
THE PUBLISHING TIMES BY: NHP 

Accepting an Agent's Offer for Your Book 
Securing a literary agent is a significant milestone for

any writer. Agents bring expertise, connections, and

industry knowledge that can elevate your book's potential

in the publishing world. They not only help refine your

manuscript through professional editing channels but

also have access to major publishing houses, many of

which have the financial resources to market and

distribute your book effectively. Here's what you need to

know about accepting an agent's offer and what it

entails.

            Seeing the Bigger Picture

While you may not get everything you want,
getting your foot in the door is a significant
first step. Publishing is unpredictable;
success depends on factors beyond your
control, including market trends and timing.

At the end of the day, focus on what you
can control: write the best book you can.
And if you’re looking for help finding an
agent, there are resources available. Some
organizations, including ours, have
extensive agent lists and connections to
marketing companies and publishing
presses that can assist you.

The journey to publication is challenging
but rewarding. Stay persistent, keep
writing, and embrace the opportunities
that come your way.

Understanding Your Advance Payment - Less than 1% Get This Lucky but It Can Happen 
The advance is a gamble—publishers bet that your book will sell enough copies to cover the

upfront payment and generate additional profit. Advances can range widely, from as little as

$1,000 to as much as $1,000,000, though most authors fall somewhere in the middle.

Remember, the advance is not "free money." It’s an investment the publisher makes in your

book, and until they recoup that investment, you won’t see additional royalty checks. However,

a higher advance can also indicate a stronger belief in your book's potential success.

www.novelhousepublishing.com

$100,000 ADVANCE 

                 Negotiating A Contract 

When accepting an agent's offer, carefully review

the terms of your contract. Your agent will likely

negotiate on your behalf, but you should also

understand what you're agreeing to, particularly

when it comes to:

Royalties: Make sure you know the

percentage and how it will be calculated.

1.

Second Book Rights: If your contract includes

an option for a second book, consider whether

the terms are fair and whether they allow room

for renegotiation if your first book is successful.

2.

Territorial Rights: Ensure you understand what

regions (domestic or international) the rights

cover.

3.

Other Rights: These could include audiobook

rights, film rights, and more.

4.

While agents are professionals with your best

interests in mind, they also have their own business

goals. Be prepared to compromise but also know

your bottom line.

At NHP we  can help submit you to  many agents to try to get you a deal! 
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