COMMON PRESSURE TACTICS RETIREES ENCOUNTER

Important financial decisions are often made during periods of change, uncertainty, or vulnerability. Pressure
can be subtle, polite, or framed as helpful guidance. Recognizing pressure does not mean someone is acting in
bad faich. It simply provides information about the decision environment.

TIME-BASED PRESSURE

Urgency is used to shorten the decision window.
* “This offer is only available today.”

“We need to act gefore rates change.”
“If we wait, you could miss this opportunity.”
“This is time-sensitive.”
“We can always adjust later.”
When time is emphasized, it’s worth pausing.

SOCIAL COMPARISON

Decisions are framed around what others are doing,
* “Most people your age do this.”
* “This is very common.”
* “Everyone in your situation chooses this option.”
* “This is what we recommend for people lﬂ}ze you.”
Your circumstances are specific. Comparisons are not clarity.

RESPONSIBILITY FRAMING

Urgency is framed as being prudent or smart.
e “This is the responsibi move.”
* “This protects you.”
* “You don’t want to make a mistake by waiting.”
* “Doing nothing is risky.”
e “This is the safist option.”

Responsibility should feel steady, not rushed.

FEAR OF LOSS

Actention is focused on what could go wrong,
* “You don’t want to miss out.”
* “Rates won't stay this good.”
* “This could be your last chance.”
* “You don’t want to leave money on the table.”
* “What if the market drops?”
Fear narrows thinking. Clarity expands it.

COMPLEXITY OVERLOAD

Information is delivered faster than it can be processed.

* Heavy use of acronyms without explanation

* Long presentations with little time for questions

* Technical language replacing plain explanations

* Answers that introduce new complexity rather than resolve it
Confusion should slow a decision, not acceﬁérate it.

POLITE PRESSURE

Pressure presented as courtesy or efficiency.
® “Ijust want to respect your time.”
* “Idon’t want to overwhelm you.”
* “We can keep this simple.”
* “We've already done tEe work.”
Efficiency should not come at the cost of understanding.

FINAL REMINDER

Pressure is information. It cells gou:
* How the decision is being framed

e Who benefits from speed .’

® Whether understanding is present ®
You are allowed to slow the process down. You are allowed to ask for time.

You are allowed to seek clarity. That is not resiscance. That is discernment.
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