Use Case: XaaS with Chargeback Multinational Tobacco
Company

Starting Position

Operating in 93 countries, the company did not have centralised Revenue: $35.2 billion
procurement process for end user devices. Buying small quantities
locally was expensive. Equipment support was complicated due

countries buying equipment from multiple manufacturers. Lack of Number of Employees: 82,700
transparency on how much is spent on end user equipment globally.

Country: Switzerland

Area Served: worldwide
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