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Michael Aubut is the founder and chief executive of MoneyStream Financial Solutions, a 
nationwide private hard money lender and commercial mortgage brokerage.  He also owns 
MortgageHotline.net LLC, a residential mortgage brokerage operating in Florida and Georgia. 

He started his financial career in 2000, working as a Small Business Administration loan 
originator specializing in start-up and expansion loans for minority and women owned 
businesses following a 10-year career in the Marine Corps including combat action as an infantry 
officer.  Since 2000, Michael has been involved with hundreds of millions of dollars in 
commercial, investment and residential mortgage transactions. 

Active in his industry, Michael is a State Director and the current Political Action Committee 
Chair for the Florida Association of Mortgage Professionals.  He sits on the board of several 
non-profits and is active in his community, particularly advocating for the prevention of Veteran 
suicide, supporting victims of domestic violence, and pursuing affordable housing initiatives. 

Michael is a recognized industry expert and frequently writes, speaks, and trains on commercial 
and investment real estate and lending to industry professionals.  He is a Florida Mortgage Loan 
Officer continuing education instructor, is a featured speaker and trainer for The Loan Officer 
Academy, various REALTOR associations, lender associations and investor groups nationwide. 

Connect with Michael directly to discuss your event and see if he is a fit for your event! 
 
Text our Team Inbox: 407-732-0110 or schedule a call at https://calendly.com/michaelaubut/call  
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See Some of Michael’s Content: 

 

 

Real Estate Investor Loan Comparison: Conv v. Non QM 

 

Real Estate Capitalist Investor Series Intro 

 

Meet MoneyStream Financial Solutions 

 

The State of Commercial Lending 2024 

 

Don’t be a Flea! 
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Content Summary 

Loan Officer Academy  
An 11-part mortgage professional series, crafted to empower new loan officers, seasoned veterans, and mortgage sales leaders alike. Gain 
essential insights and practical strategies to thrive in any market, from mastering the fundamentals of structuring loans to understanding 
advanced financial concepts.  Ensure your success and growth in the dynamic world of mortgage lending! 

Step 1 – PQ (PAIL) 

Refine your pre-qualification skills as a mortgage professional – this is the most important step in the mortgage process!  Gain confidence in 
conducting insightful conversations, accurately assessing client needs, and laying the groundwork for successful mortgage applications. 

Step 2 – File Setup 

Leverage your pre-qualification conversations (PAIL) to accurately request documents and information needed and begin structuring your file for 
the most suitable programs for your clients' needs. 

Step 3 – Calculating Income 

Whether you are working with a self-employed homebuyer or real estate investor – learn what the underwriter is going to look for when 
calculating income! 

Step 4 – Credit 

Take a deep dive into understanding credit and your borrower’s credit report and providing accurate advice to help you convert more prospects 
into homeowners. 

Step 5 – Pre-Approval & Product Confirmation 

Enhance your proficiency in issuing accurate pre-approvals.  Gain insights into leveraging a variety of tools and essential experience to accurately 
structure your loan and ensure successful and smooth loan approvals. 

Step 6 – Under Contract 

Closing ON TIME starts with a great loan submission: Master the secrets to a seamless loan submission that ensures optimal outcomes for 
clients and lenders alike. 

Step 7 – Rates & Locking 

Deepen your market knowledge of mortgage rates and the financial markets.  Learn how to simply communicate complex concepts to clients, 
empowering them to make informed decisions.  Protect your clients from unscrupulous lenders. 

Step 8 – CD, Closing Costs and Mortgage Documents 

Master the art of explaining mortgage documents, including the closing disclosure, with precision and expertise.  Remove the mystery and fear 
so that your clients have a clear understanding of their mortgage terms and obligations and a smooth easy closing. 

Step 9 – Business Development 

Whether you are just starting out, a seasoned veteran or growing your team: Learn the simple steps you need to know to THRIVE in any market! 

Step 10 – Realtor Sales Process 

“Realtors HATE your sales pitch.”  Learn how to build robust and mutually productive relationships with the RIGHT Realtors and referral partners. 
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Content Summary 
 
Workshops for REALTORS  
 
Investor Business (Growing your Business with Real Estate Investors) 
 

1) REALTORS: Mastering Investor Deals (Intro Class) (pending FL CE 2HR) 
2) Fix and Flip Deep Dive – Find ‘em and List ‘em 
3) Cashflow Deep Dive – From Single Fam to Multi 
4) Evaluating Investor Deals – Practical Application 
5) Creative Financing Solutions for Buyers and Sellers 
6) REALTOR – Becoming a Real Estate Capitalist 

 
 
Commercial (Growing your Business with Commercial Clients) 
 

1) REALTORS: Mastering Commercial Deals (Intro Class)  
2) Overview of Commercial Transactions 
3) Evaluating and Referring Commercial Clients 
4) The Commercial Lending Process 

 
 
Realtor Business Management (PA / LLC, tax considerations & easy bookkeeping) 
 

1) What’s a PA or LLC – how does it work and what’s the benefit? 
2) Tax considerations – what can I deduct and how? 
3) What record keeping is required? 

*This information is provided for instructional purposes only, Michael is not a CPA or Tax Attorney, please consult a licensed tax professional 
with questions specific to your unique tax situation. 
 
New Agent Start Up (Contract to Closing, safety, business plan & goals) 
(these are quick classes and workshops for new REALTOR onboarding) 
 

1) Contract to closing  
2) Agent Safety – tips and practices 
3) Goal Setting & Business Plan 
4) Marketing Plan & guerrilla marketing techniques  
5) Realtor Ramp Up – 5 part series 

 

To Schedule an event or for more details, text our Team Inbox: 407-732-0110 or schedule a call with 
Michael at https://calendly.com/michaelaubut/call  
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