Around Ponte Vedra
BROUGHT TO YOU BY TARA BELANGER AND RE/MAX UNLIMITED | 904-501-9037 | www.NortheastFLLiving.com

Real Estate-Bouncing Back Post Corona!
by Tara Belanger
Let’s celebrate that time
has marched on! March
and April were filled with
proverbial doom & gloom
with stories in the Herald
headlined with words like
Housing Apocalypse and
Market Devastation. Prices
were falling precipitously.
Those early days were difficult
and anxiety-ridden since
even the ubiquitous, heavily
credentialed medical gurus
couldn’t seem to be consistent.
Millions have not died, and
life is irrepressible as we push
on. By June, optimism was
sprouting up everywhere and
prices were rising quickly,
not falling. Now, for August
and beyond, I’m seeing very
strong demand, especially for
high-end homes. One reason
is that affluent buyers have
not been plagued with job loss
or dangerous depletion of cash
and financial assets. This has
been the strongest segment of
buyers and it now appears that
other segments are jumping
in. The condominium
market is underperforming,
but that’s attributable to
a younger demographic
experiencing higher layoffs
and unemployment. It’s

impossible to finance a
home of any type without a
verifiable job.
After all the concerns
brought on by the Corona
Virus, we’re now in a seller’s
market based on relevant
factors monitored by the
National Association of
Realtors. If you’ve been
thinking about making a
move, now is an excellent
time to put your home on the
market for a comparatively
quick sale at a very formidable
price. There are plenty of
well-qualified buyers but still
a shortage of listings.
June’s median list price
in Ponte Vedra is $438,000,
less than a 1% decrease from
May median of $442,000
and statistically insignificant.
Looking at year-over-year
comparison, the median
list price one year ago was
$425,270, which is only
$12,730 lower than today’s!
Home resale inventory
slipped to 693, a 3% decline
since May as homes are still
selling at a brisk pace. The
median list price per square
foot in June is $188, just
under that for May. This is
generally good news for sellers
–– the market is on a steady
upward trend.
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I do suggest a caveat amid
all this good news. We still
face uncertainties. Chairman
Powell of the Federal Reserve
Bank has all but promised
interest rates will not go up in

reopen employees are called
back or different workers
are hired. This is unfolding
steadily, surely, but also
slowly. Some industries are
still crippled, primarily air

the foreseeable future, but one
never knows how the money
supply will adjust to the $8
Trillion being spent on the
various relief programs and
another $3.5 Trillion being
proposed in the House with
some Republican support
in the Senate but, as of this
writing, nothing has passed.
The Fed hates inflation
more than the pandemic
so mortgage interest rates,
while certainly safe for several
months, could conceivably
change. Unemployment can
rightfully be seen has largely
temporary. As businesses

travel, hospitality services,
car rentals, food service, live
entertainment, restaurants
and many more. A true bright
spot is the Stock Market
that seems to be leading the
Optimism parade. Most
observers feel the market
is the best indicator of the
overall business climate and
considerations for the future.
If that holds true, happy days
may be upon us fairly soon.
All things carefully
considered, I agree with
virtually all professional
market-watchers
who
collectively believe home

prices are going to rise by
an average of 7% this year
and continue on a healthy
trajectory in 2021. Therefore,
this is one of the very best
times to list your home if
you’ve been considering a
move. Buyers are plentiful
and all aspects of showing,
bidding,
financing,
appraising, inspecting are
done with Corvid19 Safety
protocols securely in place.
Please give us a call today
to discuss the many factors you
need to have answered as you
consider placing your home
on the market. As Corona
fears dissipate, more and more
homes are preparing to come
to market, and that means
more competition. Right
now, it’s very reasonable to
expect an excellent outcome.
If you think you’d like to sell
now, I’ll be happy to speak
with you about planning a
sound selling strategy. Even
though we’re delighted the
market is up for selling, there
are still important staging
items we need to discuss to
make sure we can maximize
the listing price of your home
and an expeditious sales cycle.
Please give me a call at (904)
501-9037. n
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If you are already working with an agent, please disregard this newsletter.

ask the expert

IN THE REAL ESTATE MARKET, YOU GET WHAT YOU GIVE
Q
Dear Tara, I put one of
my properties on the
market, certain that it
would get scooped up
in less than a month. That was
three months ago. The house
is well-built, and I added lots
of bells and whistles. I’m sure
the price is fair for a home in
this area, where the economy
is strong and steady. I figured
there would be all kinds of
eager buyers fighting over
this treasure. Instead, all I’m
getting is low-balled. What’s
wrong with these people?
as pretentious, unnecessary
- Amanda L. or counterproductive to their
lifestyle, your home’s value can
Dear Amanda, Perhaps suffer.
your property’s failure
Ornate design features and
to launch is not the unusual color schemes that
result of overpricing but of look splendid on the pages of
misjudging the distance a magazine can start to feel
between what you like and sensually oppressive in real
what you think people want. life. Dramatic landscaping and
It’s not that people don’t like fancy fountains are worthless
nice things; it’s just that some to someone who can’t or won’t
things don’t make their priority spend the time and money
list.
required to maintain them.
You can do impeccable work
Your home has a better
with the best materials, but if chance of retaining its value
buyers see those embellishments with modest upgrades than

A

with extensive conversions. Go
ahead and replace the garage
door, but don’t repurpose the
space as a den. Don’t sacrifice
a powder room to expand a
living room.
Factors beyond your control
can force you to concede to
a significant price reduction.
Don’t expect to get top dollar
for a house that’s under power
lines or close to an airport,
other industries that generate
air, water or noise pollution.
A yard on sloped ground is
hard to mow and sometimes
vulnerable to erosion. Corner

lots often see heavier traffic
than through-streets. Any
house flanked by hoarders and
party animals probably won’t
pass for zen.
Currently, there is strong
buyer demand and great low
mortgage rates leading to a
temporarily low inventory
situation.
Consumers are getting
smarter about what they
buy, where, why and for how
much. Respect them. Instead
of dangling shiny objects that
offer a short-term ego boost,
provide the buyer with practical
improvements that promise
long-term serviceability. They
will likely reciprocate with
positive word of mouth and
repeat business. n
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in the home
by Kathryn Weber

a fire pit, right? But you don’t
have to stop there. Some units
are also designed for cooking, and
even come with accessories such as
a grill grate or rotisserie spit, If you
do a lot of outdoor entertaining,
a cooking model can make your
fire pit an all-purpose, all-summer
party spot. (We won’t tell the
grill.)

W

hen you’re spending
more time at home,
a fire pit can help
turn your backyard
into an oasis: a spot to roast
marshmallows, a focal-point flame
that draws in friends and family,
warmth on a cool evening. Here’s
how to choose the perfect fire pit
for your backyard.
1. DECIDE IF YOU WANT
PORTABLE OR PERMANENT
The easiest option is an offthe-shelf model (usually a round,
metal container with a dome lid),
which typically costs less than
$200. Other movable, easy-setup
choices include a chiminea (like
a freestanding fireplace) and a fire
table, which incorporates a fire
feature in the center of a dining or
coffee table.
For more permanence (plus
more work and expense), you can
install an above-ground unit or
in-ground pit of brick or stone.
Expect to pay several hundred
dollars for a DIY version and
several thousand dollars for a
contractor-installed pit.
2. CHOOSE BETWEEN
WOOD AND GAS
As when you choose a grill,
the type of fuel you use comes
down to personal preference
and convenience. The pros for a

SETTING UP A

BACKYARD FIRE PIT

wood-burning fire feature include
the look, smell and warmth, plus
more versatility for cooking. The
cons: You’ll need a supply of dry
wood, a place to store that supply,
and someone to keep the fire
going.
A pit fueled by propane lights
easily and you won’t have to clean
up messy ashes, but it won’t give
off as much heat as wood-burning
models and you have to deal
with replacing empty tanks. The
propane tank is either integrated
into the design of the pit or must
be hooked up on the outside. If

you don’t want an exterior tank
visible, you’ll have to find a way
to hide it. One option: a cover
(essentially a box with a lid and
a hole for the tank hose) that
doubles as a side table.
Natural gas is convenient for
permanent fire features; have a pro
install a gas line from the house
and you can flip a switch or use a
key to turn on the gas.
3. CONSIDER COOKING
ACCESSORIES
S’mores and hot dogs on sticks
are at least half the reason to have

4. MAKE SURE IT’S ALLOWED
The fact that you can buy a
fire pit locally doesn’t mean it
meets local codes. Rules differ by
city and even by season. Some
cities restrict fuel type and purpose
(cooking might be allowed, but
not recreational fires), as well as
proximity to existing structures
and property lines. Bottom line:
Do your local homework before
you buy that pit and light the fire.
5. CHECK IF IT AFFECTS
YOUR INSURANCE
Because of the potential hazard
to nearby structures and trees
(especially if you live in an area
that’s prone to wildfires), a fire
feature could increase the cost of
your homeowner’s insurance. Talk
to an insurance agent about your
plans. Ask about liability limits to
make sure your policy also covers
the house next door. n
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AROUND NOCATEE
WHAT’S COMING IN 2021?
Nocatee continues to “enhance our lifestyle” by bringing
more fantastic amenities to our community.

Spray Park
Splash Park
• Serenity Pool (adults only) with • Family Pool with beach entry
• Two Action Slides - Dueling
beach entry and sun shelf
head-to-head mat slide & two
• Expanded Snack bar
person tube slide
• Playground relocated to family
pool

If you are interested in
advertising, contact
Tara Belanger at 904-501-9037

Tara@NortheastFLLiving.com
158 Marketside Ave. Ste. 14
Ponte Vedra, FL 32081

Testimonial
“Tara helped us sell our house in
Nocatee. She really knows everything
there is to know about The Nocatee
market and helped us get the price we
were looking for. My wife and I strongly
recommend Tara for sellers and buyers in
the Ponte Vedra area!” - F.S.

KINF’s mission is to ensure that EVERY
child is prepared to learn and succeed in
the classroom by providing free school
supplies nationally to students & teachers
most in need. I have partnered with KINF
and promise to make a donation after every
real estate closing on my clients’ behalf.

904-501-9037

www.NortheastFLLiving.com

“Little by little, I hope we
can all make a difference for
children and teachers in the
classroom.”

www.TaraSupportsKINF.com
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