǇƐŝƐ�ŽĨ�ĐŽŵƉĂ-
ƌĂďůĞ�ƉƌŽƉĞƌƟĞƐ�ŝŶ�ǇŽƵƌ�ŶĞŝŐŚďŽƌŚŽŽĚ͕�ĞŶƐƵƌŝŶŐ�ǇŽƵƌ�ŚŽŵĞ�ŝƐ�ƉƌŝĐĞĚ�ƚŽ�ƐĞůů�Ăƚ�ŝƚƐ�ŚŝŐŚĞƐƚ�
market value.

Ϯ͘�WZK&�^^/KE�>���s/��
tĞ͛ůů�ŐƵŝĚĞ�ǇŽƵ�ŽŶ�ĂŶǇ�ŶĞĐĞƐƐĂƌǇ�ƌĞƉĂŝƌƐ�ĂŶĚ�ƚŚĞ�ďĞƐƚ�ǁĂǇƐ�ƚŽ�ƉƌĞƉĂƌĞ�ǇŽƵƌ�ŚŽŵĞ�ĨŽƌ�ƐŚŽǁŝŶŐƐ͘�
zŽƵ͛ůů�ƐƚĂǇ�ŝŶĨŽƌŵĞĚ�ĂďŽƵƚ�ŵĂƌŬĞƚ�ĐŽŶĚŝƟŽŶƐ͕�ƐŝŵŝůĂƌ�ƉƌŽƉĞƌƚǇ�ƐĂůĞƐ͕�ĂŶĚ�ŽƚŚĞƌ�ĨĂĐƚŽƌƐ�ƚŚĂƚ�
ĐŽƵůĚ�ĂīĞĐƚ�ǇŽƵƌ�ƐĂůĞ͘

ϯ͘�WZKDKd/KE�dK�Kd,�Z�Z��>dKZ^
tĞ͛ůů�ĞŶƐƵƌĞ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ Ɛ͛�ŵĂũŽƌ�ƐĞůůŝŶŐ�ƉŽŝŶƚƐ�ĂƌĞ�ƐŚĂƌĞĚ�ǁŝƚŚ�ƚŽƉ�ƌĞĂů�ĞƐƚĂƚĞ�ĮƌŵƐ�ĂĐƌŽƐƐ�
the community.

4. SIGNAGE
The iconic Yaman Real Estate�ƐŝŐŶ�ǁŝůů�ƐŚŽǁĐĂƐĞ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ�Ϯϰͬϳ͕�ĞŶƐƵƌŝŶŐ�ŵĂǆŝŵƵŵ�
ĞǆƉŽƐƵƌĞ�ƚŽ�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐ͘

5. TARGETED MARKETING
KƵƌ�ĂĚǀĂŶĐĞĚ�ŵĂƌŬĞƟŶŐ�ƚĞĐŚŶŝƋƵĞƐ�ǁŝůů�ŚĞůƉ�ŝĚĞŶƟĨǇ�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐ�ǁŚŽ͛ǀĞ�ďĞĞŶ�ĂĐƟǀĞůǇ�
ƐĞĂƌĐŚŝŶŐ�ŝŶ�ǇŽƵƌ�ĂƌĞĂ͕�ĂŶĚ�ǁĞ͛ůů�ƌĞĂĐŚ�ŽƵƚ�ƚŽ�ƚŚĞŵ�ǁŝƚŚ�ĚĞƚĂŝůƐ�ŽĨ�ǇŽƵƌ�ŚŽŵĞ͘

6. OPEN HOUSES
/Ĩ�ƐƵŝƚĂďůĞ͕�ǁĞ͛ůů�ŽƌŐĂŶŝǌĞ�ŽƉĞŶ�ŚŽƵƐĞƐ�ĚƵƌŝŶŐ�ĐŽŶǀĞŶŝĞŶƚ�ƟŵĞƐ�ƚŽ�ďƌŝŶŐ�ŵŽƌĞ�ďƵǇĞƌƐ�ƚŚƌŽƵŐŚ�
your door.

7. ADVERTISING
tĞ͛ůů�ĂĚǀĞƌƟƐĞ�ǇŽƵƌ�ŚŽŵĞ�ŝŶ�ƚŚĞ�ŵŽƐƚ�ĂƉƉƌŽƉƌŝĂƚĞ�ĨŽƌƵŵƐ�ĂŶĚ�ŬĞĞƉ�ǇŽƵ�ƵƉĚĂƚĞĚ�ǁŝƚŚ�ƚŚĞ�
results.

8. PROGRESS REPORTS
zŽƵ͛ůů�ƌĞĐĞŝǀĞ�ƌĞŐƵůĂƌ�ƵƉĚĂƚĞƐ͕�ĚŽĐƵŵĞŶƟŶŐ�ĞĂĐŚ�ƐƚĞƉ�ŽĨ�ƚŚĞ�ƉƌŽĐĞƐƐ͕�ƐŽ�ǇŽƵ͛ƌĞ�ĂůǁĂǇƐ�ŝŶ�ƚŚĞ�
ůŽŽƉ͘

ϵ͘�WZ�ͳ�WWZKs����hz�Z^��E��&/E�E�/E'�'h/��E��
tĞ�ĞŶĐŽƵƌĂŐĞ�ŽŶůǇ�ƉƌĞͲĂƉƉƌŽǀĞĚ�ďƵǇĞƌƐ͕�ĞŶƐƵƌŝŶŐ�ƐĞƌŝŽƵƐ�ŝŶƋƵŝƌŝĞƐ͘�WůƵƐ͕�ǁĞ�ƉƌŽǀŝĚĞ�
ƉƌŽĨĞƐƐŝŽŶĂů�ĮŶĂŶĐŝŶŐ�ĂĚǀŝĐĞ�ƚŽ�ďŽƚŚ�ďƵǇĞƌƐ�ĂŶĚ�ƐĞůůĞƌƐ͕�ƐƚƌĞĂŵůŝŶŝŶŐ�ƚŚĞ�ĞŶƟƌĞ�ƚƌĂŶƐĂĐƟŽŶ͘

ϭϴϱ��ůŝŶƚŽŶ��ǀĞŶƵĞ͕��ŽƌƚůĂŶĚ͕�Ez������ϲϬϳ�Ͳ�ϳϱϯ�Ͳ�ϵϲϰϰ������ǁǁǁ͘ǇĂŵĂŶ͘ĐŽŵ 2



7KH�5HDO�(¨DWH�3URFHVV
^�>>�Z

Seller decides to sell

Seller selects a Yaman
Real Estate agent

^ĞůůĞƌ Ɛ͛�ĂŐĞŶƚ�ĐŽŵƉůĞƚĞƐ
a Market Analysis

^ĞůůĞƌ�ƉƌĞƉĂƌĞƐ�
the home for sale

Seller signs a 
>ŝƐƟŶŐ��ŐƌĞĞŵĞŶƚ

^ĞůůĞƌ Ɛ͛�ĂŐĞŶƚ�ŵĂƌŬĞƚƐ�
the home

^ĞůůĞƌ Ɛ͛�ĂŐĞŶƚ�ŚŽƐƚƐ�ĂŶ�ŽƉĞŶ
ŚŽƵƐĞ�ĂŶĚ�ďƌŽŬĞƌ Ɛ͛�ŽƉĞŶ�ŚŽƵƐĞ

��ƐŚŽǁŝŶŐ�ƌĞƐƵůƚƐ�ŝŶ�ĂŶ�ŽīĞƌ

K&&�Z� /^ �WZ�^�Ed���
�E��E�'Kd/�d���K&&�Z�����Wd��� �

1. �ƩŽƌŶĞǇ�ĂƉƉƌŽǀĂů��

2. �ƌƌĂŶŐĞ�ĨŽƌ�ŝŶƐƉĞĐƟŽŶƐ��

3. EĞŐŽƟĂƚĞ�ĂŶĚ�ƌĞƐŽůǀĞ�ĂŶǇ�ŝƐƐƵĞƐ��

4. �ƵǇĞƌ�ƐƵďŵŝƚƐ�ŵŽƌƚŐĂŐĞ�ĂƉƉůŝĐĂƟŽŶ��

5. WƌŽƉĞƌƚǇ�ŝƐ�ĂƉƉƌĂŝƐĞĚ��

6. �ƵǇĞƌ�ƌĞĐĞŝǀĞƐ�ĐŽŵŵŝƚŵĞŶƚ�ůĞƩĞƌ�

7. �ƩŽƌŶĞǇ�ĨĂĐŝůŝƚĂƚĞƐ�ƟƚůĞ�ƐĞĂƌĐŚ�ĂŶĚ�ƐƵƌǀĞǇ�
ƵƉĚĂƚĞ

9. �ƩŽƌŶĞǇƐ�ĂƌƌĂŶŐĞ�Ă�ĐůŽƐŝŶŐ�ĚĂƚĞ��

10. �ƵǇĞƌ�ĐŽŶĚƵĐƚƐ�ĮŶĂů�ǁĂůŬƚŚƌŽƵŐŚ��

11.��ůŽƐŝŶŐ͘��ĞůĞďƌĂƚĞ�ǇŽƵƌ�ŶĞǁ�ĐŚĂƉƚĞƌ͊

�hz�Z

�ƵǇĞƌ�ĚĞĐŝĚĞƐ�ƚŽ
ƉƵƌĐŚĂƐĞ�Ă�ŚŽŵĞ

�ƵǇĞƌ�ƐĞůĞĐƚƐ�ĂŶ�ĂŐĞŶƚ

�ƵǇĞƌ��ŽŶƐƵůƚĂƟŽŶ
ǁŝƚŚ�ĂŐĞŶƚ

�ƵǇĞƌ�ŝƐ�ƉƌĞͲƋƵĂůŝĮĞĚ
ǁŝƚŚ�Ă�ŵŽƌƚŐĂŐĞ�ůĞŶĚĞƌ

�ƵǇĞƌ�ǀŝĞǁƐ�ŚŽŵĞƐ�ƚŚĂƚ
ŵĞĞƚ�ƐƉĞĐŝĮĞĚ�ĐƌŝƚĞƌŝĂ

�ƵǇĞƌ�ŵĂŬĞƐ�ĂŶ�ŽīĞƌ

8.��ƵǇĞƌ�ƌĞĐĞŝǀĞƐ�ΗĐůĞĂƌ�ƚŽ�ĐůŽƐĞΗ�ĨƌŽŵ�ƚŚĞŝƌ
mortgage lender  
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dŚĞ��ŽŵƉĂƌĂƟǀĞ�DĂƌŬĞƚ��ŶĂůǇƐŝƐ�ǁŝůů�ŚĞůƉ�ĚĞƚĞƌŵŝŶĞ�ĂŶ�ĂƉƉƌŽƉƌŝĂƚĞ�ƐĞůůŝŶŐ�
ƉƌŝĐĞ�ŽĨ�ǇŽƵƌ�ŚŽŵĞ͘�hůƟŵĂƚĞůǇ͕ �ƚŚĞ�ĐŽƌƌĞĐƚ�ƐĞůůŝŶŐ�ƉƌŝĐĞ�ŝƐ�ƚŚĞ�ŚŝŐŚĞƐƚ�ƉŽƐƐŝďůĞ�

ƉƌŝĐĞ�ƚŚĂƚ�ƚŚĞ�ŵĂƌŬĞƚ�ǁŝůů�ďĞĂƌ͘ �dŚŝƐ�ĐŽŵƉƌĞŚĞŶƐŝǀĞ�ƉƌŽƉĞƌƚǇ�ĂŶĂůǇƐŝƐ�
is divided into four categories:

�KDW�Z�d/s��D�Z<�d��E�>z^/^ ��yW>�E�d/KE

1 2 3 4^ŝŵŝůĂƌ�ƉƌŽƉĞƌƟĞƐ�
that are currently 
listed

^ŝŵŝůĂƌ�ƉƌŽƉĞƌƟĞƐ�
that have recently
sold

^ŝŵŝůĂƌ�ƉƌŽƉĞƌƟĞƐ
that have sales 
ƉĞŶĚŝŶŐ

^ŝŵŝůĂƌ�ƉƌŽƉĞƌƟĞƐ�
that failed to sell

�Ǉ�ĐĂƌĞĨƵůůǇ�ƐƚƵĚǇŝŶŐ�ƚŚĞ�ĐŽŵƉĂƌĂďůĞ�ƉƌŽƉĞƌƚǇ�ůŽĐĂƟŽŶƐ͕�ĨĞĂƚƵƌĞƐ͕�ĂŶĚ��ƚŚĞ�ƚĞƌŵƐ�ƵŶĚĞƌ�ǁŚŝĐŚ�
ƚŚĞǇ�ĂƌĞ�ŽīĞƌĞĚ͕�ǁĞ�ĐĂŶ�ĚĞǀĞůŽƉ�Ă�ĐůĞĂƌ�ƉŝĐƚƵƌĞ�ŽĨ�ƚŚĞ�ƉŽƚĞŶƟĂů�ŵĂƌŬĞƚ�ǀĂůƵĞ�ĨŽƌ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ͘

�Ǉ�ůŽŽŬŝŶŐ�Ăƚ�ƐŝŵŝůĂƌ�ƉƌŽƉĞƌƟĞƐ�ƚŚĂƚ�ŚĂǀĞ�ƐŽůĚ͕�ǁĞ�ĐĂŶ�ƐĞĞ�ǁŚĂƚ�ŚŽŵĞŽǁŶĞƌƐ�ŚĂǀĞ�ĂĐƚƵĂůůǇ�
ƌĞĐĞŝǀĞĚ�ŽǀĞƌ�ƚŚĞ�ůĂƐƚ�ĨĞǁ�ŵŽŶƚŚƐ͘�dŚŝƐ�ŝƐ�ƚŚĞ�ĂƉƉƌĂŝƐĂů�ƉƌŽĐĞƐƐ�ƚŚĂƚ�ŝƐ�ƵƐĞĚ�ďǇ�ůĞŶĚŝŶŐ�
ŝŶƐƟƚƵƟŽŶƐ�ƚŽ�ĚĞƚĞƌŵŝŶĞ�ŚŽǁ�ŵƵĐŚ�ƚŚĞǇ�ǁŝůů�ďĞ�ǁŝůůŝŶŐ�ƚŽ�ůĞŶĚ�Ă�ďƵǇĞƌ�ĨŽƌ�ǇŽƵƌ�ŚŽŵĞ͘

tŚŝůĞ�ǁĞ�ŶĂƚƵƌĂůůǇ�ǁĂŶƚ�ƚŽƉ�ŵĂƌŬĞƚ�ǀĂůƵĞ�ĨŽƌ�ƚŚĞ�ŚŽŵĞ͕�ǁĞ�ĐĂŶ�ĂŐƌĞĞ�ƚŚĂƚ�ƚŚĞƌĞΖƐ�Ă�ƉŽŝŶƚ�ǁŚĞƌĞ�
ƚŚĞ�ƉƌŝĐĞ�ǁŽƵůĚ�ďĞ�ƚŽŽ�ŚŝŐŚ͘��Ǉ�ůŽŽŬŝŶŐ�Ăƚ�ŚŽŵĞƐ�ƚŚĂƚ�ĚŝĚŶΖƚ�ƐĞůů͕�ǁĞ�ĐĂŶ�ĂĐĐƵƌĂƚĞůǇ�ĚĞƚĞƌŵŝŶĞ�
ƚŚĂƚ�ƉƌŝĐĞ�ƉŽŝŶƚ�ĂŶĚ�ďĞ�ĐĂƌĞĨƵů�ŶŽƚ�ƚŽ�ŐĞƚ�ƚŽŽ�ĐůŽƐĞ�ƚŽ�ŝƚ͘�

�Ǉ�ĚŽŝŶŐ�ŽƵƌ�ƌĞƐĞĂƌĐŚ�ĚŝůŝŐĞŶƚůǇ͕ �ǁĞ�ĐĂŶ�ŐĞƚ�ŵĂǆŝŵƵŵ�ĚŽůůĂƌƐ�ŝŶ�Ă�ƌĞĂƐŽŶĂďůǇ�ƐŚŽƌƚ�ƉĞƌŝŽĚ�ŽĨ�ƟŵĞ͘

d,/E'^�dK�<EKt���Khd�WZ/�/E'�zKhZ�,KD�

dŚĞƌĞ�ŝƐ�ŶŽ�ΗĞǆĂĐƚ�ƉƌŝĐĞΗ�ĨŽƌ�ƌĞĂů�ĞƐƚĂƚĞ�Ͳ�/�ĚŽŶ͛ƚ�ƚĞůů�ǇŽƵ�ǁŚĂƚ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ�ŝƐ�ǁŽƌƚŚ
dŚĞ�ĐƵƌƌĞŶƚ�ŵĂƌŬĞƚ�ĚĞƚĞƌŵŝŶĞƐ�ǀĂůƵĞ͕�ǁĞ�ƚŽŐĞƚŚĞƌ�ĚĞƚĞƌŵŝŶĞ�ƚŚĞ�ƉƌŝĐĞ�
/Ζ//�ƐŚŽǁ�ǇŽƵ�Ă�ƌĂŶŐĞ�ŽĨ�ƉƌŝĐĞƐ�ďĞŝŶŐ�ƉĂŝĚ�ĨŽƌ�ŚŽŵĞƐ�ŝŶ�ǇŽƵƌ�ĂƌĞĂ
zŽƵ�ǁŝůů�ĚĞƚĞƌŵŝŶĞ�ƚŚĞ�ƉƌŝĐĞ�ďĂƐĞĚ�ŽŶ�ŵĂƌŬĞƟŶŐ�ƟŵĞ�ĂŶĚ�ĐŽŶĚŝƟŽŶ

ϭϴϱ��ůŝŶƚŽŶ��ǀĞŶƵĞ͕��ŽƌƚůĂŶĚ͕�Ez������ϲϬϳ�Ͳ�ϳϱϯ�Ͳ�ϵϲϰϰ������ǁǁǁ͘ǇĂŵĂŶ͘ĐŽŵ 4



KhZ�D�Z<�d/E'�W>�E

Yaman Real Estate�ŝƐ�ĐŽŵŵŝƩĞĚ�ƚŽ�ŽīĞƌŝŶŐ�ƚŚĞ�ŚŝŐŚĞƐƚ�ƐƚĂŶĚĂƌĚƐ�ŽĨ�ƉƌŽĨĞƐƐŝŽŶĂů�ƐĞƌǀŝĐĞ�
to all our customers. Our goal is: ŽďƚĂŝŶŝŶŐ�ƚŚĞ�ŚŝŐŚĞƐƚ�ƉŽƐƐŝďůĞ�ǀĂůƵĞ�ďǇ�ŵĂƌŬĞƟŶŐ�

ǇŽƵƌ�ƉƌŽƉĞƌƚǇ�ƚŽ�ŝƚƐ�ĨƵůůĞƐƚ�ƉŽƚĞŶƟĂů͘�
dŽ�ĂƩĂŝŶ�ƚŚŝƐ�ŽďũĞĐƟǀĞ͕�ƚŚĞ�ĨŽůůŽǁŝŶŐ�ǁŝůů�ďĞ�ĐŽŵƉůĞƚĞĚ͗

Current Market Analysis establishing fair market value

WƌĞƉĂƌĂƟŽŶ�ĂŶĚ�ĞǆƉůĂŶĂƟŽŶ�ŽĨ�ůŝƐƟŶŐ�ĐŽŶƚƌĂĐƚƐ

WŚŽƚŽŐƌĂƉŚ�ƉƌŽƉĞƌƚǇ�ĨŽƌ�ĂĚǀĞƌƟƐŝŶŐ

^ƵďŵŝƐƐŝŽŶ�ŽĨ�ůŝƐƟŶŐ�ŽŶ�DƵůƟƉůĞ�>ŝƐƟŶŐ�^ĞƌǀŝĐĞ

Place Yaman Real Estate signs (if desired)

WůĂĐĞ�ůŽĐŬďŽǆ�ŽŶ�ƉƌŽƉĞƌƚǇ

^ŽĐŝĂů�DĞĚŝĂ��ĚǀĞƌƟƐŝŶŐ

^ƚĂī�ŵĞĞƟŶŐ�ƉƌĞƐĞŶƚĂƟŽŶ�ŽĨ�ůŝƐƟŶŐƐ

KŶůŝŶĞ�ƚŚƌŽƵŐŚ�ǀĂƌŝŽƵƐ�ǁĞďƐŝƚĞƐ

WƌĞƐĞŶƚĂƟŽŶ�WĂĐŬĞƚƐ

Mailings and Postcards

Yaman Real Estate Website

^ĐŚĞĚƵůĞ�ŽĸĐĞ�ĂŶĚ�D>^�ŵĞŵďĞƌ�ƚŽƵƌ

/ŶƚĞƌŶĞƚ�ĂĚǀĞƌƟƐĞŵĞŶƚ

,ŽůĚ�ŽƉĞŶ�ŚŽƵƐĞ͕�ŝĨ�ĂƉƉƌŽƉƌŝĂƚĞ͕�ĂŶĚ�ĂĚǀĞƌƟƐĞ

�ŽŶƚĂĐƚ�Ăůů�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐ�ǁŝƚŚ�ůŝƐƟŶŐ�ĚĞƚĂŝůƐ

^ĐŚĞĚƵůĞ�ƐŚŽǁŝŶŐƐ�ĨŽƌ�ZĞĂůƚŽƌƐ

�ŽŶƚĂĐƚ�ŽǁŶĞƌ�ƌĞŐƵůĂƌůǇ�ǁŝƚŚ�ƉƌŽŐƌĞƐƐ�ƌĞƉŽƌƚƐ

WƌĞͲƋƵĂůŝĨǇ�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐ

WƌĞƐĞŶƚ�ĂŶĚ�ĚŝƐĐƵƐƐ�Ăůů�ŽīĞƌƐ

EĞŐŽƟĂƚĞ�ĐŽŶƚƌĂĐƚƐ�ǁŝƚŚ�ƐĞůůŝŶŐ�ZĞĂůƚŽƌ

�ŽŶĮƌŵ�ĐŽŵƉůĞƟŽŶ�ŽĨ�Ăůů�ŶĞĐĞƐƐĂƌǇ�ƐƚĞƉƐ�ƚŽ�ĞŶƐƵƌĞ�ĐůŽƐŝŶŐ

&ŝŶĂůŝǌĞ�ĐůŽƐŝŶŐ

K&&/���D�Z<�d/E'�KWd/KE^�&KZ�zKhZ�WZKW�Zdz͗

WƌŽĨĞƐƐŝŽŶĂů�ƉŚŽƚŽŐƌĂƉŚǇ �ƌŽŶĞ�ǀŝĚĞŽ�Θ�ƉŚŽƚŽŐƌĂƉŚǇ
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Think you can sell your home yourself, and pocket the cash you would otherwise pay a real estate 
agent? It can be tempting, especially in a hot market. "For sale by owner" transaction is almost 
always a hassle to say the least, leading you to sacrifice both money and time. 

That's why one of the most important things to do before selling your house is find a great real 
estate agent. Your real estate agent should be someone you feel comfortable working with, whom 
you trust to sell your house for top dollar.

FIND A REALTOR OR REAL ESTATE AGENT.

An inspector will be able to give you a good indication of the trouble areas that will stand out to 
protentional buyers, and you'll be able to make repairs prior to listing. Approximate cost range 
$300-$500

CONSIDER A PRE-SALE HOME INSPECTION.

Buyers do tend to judge a book by its cover. You will want to make sure potential buyers' first 
impression of your home is a good one-and draws them in to take a look at your property

CONSIDER YOUR CURB APPEAL.

Less is more when it comes to getting your house ready to show. Do a clean sweep of counters,
windowsills, tables, and all other visible areas then tackle the closets, cabinets etc. be prepared for 
curious buyers to open doors to take a peek. It's important to keep things tidy for the buyers- they 
will become distracted easily.

DECLUTTER, ORGANIZE & CLEAN.

You should remove any distractions so the buyers can visualize themselves living in the property.
DEPERSONALIZE YOUR SPACE.

The color you love may not be the color the buyer loves. Neutral colors are rarely disliked. If there 
are scuff marks, pinholes in the walls, or baseboard marks, touch those up, it will make the home 
look well-maintained and prevent them from becoming a to-do list for the buyer.

TOUCH UPS - REPAINT WITH NEUTRAL TONES.

Seems like a small thing but you'd be surprised by the negative effect a loose handle, door knob or 
lightbulb can have on certain buyers. You don't want to give buyers doubt that your house has been 
well maintained.

FIX ANYTHING LOOSE.

Stagers know the market trends and can bring life to a room that you wouldn't have thought of.
CONSIDER STAGING.

Selling a home entails a whole lot more than just planting a "For Sale" 
sign on your front lawn or uploading random photos- especially if 
you're angling for the best price!
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�ƵƐƚ�ƐŚĞůǀŝŶŐ͕�ůŝŐŚƚ�ĮǆƚƵƌĞƐ͘
Remove rust and mildew stains.
Clean or paint baseboards, walls, and molding.
Deep clean kitchen and bathrooms.
Wash windows from the exterior and interior.
^ĐƌƵď�ŇŽŽƌƐ͕�ƚŽŝůĞƚƐ͕�ƐŝŶŬƐ͕�ĐŽƵŶƚĞƌƐ͕�ĂŶĚ�ƚƵďƐ͘
Dust and wash vent covers and air returns.
Clean switch plates and outlet plugs.
sĂĐƵƵŵ�ƌƵŐƐ�ĂŶĚ�ĐĂƌƉĞƚƐ͘
Clean appliances.
Wash all cabinet fronts.
Wipe down screens and glass doors.

CLEAN

Repair holes and cracks in walls and concrete.
Pack family photos.
Replace missing or burnt out lightbulbs.
Ensure all outlets are in working order.
ZĞƉůĂĐĞͬƟŐŚƚĞŶ�ŚĂŶĚůĞƐ�ĂŶĚ�ĚŽŽƌŬŶŽďƐ͘
Fix any leaky faucets.
Eliminate odors.
,ŝĚĞ�ƐƚƌĂǇ�ĐŽƌĚƐ͘
Straighten funiture and rugs.
Remove and patch up excess nails from walls.
ZĞƉůĂĐĞ�Ăŝƌ�ĮůƚĞƌƐ͘
�ĚĚ�ůŝŐŚƟŶŐ�ĂŶĚ�ŵŝƌƌŽƌƐ�ŝŶ�ĚĂƌŬ�ƐƉŽƚƐ͘
WůĂĐĞ�ĨƌĞƐŚ�ŇŽǁĞƌƐ�ŽŶ�ĞŵƉƚǇ�ƚĂďůĞƐ͘
Be sure that all wall switches have a lamp/light 
that will turn on with that switch

GENERAL TASKS

Remove excess furniture and home decor.
^ƚŽƌĞ�ƚŽǇƐ͕�ƉĞƚ�ĂĐĐĞƐƐŽƌŝĞƐ͕�ĂŶĚ�ŽƚŚĞƌ�ĐůƵƩĞƌ͘
DŝŶŝŵŝǌĞ�ŝƚĞŵƐ�ŽŶ�ĐŽƵŶƚĞƌƐ�ĂŶĚ�ƐƵƌĨĂĐĞƐ͘
KƌŐĂŶŝǌĞ�ƉĂŶƚƌǇ͕ �ĐĂďŝŶĞƚƐ͕�ĨƌŝĚŐĞ͕�ĂŶĚ�ĨƌĞĞǌĞƌ͘
KƌŐĂŶŝǌĞ�ĂŶĚ�ĚĞĐůƵƩĞƌ�Ăůů�ƐƚŽƌĂŐĞ�ĂƌĞĂƐ͘

DECLUTTER

Touch up ceilings, doors, and baseboards.
Re-caulk showers and countertops.

WƌĞƐƐƵƌĞ�ǁĂƐŚ�ƚŚĞ�ĚĞĐŬ͕�ďĂůĐŽŶǇ͕ �Žƌ�ƉĂƟŽ͘
Close your garage door.
DŽǁ�ƚŚĞ�ůĂǁŶ͘
Trim shrubs, bushes, and trees.
tĂƚĞƌ�ƉůĂŶƚƐ�ĂŶĚ�ŇŽǁĞƌƐ͘
Weed and freshen up the garden.
Repair cracked paving.
ZĞƉĂŝƌ�ĚĂŵĂŐĞĚ�Žƌ�ƉƌŽďůĞŵĂƟĐ�ĨĞŶĐŝŶŐ͘
Replace broken windows, screens, and doors.
Pressure wash the driveway and siding.
�ůĞĂŶ�ĂŶĚ�ƌĞƉĂŝƌ�ŐƵƩĞƌƐ͘
Replace missing shingles.
Clean and paint the front door.
DĂŬĞ�ƐƵƌĞ�ĚŽŽƌďĞůů�ŝƐ�ǁŽƌŬŝŶŐ�ƉƌŽƉĞƌůǇ͘
�ĚĚ�ĨƌĞƐŚ�ŵƵůĐŚ�ĂƌŽƵŶĚ�ƚƌĞĞƐ�ĂŶĚ�ŇŽǁĞƌďĞĚƐ͘
�ĚĚ�ďƌŝŐŚƚ�ĂŶĚ�ĐŽůŽƌĨƵů�ƉůĂŶƚƐ�ĂŶĚ�ŇŽǁĞƌƐ͘
ZĞŵŽǀĞ�ĐůƵƩĞƌ�ĂŶĚ�ŽƌŐĂŶŝǌĞ�ŽƵƚĚŽŽƌ�ŝƚĞŵƐ͘
Repair and clean the shed.

W�/Ed�Θ���h><͘

�yd�Z/KZ��Z��^

,ĞƌĞΖƐ�ǇŽƵƌ�ΗdŽͲ�ŽΗ�ůŝƐƚ�ŽĨ�ƚĂƐŬƐ�/�ŚŝŐŚůǇ�ƌĞĐŽŵŵĞŶĚ�ǇŽƵ�ƚĂŬĞ�
care of before launching your home on the market.
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WHAT IT  TAKES TO SHOW YOUR PROPERTY

Coordination is the key. Before a sales associate 
from our firm, or a cooperating broker, shows 
or previews your property a representative 
from our firm will contact you to schedule an 
appointment. You will then be notified of the timing, 
and, if it's acceptable, the appointment will be 
confirmed. If you can't be reached, the showing will 
proceed on the understanding
that you wouldn't want to miss any chances
for interested buyers to view your property
unless otherwise discussed with you.

SCHEDULE THE SHOWING

Ordinarily, you'll get plenty of notice about an 
appointment request. Some buyers, however, may 
ask to see your property as soon as
 possible. In such cases, a showing could take place 
within an hour or so. If a buyer requests 
a change to the timing of a scheduled showing, 
you'll be given as much notice as possible.

TIMING

Any special instructions you may have given to your 
listing agent, such as information on pets, parking or 
security, will be provided in your property listing and 
thoroughly explained to the sales
associate who requested the showing.

SPECIAL INSTRUCTIONS

The sales associate will use the property's lock box 
to enter. If you're available, sales associates will 
introduce themselves and give you 
a business card.

THE SHOWING

The fewer people around during a showing, the 
better. It's also a good rule to let the buyer roam 
freely and discuss the property with the sales 
associate without interruption. A properly briefed 
sales associate will know the buyer's needs and will 
be able to point out the features that meet their 
requirements.

PRIVACY

If you're not going to be available to approve 
an appointment request, it is important to notify 
your listing agent. By leaving a telephone number 
where you can be contacted, you
can be notified immediately.

CONTACT INFORMATION

Occasionally, sales associates may schedule 
an appointment to view your property without 
a buyer. By familiarizing themselves with what's on 
the market, they will be an excellent position to 
alert a buyer to a property that fits their criteria.

PREVIEWS

Ask any people who show up to view your property 
without an appointment to telephone the listing 
agent to request a showing. Even
 if the person identifies himself or herself as a 
licensed sales associate, an appointment must be 
made first through your listing agent.

UNSCHEDULED APPOINTMENTS

185 Clinton Avenue, Cortland, NY      607 - 753 - 9644      www.yaman.com 9



KŶ�/ŶƐƉĞĐƟŽŶ��ĂǇ͕ �ƚŚĞ�ďƵǇĞƌ�ǁŝůů�ůŝŬĞůǇ�ďĞ�ƉƌĞƐĞŶƚ�ĂŶĚ�ƚŚĞ�ŚŽŵĞ�ŝŶƐƉĞĐƚŽƌ�ǁŝůů�ŶĞĞĚ�ĂĐĐĞƐƐ�
ƚŽ�ǇŽƵƌ�ĞŶƟƌĞ�ŚŽŵĞ͘�,ĞƌĞ�ŝƐ�Ă�ůŝƐƚ�ŽĨ�ƚŚĞ�ŬĞǇ�ĂƌĞĂƐ�ƚŚĞǇ�ǁŝůů�ŝŶƐƉĞĐƚ�ƐŽ�ƚŚĂƚ�ǇŽƵ�
ĐĂŶ�ŵĂŬĞ�ĂŶǇ�ĮǆĞƐ�ĂĐĐŽƌĚŝŶŐůǇ͘�dƌǇ�ƚŽ�ŚĂǀĞ�ǇŽƵƌ�ŚŽŵĞ�ƌĞĂĚǇ�ĂƐ�ǇŽƵ�ǁŽƵůĚ�ŝŶ�Ă�ƐŚŽǁŝŶŐ
ƚŽ�ŚĞůƉ�ŵĂŬĞ�ƚŚĞ�ĂƉƉŽŝŶƚŵĞŶƚ�ŐŽ�ĂƐ�ƐŵŽŽƚŚůǇ�ĂƐ�ƉŽƐƐŝďůĞ͘

Ceiling fans.
,s���ƵŶŝƚ�ĂŶĚ�ǁĂƚĞƌ�ŚĞĂƚĞƌ͘
�ƫĐ�ĂĐĐĞƐƐ͘
�ĂƐĞŵĞŶƚ͘
>ŝŐŚƚ�ĮǆƚƵƌĞƐ͘
&ŝƌĞƉůĂĐĞƐ͘
Electrical.
Plumbing.
^ŚŽǁĞƌƐ�ĂŶĚ�ďĂƚŚƚƵďƐ͘
Toilets.
^ƚĂŝƌƐͬZĂŝůŝŶŐƐ͘
�ƉƉůŝĂŶĐĞƐ�;ƚŽ�ĐŚĞĐŬ�ƚŚĞ�ǁŽƌŬŝŶŐ�ĐŽŶĚŝƟŽŶͿ͘
&ŝƌĞ�ĂůĂƌŵƐ�ĂŶĚ�ŽƚŚĞƌ�ĚĞƚĞĐƚŽƌƐ͘
&ůŽŽƌƐ͘
/ŶƚĞƌŝŽƌ�ǁĂůůƐ͘

THE INTERIOR

'ƵƩĞƌƐ�ĂŶĚ�ĚƌĂŝŶƉŝƉĞƐ͘
�ĞĐŬŝŶŐ͕�ƉĂƟŽƐ͕�ĂŶĚ�ĨĞŶĐĞƐ͘
Sheds.
�ǆƚĞƌŝŽƌ�ůŝŐŚƟŶŐ͘
'ĂƌĂŐĞͬ'ĂƌĂŐĞ��ŽŽƌ�&ƵŶĐƟŽŶŝŶŐ͘
^ĞƉƟĐ�Θ�tĞůů�>ŽĐĂƟŽŶ
�ǆƚĞƌŝŽƌ�ǁĂůůƐ͕�ƐŝĚŝŶŐ͕�ĂŶĚ�ƚƌŝŵ͘
sŝƐŝďůĞ�ĨŽƵŶĚĂƟŽŶƐ͘
tŽŽĚĞŶ�ƐƵƌĨĂĐĞƐ�;ƚŽ�ƚĞƐƚ�ĨŽƌ�ƌŽƩĞŶ�ƉĂƚĐŚĞƐͿ
ZŽŽĮŶŐ͘
tŝŶĚŽǁƐ͕�ƐĐƌĞĞŶƐ͕�ĂŶĚ�ĚŽŽƌƐ͘
Cracked caulking.
WĞĞůŝŶŐ�ƉĂŝŶƚ͘

THE EXTERIOR

^ĞĐƵƌĞ�ǇŽƵƌ�ƉĞƚƐ�Žƌ�ƚĂŬĞ�ƚŚĞŵ�ǁŝƚŚ�ǇŽƵ͘
�ŚĂŶŐĞ�Ăůů�ĮůƚĞƌƐ͘
DĂŬĞ�ƐƵƌĞ�Ăůů�ƵƟůŝƟĞƐ�ĂƌĞ�ŽŶ͘
>ĞĂǀĞ�ĂŶǇ�ŵĂŝŶƚĞŶĂŶĐĞ�ĂŶĚ�ƌĞƉĂŝƌ�ĚŽĐƵŵĞŶƚƐ�
ĂǀĂŝůĂďůĞ�ƚŽ�ƚŚĞ�ŝŶƐƉĞĐƚŽƌ͘

�ůĞĂƌ�ƉĂƚŚǁĂǇ�ƚŽ�ĂƫĐ͕�ŐĂƌĂŐĞ͕�ĞůĞĐƚƌŝĐĂů�ƉĂŶĞů͕�
ĨƵƌŶĂĐĞ�ƌŽŽŵ͕�ĂŶĚ�ĐƌĂǁů�ƐƉĂĐĞƐ͘
>ĞĂǀĞ�Ăůů�ƌĞŵŽƚĞƐ�ĂŶĚ�ŬĞǇƐ�ĨŽƌ�ĂĐĐĞƐƐ�ƚŽ�Ăůů�
ƉƌŽƉĞƌƚǇ�ĂƌĞĂƐ�ŽŶ�Ă�ĚĞƐŝŐŶĂƚĞĚ�ƐƉŽƚ͘

�Ğ�ƐƵƌĞ�Ăůů�ŽĨ�ƚŚĞ�ĨŽůůŽǁŝŶŐ�ĂƌĞ�ĨƵŶĐƟŽŶŝŶŐ�
ƉƌŽƉĞƌůǇ�ĂŶĚ�ĂƌĞ�ĐůĞĂŶ�ĂŶĚ�ĞĂƐǇ�ƚŽ�ĂĐĐĞƐƐ

^ƉƌƵĐĞ�ƵƉ͗

ON INSPECTION DAY...
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The following information is designed to give you an understanding of the 
different types of agency relationships: Buyer Agency, Seller Agency, Dual 
Agency, Designated Dual Agency, and Broker Agency.  

 
A buyer's agent is a real estate agent who is employed by and represents only 
the buyer in a transaction. Although they work exclusively for the buyer, their 
compensation can be paid in a number of ways—by the buyer exclusively, the 
seller exclusively, or (most commonly) through a commission split with the seller's 
agent. Even if the seller or the seller's agent pays their fee, buyer’s agent must 
always remain loyal to the buyer. Buyer’s agent can provide a number of services 
for you including:  

• Explaining available financing options and providing contact information for 
mortgage lenders  
• Informing you of current real estate values, taxes, utility costs,and other factors 
that will influence your opinion about a property  
• Using the Multiple Listing Service (MLS) to locate homes that suit your needs  
• Selecting appropriate properties to view  
• Revealing any information about a seller or property which may affect your 
purchase decision  
• Advising you on your offer  
• Presenting your offer to the sellers and negotiating for the most favorable terms  
• Helping you to evaluate counteroffers  

Although buyer’s agent are the only agents who act solely with the buyer's 
interest in mind, there are other real estate professionals who can assist you in 
finding and buying a home. This consumer alternative
is discussed below.  

SELLER AGENCY
A seller's agent, or listing agent, is a real estate agent who is employed by and 
represents only the seller in a transaction. Their job is to find a buyer and 
negotiate the best (highest) price and most favorable terms at which to sell their 
client's property. However seller’s agents can also help buyers by:

• Assisting in the house-hunting process
• Explaining available financing options
• Calculating monthly payments and estimated settlement costs
• Identifying appropriate properties to view
• Disclosing material facts about the property that you are interested in
• Writing up and presenting your offer at the price and terms you specify

BUYER AGENCY

What is agency?
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BROKER’S AGENT
The broker's agent works for the buyer or seller agent and, like the buyer 
or seller agent, for you. You are not, however, responsible for their 
conduct.  

"Buying a house with the assistance of Yaman Real Estate was a real 
comfortable experience.  Their knowledge of the inner workings of the 
area proved invaluable. As with any relocation, there  are many things 
that can be a challenge, but Yaman Real Estate helped the finding a 
house portion of relocating a very pleasant experience."  

DUAL AGENCY
A dual agent is a real estate agent who represents both the seller and the 
ďƵǇĞƌ�ǁŝƚŚ�ƚŚĞ�ŬŶŽǁůĞĚŐĞ�ĂŶĚ�ǁƌŝƩĞŶ�ĐŽŶƐĞŶƚ�ŽĨ�ďŽƚŚ͘��
  
hŶĚĞƌ�ƚŚŝƐ�ƌĞůĂƟŽŶƐŚŝƉ͕�ƚŚĞ�ƌĞĂů�ĞƐƚĂƚĞ�ďƌŽŬĞƌ�ƌĞƉƌĞƐĞŶƚƐ�ďŽƚŚ�ƚŚĞ�ƐĞůůĞƌ�
ĂŶĚ�ďƵǇĞƌ͘ �dŚĞƌĞ�ŵƵƐƚ�ďĞ�ŝŶĨŽƌŵĞĚ�ĐŽŶƐĞŶƚ�ƚŽ�ƚŚŝƐ�ďƵƐŝŶĞƐƐ�ƌĞůĂƟŽŶƐŚŝƉ�
from both the seller and the buyer for the agent to act as the agent for 
both.  
  
�ƵƟĞƐ�ŽĨ�ƚŚĞ��ƵĂů��ŐĞŶƚ�/ŶĐůƵĚĞ͘
An agreement that the company/broker cannot disclose:  
• The price the buyer is willing to pay  
• The price which the seller is willing to accept  
• dŚĞ�ƉĞƌƐŽŶĂů�ĐŽŶĮĚĞŶĐĞ�ƚŚĂƚ�ŵĂǇ�ƉƵƚ�ŽŶĞ�ƉĂƌƚǇ�Ăƚ�Ă�ĚŝƐĂĚǀĂŶƚĂŐĞ��

/Ĩ�ƚŚĞ�ďƵǇĞƌ�ĂŶĚ�ƚŚĞ�ƐĞůůĞƌ�ƉƌŽǀŝĚĞ�ƚŚĞŝƌ�ŝŶĨŽƌŵĞĚ�ĐŽŶƐĞŶƚ�ŝŶ�ǁƌŝƟŶŐ͕�ƚŚĞ�
ƉƌŝŶĐŝƉĂůƐ�ĂŶĚ�ƚŚĞ�ƌĞĂů�ĞƐƚĂƚĞ�ďƌŽŬĞƌ�ǁŚŽ�ƌĞƉƌĞƐĞŶƚ�ďŽƚŚ�ƉĂƌƟĞƐ�ĂƐ�Ă�ĚƵĂů�
agent may designate a sales associate to represent the buyer and another 
ƐĂůĞƐ�ĂƐƐŽĐŝĂƚĞ�ƚŽ�ƌĞƉƌĞƐĞŶƚ�ƚŚĞ�ƐĞůůĞƌ�ƚŽ�ŶĞŐŽƟĂƚĞ�ƚŚĞ�ƉƵƌĐŚĂƐĞ�ĂŶĚ�ƐĂůĞ�ŽĨ�
real estate.  
  
A sales associate works under the supervision of the real estate broker. 
tŝƚŚ�ƚŚĞ�ŝŶĨŽƌŵĞĚ�ĐŽŶƐĞŶƚ�ŽĨ�ƚŚĞ�ďƵǇĞƌ͕ �ĂŶĚ�ƚŚĞ�ƐĞůůĞƌ�ŝŶ�ǁƌŝƟŶŐ͕�ƚŚĞ�
ĚĞƐŝŐŶĂƚĞĚ�ƐĂůĞƐ�ĂƐƐŽĐŝĂƚĞ�ĨŽƌ�ƚŚĞ�ďƵǇĞƌ�ǁŝůů�ĨƵŶĐƟŽŶ�ĂƐ�ƚŚĞ�ďƵǇĞƌΖƐ�ĂŐĞŶƚ�
ƌĞƉƌĞƐĞŶƟŶŐ�ƚŚĞ�ŝŶƚĞƌĞƐƚ�ŽĨ�ƚŚĞ�ďƵǇĞƌ͕ �ĂŶĚ�ƚŚĞ�ĚĞƐŝŐŶĂƚĞĚ�ƐĂůĞƐ�ĂƐƐŽĐŝĂƚĞ�
ĨŽƌ�ƚŚĞ�ƐĞůůĞƌ�ǁŝůů�ĨƵŶĐƟŽŶ�ĂƐ�ƚŚĞ�ƐĞůůĞƌΖƐ�ĂŐĞŶƚ�ƌĞƉƌĞƐĞŶƟŶŐ�ƚŚĞ�ŝŶƚĞƌĞƐƚ�ŽĨ�
ƚŚĞ�ƐĞůůĞƌ�ŝŶ�ƚŚĞ�ŶĞŐŽƟĂƟŽŶƐ�ďĞƚǁĞĞŶ�ƚŚĞ�ďƵǇĞƌ�ĂŶĚ�ƐĞůůĞƌ͘ �dŚĞ�ĚĞƐŝŐŶĂƚĞĚ�
sales associate must explain that like the dual agent under whose supervi-
ƐŝŽŶ�ƚŚĞǇ�ĨƵŶĐƟŽŶ͕�ƚŚĞǇ�ĐĂŶŶŽƚ�ƉƌŽǀŝĚĞ�ƵŶĚŝǀŝĚĞĚ�ůŽǇĂůƚǇ͘��

E/�K>��͞E/<</͟�D�Z��
Licensed Associate Real Estate Broker, PSA, ABR



AGENCY
EĞǁ�zŽƌŬ�^ƚĂƚĞ�ůĂǁ�ƌĞƋƵŝƌĞƐ�ƌĞĂů�ĞƐƚĂƚĞ�ůŝĐĞŶƐĞĞƐ�ǁŚŽ�ĂƌĞ�ĂĐƟŶŐ�ĂƐ�ĂŐĞŶƚƐ�ŽĨ�ďƵǇĞƌƐ�Žƌ�
ƐĞůůĞƌƐ�ŽĨ�ƉƌŽƉĞƌƚǇ�ƚŽ�ĂĚǀŝƐĞ�ƚŚĞ�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐ�Žƌ�ƐĞůůĞƌƐ�ǁŝƚŚ�ǁŚŽŵ�ƚŚĞǇ�ǁŽƌŬ�ŽĨ�
ƚŚĞ�ŶĂƚƵƌĞ�ŽĨ�ƚŚĞŝƌ�ĂŐĞŶĐǇ�ƌĞůĂƟŽŶƐŚŝƉ�ĂŶĚ�ƚŚĞ�ƌŝŐŚƚƐ�ĂŶĚ�ŽďůŝŐĂƟŽŶƐ�ŝƚ�ĐƌĞĂƚĞƐ͘�
dŚŝƐ�ĚŝƐĐůŽƐƵƌĞ�ǁŝůů�ŚĞůƉ�ǇŽƵ�ƚŽ�ŵĂŬĞ�ŝŶĨŽƌŵĞĚ�ĐŚŽŝĐĞƐ�ĂďŽƵƚ�ǇŽƵƌ�ƌĞůĂƟŽŶƐŚŝƉ�
with the real estate broker and its sales agents.  
  
&�/Z�,Kh^/E'͗�
&ĞĚĞƌĂů͕�^ƚĂƚĞ͕�ĂŶĚ�ůŽĐĂů�&Ăŝƌ�,ŽƵƐŝŶŐ�>ĂǁƐ�ƉƌŽǀŝĚĞ�ĐŽŵƉƌĞŚĞŶƐŝǀĞ�ƉƌŽƚĞĐƟŽŶƐ�ĨƌŽŵ�
ĚŝƐĐƌŝŵŝŶĂƟŽŶ�ŝŶ�ŚŽƵƐŝŶŐ͘�/ƚ�ŝƐ�ƵŶůĂǁĨƵů�ĨŽƌ�ĂŶǇ�ƉƌŽƉĞƌƚǇ�ŽǁŶĞƌ͕ �ůĂŶĚůŽƌĚ͕�ƉƌŽƉĞƌƚǇ�
manager, or other person who sells, rents or leases housing, to discriminate based on 
ĐĞƌƚĂŝŶ�ƉƌŽƚĞĐƚĞĚ�ĐŚĂƌĂĐƚĞƌŝƐƟĐƐ͕�ǁŚŝĐŚ�ŝŶĐůƵĚĞ͕�ďƵƚ�ĂƌĞ�ŶŽƚ�ůŝŵŝƚĞĚ�ƚŽ�ƌĂĐĞ͕�ĐƌĞĞĚ͕�ĐŽůŽƌ͕ �
ŶĂƟŽŶĂů�ŽƌŝŐŝŶ͕�ƐĞǆƵĂů�ŽƌŝĞŶƚĂƟŽŶ͕�ŐĞŶĚĞƌ�ŝĚĞŶƟƚǇ�Žƌ�ĞǆƉƌĞƐƐŝŽŶ͕�ŵŝůŝƚĂƌǇ�ƐƚĂƚƵƐ͕�ƐĞǆ͕�
age, disability, marital status, lawful source of income or familial status. Real estate 
ƉƌŽĨĞƐƐŝŽŶĂůƐ��ŵƵƐƚ�ĂůƐŽ�ĐŽŵƉůǇ�ǁŝƚŚ�Ăůů�&Ăŝƌ�,ŽƵƐŝŶŐ�>ĂǁƐ͘��

>/^d�E/E'���s/����/^�>K^hZ�
KǁŶĞƌƐͬ>ĂŶĚůŽƌĚƐͬWƌŽƉĞƌƚǇ�DĂŶĂŐĞƌƐ�ĂƌĞ�ĂĚǀŝƐĞĚ�ƚŚĂƚ�ŝƚ�ŝƐ�ŝŶ�ǀŝŽůĂƟŽŶ�ŽĨ�Ez^�WĞŶĂů�>Ăǁ�
ƚŽ�ŵĞĐŚĂŶŝĐĂůůǇ�ŽǀĞƌŚĞĂƌ�Ă�ĐŽŶǀĞƌƐĂƟŽŶ�ďǇ�ŚĂǀŝŶŐ�ĂŶǇ�ĚĞǀŝĐĞ�;Žƌ�ĚĞǀŝĐĞƐͿ�ƌĞĐŽƌĚŝŶŐ͕�
ƐƚƌĞĂŵŝŶŐ͕�Žƌ�ŽƚŚĞƌǁŝƐĞ�ĚŽĐƵŵĞŶƟŶŐ�ƚŚĞ�ĐŽŶǀĞƌƐĂƟŽŶ�ŽĨ�ĂŶ�ŝŶĚŝǀŝĚƵĂů�ĚƵƌŝŶŐ�ƌĞĂů�
ĞƐƚĂƚĞͲƌĞůĂƚĞĚ�ĂĐƟǀŝƟĞƐ�Ăƚ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�;ŽƉĞŶ�ŚŽƵƐĞƐ͕�ƐŚŽǁŝŶŐƐ͕�ĞƚĐ͘Ϳ�ŝĨ�ǇŽƵ�ĂƌĞ�ŶŽƚ�Ă�
ƉĂƌƚǇ�ƚŽ�ƚŚĂƚ�ĐŽŶǀĞƌƐĂƟŽŶ͘�/Ĩ�ƐƵĐŚ�Ă�ĚĞǀŝĐĞ�ŝƐ�ƉƌĞƐĞŶƚ�ĂŶĚ�ŽƉĞƌĂƟŶŐ�ŽŶ�ƚŚĞ�ƉƌŽƉĞƌƚǇ͕ �ƚŚŝƐ�
ĚŝƐĐůŽƐƵƌĞ�ŵƵƐƚ�ďĞ�ĐŽŵƉůĞƚĞĚ͘�/ŶĚŝǀŝĚƵĂůƐ�ĞŶƚĞƌŝŶŐ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ǁŝůů�ďĞ�ŶŽƟĮĞĚ�ƚŚĂƚ�ƐƵĐŚ�
Ă�ĚĞǀŝĐĞ�ŝƐ�ƉƌĞƐĞŶƚ�ĂŶĚ�ŽƉĞƌĂƟŶŐ�ŝŶ�ƚŚĞ�ƉƌŽƉĞƌƚǇ͘�^ƵĐŚ�ĚĞǀŝĐĞƐ�ŵĂǇ�ŝŶĐůƵĚĞ�ďƵƚ�ĂƌĞ�ŶŽƚ�
limited to: devices used for smart homes; security; computers; webcams, nanny cams, or 
other covert devices.  
  
WZKW�Zdz��KE�/d/KE��/^�>K^hZ�͗
dŚĞ�WƌŽƉĞƌƚǇ��ŽŶĚŝƟŽŶ��ŝƐĐůŽƐƵƌĞ��Đƚ�ƌĞƋƵŝƌĞƐ�ƚŚĞ�ƐĞůůĞƌ�ŽĨ�ƌĞƐŝĚĞŶƟĂů�ƌĞĂů�ƉƌŽƉĞƌƚǇ�ƚŽ�
provide this disclosure statement or a copy of thereof to be delivered to a buyer or 
buyer's agent prior to the signing by the buyer of a binding contract of sale. Purpose 
ŽĨ�^ƚĂƚĞŵĞŶƚ͗�dŚŝƐ�ŝƐ�Ă�ƐƚĂƚĞŵĞŶƚ�ŽĨ�ĐĞƌƚĂŝŶ�ĐŽŶĚŝƟŽŶƐ�ĂŶĚ�ŝŶĨŽƌŵĂƟŽŶ�ĐŽŶĐĞƌŶŝŶŐ�ƚŚĞ�
property known to the seller. This Disclosure Statement is not a warranty of any kind by 
ƚŚĞ�ƐĞůůĞƌ�Žƌ�ďǇ�ĂŶǇ�ĂŐĞŶƚ�ƌĞƉƌĞƐĞŶƟŶŐ�ƚŚĞ�ƐĞůůĞƌ�ŝŶ�ƚŚŝƐ�ƚƌĂŶƐĂĐƟŽŶ͘�/ƚ�ŝƐ�ŶŽƚ�Ă�ƐƵďƐƟƚƵƚĞ�
ĨŽƌ�ĂŶǇ�ŝŶƐƉĞĐƟŽŶƐ�Žƌ�ƚĞƐƚƐ�ĂŶĚ�ƚŚĞ�ďƵǇĞƌ�ŝƐ�ĞŶĐŽƵƌĂŐĞĚ�ƚŽ�ŽďƚĂŝŶ�ŚŝƐ�Žƌ�ŚĞƌ�ŽǁŶ�
ŝŶĚĞƉĞŶĚĞŶƚ�ƉƌŽĨĞƐƐŝŽŶĂů�ŝŶƐƉĞĐƟŽŶƐ�ĂŶĚ�ĞŶǀŝƌŽŶŵĞŶƚĂů�ƚĞƐƚƐ�ĂŶĚ�ĂůƐŽ�ŝƐ�ĞŶĐŽƵƌĂŐĞĚ�
to check public records pertaining to the property. A knowingly false or incomplete 
statement by the seller on this form may subject the seller to claims by the buyer 
ƉƌŝŽƌ�ƚŽ�Žƌ�ĂŌĞƌ�ƚŚĞ�ƚƌĂŶƐĨĞƌ�ŽĨ�ƟƚůĞ͘��

�KEdZ��d��/^�>K^hZ�^��E���KEd/E'�E�/�^

 Your Seller Agent�EŝĐŽůĞ�͞EŝŬŬŝ͟�DĐZĂĞ will provide you with the 
ĨŽůůŽǁŝŶŐ�ĚŝƐĐůŽƐƵƌĞƐ�;ǁŚĞŶ�ĂƉƉůŝĐĂďůĞͿ͗�

$ERXW�'LVFO§XUHV
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>������^���W�/Ed��/^�>K^hZ�͗�
>ĞĂĚ�tĂƌŶŝŶŐ�^ƚĂƚĞŵĞŶƚ��ǀĞƌǇ�ƉƵƌĐŚĂƐĞƌ�ŽĨ�ĂŶǇ�ŝŶƚĞƌĞƐƚ�ŝŶ�ƌĞƐŝĚĞŶƟĂů�ƌĞĂů�ƉƌŽƉĞƌƚǇ�ŽŶ�
ǁŚŝĐŚ�Ă�ƌĞƐŝĚĞŶƟĂů�ĚǁĞůůŝŶŐ�ǁĂƐ�ďƵŝůƚ�ƉƌŝŽƌ�ƚŽ�ϭϵϳϴ�ŝƐ�ŶŽƟĮĞĚ�ƚŚĂƚ�ƐƵĐŚ�ƉƌŽƉĞƌƚǇ�ŵĂǇ�
ƉƌĞƐĞŶƚ�ĞǆƉŽƐƵƌĞ�ƚŽ�ůĞĂĚ�ĨƌŽŵ�ůĞĂĚͲďĂƐĞĚ�ƉĂŝŶƚ�ƚŚĂƚ�ŵĂǇ�ƉůĂĐĞ�ǇŽƵŶŐ�ĐŚŝůĚƌĞŶ�Ăƚ�ƌŝƐŬ�ŽĨ�
ĚĞǀĞůŽƉŝŶŐ�ůĞĂĚ�ƉŽŝƐŽŶŝŶŐ͘��

  

HOME INSPECTION: 
dŚĞ�ƉƵƌĐŚĂƐĞ�ĐŽŶƚƌĂĐƚ�ŵĂǇ�ďĞ�ĐŽŶƟŶŐĞŶƚ�ƵƉŽŶ�ƚŚĞ�ďƵǇĞƌ�ŽďƚĂŝŶŝŶŐ�Ă�ŚŽŵĞ�ŝŶƐƉĞĐƟŽŶ͕�
ĐŽŶĚƵĐƚĞĚ�Ăƚ�ƚŚĞ�ďƵǇĞƌ Ɛ͛�ĞǆƉĞŶƐĞ͘
dŚĞ�ŝŶƐƉĞĐƟŽŶ�ŵƵƐƚ�ďĞ�ƉĞƌĨŽƌŵĞĚ�ďǇ�Ă�EĞǁ�zŽƌŬ�^ƚĂƚĞʹůŝĐĞŶƐĞĚ�ŚŽŵĞ�ŝŶƐƉĞĐƚŽƌ͕ �ƌĞŐŝƐ-
ƚĞƌĞĚ�ĂƌĐŚŝƚĞĐƚ͕�Žƌ�ůŝĐĞŶƐĞĚ�ĞŶŐŝŶĞĞƌ͕ �ŽŶ�Ă�ĚĂƚĞ�ŵƵƚƵĂůůǇ�ĂŐƌĞĞĚ�ƵƉŽŶ�ďǇ�ďŽƚŚ�ďƵǇĞƌ�ĂŶĚ�
seller.
dŚĞ�ƉƵƌƉŽƐĞ�ŽĨ�ƚŚĞ�ŝŶƐƉĞĐƟŽŶ�ŝƐ�ƚŽ�ĞŶƐƵƌĞ�ƚŚĂƚ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ŝƐ�ĨƌĞĞ�ĨƌŽŵ�ĂŶǇ�ƐƵďƐƚĂŶƟĂů�
ƐƚƌƵĐƚƵƌĂů͕�ŵĞĐŚĂŶŝĐĂů͕�ĞůĞĐƚƌŝĐĂů͕�ƉůƵŵďŝŶŐ͕�ƌŽŽĮŶŐ͕�Žƌ�ƐĞǁĞƌ�ĚĞĨĞĐƚƐ͘
/Ĩ�ƚŚĞ�ďƵǇĞƌ�ĚŽĞƐ�ŶŽƚ�ŽďƚĂŝŶ�ƚŚĞ�ŝŶƐƉĞĐƟŽŶ�ĂŶĚ�ƐƵďŵŝƚ�Ă�ǁƌŝƩĞŶ�ƌĞƉŽƌƚ�ǁŝƚŚŝŶ�ƚŚĞ�
ĂŐƌĞĞĚͲƵƉŽŶ�ƟŵĞ�ƉĞƌŝŽĚ͕�ƚŚĞ�ŝŶƐƉĞĐƟŽŶ�ĐŽŶƟŶŐĞŶĐǇ�ŝƐ�ĐŽŶƐŝĚĞƌĞĚ�ǁĂŝǀĞĚ͘
^ŚŽƵůĚ�ƚŚĞ�ŝŶƐƉĞĐƟŽŶ�ƌĞǀĞĂů�Ă�ƐƵďƐƚĂŶƟĂů�ĚĞĨĞĐƚ͕�ƚŚĞ�ǁƌŝƩĞŶ�ƌĞƉŽƌƚ�ŵƵƐƚ�ďĞ�ƐŚĂƌĞĚ�ǁŝƚŚ�
ƚŚĞ�ƐĞůůĞƌ͘ ��ƚ�ƚŚĂƚ�ƉŽŝŶƚ͕�ƚŚĞ�ƉĂƌƟĞƐ�ŵĂǇ�ĂŐƌĞĞ�ƚŽ�ŽŶĞ�ŽĨ�ƚŚĞ�ĨŽůůŽǁŝŶŐ�ƌĞƐŽůƵƟŽŶƐ͗

RADON: 
dŚĞ�ĐŽŶƚƌĂĐƚ�ŵĂǇ�ďĞ�ĐŽŶƟŶŐĞŶƚ�ƵƉŽŶ�ƚŚĞ�ďƵǇĞƌ͕ �Ăƚ�ƚŚĞŝƌ�ĞǆƉĞŶƐĞ͕�ŽďƚĂŝŶŝŶŐ�Ă�ƐĂƟƐĨĂĐƚŽƌǇ�
ƌĂĚŽŶ�ƚĞƐƚ͕�ƵƐŝŶŐ�ĂŶ�ĂƉƉƌŽǀĞĚ�ƚĞƐƚĞƌ�ĂŶĚ�ƉƌŽƚŽĐŽů͕�ŝŶĚŝĐĂƟŶŐ�ƚŚĂƚ�ƚŚĞ�ůĞǀĞů�ŽĨ�ƌĂĚŽŶ�ŝƐ�ůĞƐƐ�
ƚŚĂŶ�ϰ�Ɖ�ŝͬ>
  
t�>>�t�d�Z�&>Kt��E��Yh�>/dz�d�^d^͗�
dŚĞ�ĐŽŶƚƌĂĐƚ�ŵĂǇ�ďĞ�ĐŽŶƟŶŐĞŶƚ�ƵƉŽŶ�ƚŚĞ�ďƵǇĞƌ�ƌĞĐĞŝǀŝŶŐ�Ă�ƉŽƚĂďůĞ�ǁĂƚĞƌ�ƋƵĂůŝƚǇ�ƚĞƐƚ�ƚŽ�
ŵĞĞƚ�ƚŚĞ�ƐƚĂŶĚĂƌĚƐ�ŽĨ�ƚŚĞ�Ez^��ĞƉĂƌƚŵĞŶƚ�ŽĨ�,ĞĂůƚŚ�ƚŽ�ďĞ�ƉĞƌĨŽƌŵĞĚ�Ăƚ�Ă�Ez^�ĂƉƉƌŽǀĞĚ�
ůĂďŽƌĂƚŽƌǇ͘�dŚĞ�ďƵǇĞƌ�ŵĂǇ�ĂůƐŽ�ŽďƚĂŝŶ�Ă�ŇŽǁ�ƚĞƐƚ�ƚŽ�ďĞ�ƉĞƌĨŽƌŵĞĚ�ŝŶĚŝĐĂƟŶŐ�Ă�ŵŝŶŝŵƵŵ�
ŇŽǁ�ŽĨ�ƐƵĸĐŝĞŶƚ�ƋƵĂŶƟƚǇ͘��
  
SEPTIC TEST: 
dŚĞ�ĐŽŶƚƌĂĐƚ�ŵĂǇ�ďĞ�ĐŽŶƟŶŐĞŶƚ�ƵƉŽŶ�ƚŚĞ�ďƵǇĞƌ�ŽďƚĂŝŶŝŶŐ�Ă�ƚĞƐƚ�ŽĨ�ƚŚĞ�ƐĞƉƟĐ�ƐǇƐƚĞŵ�ďǇ�
ŚĂǀŝŶŐ�ŝƚ�ƉƵŵƉĞĚ�ĂŶĚ�ŝŶƐƉĞĐƚĞĚ�ĂŶĚͬŽƌ�Ă�ĚǇĞ�ƚĞƐƚ�ŽŶ�ƚŚĞ�ƐƵďũĞĐƚ�ƉƌŽƉĞƌƚǇ͘�dŚĞ�ƚĞƐƚ�ǁŝůů�
ŝŶĚŝĐĂƚĞ�ƚŚĂƚ�ƚŚĞ�ƐǇƐƚĞŵ�ŝƐ�ŝŶ�ǁŽƌŬŝŶŐ�ŽƌĚĞƌ�ĂŶĚ�ŵƵƐƚ�ďĞ�ĚŽŶĞ�ďǇ�Ă�ƋƵĂůŝĮĞĚ�ƉĞƌƐŽŶ͘��
  
^�>��K&��hz�Z^�WZKW�Zdz�dZ�E^&�Z�K&�d/d>�͗�
dŚĞ�ĐŽŶƚƌĂĐƚ�ĐĂŶ�ďĞ�ĐŽŶƟŶŐĞŶƚ�ƵƉŽŶ�ƚŚĞ�ďƵǇĞƌ�ĞŶƚĞƌŝŶŐ�ŝŶƚŽ�ĂŶ�ĂŐƌĞĞŵĞŶƚ�ĨŽƌ�ƐĂůĞ�ĂŶĚ�
ƚƌĂŶƐĨĞƌ�ŽĨ�ƟƚůĞ�ŽĨ�ƚŚĞ�ďƵǇĞƌƐ�ĞǆŝƐƟŶŐ�ƉƌŽƉĞƌƚǇ͕ �ǁŝƚŚ�ĂŐƌĞĞĚ�ƵƉŽŶ�ĚĂƚĞƐ�ĂŶĚ�ĐŽŶĚŝƟŽŶƐ͘

$ERXW�&¤WLQJHQFLHV

 • dŚĞ�ƐĞůůĞƌ�ƌĞƉĂŝƌƐ�ƚŚĞ�ĚĞĨĞĐƚ͕�ĂŶĚ�ƚŚĞ�ďƵǇĞƌ�ŵĂǇ�ŚĂǀĞ�ƚŚĞ�ƌĞƉĂŝƌƐ�ƌĞͲŝŶƐƉĞĐƚĞĚ͘
 • dŚĞ�ƐĞůůĞƌ�ƉƌŽǀŝĚĞƐ�Ă�ĐƌĞĚŝƚ�ƚŽ�ƚŚĞ�ďƵǇĞƌ�Ăƚ�ĐůŽƐŝŶŐ͘
 • dŚĞ�ďƵǇĞƌ�ǁĂŝǀĞƐ�ƚŚĞ�ĚĞĨĞĐƚ�ĂŶĚ�ƉƌŽĐĞĞĚƐ�ǁŝƚŚ�ƚŚĞ�ƉƵƌĐŚĂƐĞ͘
 • �ŝƚŚĞƌ�ƉĂƌƚǇ�ŵĂǇ�ĚĞĐůĂƌĞ�ƚŚĞ�ĐŽŶƚƌĂĐƚ�ŶƵůů�ĂŶĚ�ǀŽŝĚ͘
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^�>>�Zͬ�hz�Z

tŚĞƚŚĞƌ�ǇŽƵΖƌĞ�Ă�ĮƌƐƚͲƟŵĞ�ŚŽŵĞƐĞůůĞƌ�Žƌ�ĂŶ�ĞǆƉĞƌŝĞŶĐĞĚ�ŚŽŵĞƐĞůůĞƌ͕ �
ƚŚĞ�ĂŵŽƵŶƚ�ŽĨ�ŝŶĨŽƌŵĂƟŽŶ�ǇŽƵ�ƌĞĐĞŝǀĞ�ĚƵƌŝŶŐ�ƚŚĞ�ƉƌŽĐĞƐƐ�ĐĂŶ�ďĞ�ŽǀĞƌǁŚĞůŵŝŶŐ͘�

Your Yaman Real Estate agent�ŝƐ�ŚĞƌĞ�ƚŽ�ŚĞůƉ�ǇŽƵ�ƵŶĚĞƌƐƚĂŶĚ�ƚŚĞ�ĞŶƟƌĞ�ƉƌŽĐĞƐƐ�ĨƌŽŵ�
ŝŶĐĞƉƟŽŶ�ƚŽ�ĞǆĞĐƵƟŽŶ͕�ǁŝƚŚ�ƉĞƌŚĂƉƐ�ƚŚĞ�ďŝŐŐĞƐƚ�ĂƌĞĂ�ŽĨ�ŝŶƚĞƌĞƐƚ�ŝŶ�ƌĞŐĂƌĚ�ƚŽ�ĐŽƐƚƐ͘
^ĞůůĞƌƐ�ĂŶĚ�ďƵǇĞƌƐ�ĂƌĞ�ƌĞƐƉŽŶƐŝďůĞ�ĨŽƌ�ĚŝīĞƌĞŶƚ�ĨĞĞƐ�ŝŶ�Ă�ƌĞĂů�ĞƐƚĂƚĞ�ƚƌĂŶƐĂĐƟŽŶ͕�
and ďĞůŽǁ�ŝƐ�Ă�ůŝƐƚ�ŽĨ�ĐŽŵŵŽŶ�ĐŽƐƚƐ�ƚŚĂƚ�ďŽƚŚ�Ă�ƐĞůůĞƌ�ĂŶĚ�ďƵǇĞƌ�ŵŝŐŚƚ�ƉĂǇ�ĨŽƌ͗

 • Real estate commission*
 • ^ƵƌǀĞǇ�ƵƉĚĂƚĞ*
 • �ďƐƚƌĂĐƚͬƟƚůĞ�ƵƉĚĂƚĞ�ĂŶĚ�ƐĞĂƌĐŚ
 • �ĞĞĚ�ƐƚĂŵƉ
 • �ƩŽƌŶĞǇ
 • dĂǆ�ƐĞĂƌĐŚ
 • tĂƚĞƌ�ƚĞƐƚͬƐĞƉƟĐ�ƉƵŵƉ�ĂŶĚ�ŝŶƐƉĞĐƟŽŶ*

ΎŶĞŐŽƟĂďůĞ�ĐŽƐƚƐ

ΎŶĞŐŽƟĂďůĞ�ĐŽƐƚƐ

6H©HU
V�
F§WV

H[SHQVHV

 
� WƌĞƉĂŝĚ�ĐŽƐƚƐ����
 • �ĂƌŶĞƐƚ�DŽŶĞǇ��ĞƉŽƐŝƚ�;ĂůƐŽ�ŬŶŽǁŶ�ĂƐ�Ă�ŐŽŽĚ�ĨĂŝƚŚ�ĚĞƉŽƐŝƚͿ
 • ,ŽŵĞ�ŝŶƐƉĞĐƟŽŶ�ĂŶĚ�ƌĂĚŽŶ�ƚĞƐƚƐ
 • �ƉƉƌĂŝƐĂů

 At Closing
 • �ůů�ĨĞĞƐ�ĂƉƉůŝĐĂďůĞ�ƚŽ�ǇŽƵƌ�ŵŽƌƚŐĂŐĞ�
� ����;ƐƉĞĂŬ�ƚŽ�ǇŽƵƌ�ŵŽƌƚŐĂŐĞ�ŽƌŝŐŝŶĂƚŽƌ�ĂďŽƵƚ�ƚŚŝƐͿ
 • ,ŽŵĞ�ŽǁŶĞƌƐ�ŝŶƐƵƌĂŶĐĞ�Θ�ŇŽŽĚ�ŝŶƐƵƌĂŶĐĞ�;ŝĨ�ĂƉƉůŝĐĂďůĞͿ
 • &ƵĞů�Žŝů�Žƌ�ƉƌŽƉĂŶĞ�ƌĞŝŵďƵƌƐĞŵĞŶƚ�ƚŽ�ƐĞůůĞƌ
 • �ƩŽƌŶĞǇ�ĨĞĞ
 • Real Estate Commision*

%X\HU
V�
F§WV
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ZĞĂů�ĞƐƚĂƚĞ�ĐŽŵŵŝƐƐŝŽŶƐͶŽƌ�ĨĞĞƐ�ĨŽƌ�ƐĞƌǀŝĐĞͶŚĂǀĞ�ĂůǁĂǇƐ�ďĞĞŶ�ŶĞŐŽƟĂďůĞ͘�dŽ�ŚĞůƉ�ǇŽƵ�ďĞƩĞƌ�
ƵŶĚĞƌƐƚĂŶĚ�ŚŽǁ�ƚŚĞ�ŝŶĚƵƐƚƌǇ�ŚĂƐ�ƚƌĂĚŝƟŽŶĂůůǇ�ǁŽƌŬĞĚ͕�ŚĞƌĞ Ɛ͛�Ă�ĐůĞĂƌ�ďƌĞĂŬĚŽǁŶ͗

>/^d/E'��'�Ed�^�Zs/��^�ΈDz�ZK>�Ή
DǇ�ĨĞĞ�ĨŽƌ�ƐĞƌǀŝĐĞ�ƚŚƌŽƵŐŚ�zĂŵĂŶ�ZĞĂů��ƐƚĂƚĞ�ǁŝůů�ďĞ�ĚŝƐĐƵƐƐĞĚ�ǁŝƚŚ�ǇŽƵ͘�dŚŝƐ�ĐŽǀĞƌƐ�ƚŚĞ�ĨƵůů�ƌĂŶŐĞ�ŽĨ�ƉƌŽĨĞƐƐŝŽŶĂů�

ƐĞƌǀŝĐĞƐ�/�ƉƌŽǀŝĚĞ�ĂƐ�ǇŽƵƌ�ůŝƐƟŶŐ�ĂŐĞŶƚ͕�ŝŶĐůƵĚŝŶŐ�ƉƌŝĐŝŶŐ�ƐƚƌĂƚĞŐǇ͕ �ŵĂƌŬĞƟŶŐ͕�ƐŚŽǁŝŶŐƐ͕�ŶĞŐŽƟĂƟŽŶƐ͕�ĂŶĚ�ƚƌĂŶƐĂĐƟŽŶ�

management through closing.

�hz�Z͛^��'�Ed��KDD/^^/KE
DŽƐƚ�ďƵǇĞƌƐ�ƐŝŐŶ�ĂŐƌĞĞŵĞŶƚƐ�ǁŝƚŚ�ƚŚĞŝƌ�ĂŐĞŶƚƐ�ƐƚĂƟŶŐ�ƚŚĂƚ�ƚŚĞ�ĂŐĞŶƚ�ǁŝůů�ďĞ�ĐŽŵƉĞŶƐĂƚĞĚ�ĂƐ�Ă�ƉĞƌĐĞŶƚĂŐĞ�ŽĨ�ƚŚĞ�ƐĂůĞ�

ƉƌŝĐĞ͕�ƚǇƉŝĐĂůůǇ�ƉĂŝĚ�ĨƌŽŵ�ƚŚĞ�ƉƌŽĐĞĞĚƐ�Ăƚ�ĐůŽƐŝŶŐ͘�dŽ�ĂƩƌĂĐƚ�ƚŚĞƐĞ�ŵŽƟǀĂƚĞĚ͕�ůŝĐĞŶƐĞĚ�ďƵǇĞƌ�ĂŐĞŶƚƐͶĂŶĚ�ŝŶ�ƚƵƌŶ͕�

ƐĞƌŝŽƵƐ�ĂŶĚ�ƋƵĂůŝĮĞĚ�ďƵǇĞƌƐͶǁĞ�ƌĞĐŽŵŵĞŶĚ�ŽīĞƌŝŶŐ�Ă�ĐŽŵƉĞƟƟǀĞ�ďƵǇĞƌ Ɛ͛�ĂŐĞŶƚ�ĐŽŵŵŝƐƐŝŽŶ͘�/ŶĐůƵĚŝŶŐ�Ă�ďƵǇĞƌ�

ĂŐĞŶƚ�ĨĞĞ�ĐĂŶ�ƌĞƐƵůƚ�ŝŶ�ƐƚƌŽŶŐĞƌ͕ �ŵŽƌĞ�ĐŽŵƉĞƟƟǀĞ�ŽīĞƌƐ�ĂŶĚ�Ă�ĨĂƐƚĞƌ�ƐĂůĞ�Ăƚ�Ă�ƉŽƚĞŶƟĂůůǇ�ďĞƩĞƌ�ƉƌŝĐĞ͘�

�ůů�ĐŽŵŵŝƐƐŝŽŶƐ�ĂƌĞ�ŶĞŐŽƟĂďůĞ͘

tŚĞŶ�ǇŽƵ�ŚŝƌĞ�Ă�Z��>dKZΠ͕�ǇŽƵ�ŐĂŝŶ�ĂĐĐĞƐƐ�ƚŽ�Ă�ǁŝĚĞ�ƌĂŶŐĞ�ŽĨ�ďĞŶĞĮƚƐ�ƚŚĂƚ�ĐĂŶ�ŵĂŬĞ�Ăůů�ƚŚĞ�
ĚŝīĞƌĞŶĐĞ�ŝŶ�ƚŚĞ�ƐƵĐĐĞƐƐĨƵů�ƐĂůĞ�ŽĨ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ͘�^ĞůůŝŶŐ�Ă�ŚŽŵĞ�ŝƐ�Ă�ĐŽŵƉůĞǆ�ƉƌŽĐĞƐƐ͕�ĂŶĚ�ŚĂǀŝŶŐ�Ă�
ŬŶŽǁůĞĚŐĞĂďůĞ͕�ĞǆƉĞƌŝĞŶĐĞĚ�ƉƌŽĨĞƐƐŝŽŶĂů�ŽŶ�ǇŽƵƌ�ƐŝĚĞ�ĞŶƐƵƌĞƐ�ŝƚ Ɛ͛�ĚŽŶĞ�ƐŵŽŽƚŚůǇ͕ �ĞĸĐŝĞŶƚůǇ͕ �ĂŶĚ�
ǁŝƚŚ�ǇŽƵƌ�ďĞƐƚ�ŝŶƚĞƌĞƐƚƐ�ŝŶ�ŵŝŶĚ͘

PRICING EXPERTISE
��Z��>dKZΠ�ǁŝůů�ŚĞůƉ�ǇŽƵ�ĚĞƚĞƌŵŝŶĞ�ĂŶ�ĂĐĐƵƌĂƚĞ͕�ĐŽŵƉĞƟƟǀĞ�ůŝƐƟŶŐ�ƉƌŝĐĞ�ƚŚĂƚ�ƌĞŇĞĐƚƐ�ĐƵƌƌĞŶƚ�ŵĂƌŬĞƚ�ĐŽŶĚŝƟŽŶƐ͘�dŚŝƐ�

ŚĞůƉƐ�ŵĂǆŝŵŝǌĞ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ Ɛ͛�ǀĂůƵĞ�ǁŝƚŚŽƵƚ�ƌŝƐŬŝŶŐ�ůŽƐƚ�ŽƉƉŽƌƚƵŶŝƟĞƐ�ĨƌŽŵ�ŽǀĞƌƉƌŝĐŝŶŐ�Žƌ�ƵŶĚĞƌƉƌŝĐŝŶŐ͘

�&&��d/s��D�Z<�d/E'
&ƌŽŵ�ƉƌŽĨĞƐƐŝŽŶĂů�ƉŚŽƚŽŐƌĂƉŚǇ�ƚŽ�ĐŽŵƉĞůůŝŶŐ�ůŝƐƟŶŐ�ĚĞƐĐƌŝƉƟŽŶƐ�ĂŶĚ�ŽŶůŝŶĞ�ĞǆƉŽƐƵƌĞ͕�Z��>dKZ^Π�ŽīĞƌ�ǀĂůƵĂďůĞ�

ŵĂƌŬĞƟŶŐ�ƐƚƌĂƚĞŐŝĞƐ�ƚŚĂƚ�ŵĂŬĞ�ǇŽƵƌ�ƉƌŽƉĞƌƚǇ�ƐƚĂŶĚ�ŽƵƚ͘�dŚĞǇ�ĐĂŶ�ĂůƐŽ�ƌĞĐŽŵŵĞŶĚ�ŝŵƉƌŽǀĞŵĞŶƚƐͶƐƵĐŚ�ĂƐ�ĐŽƐŵĞƟĐ�

ƌĞƉĂŝƌƐ�Žƌ�ƐƚĂŐŝŶŐͶƚŚĂƚ�ĞŶŚĂŶĐĞ�ǇŽƵƌ�ŚŽŵĞ Ɛ͛�ĂƉƉĞĂů�ƚŽ�ďƵǇĞƌƐ͘

zŽƵƌ�ƉƌŽƉĞƌƚǇ�ǁŝůů�ƌĞĐĞŝǀĞ�ďƌŽĂĚĞƌ�ĞǆƉŽƐƵƌĞ�ƚŚƌŽƵŐŚ�Ă�Z��>dKZΠΖƐ�ƉƌŽĨĞƐƐŝŽŶĂů�ŶĞƚǁŽƌŬ͘�/Ŷ�ĂĚĚŝƟŽŶ�ƚŽ�ƚƌĂĚŝƟŽŶĂů�

ƚŽŽůƐ�ůŝŬĞ�ŇǇĞƌƐ�ĂŶĚ�ŽƉĞŶ�ŚŽƵƐĞƐ͕�Z��>dKZ^Π�ĐŽŶŶĞĐƚ�ǁŝƚŚ�ƉĂƐƚ�ĐůŝĞŶƚƐ͕�ŶĞǁůǇ�ƋƵĂůŝĮĞĚ�ďƵǇĞƌƐ͕�ĂŶĚ�ĨĞůůŽǁ�ĂŐĞŶƚƐ�ƚŽ�

ƌĞĚƵĐĞ�ƟŵĞ�ŽŶ�ƚŚĞ�ŵĂƌŬĞƚ�ĂŶĚ�ŝŶĐƌĞĂƐĞ�ƚŚĞ�ĐŚĂŶĐĞƐ�ŽĨ�Ă�ƐƵĐĐĞƐƐĨƵů�ƐĂůĞ͘

EXTENSIVE INDUSTRY NETWORK
Z��>dKZ^Π�ĂƌĞ�ƉĂƌƚ�ŽĨ�Ă�ƉŽǁĞƌĨƵů͕�ĐŽŽƉĞƌĂƟǀĞ�ŝŶĚƵƐƚƌǇ�ŶĞƚǁŽƌŬ͘�dŚŝƐ�ĂůůŽǁƐ�ǇŽƵƌ�ůŝƐƟŶŐ�ƚŽ�ďĞ�ƐŚĂƌĞĚ�ƋƵŝĐŬůǇ�ĂŶĚ�

ĞīĞĐƟǀĞůǇ�ǁŝƚŚ�ŽƚŚĞƌ�ĂŐĞŶƚƐ�ĂŶĚ�ƉŽƚĞŶƟĂů�ďƵǇĞƌƐͶĂŵƉůŝĨǇŝŶŐ�ǇŽƵƌ�ƌĞĂĐŚ�ĂŶĚ�ŝŵƉƌŽǀŝŶŐ�ǇŽƵƌ�ŽĚĚƐ�ŽĨ�Ă�ƐƚƌŽŶŐ�ŽīĞƌ͘

&£PLVVL¤ �yW>�E�d/KE

t,z�,/Z����Z��>��^d�d��3URIHVVL¤DO"
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HOW YOUR BUYER WILL  PAY

• Cash: If the buyer is a cash buyer, proof of funds will be requested when 
submitting a purchase offer. If proceeds are coming from the sale of their 
current property, that will be noted in the purchase agreement.

• Conventional Financing: Conventional loans have many advantages. If a 
buyer has a higher credit score, a conventional loan can give them access to 
the best rates and the most flexible loan terms on the market. Conventional 
financing will require a minimum of 3% down payment, depending on how a 
buyer will qualify with a lender.

• Government Backed Loans: VA, FHA, USDA are for buyers who are veterans, 
with lower credit scores or less cash to bring to the table. These types of 
loans have several restrictions and property conditions must qualify for these 
types of loans.

Buyers should always meet with a lender for pre-approval, as a buyer will be approved 
for a specific type of financing based on their own criteria. A preapproval letter or 
proof of funds letter is likely to be requested with submission of a purchase offer. 

for your property
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This list contains most of the big tasks you’ll need to complete, as well as suggested timeframes. 

Discontinue additional home services 
(housekeeper, gardener/lawn service, 
snow removal, and pool cleaner), if applicable.
Start using up things you can't move, 
such as perishables.  

Make travel plans, if necessary.  
Arrange to close existing bank accounts 
and open new accounts in new area.  
Arrange for child care on moving day.  

Arrange special transport for your pets and plants.  
Contact your moving company and review 
arrangements for your move.  
Notify utility companies of date of discontinue/ 
transfer service and/or establish service at your 
new home. Also arrange for final readings and 
bills, including refunds on prepaid services such as:  
   

   

Never turn off service to electric or natural gas
Pack moving-essential documents, travel clothes, 
personal items, and prescription medications.  
Choose a "packing room" ahead of time and box up 
a few things each day.
Mark each box with its contents and destination 
room. That way, you and your helpers will know 
where each box belongs at your new home.

Confirm all final arrangements with your mover 
and other service providers.
Stay in communication with your agent and allow a 
time for buyers final walk through

Call moving companies.  
Remove and dispose of unnecessary   
possessions.  
Get a floor plan (with room dimensions) of your 
new home to help you decide which furnishings
you want to keep and which room they go in.  
Start a file of moving-related papers and receipts. 
Don't pack your abstract or loan pay documents   
If moving out of the area, locate schools, healthcare 
professionals, and hospitals in your new location.  
Arrange to transfer your children's school records 
and family medical records.  
  

Secure off-site storage, if needed.  
Choose a mover and sign a contract.  
To save time, rent a carpet shampooer 
at the same time you rent your truck.  
Contact your homeowner's insurance agent about 
converge for moving and secure more, if necessary. 
If possible, move on a weekday, when banks, 
utilities, and government offices are open.  
Contact insurance companies (auto, homeowner's, 
medical, and life) to arrange for coverage in your 
new home.
Create a file of important papers, such as auto 
license, registration documents and title; any 
medical, dental and school records; birth 
certificates; wills, deeds, stock certificates, 
and other financial documents.  

  
Notify the following of your change of address:  
   Post office  
   Banks  
   Credit card companies  
   Relatives and friends  
   Insurance agent, attorney, tax/financial advisor  
   Magazine subscription
   Notify your state's department of motor vehicle 
   of your new address.   

EIGHT WEEKS BEFORE  

SIX WEEKS BEFORE  

THREE WEEKS BEFORE  

TWO WEEKS BEFORE  

FOUR WEEKS BEFORE  

ONE WEEK BEFORE  

TWO-THREE DAYS BEFORE  

Telephone  
Television  
Trash collection  
Water 

Electric  
Heating oil  
Internet  
Natural gas  

Moving checkli
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,ĞƌĞΖƐ�ǇŽƵƌ�ΗdŽͲ�ŽΗ�ůŝƐƚ�ŽĨ�ƚĂƐŬƐ�/�ŚŝŐŚůǇ�ƌĞĐŽŵŵĞŶĚ�ǇŽƵ�ƚĂŬĞ�ĐĂƌĞ�ŽĨ�ďĞĨŽƌĞ͕�Ăƚ͕�ĂŶĚ�ĂŌĞƌ�ĐůŽƐŝŶŐ�ƚŽ
make your closing day run smoothly.

Gather all your closing documents.
EŽƟĨǇ�ŝŵƉŽƌƚĂŶƚ�ƉĂƌƟĞƐ�ĂďŽƵƚ�ǇŽƵƌ�ŵŽǀĞ͘

,ŝƌĞ�ŵŽǀĞƌƐ�ĂŶĚ�ƉĂĐŬ�Ăůů�ǇŽƵƌ�ďĞůŽŶŐŝŶŐƐ͘
DĂŬĞ�ƐƵƌĞ�ĞǀĞƌǇƚŚŝŶŐ�ŝƐ�ĮǆĞĚ�ĂĐĐŽƌĚŝŶŐ�ƚŽ�ƚŚĞ�
ŝŶƐƉĞĐƟŽŶ�ĂŶĚ�ƉƵƌĐŚĂƐĞ�ĂŐƌĞĞŵĞŶƚ͘
�ŽŶƚĂĐƚ�ƵƟůŝƚǇ�ĐŽŵƉĂŶŝĞƐ�ǁͬ�ĚĂƚĞ�ŽĨ�ĐůŽƐŝŶŐ͘
�ĞĞƉ�ĐůĞĂŶ�ǇŽƵƌ�ŚŽŵĞ͘
Cancel your current home insurance 
ƉĞƌ�ĐůŽƐŝŶŐ�ĚĂƚĞ͘
Double-check you are not leaving 
ĂŶǇƚŚŝŶŐ�ďĞŚŝŶĚ�;ĂƫĐ͕�ďĂƐĞŵĞŶƚ͕�ƐŚĞĚͿ͘
'ĂƚŚĞƌ�Ăůů�ŵĂŶƵĂůƐ͕�ƌĞĐĞŝƉƚƐ͕�ǁĂƌƌĂŶƟĞƐ͕�ĞƚĐ͘
ĨŽƌ�ƚŚĞ�ĂƉƉůŝĂŶĐĞƐͲůĞĂǀĞ�ŽŶ�ĐŽƵŶƚĞƌ͘
WůĂĐĞ�Ăůů�ŚŽƵƐĞ�ŬĞǇƐ�ĂŶĚ�ƌĞŵŽƚĞƐ�ǁŚĞƌĞ�
ďƵǇĞƌƐ�ĐĂŶ�ĞĂƐŝůǇ�ĮŶĚ�ƚŚĞŵ͘
dƵƌŶ�Žī�Ăůů�ƚŚĞ�ůŝŐŚƚƐ�ďĞĨŽƌĞ�ůĞĂǀŝŶŐ͘
>ŽĐŬ�Ăůů�ǁŝŶĚŽǁƐ�ĂŶĚ�ĚŽŽƌƐ͘

�ŵƉůŽǇĞƌ͘
&ƌŝĞŶĚƐ�ĂŶĚ�ĨĂŵŝůǇ͘
Schools.
IRS.
WŽƐƚ�ŽĸĐĞ͘
�ƌĞĚŝƚ�ĐĂƌĚ�ĐŽŵƉĂŶŝĞƐ͘
/ŶƐƵƌĂŶĐĞ�ƉƌŽǀŝĚĞƌƐ͘
DMV.
DĞĚŝĐĂů�ĐĂƌĞ�ƉƌŽǀŝĚĞƌƐ͘
hƟůŝƚǇ�ĂŶĚ�ŝŶƚĞƌŶĞƚͬĐĂďůĞͬƉŚŽŶĞ�ƉƌŽǀŝĚĞƌƐ͘
�ĂŶŬƐ�ĂŶĚ�ĐƌĞĚŝƚ�ƵŶŝŽŶƐ͘

��&KZ���>K^/E'���z

�ƌŝŶŐ�ĞǀĞƌǇƚŚŝŶŐ�ƌĞƋƵŝƌĞĚ�ĨƌŽŵ�ǇŽƵ�ƚŽ�ĐůŽƐŝŶŐ͘
'ŽǀĞƌŶŵĞŶƚͲŝƐƐƵĞĚ�ƉŚŽƚŽ�/�͘
��ĐŽƉǇ�ŽĨ�ƚŚĞ�ƉƵƌĐŚĂƐĞ�ĂŶĚ�ƐĂůĞ�ĂŐƌĞĞŵĞŶƚ͘
<ĞǇƐ�ĨŽƌ�ďƵǇĞƌƐ�ƚŽ�ĂĐĐĞƐƐ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ƵŶůĞƐƐ�
ĚŝƐĐƵƐƐĞĚ�ŽƚŚĞƌǁŝƐĞ�ǁŝƚŚ�ĂŐĞŶƚ͘
�ƉƉƌŽƉƌŝĂƚĞ�ĨŽƌŵ�ŽĨ�ĐĞƌƟĮĞĚ�ƉĂǇŵĞŶƚ�ĨŽƌ�
all the closing costs.

KE��>K^/E'���z
DĂŬĞ�ƐƵƌĞ�Ăůů�ƵƟůŝƟĞƐ�ŚĂǀĞ�ďĞĞŶ�ƉƌŽƉĞƌůǇ�
ƚƌĂŶƐĨĞƌƌĞĚ�ƉĞƌ�ĐůŽƐŝŶŐ�ĚĂƚĞ͘
DĂŬĞ�ĐŽƉŝĞƐ�ŽĨ�Ăůů�ƚŚĞ�ĐůŽƐŝŶŐ�ĚŽĐƵŵĞŶƚƐ�ĨŽƌ�
ǇŽƵƌ�ƌĞĐŽƌĚƐ�ĂŶĚ�ƐƚŽƌĞ�ƚŚĞŵ�ŝŶ�Ă�ƐĂĨĞ�ƐƉŽƚ͘
DŽǀĞ�/ŶƚŽ�ǇŽƵƌ�ŶĞǁ�ƉůĂĐĞ�ĂŶĚ�ďĞŐŝŶ�Ă�ŶĞǁ�
ũŽƵƌŶĞǇ͊

�&d�Z��>K^/E'���z
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dĞůĞƉŚŽŶĞ�;ŵŽďŝůĞ�ĂŶĚ�ůĂŶĚůŝŶĞ�ƉƌŽǀŝĚĞƌƐͿ͘
�ĂďůĞ�ƉƌŽǀŝĚĞƌ͘
/ŶƚĞŵĞƚ�ƉƌŽǀŝĚĞƌ͘
�ůĞĐƚƌŝĐĂů�ĐŽŵƉĂŶǇ͘
'ĂƐ�ĐŽŵƉĂŶǇ͘
tĂƚĞƌ�ĂŶĚ�ƐĞǁĞƌ�ĐŽŵƉĂŶǇ͘
'ĂƌďĂŐĞ�ĂŶĚ�ƌĞĐǇĐůŝŶŐ�ĐŽŵƉĂŶǇ͘

HOME SERVICES
>ĂǁŶĐĂƌĞ�ĂŶĚ�ŐĂƌĚĞŶ�ƐĞƌǀŝĐĞƐ͘
Pool maintenance service.
,ŽŵĞ�ƐĞĐƵƌŝƚǇ�ĐŽŵƉĂŶǇ͘
Cleaning service.

>ŝĨĞ�ŝŶƐƵƌĂŶĐĞ͘
Health and dental insurance.
Car Insurance.
Home insurance.

INSURANCE

�ĂŶŬƐ�ĂŶĚ�ĐƌĞĚŝƚ�ƵŶŝŽŶƐ͘
&ŝŶĂŶĐĞ�ĐŽŵƉĂŶŝĞƐ�;Ğ͘Ő͕͘�ĨŽƌ�ĐĂƌ�ůŽĂŶƐͿ͘
�ƌĞĚŝƚ�ĐĂƌĚ�ĐŽŵƉĂŶŝĞƐ͘
^ƚƵĚĞŶƚ�ůŽĂŶƐ�ĂŶĚ�ĮŶĂŶĐŝĂů�ĂŝĚ͘
Investment broker.
Retail credit accounts.
�ƌĞĚŝƚ�ƌĞƉŽƌƟŶŐ�ĂŐĞŶĐŝĞƐ͘
WĞŶƐŝŽŶ�ƉůĂŶ͕�ĂŶŶƵŝƚǇ͕ �ĂŶĚ�ϰϬϭŬ�ĂĚŵŝŶƐ͘

&/E�E��

�ůƵď�ŵĞŵďĞƌƐŚŝƉƐ�;ŝĞ͕͘��ŽƐƚĐŽ͕�^ĂŵΖƐ��ůƵďͿ͘
DĂŐĂǌŝŶĞƐ͕�ƉĞƌŝŽĚŝĐĂůƐ͕�ĂŶĚ�ĐĂƚĂůŽŐƐ͘
KŶůŝŶĞ�ƌĞƚĂŝůĞƌƐ�;�ŵĂǌŽŶ͕�Ğ�ĂǇ͕ �EĞƞůŝǆͿ͘

Z�d�/>�^�Zs/��^

�ĂǇĐĂƌĞ�ƉƌŽǀŝĚĞƌƐ͘
�ŚƵƌĐŚ͕�^ǇŶĂŐŽŐƵĞ͕�DŽƐƋƵĞ͕�ĞƚĐ͘
�ůƵŵŶŝ͕�ĨƌĂƚĞŵĂů͕�ĂŶĚ�ĐŚĂƌŝƚĂďůĞ�ŽƌŐĂŶŝǌĂƟŽŶƐ͘
,K�͕�ĐŽͲŽƉ�ďŽĂƌĚ͕�Žƌ�ĐŽŶĚŽ�ĂƐƐŽĐŝĂƟŽŶ͘
�ŽƵŶƚƌǇ�ĐůƵď͕�ŐǇŵ͕�ƉƌŽĨĞƐƐŝŽŶĂů�ŵĞŵďĞƌƐŚŝƉƐ͘
�ŽŵŵƵŶŝƚǇ�ŐƌŽƵƉƐ͘
WĞƚ�ŐƌŽŽŵĞƌƐ�ĂŶĚ�ƉĞƚ�ĚĂǇĐĂƌĞ�ƉƌŽǀŝĚĞƌƐ͘

COMMUNITY

DĞĚŝĐĂů�ŽĸĐĞƐ͘
�ĞŶƟƐƚ�ŽĸĐĞ͘
Pharmacy.
sĞƚĞƌŝŶĂƌŝĂŶ�ŽĸĐĞ͘
�ƩŽƌŶĞǇ�ĂŶĚ�ŶŽƚĂƌǇ͘
�ĐĐŽƵŶƚĂŶƚ�ĂŶĚ�ĮŶĂŶĐŝĂů�ƉůĂŶŶĞƌ͘
Insurance broker or agent.
dŚĞƌĂƉǇ͕ �ĐŽƵŶƐĞůůŝŶŐ͕�ĂŶĚ�ƉƐǇĐŚŝĂƚƌǇ�ƐĞƌǀŝĐĞƐ͘
�ĂďǇƐŝƩĞƌ�ĂŶĚ�ƉĞƚƐŝƩĞƌ͘
�ŽŐ�ǁĂůŬĞƌ͘

WZK&�^^/KE�>^

,ĞƌĞΖƐ�ǇŽƵƌ�ĐŚĂŶŐĞ�ŽĨ�ĂĚĚƌĞƐƐ�ĐŚĞĐŬůŝƐƚ�ƚŽ�ŚĞůƉ�ƌĞŵŝŶĚ�ǇŽƵ�
ǁŚĞƌĞ�ƚŽ�ĐŚĂŶŐĞ�ǇŽƵƌ�ĂĚĚƌĞƐƐ�ďĞĨŽƌĞ�ŵŽǀŝŶŐ�ĚĂǇ�ŝŶ�ƚŚŝƐ�
ďƵƐǇ�ƟŵĞ͘
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YAMAN  AGENTS ARE 

dK�d,����EdZ�>�
NEW YORK COMMUNITY

Homer Center for the Arts
����ĚǀŝƐŽƌǇ��ŽĂƌĚ�ŵĞŵďĞƌ
����ƌƚƐ��ŽĂƌĚ�ŵĞŵďĞƌ
   Volunteer
���^ƚĞĞƌŝŶŐ��ŽŵŵŝƩĞĞ�DĞŵďĞƌ
   Stage Manager
^hEz��ŽƌƚůĂŶĚ�'ŽƐƉĞů��ŚŽŝƌ�ŵĞŵďĞƌ
�ŽƌƚůĂŶĚ�ZĞƉĞƌƚŽƌǇ�dŚĞĂƚĞƌ��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
Choral Union Member
�ƌǇĚĞŶ��ƌĂŵĂ��ŽŽƐƚĞƌƐ�DĞŵďĞƌ
'ƌĂĐĞ��ŚƌŝƐƟĂŶ�&ĞůůŽǁƐŚŝƉ�tŽŵĞŶΖƐ��ŚŽŝƌ�ŵĞŵďĞƌ
Center Players member
,ŽŵĞƌ�DƵƐŝĐ��ŽŽƐƚĞƌ�ŵĞŵďĞƌ
Cortland Main Street Music Series volunteer
�ůƚŽŶ��͘�WĂƌŬĞƌ��ůĞŵĞŶƚĂƌǇ�^ĐŚŽŽů�^ŚĂƌĞĚ��ĞĐŝƐŝŽŶ�
Making Team member
^ƚ͘�DĂƌǇΖƐ�^ĐŚŽŽů��ĚǀŝƐŽƌǇ��ŽĂƌĚ�ŵĞŵďĞƌ
zt����ƌŝĚŐĞƐ�ĨŽƌ�<ŝĚƐ�DĞŶƚŽƌ
'ƌĂĐĞ��ŚƌŝƐƟĂŶ�&ĞůůŽǁƐŚŝƉ�^ƵŶĚĂǇ�^ĐŚŽŽů�dĞĂĐŚĞƌ
,ŽŵĞƌ�^ĐŚŽŽů�^ƉĞĐŝĂů��ĚƵĐĂƟŽŶ��ŽŵŵŝƩĞĞ�DĞŵďĞƌ
Child Advocacy Center member
Homer Central School District volunteer
,ŽŵĞƌ�WĂƌĞŶƚ�dĞĂĐŚĞƌ�KƌŐĂŶŝǌĂƟŽŶ�ŵĞŵďĞƌƐ�
ĂŶĚ��ŽĂƌĚ�ŵĞŵďĞƌ
,ŽŵĞƌ�WƌŽŵ�ĂŶĚ��ŽƟůůŝŽŶ��ŽŵŵŝƩĞĞ

d,���Zd^�Θ�zKhd,�/EsK>s�D�Ed Wh��>��^K>s�Z^
>/dd>��d�'^�&KhE��d/KE
�ŚĂƌŝƟĞƐ�ĨŽƵŶĚĞĚ�ďǇ�ĂŐĞŶƚƐ�ŝŶ�ƚŚĞ�ŽĸĐĞ

NEW YORK STATE
�^^K�/�d/KE�K&�Z��>dKZ^
�ĚƵĐĂƟŽŶ��ŽŵŵŝƩĞĞ
Members
Strategic Planning
�ŽŵŵŝƩĞĞ
D>^��ŽŵŵŝƩĞĞ
�ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ

UNITED WAY
�ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
Volunteer
&ƵŶĚƌĂŝƐŝŶŐ��ŚĂŝƌ
Chair Triathalon
�ŽĂƌĚ�ŽĨ�dƌƵƐƚĞĞƐ
Chairman

LQYH¨HG��LQYROYHG��¢G�F£PL«HG�

ϭϴϱ��ůŝŶƚŽŶ��ǀĞŶƵĞ͕��ŽƌƚůĂŶĚ͕�Ez������ϲϬϳ�Ͳ�ϳϱϯ�Ͳ�ϵϲϰϰ������ǁǁǁ͘ǇĂŵĂŶ͘ĐŽŵ 21



�KDDhE/dz�Θ�>K��>�/EsK>s�D�Ed SPORTS

�ŽƌƚůĂŶĚ��ŵĞƌŝĐĂŶ��ƐƐŽĐŝĂƟŽŶ�ŽĨ�hŶŝǀĞƌƐŝƚǇ�
tŽŵĞŶ�DĞŵďĞƌƐŚŝƉ��ŚĂŝƌ
^ĐŝĞŶĐĞ�ĂŶĚ�^ƵĚƐ��ŚĂŝƌƉĞƌƐŽŶ
>ŝŵĞ�,ŽůůŽǁ�EĂƚƵƌĞ��ĞŶƚĞƌ��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ�
and Volunteer
�ŽƌƚůĂŶĚ��ŽƵŶƚǇ�>ĞŐŝƐůĂƚŽƌ
�ŽƌƚůĂŶĚ��ƌĞĂŬĨĂƐƚ�ZŽƚĂƌǇ�WƌĞƐŝĚĞŶƚ
CRMC President
�ŽƌƚůĂŶĚ��ŽǁŶƚŽǁŶ�WĂƌƚŶĞƌƐŚŝƉ��ŚĂŝƌ
&ƌŝĞŶĚƐ�ŽĨ�ƚŚĞ�ZŝǀĞƌ�dƌĂŝů�DĞŵďĞƌ
�ŽƌƚůĂŶĚ�&ŝƌƐƚ�&ƌŝĚĂǇƐ��ƌƚ�tĂůŬ��ŽŵŵŝƩĞĞ�DĞŵďĞƌ
�ŽƌƚůĂŶĚ�DĞŵŽƌŝĂů�&ŽƵŶĚĂƟŽŶ��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
�ĂƚŚŽůŝĐ��ŚĂƌŝƟĞƐ�ǀŽůƵŶƚĞĞƌ
�ŽƌƚůĂŶĚ��ŽŵŵƵŶŝƚǇ�&ŽƵŶĚĂƟŽŶ��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
�ŽƌƚůĂŶĚ��ŽƵŶƚǇ��ŽĂƌĚ�ŽĨ�ZĞĂůƚŽƌƐ�WƌĞƐŝĚĞŶƚ
City of Cortland Historic and Architectural 
ZĞǀŝĞǁ��ŽŵŵŝƐƐŝŽŶ
�ŽƌƚůĂŶĚ��ŽƵŶƚǇ�sŝƐŝƚŽƌƐ��ƵƌĞĂƵ��ŽĂƌĚ�DĞŵďĞƌ
�ŽƌƚůĂŶĚ��ŽƵŶƚǇ��ĞŵŽĐƌĂƟĐ��ŽŵŵŝƩĞĞ�DĞŵďĞƌ
,ŽŵĞƌ��ůŬƐ�>ŽĚŐĞ�ηϮϱϬϲ�sŽůƵŶƚĞĞƌ
dŚĞ��Ez�>ŝǀŝŶŐ�,ŝƐƚŽƌǇ�DƵƐĞƵŵ�ǀŽůƵŶƚĞĞƌ
,ŽŵĞƌ�tŝŶƚĞƌĨĞƐƚ�ĐŽŵŵŝƩĞĞ�ŵĞŵďĞƌ
,ŽŵĞƌ��ŽǁŶƚŽǁŶ��ƵƐŝŶĞƐƐ��ƐƐŽĐŝĂƟŽŶ�ŵĞŵďĞƌ
zt���&ƵŶĚƌĂŝƐŝŶŐ�Θ�&ŝŶĂŶĐĞ�ĐŚĂŝƌ͕ ��ŽĂƌĚ�WƌĞƐŝĚĞŶƚ͕�
Annual Giving 
�ĂŵƉĂŝŐŶ�ĐŚĂŝƌ͕ �/ŶƐƟƚƵƚĞ�ĨŽƌ�WƵďůŝĐ�>ĞĂĚĞƌƐŚŝƉ�
Training volunteer
�ŽƌƚůĂŶĚ��ƵůƚƵƌĂů��ŽƵŶĐŝů��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
>ŝŐŚƚ�ŽŶ�ƚŚĞ�,ŝůů��ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ

Homer Area Volleyball Club
,ŽŵĞƌ��ƚŚůĞƟĐ��ŽŽƐƚĞƌ�DĞŵďĞƌ
,ŽŵĞƌ�>ŝƩůĞ�>ĞĂŐƵĞͬdĞĞ�
�Ăůů��ŽĂĐŚ
,ŽŵĞƌ�ZĞĐ͘��ĂƐŬĞƚďĂůů��ŽĂĐŚ
�ŽƌƚůĂŶĚ�zŽƵƚŚ��ƵƌĞĂƵ��ŽĂĐŚ

�,�D��Z�K&��KDD�Z��

�ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ
�ŽĂƌĚ�ŽĨ�dƌƵƐƚĞĞƐ
President

E�d/KE�>�KZ'�E/��d/KE^

^ĂůǀĂƟŽŶ��ƌŵǇ��ŽĂƌĚ�ŵĞŵďĞƌ
EĂƟŽŶĂů�,ĞĂĚ�/ŶũƵƌǇ
&ŽƵŶĚĂƟŽŶ�ŵĞŵďĞƌ
Ontario Head Injury member
American Red Cross
�ŽĂƌĚ�ŽĨ��ŝƌĞĐƚŽƌƐ�ĂŶĚ��ŝƐĂƐƚĞƌ
Team member

^d�d��KZ'�E/��d/KE^

EĞǁ�zŽƌŬ�^ƚĂƚĞ�,ĞĂĚ�/ŶũƵƌǇ
�ƐƐŽĐŝĂƟŽŶ�DĞŵďĞƌ
EĞǁ�zŽƌŬ��ƐƐŽĐŝĂƟŽŶ�ŽĨ�ZĞĂůƚŽƌƐ
EĞǁ��ŵĞƌŝĐĂŶƐ�/ŶƚĞŐƌĂƟŽŶ
Roundtable member
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������ǁĂƐ�ďŽƌŶ�ĂŶĚ�ƌĂŝƐĞĚ�ŝŶ�Ă�ƐŵĂůů�ƚŽǁŶ�ĐĂůůĞĚ�dƌƵǆƚŽŶ͘
�������ƩĞŶĚŝŶŐ�dƌƵǆƚŽŶ��ůĞŵĞŶƚĂƌǇ�ĂŶĚ�'ƌĂĚƵĂƟŶŐ�ĨƌŽŵ
,ŽŵĞƌ�^ĐŚŽŽů͕�/�ĐŽŶƟŶƵĞĚ�ŵǇ�ĞĚƵĐĂƟŽŶ�Ăƚ�^hEz�
DŽƌƌŝƐǀŝůůĞ�ǁŚĞƌĞ�/�ƌĞĐĞŝǀĞĚ�ŵǇ�ĚĞŐƌĞĞ�ŝŶ�KĸĐĞ
dĞĐŚŶŽůŽŐǇ�DĂŶĂŐĞŵĞŶƚͬ�ƵƐŝŶĞƐƐ��ĚŵŝŶŝƐƚƌĂƟŽŶ͘�/�ŚĂǀĞ
ƌĞĐĞŝǀĞĚ�ŵǇ�W^��ͲWƌŝĐŝŶŐ�^ƚƌĂƚĞŐǇ��ĚǀŝƐŽƌ��ĞƐŝŐŶĂƟŽŶ
ĂůŽŶŐ�ǁŝƚŚ�ƚŚĞ���ZͲ��ĐĐƌĞĚŝƚĞĚ��ƵǇĞƌΖƐ�ZĞƉƌĞƐĞŶƚĂƟǀĞ
�ĞƐŝŐŶĂƟŽŶ͘��ŽŶƟŶƵŝŶŐ�ĞĚƵĐĂƟŽŶ�ŝƐ�ŬĞǇ�ŝŶ�ƚŚŝƐ�ŝŶĚƵƐƚƌǇ͕
ŝƚΖƐ�ĨŽƌĞǀĞƌ�ĐŚĂŶŐŝŶŐ͘

/�ŚĂǀĞ�ŚĂĚ�ƚŚĞ�ƉůĞĂƐƵƌĞ�ŽĨ�ǁŽƌŬŝŶŐ�ŝŶ�ĮŶĂŶĐŝĂů�ƐĞƌǀŝĐĞƐ�ĂŶĚ
ƚŚĞ��ŽƌƚůĂŶĚ��ŚĂŵďĞƌ�ŽĨ��ŽŵŵĞƌĐĞ�ĨŽƌ�ƐĞǀĞƌĂů�ǇĞĂƌƐ͘�
/Ŷ�ϮϬϮϬ�/�ƐƚĂƌƚĞĚ�ƚŚĞ�͞>ŝƩůĞ�dĂŐƐ�&ŽƵŶĚĂƟŽŶ͕͟ �Ă�ϱϬϭ;ĐͿϯ�
ŶŽƚͲĨŽƌͲƉƌŽĮƚ�ŽƌŐĂŶŝǌĂƟŽŶ�ƚŚĂƚ�ŝƐ�ĂŝŵĞĚ�ƚŽ�ŚĞůƉ�ŽƵƌ�ǇŽƵƚŚ
ƌĞĐĞŝǀĞ�Ă�ůŝĨĞƟŵĞ�ŚƵŶƟŶŐͬĮƐŚŝŶŐ�ůŝĐĞŶƐĞ�Ăƚ�ŶŽ�ĐŽƐƚ�ƚŽ
ƚŚĞŵ�Žƌ�ƚŚĞŝƌ�ĨĂŵŝůŝĞƐ͘

KƵƌ��ŽŵŵƵŶŝƚǇ�ŝƐ�ĞǀĞƌǇƚŚŝŶŐ͊�/�ŚĂǀĞ�ĂůǁĂǇƐ�ƚĂŬĞŶ�ƉƌŝĚĞ�
ŝŶ�ǀŽůƵŶƚĞĞƌŝŶŐ͕�ƐƉĞŶĚŝŶŐ�ƟŵĞ�ǁŝƚŚ�ŵǇ�ƚǁŝŶƐ��ƌŽŽŬĞ�Θ
�ĂŝůĞǇ͕ �ĨƌŝĞŶĚƐ�Θ�&ĂŵŝůǇ͘�KƌŐĂŶŝǌŝŶŐ�ĨƵŶĚƌĂŝƐĞƌƐ�ĂŶĚͬŽƌ
ďĞŶĞĮƚƐ�ƚŽ�ŚĞůƉ�ŽƚŚĞƌƐ�ĂůƐŽ�ŚĂǀĞ�ďĞĞŶ�ŽŶ�ǀĂƌŝŽƵƐ�ďŽĂƌĚƐ
ǁŝƚŚŝŶ�ƚŚĞ�ĐŽŵŵƵŶŝƚǇ͘

dŚĞ�ĐŽŶŶĞĐƟŽŶƐ�ǁĞ�ŵĂŬĞ�ǁŚĞŶ�ďĞŝŶŐ�ŝŶǀŽůǀĞĚ�ǁŝƚŚ�
ƚŚĞ�ĐŽŵŵƵŶŝƚǇ�ĂƌĞ�Ă�ƉĂƐƐŝŽŶ�ŽĨ�ŵŝŶĞ�ĂŶĚ�/�ŚŽƉĞ�ƚŽ�ŚĞůƉ
ŽƚŚĞƌƐ�ĨĞĞů�ƚŚĞ�ƐĂŵĞ͘�/�ƐƚƌŝǀĞ�ƚŽ�ŵĞĞƚ�ŶĞǁ�ƉĞŽƉůĞ�ĂŶĚ
ŵĂŬĞ�ƚŚĂƚ�ĐŽŶŶĞĐƟŽŶ�ďǇ�ŚĞůƉŝŶŐ�ǁŝƚŚ�Ăůů�ǇŽƵƌ�ƌĞĂů�
ĞƐƚĂƚĞ�ŶĞĞĚƐ͊

I  
LICENSED ASSOCIATE REAL ESTATE BROKER,  PSA,  ABR

ttt͘z�D�E͘�KD

ϭϴϱ��ůŝŶƚŽŶ��ǀĞ͘��ŽƌƚůĂŶĚ͕�Ez

1LFROH�“Nikki”�0F5DH

607-423-1507  •  ŶŵĐƌĂĞΛǇĂŵĂŶ͘ĐŽŵ
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:KDW�P\�FOLHQWV�VD\
^ĞůůŝŶŐ�ŽƵƌ�ĨĂŵŝůǇ�ŚŽŵĞ�ŽĨ�ϲϱ�ǇĞĂƌƐ�ǁŚŝůĞ�ŚĂŶĚůŝŶŐ�ŽƵƌ�ŵŽƚŚĞƌ Ɛ͛�ĞƐƚĂƚĞ�ǁĂƐ�ĞŵŽƟŽŶĂů͕�ďƵƚ�ŽƵƌ�ďƌŽƚŚĞƌ�ĨŽƵŶĚ�
EŝŬŬŝ͘�&ƌŽŵ�ƚŚĞ�ĮƌƐƚ�ŵĞĞƟŶŐ͕�ƐŚĞ�ǁĂƐ�ƉƌŽĨĞƐƐŝŽŶĂů͕�ƐƵƉƉŽƌƟǀĞ͕�ĂŶĚ�ŬĞƉƚ�ƵƐ�ƵƉĚĂƚĞĚ�ǁŝƚŚ�ƟƉƐ�ĂŶĚ�ĂŶƐǁĞƌƐ͘�/͛Ě�

recommend Nikki to anyone, her insight was truly valuable.

&��7ULQNOH

EŝŬŬŝ�ǁĂƐ�ƐƚĞƉƐ�ĂŚĞĂĚ�ŽĨ�ƚŚĞ�ǁŚŽůĞ�ƉƌŽĐĞƐƐ͕�ƐŚĞ�ŬŶŽǁƐ�ǁŚĞŶ�ĂŶĚ�ǁŚĂƚ�ƚŽ�ĚŽ�ƚŽ�ĐŽŵƉůĞƚĞ�ĂŶĚ�ƐĂƟƐĨǇ�Ăůů�ƉĂƌƟĞƐ͘�
tĞ�ǁŽƵůĚ�ĚĞĮŶŝƚĞůǇ�ŚĂǀĞ�EŝŬŬŝ�ŚĂŶĚůĞ�ĂŶǇ�ĨƵƚƵƌĞ�ƐĂůĞƐ͘��ǆĐĞůůĞŶƚ�ũŽď͕�EŝŬŬŝ͘�dŚĂŶŬ�ǇŽƵ�ƐŽ�ŵƵĐŚ͊

5��&¤JG¤

/ƚ�ǁĂƐ�Ă�ƉůĞĂƐƵƌĞ�ǁŽƌŬŝŶŐ�ǁŝƚŚ�EŝĐŽůĞ�ďĞĐĂƵƐĞ�ĂůǁĂǇƐ�ƉƌŽĨĞƐƐŝŽŶĂů�ĂŶĚ�ŬŶŽǁůĞĚŐĞĂďůĞ�ĂďŽƵƚ�ƚŚĞ�ŵĂƌŬĞƚ�ĂŶĚ�
ŚĞƌ�ĐůŝĞŶƚƐ͘�,Ğƌ�ŝŶƚĞŐƌŝƚǇ�ĂŶĚ�ĚĞƚĞƌŵŝŶĂƟŽŶ�ŵĂŬĞ�ŚĞƌ�Ă�ƐƚƌŽŶŐ�ĂůůǇ�ŝŶ�ƚŽĚĂǇ Ɛ͛�ĞǀĞƌͲĐŚĂŶŐŝŶŐ�ŵĂƌŬĞƚ͘�/͛ŵ�
ĐŽŶĮĚĞŶƚ�ƐŚĞ͛ůů�ĐŽŶƟŶƵĞ�ŚĞůƉŝŶŐ�ŽƚŚĞƌƐ�ĮŶĚ�ƚŚĞ�ƌŝŐŚƚ�ŚŽŵĞ�Žƌ�ƐĞůů�ĂďŽǀĞ�ĂƐŬŝŶŐ͕�ũƵƐƚ�ůŝŬĞ�ƐŚĞ�ĚŝĚ�ĨŽƌ�ŵĞ͊

0��(OGHU

EŝŬŬŝ�ǁĂƐ�ŐŝǀĞŶ�Ă�ƐŚŽƌƚ�ƟŵĞůŝŶĞ�ďǇ�ƵƐ�ƚŽ�ƐĞůů�ŽƵƌ�ŚŽƵƐĞ�ĚƵĞ�ƚŽ�ŵŽǀŝŶŐ�ŽƵƚ�ŝĨ�ƐƚĂƚĞ͘�EŽƚ�ŽŶůǇ�ĚŝĚ�ƐŚĞ�ŐĞƚ�ƚŚĞ�ĚĞĂů�
ĚŽŶĞ͕�ƐŚĞ�ĚŝĚ�ŝƚ�ĞīŽƌƚůĞƐƐůǇ͘�sĞƌǇ�ĂƩĞŶƟǀĞ�ƚŽ�ĚĞƚĂŝůƐ͘�^ŚĞΖƐ�Ă�ŐƌĞĂƚ�ĐŽŵŵƵŶŝĐĂƚŽƌ͕ �ŶĞǀĞƌ�ĚŝĚ�/�ǁŽŶĚĞƌ�ǁŚĞƌĞ�ǁĞ�

ǁĞƌĞ�ŝŶ�ƚŚĞ�ƉƌŽĐĞƐƐ͊�^ŚĞ�ŝƐ�ĂďƐŽůƵƚĞůǇ�ĂŵĂǌŝŶŐ�ƚŽ�ǁŽƌŬ�ǁŝƚŚ͊

&��6NLQQHU

Nikki was awesome every step of the way—from 
ǀĂůƵŝŶŐ�ƚŚĞ�ŚŽƵƐĞ͕�ŵĂŶĂŐŝŶŐ�ƉŝĐƚƵƌĞƐ�ĂŶĚ�ůŝƐƟŶŐ͕�
ĂĚǀŝƐŝŶŐ�ŽŶ�ƐŚŽǁŝŶŐƐ͕�ƚŽ�ŚĂŶĚůŝŶŐ�ŽīĞƌƐ�ĂŶĚ�

closing arrangements. We couldn’t have asked 
ĨŽƌ�ĂŶǇŽŶĞ�ďĞƩĞƌ͊�^ŚĞ�ŬĞƉƚ�ƵƐ�ŐƌŽƵŶĚĞĚ�
ƚŚƌŽƵŐŚŽƵƚ�ƚŚĞ�ĞŶƟƌĞ�ƉƌŽĐĞƐƐ͕�ǁŚŝĐŚ�ŝƐ�ĂŶ�

accomplishment. We highly recommend Nikki to 
anyone buying or selling a home.

%��+L©

/�ĐĂŶΖƚ�ƐĂǇ�ĞŶŽƵŐŚ�ĂďŽƵƚ�EŝŬŬŝ�ĂŶĚ�ŚŽǁ�ŚĞůƉĨƵů�
she was when it came to selling my house. Not 
ŽŶůǇ�ĚŝĚ�ƐŚĞ�ĂŶƐǁĞƌ�Ăůů�ŵǇ�ƋƵĞƐƟŽŶƐ͕�ďƵƚ�ƐŚĞ�
ĂůƐŽ�ĨŽůůŽǁĞĚ�ƵƉ�ǁŝƚŚ�Ăůů�ƚŚĞ�ŝŶǀŽůǀĞĚ�ƉĂƌƟĞƐ͕�
ĂŶĚ�ƐŚĞ�ĐŽŽƌĚŝŶĂƚĞĚ�ƚŽ�ŵĂŬĞ�ƐƵƌĞ�/�ĐŽƵůĚ�

complete my part to close and not have to miss 
ŽƵƚ�ŽŶ�ŵǇ�ǀĂĐĂƟŽŶ͘�/�ŚŝŐŚůǇ�ƌĞĐŽŵŵĞŶĚ�ŚĞƌ�ŝĨ�

you are looking to buy or sell your home.

7��&X¨HU

EŝŬŬŝ�ŚĂƐ�ďĞĞŶ�Ă�ĨĂďƵůŽƵƐ�ZĞĂůƚŽƌ͊�^ŚĞ�ŚĞůƉĞĚ�ŵĞ�ďƵǇ�ŵǇ�ĮƌƐƚ�ŚŽŵĞ�ĂŶĚ�ůĂƚĞƌ�ƐĞůů�ŝƚ�ǁŚĞŶ�ŝƚ�
ǁĂƐ�ƟŵĞ�ƚŽ�ŵŽǀĞ�ŽŶ͘�^ŚĞ�ŬĞƉƚ�ŵĞ�ƵƉĚĂƚĞĚ͕�ǁĂůŬĞĚ�ŵĞ�ƚŚƌŽƵŐŚ�ĞǀĞƌǇ�ƐƚĞƉ͕�ĂŶĚ�ĂůǁĂǇƐ�ŚĂĚ�Ă�

ƉůĂŶ͘�/�ŚŝŐŚůǇ�ƌĞĐŽŵŵĞŶĚ�ĂŶĚ�ǁŽƵůĚ�ǁŽƌŬ�ǁŝƚŚ�ŚĞƌ�ĂŐĂŝŶ�ŝŶ�ƚŚĞ�ĨƵƚƵƌĞ͊

%��*HQV¤

Ϯϰ



TERMINOLOGY

Adjustable-rate Mortgage (ARM)  
A mortgage that permits the lender to adjust the 
interest rate periodically on the basis of changes in 
a specified index.  
  
Amortization Schedule  
A timetable schedule showing the amount of each 
payment applied to interest and principal and the 
remaining balance after cach payment is made.  
  
Appraisal  
A written analysis of the estimated value of a 
property. The appraiser will take into account 
recently sold properties similar to that of the 
property the buyer is preparing to purchase. 
This analysis is prepared by a qualified appraiser 
for the buyer's mortgage lender.  
  
Buyer's Representative  
A real estate buyer's representative represents the 
consumer who is purchasing property in a real estate 
transaction, not the seller. State law varies but 
usually a buyer's representative works for, and owes 
fiduciary responsibilities (see fiduciary duties) to the 
real estate buyer and has the buyer's best interests in 
mind throughout the entire real estate transaction.  
  
Buyer Representation Agreement  
An agreement that specifies the duties and the scope 
of services a buyer's representative agrees to provide 
to the buyer as well as specifying the buyer's 
responsibilities. In some states where there is 
no written agreement required, the agent will be 
presumed to be representing the buyer. Consult with 
your local REALTOR® for complete details when you 
first start the search for any real estate property.  

Closing  
A meeting at which a sale of property is finalized 
by the buyer signing the mortgage documents and 
paying closing costs, and seller's transfer of the deed 
to the property.  
  
Closing Costs  
The fees, costs and taxes associated with the 
purchasing of a home, the borrowing of money and 
the preparation of necessary paperwork to finalize 
the sale. The total amount of the closing costs will 
vary depending on where the new home will be 
located, what type of property it is, the price of the 
home and the complexity of the transaction. It is 
extremely important that the buyer work closely with 
his/her buyer's representative and lender and title 
company (although in states where attorneys are 
used, the attorney usually works with the title 
company) in the early stages of the home buying 
process to determine what these costs could be, 
since closing costs can easily represent thousands of 
dollars. There are four categories of closing costs:
(1) discount points to buying down the mortgage; 
(2) the costs of originating the mortgage;
(3) taxes and other local fees; 
(4) the cost of documentation.  

Comparative Market Analysis (CMA) 
An analysis provided by a real cstate professional that 
surveys like properties in a given area or of a certain 
type for the purpose of determining the relative 
value of a given property.  

Conventional Loan  
A conventional loan is a mortgage that is not guaran-
teed or insured by any government agency, including 
the Federal Housing Administration (FHA), the 
Farmers Home Administration (FmHA), and the 
Department of Veterans Affairs (VA). It is typically 
fixed in its terms and rate.  

Helpful Real Estate Terms

What we are talking about
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�ŽƐƚƐ�ŽĨ�KƌŝŐŝŶĂƟŶŐ�ƚŚĞ�DŽƌƚŐĂŐĞ��
A closing cost that generally includes a variety of fees 
ƐƵĐŚ�ĂƐ�ƚŚĞ�ůŽĂŶ�ŽƌŝŐŝŶĂƟŽŶ�ĨĞĞ͕�ĂƉƉƌĂŝƐĂů�ĨĞĞ͕�ĂŶĚ�
ƚŚĞ�ĐŽƐƚ�ŽĨ�ĐƌĞĚŝƚ�ƌĞƉŽƌƚƐ͘�KƚŚĞƌ�ĨĞĞƐ�ŵĂǇ�ĂůƐŽ�ĂƉƉůǇ͕ �
ŝŶĐůƵĚŝŶŐ�ŚĂǌĂƌĚ�ĂŶĚ�ŵŽƌƚŐĂŐĞ�ŝŶƐƵƌĂŶĐĞ�ĂŶĚ�ŝŶƚĞƌ-
ĞƐƚ�ĂĐĐƌƵĞĚ�ŽŶ�ƚŚĞ�ŵŽƌƚŐĂŐĞ�ďĞƚǁĞĞŶ�ƚŚĞ�ĐůŽƐŝŶŐ�
date and the end of the month.

�ƌĞĚŝƚ�ZĂƟŶŐ��
�Ŷ�ĂƐƐĞƐƐŵĞŶƚ�ŽĨ�ĂŶ�ŝŶĚŝǀŝĚƵĂů Ɛ͛�ĂďŝůŝƚǇ�;Žƌ�ŚŝƐƚŽƌǇͿ�ŽĨ�
ĚĞďƚ�ƌĞƉĂǇŵĞŶƚ͘�DŽƐƚ�ŝŶĨŽƌŵĂƟŽŶ�ŝŶ�Ă�ĐƌĞĚŝƚ�ƌĂƟŶŐ�
ĐŽŵĞƐ�ĨƌŽŵ�ĐŽŵƉĂŶŝĞƐ�ƚŚĂƚ�ŚĂǀĞ�ĞǆƚĞŶĚĞĚ�ĐƌĞĚŝƚ͕�
ƐƵĐŚ�ĂƐ�ďĂŶŬƐ͕�ĚĞƉĂƌƚŵĞŶƚ�ƐƚŽƌĞƐ͕�ĮŶĂŶĐĞ�ĐŽŵƉĂ-
ŶŝĞƐ͕�ĂŶĚ�ĨƌŽŵ�ƉƵďůŝĐ�ƌĞĐŽƌĚƐ�ůŝŬĞ�ůĂǁƐƵŝƚƐ͕�ƚĂǆ�ůŝĞŶƐ͕�
ũƵĚŐŵĞŶƚƐ͕�ĂŶĚ�ďĂŶŬƌƵƉƚĐŝĞƐ͘

�ƌĞĚŝƚ�ZĞƉŽƌƚ��
��ƌĞƉŽƌƚ�ŽĨ�ĂŶ�ŝŶĚŝǀŝĚƵĂů Ɛ͛�ĐƌĞĚŝƚ�ŚŝƐƚŽƌǇ�ƉƌĞƉĂƌĞĚ�ďǇ�Ă�
credit bureau and used by lenders to determine loan 
ĂƉƉůŝĐĂŶƚƐ͛�ĐƌĞĚŝƚǁŽƌƚŚŝŶĞƐƐ͘��ƌĞĚŝƚ�ƌĞƉŽƌƚƐ�ƚǇƉŝĐĂůůǇ�
ŝŶĐůƵĚĞ�ĂŶ�ŝŶĚŝǀŝĚƵĂů Ɛ͛�ĐƌĞĚŝƚ�ŚŝƐƚŽƌǇ͕ �ƚŚĞ�ĞŶƟƟĞƐ�ƚŚĂƚ�
ƌĞǀŝĞǁĞĚ�ŝƚ͕�ŝŶĨŽƌŵĂƟŽŶ�ƉƌŽǀŝĚĞĚ�ƚŽ�ƚŚĞ�ĐƌĞĚŝƚ�ďƵƌĞĂƵ͕�
ƐƉĞĐŝĮĐ�ŝĚĞŶƟĨǇŝŶŐ�ĚĞƚĂŝůƐ͕�ĂŶĚ�ĂŶǇ�ĞǆƉůĂŶĂƚŽƌǇ�ŶŽƚĞƐ�
or comments.

Deed  
dŚĞ�ůĞŐĂů�ĚŽĐƵŵĞŶƚ�ĐŽŶǀĞǇŝŶŐ�ƟƚůĞ�ƚŽ�Ă�ƉƌŽƉĞƌƚǇ͘��

�ĂƌŶĞƐƚ�DŽŶĞǇ��ĞƉŽƐŝƚ��
��ĚĞƉŽƐŝƚ�ŵĂĚĞ�ďǇ�ƚŚĞ�ƉŽƚĞŶƟĂů�ŚŽŵĞ�ďƵǇĞƌ�ƚŽ�ƐŚŽǁ�
that he or she is serious about buying the house.  
Maybe lost if the buyer backs out.

�ƐĐƌŽǁ��
��ĚĞƉŽƐŝƚ�ŽĨ�ǀĂůƵĞ͕�ŵŽŶĞǇ͕ �Žƌ�ĚŽĐƵŵĞŶƚƐ�ǁŝƚŚ�Ă�ƚŚŝƌĚ�
ƉĂƌƚǇ�ƚŽ�ďĞ�ĚĞůŝǀĞƌĞĚ�ƵƉŽŶ�ƚŚĞ�ĨƵůĮůůŵĞŶƚ�ŽĨ�Ă�ĐŽŶĚŝ-
ƟŽŶ͘�&Žƌ�ĞǆĂŵƉůĞ͕�ƚŚĞ�ĞĂƌŶĞƐƚ�ŵŽŶĞǇ�ĚĞƉŽƐŝƚ�ŝƐ�ƉƵƚ�
ŝŶƚŽ�ĞƐĐƌŽǁ͕�ŚĞůĚ�ďǇ�ƚŚĞ�ďƌŽŬĞƌ͕ �ďĂŶŬ�Žƌ�ŽƚŚĞƌ�ƉĂƌƚǇ͕ �
ƵŶƟů�ĚĞůŝǀĞƌĞĚ�ƚŽ�ƚŚĞ�ƐĞůůĞƌ�ǁŚĞŶ�ƚŚĞ�ƚƌĂŶƐĂĐƟŽŶ�ŝƐ�
closed. 

&,��>ŽĂŶ��
�Ŷ�&,��ŝŶƐƵƌĞĚ�ůŽĂŶ�ŝƐ�Ă�&ĞĚĞƌĂů�,ŽƵƐŝŶŐ��ĚŵŝŶŝƐƚƌĂ-
ƟŽŶ�ŵŽƌƚŐĂŐĞ�ŝŶƐƵƌĂŶĐĞ�ďĂĐŬĞĚ�ŵŽƌƚŐĂŐĞ�ůŽĂŶ�
ǁŚŝĐŚ�ŝƐ�ƉƌŽǀŝĚĞĚ�ďǇ�Ă�&,�ͲĂƉƉƌŽǀĞĚ�ůĞŶĚĞƌ͘ �&,��
ŝŶƐƵƌĞĚ�ůŽĂŶƐ�ĂƌĞ�Ă�ƚǇƉĞ�ŽĨ�ĨĞĚĞƌĂů�ĂƐƐŝƐƚĂŶĐĞ�ĂŶĚ�
ŚĂǀĞ�ŚŝƐƚŽƌŝĐĂůůǇ�ĂůůŽǁĞĚ�ůŽǁĞƌ�ŝŶĐŽŵĞ��ŵĞƌŝĐĂŶƐ�ƚŽ�
ďŽƌƌŽǁ�ŵŽŶĞǇ�ĨŽƌ�ƚŚĞ�ƉƵƌĐŚĂƐĞ�ŽĨ�Ă�ŚŽŵĞ�ƚŚĂƚ�ƚŚĞǇ�
ǁŽƵůĚ�ŶŽƚ�ŽƚŚĞƌǁŝƐĞ�ďĞ�ĂďůĞ�ƚŽ�ĂīŽƌĚ͘��

&ŝŶĂů�tĂůŬƚŚƌŽƵŐŚ��
��ĮŶĂů�ŝŶƐƉĞĐƟŽŶ�ŽĨ�Ă�ŚŽŵĞ�ďĞĨŽƌĞ�ĐůŽƐŝŶŐ�ƚŽ�ǀĞƌŝĨǇ�
ƚŚĂƚ�ƚŚĞ�ĐŽŶĚŝƟŽŶ�ŽĨ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ĂƌĞ�ĂƐ�ƉĞƌ�ƚŚĞ�
contract.

&Ƶůů��ŝƐĐůŽƐƵƌĞ��
dŚĞ�ĮĚƵĐŝĂƌǇ�ĚƵƚǇ�ƚŚĂƚ�ƌĞƋƵŝƌĞƐ�ƚŚĞ�ĂŐĞŶƚ�ƚŽ�ĚŝƐĐůŽƐĞ�
ĂĸƌŵĂƟǀĞůǇ�ĂŶĚ�ŚŽŶĞƐƚůǇ�Ăůů�ŝŶĨŽƌŵĂƟŽŶ�ƚŚĞ�ĂŐĞŶƚ�
ŬŶŽǁƐ�ĐŽŶĐĞƌŶŝŶŐ�ƚŚĞ�ƚƌĂŶƐĂĐƟŽŶ�;ĂŶĚ�ƉƌŽƉĞƌƚǇͿ�
ǁŚŝĐŚ�ŵŝŐŚƚ�ĂīĞĐƚ�ƚŚĞ�ĚĞĐŝƐŝŽŶƐ�Ă�ĐůŝĞŶƚ�Žƌ�ĐƵƐƚŽŵĞƌ�
makes.  

'ŽŽĚͲ&ĂŝƚŚ��ƐƟŵĂƚĞ��
�Ŷ�ĞƐƟŵĂƚĞ�ŽĨ�ƚŚĞ�ĐůŽƐŝŶŐ�ĐŽƐƚƐ�ĂƐƐŽĐŝĂƚĞĚ�ǁŝƚŚ�ƚŚĞ�
ƐĂůĞ�Žƌ�ƉƵƌĐŚĂƐĞ�ŽĨ�Ă�ƉƌŽƉĞƌƚǇ͘��

,ŽŵĞ�/ŶƐƉĞĐƟŽŶ��
��ƚŚŽƌŽƵŐŚ�ŝŶƐƉĞĐƟŽŶ�ďǇ�Ă�EĞǁ�zŽƌŬ�^ƚĂƚĞ�>ŝĐĞŶƐĞĚ�
,ŽŵĞ�/ŶƐƉĞĐƚŽƌ�ƚŽ�ĞǀĂůƵĂƚĞ�ƚŚĞ�ƐƚƌƵĐƚƵƌĂů�ĂŶĚ�
ŵĞĐŚĂŶŝĐĂů�ĐŽŶĚŝƟŽŶ�ŽĨ�Ă�ƉƌŽƉĞƌƚǇ͗��ŽƵůĚ�ďĞ�
ĞŶǀŝƌŽŶŵĞŶƚĂů͕�ĞŶĞƌŐǇ͕ �ĞĸĐŝĞŶƚ͕�ĞƚĐ͘��

Home Warranty  
��ŐƵĂƌĂŶƚĞĞ�ĨŽƌ�ŵĞĐŚĂŶŝĐĂů�ƐǇƐƚĞŵƐ�ĂŶĚ�ĂƉƉůŝĂŶĐĞƐ͕�
ďƵƚ�ŶŽƚ�ƚŚĞ�ƐƚƌƵĐƚƵƌĞ͕�ĂŐĂŝŶƐƚ�ƌĞƉĂŝƌƐ�ŶŽƚ�ĐŽǀĞƌĞĚ�ďǇ�
ŚŽŵĞŽǁŶĞƌΖƐ�ŝŶƐƵƌĂŶĐĞ͗�ĐŽǀĞƌĂŐĞ�ŝƐ�ĨŽƌ�Ă�ƐƉĞĐŝĮĐ�
ƉĞƌŝŽĚ�ŽĨ�ƟŵĞ͘��

>ds�;ůŽĂŶ�ƚŽ�ǀĂůƵĞͿ��
dŚĞ�ƌĂƟŽ�ŽĨ�ƚŚĞ�ĂŵŽƵŶƚ�ŽĨ�Ă�ŵŽƌƚŐĂŐĞ�ůŽĂŶ�ƚŽ�ƚŚĞ�
ĂƉƉƌĂŝƐĞĚ�ǀĂůƵĞ�Žƌ�ƐĂůĞƐ�ƉƌŝĐĞ�ŽĨ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ŵŽƌƚ-
ŐĂŐĞĚ͕�ǁŚŝĐŚĞǀĞƌ�ŝƐ�ůŽǁĞƌ͘ ��

,ĞůƉĨƵů�ZĞĂů��ƐƚĂƚĞ�dĞƌŵƐ

26



d�ZD/EK>K'z

ZĂƚĞ�>ŽĐŬ��
��ǁƌŝƩĞŶ�ĂŐƌĞĞŵĞŶƚ�ŝŶ�ǁŚŝƚŚ�ƚŚĞ�ůĞŶĚĞƌ�ŐƵĂƌĂŶƚĞĞƐ�
Ă�ƐƉĞĐŝĮĞĚ�ŝŶƚĞƌĞƐƚ�ƌĂƚĞ�ŝĨ�Ă�ŵŽƌƚŐĂŐĞ�ŐŽĞƐ�ƚŽ�ĐůŽƐŝŶŐ�
ǁŝƚŚŝŶ�Ă�ƐĞƚ�ƉĞƌŝŽĚ�ŽĨ�ƟŵĞ͘��ǆƉŝƌĂƟŽŶ�ŽĨ�ƚŚĞ�ƌĂƚĞ�ůŽĐŬ�
ŵĂǇ�ĚŝƌĞĐƚůǇ�ŝŵƉĂĐƚ�Ă�ďƵǇĞƌƐ�ĂďŝůŝƚǇ�ƚŽ�ĐůŽƐĞ

Mortgage  
��ůŽĂŶ�ƚŽ�ĮŶĂŶĐĞ�ƚŚĞ�ƉƵƌĐŚĂƐĞ�ŽĨ�ƌĞĂů�ĞƐƚĂƚĞ͕�ƵƐƵĂůůǇ�
ǁŝƚŚ�ƐƉĞĐŝĮĞĚ�ƉĂǇŵĞŶƚ�ƉĞƌŝŽĚƐ�ĂŶĚ�ŝŶƚĞƌĞƐƚ�ƌĂƚĞƐ͘�
'ĞŶĞƌĂůůǇ͕ �ƚŚĞ�ŵŽƌƚŐĂŐĞ�ĚŽĐƵŵĞŶƚ�ƉůĞĚŐĞƐ�ƚŚĞ�
ŵŽƌƚŐĂŐĞĚ�ƉƌŽƉĞƌƚǇ�ƚŽ�ƚŚĞ�ůĞŶĚĞƌ�ĂƐ�ƐĞĐƵƌŝƚǇ�
for the loan.  

Mortgage Insurance  
��ƉŽůŝĐǇ�ƚŚĂƚ�ŝŶƐƵƌĞƐ�ƚŚĞ�ůĞŶĚĞƌ�ĂŐĂŝŶƐƚ�ůŽƐƐ�ĐĂƵƐĞĚ�
by a mortgagor's default on a mortgage.  

DƵůƟƉůĞ�>ŝƐƟŶŐ�^ĞƌǀŝĐĞƐ�;D>^Ϳ��
��ĚĂƚĂďĂƐĞ�ŽĨ�Ăůů�ƉƌŽƉĞƌƟĞƐ�ĨŽƌ�ƐĂůĞ�ůŝƐƚĞĚ�ďǇ�
ŵĞŵďĞƌƐ�ŽĨ�Ă�ƐƉĞĐŝĮĞĚ�D>^͘��

PITI  
WƌŝŶĐŝƉĂů͕�/ŶƚĞƌĞƐƚ͘�dĂǆĞƐ�ĂŶĚ�/ŶƐƵƌĂŶĐĞ͗�ĨŽƵƌ�
ĐŽŵƉŽŶĞŶƚƐ�ŽĨ�Ă�ŵŽŶƚŚůǇ�ƉĂǇŵĞŶƚ�ŽŶ�
mortgage loans. 

PMI  
WƌŝǀĂƚĞ�DŽƌƚŐĂŐĞ�/ŶƐƵƌĂŶĐĞ�ŝƐ�ĐŽǀĞƌĂŐĞ�ƉƌŽǀŝĚĞĚ�ďǇ�
Ă�ƉƌŝǀĂƚĞ�ŵŽƌƚŐĂŐĞ�ŝŶƐƵƌĂŶĐĞ�ĐŽŵƉĂŶǇ�ƚŽ�ƉƌŽƚĞĐƚ�
ůĞŶĚĞƌƐ�ĂŐĂŝŶƐƚ�ůŽƐƐ�ŝĨ�Ă�ďŽƌƌŽǁĞƌ�ĚĞĨĂƵůƚƐ͘��ŽǀĞƌĂŐĞ�
ŝƐ�ƵƐƵůůǇ�ƌĞƋƵŝƌĞĚ�ĨŽƌ�Ă�ůŽĂŶ�ǁŝƚŚ�Ă�ůŽĂŶͲƚŽͲǀĂůƵĞ�
;>dsͿ�ƉĞƌĐĞŶƚĂŐĞ�ŝŶ�ĞǆĐĞƐƐ�ŽĨ�ϴϬ�ƉĞƌĐĞŶƚ͘��

Points  
��ƉŽŝŶƚ�ŝƐ�ŽŶĞ�ƉĞƌĐĞŶƚ�ŽĨ�ƚŚĞ�ĂŵŽƵŶƚ�ŽĨ�ƚŚĞ
ŵŽƌƚŐĂŐĞ͘��ƚ�ĐůŽƐŝŶŐ͕�ůĞŶĚĞƌƐ�ƐŽŵĞƟŵĞƐ�ĐŚĂƌŐĞ�
ďŽƌƌŽǁĞƌƐ�Ă�ƉĞƌĐĞŶƚĂŐĞ�ŽĨ�ƚŚĞ�ůŽĂŶ�ĂŵŽƵŶƚ�ĞƋƵĂů�
ƚŽ�ƚŚĞ�ŶƵŵďĞƌ�ŽĨ�ƉŽŝŶƚƐ�ƚŽ�ĐŽǀĞƌ�ƚŚĞ�ůĞŶĚĞƌΖƐ�ĐŽƐƚ͘�
^ŽŵĞƟŵĞƐ�ďŽƌƌŽǁĞƌƐ�ƉĂǇ�ŚŝŐŚĞƌ�ƉŽŝŶƚƐ�ŝŶ�ĞǆĐŚĂŶŐĞ�
ĨŽƌ�Ă�ůŽǁĞƌ�ŝŶƚĞƌĞƐƚ�ƌĂƚĞ͘��

WƌŝŶĐŝƉĂů��
dŚĞ�ĂŵŽƵŶƚ�ďŽƌƌŽǁĞĚ�Žƌ�ƌĞŵĂŝŶŝŶŐ�ƵŶƉĂŝĚ͘��
dŚĞ�ĐůŝĞŶƚ�ŝŶ�Ă�ƌĞĂů�ĞƐƚĂƚĞ�ĂŐĞŶĐǇ�ƌĞůĂƟŽŶƐŚŝƉ͘��
/Ŷ�ŽƚŚĞƌ�ĐŽŶƚĞǆƚƐ͕�ƚŚĞ�ƚĞƌŵ�ƉƌŝŶĐŝƉĂů�ĐĂŶ�ŵĞĂŶ�ĂŶ�
ŽǁŶĞƌ͘ �;&Žƌ�ĞǆĂŵƉůĞ͕�ƚŚĞ�ƉƌŝŶĐŝƉĂůƐ�ŽĨ�Ă�ĐŽƌƉŽƌĂƟŽŶ�
ŵĞĂŶƐ�ƚŚĞ�ŽǁŶĞƌƐ�ŽĨ�ƚŚĞ�ĐŽƌƉŽƌĂƟŽŶ͘Ϳ��

WƵƌĐŚĂƐĞ�KīĞƌ�Žƌ�^ĂůĞƐ��ŽŶƚƌĂĐƚ
dŚĞ�ƉƵƌĐŚĂƐĞ�ĐŽŶƚƌĂĐƚ�ŝƐ�ƚŚĞ�ůĞŐĂůůǇ�ďŝŶĚŝŶŐ�
document that sets forth the terms of the sale, 
ĞƐƚĂďůŝƐŚĞƐ�ƚŚĞ�ƌŝŐŚƚƐ�ĂŶĚ�ŽďůŝŐĂƟŽŶƐ�ŽĨ�ƚŚĞ�ƉĂƌƟĞƐ�
ŝŶǀŽůǀĞĚ͕�ƐƉĞĐŝĮĞƐ�ƚŚĞ�ĂĐƟŽŶƐ�ƚŽ�ďĞ�ƚĂŬĞŶ�ŝŶ�ŽƌĚĞƌ�
ƚŽ�ĐůŽƐĞ�ƚŚĞ�ƐĂůĞ͕�ĂŶĚ�ĞƐƚĂďůŝƐŚĞƐ�ƚŚĞ�ƟŵĞ�ĨƌĂŵĞƐ�ĨŽƌ�
ƚŚŽƐĞ�ƐƚĞƉƐ�ƚŽ�ďĞ�ĐŽŵƉůĞƚĞĚ͘��

Survey  
��ĚƌĂǁŝŶŐ�Žƌ�ŵĂƉ�ƐŚŽǁŝŶŐ�ƚŚĞ�ƉƌĞĐŝƐĞ�ůĞŐĂů�
ďŽƵŶĚĂƌŝĞƐ�ŽĨ�Ă�ƉƌŽƉĞƌƚǇ͕ �ƚŚĞ�ůŽĐĂƟŽŶ�ŽĨ�
ŝŵƉƌŽǀĞŵĞŶƚƐ͕�ĞĂƐĞŵĞŶƚƐ͕�ƌŝŐŚƚƐ�ŽĨ�ǁĂǇ͕ �
ĞŶĐƌŽĂĐŚŵĞŶƚƐ͕�ƐŽŵĞƟŵĞƐ�ǁĞůů�ĂŶĚ�ƐĞƉƟĐ�ĂŶĚ�ƚŚĞ�
ŽƚŚĞƌ�ƉŚǇƐŝĐĂů�ĨĞĂƚƵƌĞƐ͘�

Title Search  
��ĐŚĞĐŬ�ŽĨ�ƚŚĞ�ƟƚůĞ�ƌĞĐŽƌĚƐ�ƚŽ�ĞŶƐƵƌĞ�ƚŚĂƚ�ƚŚĞ�ƐĞůůĞƌ�
ŝƐ�ƚŚĞ�ůĞŐĂů�ŽǁŶĞƌ�ŽĨ�ƚŚĞ�ƉƌŽƉĞƌƚǇ�ĂŶĚ�ƚŚĂƚ�ƚŚĞƌĞ�ĂƌĞ�
no liens or other claims outstanding.  

hŶĚĞƌǁƌŝƟŶŐ��
dŚĞ�ƉƌŽĐĞƐƐ�ĨŽƌ�ĞǀĂůƵĂƟŶŐ�Ă�ůŽĂŶΖƐ�ĂƉƉůŝĐĂƟŽŶ�ƚŽ�
determine the risk involved for the lender.  

s��>ŽĂŶ��
��ůŽĂŶ�ŐƵĂƌĂŶƚĞĞĚ�ďǇ�ƚŚĞ�h͘^͘��ĞƉĂƌƚŵĞŶƚ�ŽĨ�sĞƚĞƌ-
ĂŶƐ��īĂŝƌƐ�;s�Ϳ͘�dŚĞ�ůŽĂŶ�ŵĂǇ�ďĞ�ŝƐƐƵĞĚ�ďǇ�ƋƵĂůŝĮĞĚ�
ůĞŶĚĞƌƐ�ƚŽ�ŽīĞƌ�ůŽŶŐͲƚĞƌŵ�ĮŶĂŶĐŝŶŐ�ƚŽ�ĞůŝŐŝďůĞ�
�ŵĞƌŝĐĂŶ�ǀĞƚĞƌĂŶƐ�Žƌ�ƚŚĞŝƌ�ƐƵƌǀŝǀŝŶŐ�ƐƉŽƵƐĞƐ�
;ƉƌŽǀŝĚĞĚ�ƚŚĞǇ�ĚŽ�ŶŽƚ�ƌĞŵĂƌƌǇͿ͘��

,ĞůƉĨƵů�ZĞĂů��ƐƚĂƚĞ�dĞƌŵƐ
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