The 72-Hour Colorado Broker Recovery Program

So, welcome everyone to our discussion today. We've got a lot of ground to cover. Yeah, we
really do.

It's a pretty heavy topic today. It is, yeah. And, you know, right off the bat, | want to note an
important development.

Now that the Sunset Bill is officially signed, we finally know for sure that the state's
education rules are going to continue. Right, which is huge. There's no more guessing.

Exactly. So, because we have that certainty, we want to cover some of the really specific
continuing education programs for real estate professionals here. Because, | mean, the rules
are strict and you really need to know what happens if you stumble.

Yeah, and for this discussion, we are basically looking at a whole stack of documents. We've
got the division information, which those are basically our notes for today, plus the recent
rules and, of course, that Sunset Bill we just mentioned. And the mission today is really to
just, you know, demystify this whole complex web of real estate continuing education in
Colorado.

Especially what happens when things go wrong. Right, like what actually happens when a
broker falls off that traditional path and has to face this massive 72-hour broker recovery
program. It's, well, it's quite the safety net, if you can even call it that.

Yeah, safety net or a penalty box, right? Yeah. Okay, let's unpack this. So, just to lay out the
baseline for you, if you're listening, a standard Colorado real estate license runs in a three-
year cycle.

Yep, three years. And you need 24 total hours of continuing education over that time. But,
and this is the kicker, 12 of those hours have to be three different versions of the four-hour
annual commission update course.

The ACU, right. Right, the ACU. And you can't just take the same one three times.

No, you absolutely cannot. And this is where it gets tricky for a lot of working brokers. The
Division of Real Estate or the DRE, they tie these ACU courses strictly to the calendar year.

So, it's like a snapshot of that specific year. Exactly. It's all the current laws, the recent court
rulings, stuff like that.

So, if you miss that year's version, it is just gone, like forever. Wait, so you can't just, like, go
back in February and take last year's class? Nope. Once December 31st hits, you cannot
make it up later.

And, you know, that strictness from the DRE is really what sets the stage for these heavier-
duty alternative pathways we're looking at today. Wow. Okay, so, since you can't go back in
time, what is a busy broker actually supposed to do? Like, life happens, right? Oh, all the
time.



So, this brings us to that first safety net, the broker reactivation course. Right, the 24-hour
option. Yeah.

So, if you miss an ACU, the DRE allows you to just take this one 24-hour reactivation course
to kind of fulfill your whole requirement. Yeah, it wipes the slate clean. It covers you for that
entire three-year cycle.

Which, | mean, honestly, that sounds like a pretty easy fix. It's basically a get-out-of-jail-free
card in Monopoly, right? You just do a 24-hour cram session and you're good. Well, sort of.

But there is a massive catch. There's always a catch. Always.

So, the commission, or CREC, established this really critical rule. You are only permitted to
use this 24-hour reactivation course once every other license cycle. Oh, wow.

So, you can't just rely on it? No. You absolutely cannot use it back-to-back. They don't want
brokers just completely ignoring the annual updates and cramming every three years.

It's a huge liability. Right, because then you're out there selling houses with, like, three-year-
old legal knowledge. Exactly.

So, if you're listening to this and you are the type of professional who, you know, maybe
repeatedly misses deadlines, or even if you intentionally used this easy outlast cycle
because you were busy, you are about to hit a brick wall if you fall behind again. A very, very
thick brick wall. Because if you burn that 24-hour card and you miss another ACU, you are
forced into the heavy stuff.

And here's where it gets really interesting. You have to do the 72-hour broker recovery
program. Yeah, the heavyweight champion of continuing lead.

It's massive. From our notes in the division information, it consists of 48 hours of Colorado
contracts and regulations, plus another 24 hours just on real estate closings. It's basically a
full-time job for two weeks.

72 hours. | mean, that sounds like an absolute eternity for a working professional who is
actually taking this. Well, we looked at the data from the Apex Real Estate School source,
and it's actually really revealing.

There are basically two main groups of people doing this program. Okay. Who's the first
group? The first group is exactly who you'd expect.

It's brokers who just repeatedly miss their CE deadlines because their schedules are chaotic.
They locked themselves out of the reactivation course, and now they have no choice. Right.

They tripped and fell into the 72 hours. Exactly. But the second group, and this is wild, is
brokers who actually prefer it.



Wait, prefer 72 hours of studying? Yes. They actively choose to knock out all their CE in one
giant single program. They hate tracking the annual classes and the micro deadlines, so they
just surrender to the big one.

That is, | mean, is this just a punitive measure to punish people for being disorganized?
Because taking it voluntarily seems crazy. Well, what's fascinating here is that while it
sounds incredibly daunting, it's actually highly practical. It is not just checking a box.

Right. It's not just sitting in the back of a classroom scrolling on your phone. No.

It is a really deep, applicable refresher on contracts and closings. And because it's entirely
online and self-paced, most brokers actually finish it in under two weeks. Self-paced, huh?
That sounds dangerous for procrastinators.

Oh, it's the biggest danger. The absolute worst mistake you can make is waiting until the
final two weeks before your license expires to start a 72-hour program. Yeah, because then
you're doing like 10-hour days of contract law right before the deadline.

And your brain just melts. You won't retain anything. Honestly, it sounds brutal.

But this 72-hour program isn't just a penalty box for current brokers who fall behind, right?
It's also a bridge. Yeah, it's a really vital bridge for getting back into the market, especially
for outsiders. Right.

Let's talk about reciprocity. Because looking at the rules, if you are an out-of-state broker
and your license is expired, or if you've held your license for less than two years in that
other state, you have to take this exact same 72-hour package to get a Colorado associate
broker license. Plus the state exam and a background check.

Yeah. Colorado is very protective of its borders. And if you're just a salesperson from
another state, the hill is even steeper.

Oh, yeah. It's 120 hours for out-of-state salespersons. Colorado expects a very high baseline.

That's a massive jump. Yeah. But what | found really crazy in the division information was
the rule for inactive Colorado licenses.

Oh, the historical cutoff date. Yes. If your Colorado license has been inactive for over three
years, things get so quirky.

If your license was issued before December 31st, 1996, you have to do the full 72 hours, or
120 if you're a salesperson. But if it was issued after January 1st, 1997, literally just a day or
two later, you just need to pass the state exam and get a fingerprint check. You skip the 72
hours entirely.

| mean, | have to highlight this because it's just bizarre. How does a bureaucratic rule create
such a highly specific, you know, dividing line for professionals? One day makes a 72-hour
difference. It seems completely arbitrary, right? But it actually connects to the bigger
picture.



In 1997, there was a massive shift in Colorado agency law and standard contracts. Oh, so it's
not just a random date. No, not at all.

A broker trained in 1995 essentially learned a different profession than a broker trained in
1998. So the DRE and CREC have to balance things. They want to welcome experienced
talent, but they have to ensure that anyone practicing here is rigorously trained on the
modern Colorado-specific contracts.

Right, because Colorado has some super weird laws compared to, like, Ohio. Exactly. Water
rights alone are incredibly complex here.

So if you haven't been practicing since the pre-1997 rules, a simple multiple-choice test just
isn't enough to prove you're up to speed. That makes total sense when you frame it around
consumer protection. It's all about consumer protection.

OK, so we've covered the rules, the arbitrary dates, the hours. But what does this practically
mean for you, the listener, in terms of real-world investment? Like, what is the bottom line
here? The tangible costs are pretty significant. Whether you're getting licensed using
reciprocity or doing the recovery program, you're generally looking at spending between
$800 and $2,000.

Wow, up to $2,000. Yeah, because that includes the education itself, the fingerprinting, the
exam fees, and, you know, errors and omissions insurance, which you have to have. Right.

You know insurance isn't cheap. So what does this all mean? If you're an active broker,
obviously the easiest path is just doing your 12 hours of ACU and your 12 hours of electives.
Master your calendar, basically.

Path of least resistance, absolutely. But if you do stumble, these safety nets, the reactivation
course and the 72-hour program, they're time-consuming, they're expensive, but they are
entirely self-paced. And they're designed to actually improve your competency, right? Not
just take your money.

Exactly. And the exams at the end of these paths are not a joke. You can't just memorize
definitions.

The state exams require you to apply concepts to actual scenarios. So they'll give you, like, a
fake transaction that's falling apart. Yeah.

And you have to know exactly which contract clause fixes it. The 72-hour program acts as a
forced realignment. It ensures that anyone operating under the DRE has the absolute latest
contract knowledge.

Which protects the consumer. But honestly, it protects the broker too, right? From getting
sued. Oh, 100%.

It keeps you out of court. All right. Well, let's wrap up our discussion here.



| think the big takeaway for everyone listening is that keeping track of your three-year cycle
and your annual updates is definitely the way to go. Set your calendar alerts, people.
Seriously.

But, you know, if life happens and things go sideways, the 72-hour broker recovery program
is a really robust, manageable, and highly educational fallback. As long as you don't wait
until the last minute. Please don't wait until the last minute.

But, you know, before we go, | want to leave everyone with a final sort of lingering question
to ponder. OK. Let's hear it.

If a broker goes through this intense 72-hour deep dive refresher on contracts and closings
just because they fell behind, could they actually emerge more sharply skilled and legally up-
to-date than the broker who just casually scraped by with their minimum annual updates?
Oh, that's a really good point. Right. | mean, sometimes the hardest path makes for the
sharpest professional.

| love that. A little silver lining to a two-week contract boot camp. Well, thank you so much
for joining us in this discussion today.

We really appreciate you tuning in. Stay curious, stay informed, and we'll catch you next
time.
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