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Introduction

The first time you view these slides with your Brand Partner(s), you may want to go
through the presentation in its entirety, reading only the headings.

This way you will first grasp the overview before immersing yourself in the details.

e The idiom “can’t see the forest for the trees” means that the parts are distracting
you from comprehending the whole. You can’t see the entirety because you're
preoccupied with the details and overlook the bigger picture or the end goal.

There is no right or wrong way to use this presentation. Enjoy the process!



Welcome and congratulations on your decision to join LifeWave and
our expanding LiveYounger Community. You are now in business for
yourself but not by yourself.

This slide presentation is based on the Success System created and
lovingly sustained by our senior Presidential Diamonds, Gregory &
Robin Blanc Mascari.

Our Success System has weekly webinars, Facebook groups,
websites... and more. All are designed to ensure your success.
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— John Kalench
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Prepare

PREPARE: The First Step in Your Success

Take the time to get off to a solid start.

Go to LiveYoungerSuccess.com
> Getting Started Is As Easy as 1,2,3...

1
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Easy As 1, 2, 3...

LifeWave Daily Method of Training and
InTouch App Operation Support
Download the A Use InTouch A
= G e Schedule Planning
Watch Tutorials Offer a Sample |
Session
Practice with Follow-Up
Weekly Zooms
Sponsor

Newsletters

Go to our training website => LiveYoungerSuccess.com




tart From wherever you ar

and with whatever you've got
— Jm Rohn
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Useful Terms to Know

Volume

It is a measure that represents the value of the products purchased by customers and members.
There are two kinds of volume:

Personal Volume (PV)

Represents the product purchases made by you OR by your personal customers.

Business Volume (BVY)

Refers to the product purchases made by members of your team and their personal customers.



More Useful Terms

=<") ACTIVE STATUS

Q_'_;‘r?\/-\ To be considered active and eligible for Binary (Cycle) Commissions & Matching Bonus, you are re-
| quired to have at least 55 PV within your account each month.

E_ﬁ Monthly Subscription Order

:‘:I:“ Maintain your ACTIVE STATUS by signing up for a Monthly Subscription Order. Each month, your order
@ is automatically shipped to you.






Summary

Training Modules for Brand Partners




