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Manufacturers lose

$1 Trillion due to downtime

each year
(NIST )

25%

42%
65%

80%

unknown

causes 
abused

machines 

broken

parts 
reactive

actions

PROBLEM



A turnkey hardware & software solution
to identify, display, and react on unrecorded manufacturing events

to build a learning platform

SOLUTION



HOW DOES IT WORK?

Capture Data Convey Data

Actions on 

data
Follow up

Machinery, Employees, 

Ambient Conditions

Augmented, LED screens, 

apps, SMS, audible

Productivity, quality,

safety and maintenance

Ensuring Success



REVENUE STREAMS



100 US Factories

700 Machines

UPSELL

100 US Factories

700 Machines

400 US Factories

2,800 Machines
645 US Factories

4,515 Machines

UPSELL

400 US Factories

2,800 Machines

$23,298,200
$146,484,400

$700,261,880

beach-head

follow-on

tam

series A runwayPre-seed runway seed runway

24 months18 months 24 months

MARKET BOTTOM UP



220k in 2 years paid MVPs site opportunities

TRACTION

brand recognition 20 claim patent



Chris Harris

Founder & CEO

888-617-6465

chris@wprservices.net

25+Years experienced

engineer driving manufacturing 

success

PartnersFounder

Team Building

Data Science 3D Modeler Sales Mgr Business Mgr Intern Programs

TEAM and PLAN
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Advisors

Greg Stewart
---

---

Sales and

Fundraising

Phil Horner
---

---

Component

Manufacturing

Rick Harris
---

---

Business

Leader

ADVISORS



Use of funds

ASK and USE OF FUNDS



To bring manufacturing visibility and data 

analytics with actions to industry at scale all while 

improving employee cohesion.

Spent on maintenance

that is 80% reactive with 

25% of problems undiagnosed

and unknown

$222 billion

Loss time revenue

due to unplanned machinery

downtime

$1 trillion

Expected 17% CAGR growth

through 2028 for

predictive maintenance

Capitalize

RECAP



WPR Services

9059 Technology Lane

Fishers, IN 46038

CONTACT INFO



FINANCING and MILESTONES



Competition

Metrics on live 

video feeds

Glance metric 

reference

columns

Employee

feedback

metrics

Seamless &

secure powerline 

comms

Multiple 

department

ROI



Undisclosed acquisition

2.2 billion acquisition

839 million valuation

48 billion IPO

11.5 billion IPO





Financial Projections



1

Y

R

2

Y

R

3

Y

R

-Have a sales network and partnerships established 

-Activate the Amazon branded store in the Americas

-Start FM global and OSHA recognition of products

-Have an intern and vocation workforce in place

-Continue to innovate and upgrade to Version 2.0

-Hire key players

-Have FM global and OSHA recognition of products 

-Have a direct sales network in place 

-Expand into new industries 

-Coordinate with local manpower databases

-Continue to market as an acquisition target

-Hire departmental managers

-Continue to innovate and upgrade

-Find acquisition target(s)

-Expand to a direct sales network

-Move outsourced tasks to internal personnel

-Expand to building components

-Have a plan to manufacture all products in-house
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