Copy/Paste Text Scripts

The idea of the invite is to clear someone’s time to get the full rundown of the information. If you
are conversing with someone and they are unable to clear the time, take the L gracefully and
circle back with the invite process again.

Sometimes it can take 812 attempts to finally get someone to clear their time. Of course, that
varies in each case. It may feel weird or awkward but this is all a part of the process.

Warming up w/ Old Contacts

1) Hey, just updating the contacts on my phone. Is this (person’s name)? (If it is still that
person you know, take the opportunity to catch up. Eventually when they ask what do
you do that is an opening to clear their time.

2) Long time, no see! How u been? (Some of us have a different type of dialect depending
on relationship/environment/culture .. it's really about how you adapt to the situation. Key
thing is to be yourself. When the small talk begins eventually there will be an opening to
clear that person's time.

3) Hey stranger! Been a while!

4) This may be a shot in the dark, is this (person’s name)?

5) (Person’s name)?

Warm Market (People who know you well)

1) Lunch? (Wait for response. If positive, clear a time)

2) Coffee? (Wait for response. If positive, clear a time)

3) Drinks? (Wait for response. If positive, clear a time)

4) Wyd r? (Wait for response. If positive, clear a time)

5) (Person’s name) get over to my house right now. You got to see this! (Dont say what it is.
The curiosity will draw them in to clear their time and give you their attention.)

6) (Person’s name) | have to show you something! You got (10 mins or 1 hr)? (If they say
yes, send them the link to the video, website or zoom.)

7) 1gota play | need you to check out. I'm going to need you to clear an hour. Cool?

Warm Market (Colleagues, Classmates, Coworkers, etc)

1) | got a new project i’'m working on and I'd like to run it by you.What's your schedule
looking like?

2) I'd like to run something by you so you can point me in the right direction. Are you free at
___or__ (Give two time slot options)

3) | got a play that'll be worth your while checking out. Can you clear ____ of your time?



Cold Market via Lead Capture Forms
These invite examples are for those who you do not personally know, who happened to fill out

one of your forms via jotform, click funnels or another lead capture method. You can use hire
sites, craigslist or other job finding sites, to have resumes submitted to you too.

1) Hey (Prospects Name), this is (your name) calling from (Team Name). | see here on this

form that you are looking to and you are working with in capital. Will you
be free at or for an information session on zoom?

2) Hey (Prospects Name) thank you for your interest. | have your (form
submission/Resume/DM/Email) and would like to know if you are freeat __or _ so

we can get on a call.
3) Hey (Prospects Name) | got all the info | needed from you. When can you hop on a call?
4) Hey (Prospects Name) | got the information you have submitted. We are currently having
an orientation on Thursday 9pm EST, will you be available to tap in?

Cold Market (People you just met and prospected in person)

1) It was great again to meet you (Yesterday/Today/Last Week/Etc) Are you available today

at or to continue our conversation?
2) Heyit's how are you? (wait for a response and do some small talk) when will you be
able to clear to see more information on what we touched on?

Cold Market via Social Media/Online Prospecting)

Short and Sweet:

1) "Hi [Prospect's Name], | have a quick video that could really benefit you. It's only about
10 minutes long. Are you free to watch it sometime today?"

2) "I've got a valuable resource to share. It's an hour-long webinar that can provide some
great insights. Would you be available to watch it sometime this week?"

Building Interest:

1) | have some exciting information to share that could be a game-changer for you. | can
send you a quick video or schedule a one-hour webinar to explain it in detail. Which
would you prefer?”

2) I've put together some valuable content that | think you'll find helpful. Would you have 10
minutes for a quick video, or would you prefer to schedule an hour-long webinar?"



Creating Urgency:

1) | have a time-sensitive opportunity to share. It's crucial you see this information as soon

as possible. Are you available for a quick 10-minute video or a one-hour webinar later
today?"

2) There's a limited-time offer | want to share with you. | can explain it in a 10-minute video

or a detailed one-hour webinar. When would you be available?"

Focusing on Value:

1) | have some information that could significantly impact your [industry/goal]. | can share it

in a brief video or a more in-depth webinar. Which works best for you?"

2) I've discovered a strategy that could boost your [desired outcome]. | can provide a quick

overview in a video or a comprehensive explanation in a webinar. Let me know your
preference."

Follow Up Texts

Over 95% of sales happen between the 8th-12th follow up. Drip one of these texts daily to your
pipeline prospects until they flat out tell you to stop or that they are not interested. If they do not
give an answer other than those, they are still wrestling with the thoughts to join.

Direct and Inviting

1.

Hey [Prospect’'s Name], are you still looking to learn new skills, earn extra income, or
both? IM Academy offers a unique opportunity to do just that. Interested in learning
more? Join our info session on [date] at [time].

Hi [Prospect's Name], still want to take control of your financial future? Our online
platform provides the tools and training you need. Let's chat about how IM Academy can
help you achieve your goals. Free info session on [date] at [time].

[Prospect's Name], still interested in building a profitable online business? IM Academy
offers a proven system for success. Join our free webinar to learn how you can get
started.

Hi there, still looking to diversify your income streams? IM Academy can help you create
multiple income streams. Join our information session to learn more.

[Prospect's Name], are you still tired of the traditional 9-to-5? IM Academy offers a
flexible path to financial freedom. Join our community and start your journey today.



Creating Intrigue and Value

6. [Prospect's Name], not too late to discover a hidden opportunity to create wealth and
impact lives. IM Academy is the key. Join our free webinar to unlock your potential.

7. Hi, still want to learn how to turn your passion into profit? Our platform provides the tools
and training you need. Join our info session to learn more.

8. [Prospect's Name], are you really ready to level up your financial game? IM Academy
offers a proven system for success. Join our community and start your journey.

9. Hi there, still looking for a way to escape the rat race? IM Academy can help you
achieve financial independence. Join our info session to learn more.

10. [Prospect’'s Namel], still interested in building a sustainable income stream? IM
Academy offers a unique opportunity to do just that. Join our community and start your
journey.

Leveraging Social Proof and Urgency

11. [Prospect's Name], join our growing community of successful entrepreneurs. IM
Academy provides the support and training you need to succeed. Limited spots available
for our info session.

12. Hi, don't miss this opportunity to change your life. IM Academy offers a proven path to
financial freedom. Join our free webinar today.

13. [Prospect's Name], our members are achieving incredible results. Are you ready to join
them? IM Academy can help you reach your full potential.

14. Hi there, limited time offer! Join IM Academy now and get exclusive bonuses. Our info
session will reveal all the details.

15. [Prospect’'s Name], seize the opportunity to build a better future. IM Academy provides
the tools and support you need. Join our community today.

Personalized and Consultative Approach

16. [Prospect's Name], | noticed you're interested in [industry/niche]. IM Academy can still
help you leverage your passion into a profitable business. Let's chat about your goals.

17. Hi, | search no further for a flexible income opportunity. IM Academy offers a perfect
solution. Let's discuss your options.

18. [Prospect's Name], based on your experience in [industry], | believe IM Academy can
be a game-changer for you. Let's connect to discuss how.

19. Hi there, I've been following your work, and | think IM Academy would be a great fit for
you. Let's chat about how we can help you achieve your goals.

20. [Prospect's Name], | believe you have the potential to be a top earner with IM
Academy. Let's discuss how to get you started.



20 Trading Related Invite Texts for an In-Person Meet

Direct and Inviting

1. I'd love to discuss your trading strategy. Are you available to meet for coffee on [date] at

[time]?

2. Let's talk about how to maximize your trading profits. I'm available to meet on [date] at
[time].

3. | have a trading system | think you'll find interesting. Let's discuss it over coffee.

4. I'min your area on [date]. Would you be available to discuss market trends?

5. Let's explore potential trading opportunities together. I'm available to meet on [date] at
[time].

Creating Intrigue and Value

6. | have a unique trading approach I'd like to share. Let's discuss it over coffee on [date] at
[time].

I've developed a trading strategy that's generating consistent returns. Let's talk about it.

| believe | can help you improve your risk management. Let's connect in person.

I have a potential investment opportunity to discuss. Let's meet on [date] at [time].

O I've identified a promising market trend. Let's discuss how to capitalize on it.
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Leveraging Social Proof and Urgency

11. I'm in town for a limited time. Would you be available to discuss trading strategies?

12. I've recently achieved significant trading gains. Let's discuss my approach.

13. Many of my clients have increased their profits using this strategy. Let's talk about it.

14. | have a limited number of spots available for this trading workshop. Let's discuss it in
person.

15. This trading opportunity won't last long. Let's meet to discuss it in person.

Personalized and Consultative Approach

16. Based on our previous conversation, | think we should meet to discuss your trading
goals.

17. I've been analyzing your trading performance. | think | can offer some valuable insights.

18. Let's discuss how to optimize your trading portfolio.

19. | believe there's a great opportunity to collaborate on a trading project.

20. I'm confident we can improve your trading results together. Let's meet to discuss
strategies.



20 Trading Related Invite Texts via Webinar/Zoom

Direct and Inviting

Join me for a webinar on [trading strategy] on [date] at [time].

Learn how to [trading goal] in our upcoming webinar.

I'm hosting a webinar on [trading topic]. Would you like to attend?
Discover new trading opportunities in our webinar on [date] at [time].
Master [trading skill] in our webinar.
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Creating Intrigue and Value

6. Uncover hidden trading profits in our confidential webinar.

7. Learn a proven trading system in our upcoming webinar.

8. Unlock your trading potential with our free webinar.

9. Achieve financial freedom through trading. Join our webinar.
10. Gain a competitive edge in the market with our webinar.

Leveraging Social Proof and Urgency

11. Don't miss our popular webinar on [trading topic]!

12. Limited spots available for our trading webinar. Register now.
13. Join our trading expert for a live webinar.

14. This webinar will sell out fast. Reserve your spot now.

15. Our last webinar was a huge success. Don't miss this one.

Personalized and Consultative Approach

16. | think you'll find our webinar on [trading topic] particularly relevant.

17. Based on our previous conversation, | believe this webinar will be valuable to you.
18. I've developed a new trading strategy. Join our webinar to learn more.

19. Let's explore trading opportunities together. Join our webinar.

20. I'm excited to share new market insights. Join our webinar to learn more.



