¥ Home Seller's Checklist (Kenosha
Edition)

Use this checklist to stay on track as you prepare to sell your home.

Selling your home is one of the biggest financial decisions you'll make, and preparation is key to maximizing your return. This
comprehensive guide walks you through every step of the selling process, from initial prep work through closing day. Whether

you're a first-time seller or have sold homes before, this checklist ensures nothing falls through the cracks.

The Kenosha real estate market has its own unique characteristics, and this guide is tailored specifically for local homeowners.
From understanding seasonal market trends to knowing which improvements matter most to Wisconsin buyers, we've got you

covered. Follow this step-by-step approach to make your selling experience as smooth and profitable as possible.



Pre-Listing Prep

Before your home hits the market, you need to make it shine. This phase
typically takes 2-4 weeks and sets the foundation for a successful sale.
First impressions matter enormously in real estate, and buyers often
make decisions within the first few minutes of entering a home.

Declutter and depersonalize each room . mm f I o e

Remove family photos, excess furniture, and personal collections.

Buyers need to envision themselves living in the space.

Deep clean the entire home

Consider hiring professionals for carpets, windows, and hard-to-

reach areas. A spotless home suggests good maintenance.

Complete minor repairs

Fix leaky faucets, squeaky doors, chipped paint, and loose
handles. Small issues can signal bigger problems to buyers.

Touch up paint and neutralize colors

Fresh, neutral paint makes rooms feel larger and allows
buyers to imagine their own décor style.

Service major systems

Have HVAC, water heater, and other systems inspected
and serviced. Provide documentation to potential

buyers.

Enhance curb appeal

Mow lawn, trim bushes, add fresh mulch and seasonal
flowers. The exterior creates the crucial first impression.

Gather important documents

Collect warranties, utility bills, HOA information, and
property tax records. Organized paperwork builds buyer

confidence.



Partner With Your Realtor

Your realtor is your most important ally in the selling process. A skilled local agent brings market expertise, negotiation skills,

and a proven marketing system that can mean the difference between a quick sale at top dollar and a property that lingers on

the market.

In Kenosha's competitive market, having the right representation is crucial. Your realtor should understand local buyer

preferences, seasonal market patterns, and pricing strategies that work specifically in our area. They'll also handle the complex

paperwork and timeline management that comes with every real estate transaction.
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Request a Comparative Review and sign the listing Discuss pricing strategy
Market Analysis (CMA) agreement for your neighborhood

Your agent will analyze recently sold Understand the terms, commission Different Kenosha neighborhoods have
comparable properties to determine structure, and marketing timeline. Make unique market dynamics. Your agent
your home's optimal listing price. This sure you're comfortable with the should explain local buyer behavior and
data-driven approach ensures you're agreement duration and your agent's recommend a pricing approach that
priced competitively from day one. marketing plan. attracts offers quickly.
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Schedule professional photography and
videography
High-quality visuals are essential for online marketing. Most

buyers start their search online, so stunning photos can
generate immediate interest and showings.

Approve the marketing plan

Review strategies for MLS listing, social media promotion,
open houses, and targeted advertising. A comprehensive

marketing approach reaches more potential buyers.



Getting Market-Ready

This is where your home transforms from a lived-in space to a market-ready product that appeals to the broadest range of

buyers. Professional staging can increase your sale price by 1-5% and reduce time on market significantly. Even small staging

efforts make a dramatic difference in how buyers perceive your home's value and potential.

Stage your home professionally

Whether DIY or professional, staging highlights your
home's best features and helps buyers visualize living
there. Focus on key rooms like living room, master
bedroom, and kitchen.

Organize closets and storage

Buyers will absolutely peek inside! Well-organized

spaces suggest ample storage and good home
maintenance throughout the property.

Remove or secure

valuables and
personal items

Protect jewelry, important
documents, and sentimental
items. Store them off-site during
the showing period for security

and to reduce visual clutter.

Plan for pets during
showings

Remove pets and pet odors
before showings. Some buyers
have allergies or fears that could
negatively impact their
impression of your home.

Keep home “show-
ready” daily

Maintain clean counters, made
beds, fresh scents, and good
lighting. You never know when a

last-minute showing request will
comeiin.



While Your Home s Listed

Once your home hits the market, you enter an active phase of monitoring, adjusting, and responding. The first few weeks are

critical - this is when you'll get the most activity and likely receive your best offers. Stay flexible and work closely with your

realtor to interpret market feedback and make strategic decisions.

In Kenosha's market, well-priced homes often receive multiple offers within the first two weeks. However, if activity is slower

than expected, don't panic. Your realtor will help you analyze the situation and determine whether adjustments are needed to

pricing, staging, or marketing approach.
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Review showing feedback with your Realtor

Buyer agents often provide valuable insights after showings. Pay attention to consistent feedback about pricing,
condition, or staging - it reveals how the market perceives your home.

Adjust pricing/strategy if needed

If showing activity is low after 10-14 days, consider a strategic price reduction. Small adjustments can often

generate renewed interest and bring qualified buyers back.

Prepare for open houses and showings

Keep your home spotless and well-lit. Consider baking cookies or using light air fresheners to create a
welcoming atmosphere during peak showing times.

Respond promptly to offers

When offers arrive, review them quickly with your realtor. Consider not just price, but also buyer financing,

timeline, and contingencies. A strong response keeps negotiations moving forward.



Under Contract

Congratulations! You've accepted an offer and your home is now under contract. This phase typically lasts 30-45 days and

involves several important milestones including inspections, appraisal, and finalizing the buyer's financing. While it's exciting

to have a buyer, stay engaged in the process to ensure everything progresses smoothly to closing.

Review and
negotiate
inspection
requests

Buyers will likely request
repairs or credits based
on inspection findings.
Work with your realtor
to negotiate fairly while
protecting your
interests.

Keep deadlines
on track

Work closely with your
realtor to monitor
important dates for
inspections, appraisal,
financing, and other

contract contingencies.

Prepare for the
appraisal

Keep your home clean
and accessible for the
appraiser. Provide your
realtor with alist of
recent improvements
and comparable sales to

support your sale price.

Start packing
non-essentials

Begin organizing for
your move by packing
items you won't need
before closing. This also
helps keep your home
tidy for final showings.

During this period, maintain open communication with your realtor and respond quickly to requests from the buyer's side. Any

delays or lack of responsiveness could jeopardize the sale, so stay actively involved while letting your agent handle the

technical details and negotiations.



Closing Prep

You're in the home stretch! The final weeks before closing are all about coordination and preparation. This is when all the
moving pieces come together - literally and figuratively. Start planning your move early, as good movers book up quickly,

especially during peak moving seasons in spring and summer.

Schedule movers

1 Book professional movers or reserve a moving truck well in advance. Get multiple quotes and confirm your moving

date aligns with your closing timeline.

Handle utilities

2 Schedule final meter readings and arrange transfers or cancellations. Don't forget internet, cable, and security

services that may need advance notice.

Complete final repairs

3 Finish any agreed-upon repairs from the inspection negotiations. Take photos of completed work for your records

and the buyer's peace of mind.

Final cleaning

A Deep clean the home before the buyer's final walk-through. This includes floors, bathrooms, kitchen appliances,

and removing all personal belongings.

Gather handover items

5 Collect all keys, garage remotes, security codes, appliance manuals, warranties, and maintenance records for the

new owners.

This preparation phase sets the stage for a smooth closing experience. Being organized and proactive during these final weeks
prevents last-minute stress and ensures you can focus on the excitement of completing your sale and moving to your next

chapter.



Closing Day
€7 The Big Day! &

Today's the day you've been working toward! Closing day is typically straightforward if you've followed all the previous steps,
but it's still important to be prepared and know what to expect. Most closings take 1-2 hours and involve reviewing and signing

quite a bit of paperwork.

Bring required items

Photo ID is essential, plus any additional documents
your realtor or closing attorney has requested. Having

everything ready prevents delays.

Review and sign paperwork

Take your time reviewing closing documents. Ask
qguestions if anything is unclear - this is your last
chance to address concerns.

Hand over keys and access items

Provide all keys, garage openers, mailbox keys, and any
security codes or access information to the new

owners.

Your home is officially SOLD! %y

Celebrate your success!

You've successfully sold your home! Take a moment to
appreciate this major accomplishment and enjoy the
next chapter of your life.



Ready to Start Your
Selling Journey?

Thinking about selling your home in Kenosha? We're here to help you navigate every step of the
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Get Your Free Home
Valuation

Discover what your home is worth
in today's market with our
comprehensive analysis of recent
sales and current market

conditions.

Call or text us today:

process with confidence and expertise.
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Personalized Selling
Strategy

We'll create a custom marketing
plan tailored to your home's unique
features and your specific timeline

and goals.

262-331-1621

Let's get started on maximizing your home's value and ensuring a smooth, successful sale!
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Local Market Expertise

Benefit from our deep knowledge
of Kenosha neighborhoods, buyer
preferences, and seasonal market

trends.




