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uJ�P: 
YAMAN REAL ESTATE

Thank you for choosing us to guide you through your 

home-buying journey. With over 70 years of dedicated 

service, Yaman Real Estate is committed to providing you 

with the highest quality service and trust. Our expert team 

of Realtors and support staff are here to make your dream 

home a reality! 

At Yaman, client satisfaction is at the heart of everything 

we do. From our integrity-driven approach to our 

professional team of Realtors, we're dedicated to finding 

properties that exceed your expectations. We're with you 

every step of the way, from property search to closing and 

beyond! 

With a legacy of helping generations of buyers navigate the 

real estate market, we're excited to work with you, and it's 

an honor that you've chosen us in this important journey. 

We understand the significance of this decision and are 

grateful to be part of your journey. Your satisfaction is our 

priority, so please don't hesitate to let us know how we 

can enhance your home-buying experience.

WHEN CHOOSING YAMAN REAL 
ESTATE, YOU'RE CHOOSING� � 

• Home to many of the area's

top-producing agents.

• The most innovative and proven

marketing strategies.

• Honesty and integrity: trusted for

over 70 years as the "Premier

Name in Real Estate."

• Facilitating more transactions

than any other office servicing

our market.

• Distributing your listing to over 70

of the nation's leading on line real

estate websites.

• Your success and satisfaction is

the very essence of our mission.

At Ya man Real Estate, Education and Professionalism serve as foundational pillars for 

leaders, staff, associate brokers, and sales agents, reflecting a commitment to excellence. 

The company takes pride in upholding core values and remains dedicated to continuous 

improvement across all areas of focus for its team members. 
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BUYER 

Buyer decides to 

purchase a home 

Buyer selects a Yaman 

real estate agent 

Buyer Consultation 

with agent 

Buyer is pre-qualified 

with a mortgage lender 

Buyer views homes that 

meet specified criteria 

Buyer selects a home -

Presentation and 

negotiation of offer 

SELLER 

Owner decides to sell 

Seller selects a Ya man 

real estate agent 

Seller's agent completes 

a Market Analysis 

Seller prepares 

the home for sale 

Seller's agent markets 

the home 

Seller's agent hosts an open 

house and broker's open house 

A showing results in an offer 

L OFFER IS PRESENTED J 
AND NEGOTIATED OFFER ACCEPTED 

1. Attorney approval

2. Arrange for inspections

3. Negotiate and resolve any issues

4. Buyer submits mortgage application

5. Home is appraised

6. Buyer receives commitment letter

7. Seller begins title search and survey update

8. Buyer receives "clear to close" from their

mortgage lender 

9. Attorneys arrange a closing date

10. Buyer conducts final walkthrough

11. Closing



One of the most important reasons to involve an expert real estate agent in your home 

search is to help you navigate the many steps involved in the home-buying process. At 

Yaman Real Estate, we are skilled at helping our buyers with their real estate transactions 

from inception to execution. Here's a step-by-step overview of what you can expect: 

• Finding and Choosing the Right Home:

Together, you and your Yaman Real Estate agent

will sit down to discuss your specific criteria. We

use our professional connections and resources to

show you homes that we feel may fit your criteria.

• Financing: The first step of the home-buying

process is to get pre-qualified for a mortgage,

which will help determine the price range you can

afford and the types of mortgages you qualify for.

Your Ya man agent will be happy to recommend a

local mortgage lender.

• The Mortgage Process: At Ya man Real Estate, our

agents have relationships with a variety of lenders 

and can direct you to someone who will help you 

with your financing needs. 

Here is a snapshot of the home mortgage process: 

■ Application: Submit all necessary information to

your lender. At this time, fees and down

payments will be discussed. You, the borrower,

will receive a Good Faith Estimate (GFE) and a

Truth-In-Lending statement (TIL), itemizing the

rates and costs for your mortgage.

■ Mortgage Submission: Once your lender has all

of the needed documentation, they will submit

your file for lender approval.

■ Mortgage Approval (Underwriting):

Underwriting generally takes between 24

to 72 hours for loan approval. This will depend

on your lender, but all parties will be notified of

the approval or any conditions that must be met

before your loan can close.

• Making an Offer: Once you've found the home of

your dreams, your Yaman Real Estate agent 

will help: 

■ Advise you of customary practices,

protective contingencies, and local regulations.

■ Structure a solid offer.

■ Draft the purchase agreement.

■ Negotiate when necessary.

• Managing the Transaction: When the seller agrees

to your purchase price and terms and all parties 

have signed the purchase agreement, your Ya man 

Real Estate agent will open escrow for you. Open 

escrow means: 

■ Your earnest money will be deposited into an

escrow account that is managed by a neutral

third party.

■ Escrow will receive, hold, and distribute all

funds associated with your transaction when

necessary.

• Removing Contingencies: Before your transaction

can close, all of the contingencies listed in the 

Purchase Agreement must be satisfied, and your 

Yaman Real Estate agent will help coordinate this 

process. Normal contingencies include: 

■ Approval of the Seller's Property Disclosure.

■ Statement and other necessary disclosures.

■ Physical inspections of the property.

■ Loan approval with an appraisal

of the property.

■ Acquisition of homeowner's insurance.

• Closing: Once all of the conditions of your 

purchase agreement have been met, it is time 

to sign your mortgage documents and closing 

papers. These are the necessary steps to close:

■ Deposit the balance of your down payment 

and closing costs.

■ Your lender will deposit the remainder

of the purchase price.

■ The deed will be recorded at the County 

Clerk's office and you will be the owner of 

a new home!



QUALIFIED







CONTRACT DISCLOSURES AND CONTINGENCIES 

AGENCY 

Your Buyer Agent Nikki McRae will provide you 

with the following disclosures {when applicable): 

New York State law requires real estate licensees who are acting as agents of buyers or 

sellers of property to advise the potential buyers or sellers with whom they work of 

the nature of their agency relationship and the rights and obligations it creates. 

This disclosure will help you to make informed choices about your relationship 

with the real estate broker and its sales agents. 

FAIR HOUSING: 

Federal, State, and local Fair Housing Laws provide comprehensive protections from 

discrimination in housing. It is unlawful for any property owner, landlord, property 

manager, or other person who sells, rents or leases housing, to discriminate based on 

certain protected characteristics, which include, but are not limited to race, creed, color, 

national origin, sexual orientation, gender identity or expression, military status, sex, 

age, disability, marital status, lawful source of income or familial status. Real estate 

professionals must also comply with all Fair Housing Laws. 

LISTENING DEVICE DISCLOSURE 

Owners/Landlords/Property Managers are advised that it is in violation of NYS Penal Law 

to mechanically overhear a conversation by having any device (or devices) recording, 

streaming, or otherwise documenting the conversation of an individual during real 

estate-related activities at the property (open houses, showings, etc.) if you are not a 

party to that conversation. If such a device is present and operating on the property, this 

disclosure must be completed. Individuals entering the property will be notified that such 

a device is present and operating in the property. Such devices may include but are not 

limited to: devices used for smart homes; security; computers; webcams, nanny cams, or 

other covert devices. 

PROPERTY CONDITION DISCLOSURE: 

The Property Condition Disclosure Act requires the seller of residential real property to 

cause this disclosure statement or a copy of thereof to be delivered to a buyer or 

buyer's agent prior to the signing by the buyer of a binding contract of sale. Purpose 

of Statement: This is a statement of certain conditions and information concerning the 

property known to the seller. This Disclosure Statement is not a warranty of any kind by 

the seller or by any agent representing the seller in this transaction. It is not a substitute 

for any inspections or tests and the buyer is encouraged to obtain his or her own 

independent professional inspections and environmental tests and also is encouraged 

to check public records pertaining to the property. A knowingly false or incomplete 

statement by the seller on this form may subject the seller to claims by the buyer 

prior to or after the transfer of title. 







BUYER/SELLER 

Whether you're a first-time homebuyer or an experienced homebuyer, 

the amount of information you receive during the process can be overwhelming. 

YourYaman real estate agent is here to help you understand the entire process from incep­

tion to execution, with perhaps the biggest area of interest in regard to costs. 

Buyers and sellers are responsible for different fees in a real estate transaction, 

and below Is a list of common costs that both a buyer and seller might pay for: 

Prepaid costs 

• Earnest Money Deposit (also known as a good faith deposit)

• Home inspection and radon tests

• Appraisal

AtCloslng 

• All fees applicable to your mortgage

(speak to your mortgage originator about this)

• Home owners insurance & flood insurance (if applicable)

• Fuel oil or propane reimbursement to seller

• Attorney fee

• Buyer Agent Fee for Service*

• Real estate commission*

• Survey update*

• Abstract/title update and search

• Deed stamp

• Attorney

• Tax search

• Water test/septic pump and certification*

• Final municipal water reading

*negotiable costs











COMMUNITY & LOCAL INVOLVEMENT 

• Cortland American Association of University 

Women Membership Chair

• Science and Suds Chairperson

• Lime Hollow Nature Center Board of Directors

and Volunteer

• Cortland County Legislator

• Cortland Breakfast Rotary President

• CRMC President

• Cortland Downtown Partnership Chair

• Friends of the River Trail Member

• Cortland First Fridays Art Walk Committee Member

• Cortland Memorial Foundation Board of Directors

• Catholic Charities volunteer

• Cortland Community Foundation Board of Directors

• Cortland County Board of Realtors President

• City of Cortland Historic and Architectural

Review Commission

• Cortland County Visitors Bureau Board Member 

Cortland County Democratic Committee Member

• Homer Elks Lodge #2506 Volunteer

• The CNY Living History Museum volunteer

• Homer Winterfest committee member

• Homer Downtown Business Association member

• YWCA Fundraising & Finance chair, Board President, 

Annual Giving

Campaign chair, Institute for Public Leadership 

Training volunteer

• Cortland Cultural Council Board of Directors

• Light on the Hill Board of Directors

SPORTS 

• Homer Area Volleyball Club

Homer Athletic Booster Member

• Homer Little League/Tee

Ball Coach

• Homer Rec. Basketball Coach

• Cortland Youth Bureau Coach

CHAMBER OF COMMERCE 

• Board of Directors

• Board of Trustees

• President

NATIONAL ORGANIZATIONS 

• Salvation Army Board member

• National Head Injury

Foundation member

• Ontario Head Injury member

• American Red Cross

Board of Directors and Disaster

Team member

STATE ORGANIZATIONS 

• New York State Head Injury

Association Member

• New York Association of Realtors

• New Americans Integration

Roundtable member
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E       was born and raised in a small town called Truxton.
      Attending Truxton Elementary and Graduating from
Homer School, I continued my education at SUNY Morrisville, 
where I received my degree in Office Technology Management/
Business Administration. Recently, I received the 2024 "Young 
Professional Award" from the Chamber of Commerce of Cortland 
and the "Realtors Good Neighbor Award" from the Cortland County 
Board of Realtors, which reflect my dedication to both my 
profession and my community. I have earned my PSA - Pricing 
Strategy Advisor Designation along with the ABR - Accredited 
Buyer's Representative Designation. Continuing education is key in 
this industry, it's forever changing.

I have had the pleasure of working in financial services and the 
Cortland Chamber of Commerce for several years. In 2020 I started 
the “Little Tags Foundation”, a 501(c)3 not-for-profit organization 
that is aimed to help our youth receive a lifetime hunting/fishing 
license at no cost to them or their families.

Our Community is everything! I have always taken pride in 
volunteering, spending time with my twins Brooke & Bailey, friends 
& Family. Organizing fundraisers and/or benefits to help others 
also have been on various boards within the community.

The connections we make when being involved with the 
community are a passion of mine and I hope to help others feel the 
same. I strive to meet new people and make that connection by 
helping with all your real estate needs! 

I  



What my clients say
Nikki was very knowledgeable and answered all my questions promptly. She recommended a great 
lender, kept things moving during the buying process, and made my first home purchase enjoyable 

and painless.
-M. MCALLISTER

My husband and I considered buying a house for a while and kept in touch with Nikki. 
She was always quick to answer questions, never pressured us, and was upfront about 

potential downsides. When we found our perfect home, she guided us every step of the 
way, making the process simple and stress-free. Highly recommend her services!

-H. MAYBROOK

Nikki was a pleasure to work with and always had answers to my questions. She handled lawyers and 
my frustrations with great professionalism. Her communication was above and beyond, even replying 

on weekends and after hours. I’d recommend her to anyone buying a home or property.
-R. SCHUTE

Nikki was quick to show us houses as soon as possible, usually within a day. 
When we made an offer she was really helpful in explaining the process and kept 

us in loop about what was next and what to expect.
-A. NIDAY

Nikki was the most helpful and professional real estate agent we have worked with. Her only 
care was that we find the best house for our future. She was always so responsive and went 

above and beyond to make sure we had all the resources/information we needed as first time 
buyers. We cannot say how great she has been to work with and thank her for getting us into 

our new home 
-T. & A. YOUNG
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