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For Sale By Owner 
R o a d  M a p

Before l isting,  ask yourself:
Do I  have t ime to manage showings, cal ls,  negotiat ions, 

     and paperwork?
Am I  comfortable pricing my home based on market data?
Can I  handle buyer objections and contract negotiat ions?

FSBO works best for sellers who:
Have f lexibi l i ty and strong communication ski l ls
Are sel l ing in a high-demand area
Are comfortable with contracts and deadl ines

Pricing is the #1 factor in how fast and how much your 
home sells for.

How to Price:
Review recent comparable sales ( last 3–6 months)
Adjust for square footage, condit ion, updates, 

     and location
Avoid pricing based on emotion or what you “need” to net

⚠️  Overpricing often leads to longer days on market and 
     price reductions.

PRICING YOUR HOME CORRECTLY

PREPARING YOUR HOME FOR SALE

IS FSBO RIGHT FOR YOU?

First impressions matter — 
most buyers decide within minutes.

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com
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R o a d  M a p

Must-Do Prep List:
Deep clean (windows, f loors,  baseboards)
Declutter and depersonal ize
Complete minor repairs
Neutral  paint colors
Improve curb appeal ( landscaping, front door,  l ighting)

📸  Homes that show better sel l  for more.

Without MLS exposure,  marketing becomes crit ical.

Where to Market:
Zi l low FSBO
Facebook Marketplace & local groups
Yard sign with clear contact info
Email  your personal network

List ing Tips:
Use professional photography
Write a benefit-driven descript ion (not just features)
Highl ight updates, schools,  walkabi l i ty,  and neighborhood
perks

MARKETING YOUR HOME

SHOWINGS & BUYER INQUIRIES

CONTINUED...

You are the point of  contact.

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com
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R o a d  M a p

Best Practices:
Respond quickly to cal ls and messages
Pre-qual ify buyers before showings
Keep showing instructions simple
Track feedback after each showing

🕒  Slow responses = lost buyers.

Key Terms to Review:
Purchase price
Earnest money
Financing type
Inspection contingencies
Appraisal  contingency
Closing date

💡  The highest offer is not always the best offer.

UNDERSTANDING OFFERS &
NEGOTIATIONS

INSPECTIONS, APPRAISAL 
& REPAIRS

CONTINUED...

Once under contract:
Buyer schedules inspections
Requests for repairs or credits may fol low
Appraisal  determines lender value

Tips:
Focus on safety and major i tems
Get estimates before agreeing to credits
Stay objective — inspections are normal

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com
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R o a d  M a p

FSBO sellers are responsible for:
Proper disclosures
Contract deadl ines
Addendums and amendments
Avoiding fair  housing violat ions

⚠️  Mistakes can lead to delays,  lost buyers,  or legal
exposure.

Before closing:
Tit le company f inal izes documents
Uti l i t ies are scheduled for transfer
Final  walkthrough occurs

After closing:
Funds are disbursed
Deed is recorded
Transaction is complete

CLOSING THE SALE

WHEN TO CONSIDER 
PROFESSIONAL HELP

LEGAL & CONTRACT RISKS

Many FSBO sellers choose l imited or ful l-service 
assistance when:

The home isn’t  sel l ing
Negotiat ions become complex
Appraisal  or inspection issues arise
They want maximum exposure and net proceeds

📈  Stat ist ical ly,  agent-l isted homes often sel l  for more — 
even after commission.

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com
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R o a d  M a p

Sel l ing FSBO is possible,  but preparation,
pricing, and negotiat ion matter.  Whether 
you sel l  independently or decide to bring in
professional guidance, understanding the
process puts you in control .

I f  you’d l ike a pricing review, marketing
plan, or buyer screening help, professional
support can be added at 
any stage.

This guide is for educational  purposes only
and does not constitute legal  advice.

FİNAL THOUGHTS

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com
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Real Estatet e r m s

A p p r a i s a l

A n  e v a l u a t i o n  o f  a  p r o p e r t y ' s  v a l u e
c o n d u c t e d  b y  a  l i c e n s e d  a p p r a i s e r  i s
t y p i c a l l y  f o r  t h e  b e n e f i t  o f  t h e  l e n d e r .

R e a l  E s t a t e  F e e s

T h e  c o m p e n s a t i o n  g i v e n  t o  r e a l  e s t a t e
p r o f e s s i o n a l s  f o r  t h e i r  s e r v i c e s .  I t ' s
u s u a l l y  a  p e r c e n t a g e  o f  t h e  p r o p e r t y ' s
s e l l i n g  p r i c e .

B r o k e r

A  p e r s o n  w h o  h a s  p u r s u e d  e d u c a t i o n
b e y o n d  t h e  a g e n t  l e v e l ,  a s  r e q u i r e d  b y
s t a t e  l a w s ,  a n d  h a s  p a s s e d  a  b r o k e r ’ s
l i c e n s e  e x a m .

B u y e r ' s  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t i n g  t h e
b u y e r .

C l o s i n g

T h e  f i n a l  s t e p  i n  e x e c u t i n g  a  r e a l
e s t a t e  t r a n s a c t i o n .  T h e  c l o s i n g  d a t e  i s
s e t  d u r i n g  t h e  n e g o t i a t i o n  p h a s e ,  a n d
i s  u s u a l l y  s e v e r a l  w e e k s  a f t e r  t h e
o f f e r  i s  f o r m a l l y  a c c e p t e d .

C l o s i n g  C o s t s

T h e s e  a r e  f e e s  p a i d  a t  t h e  c l o s i n g  o f  a
r e a l  e s t a t e  t r a n s a c t i o n .  T h i s  p o i n t  i n
t i m e  c a l l e d  t h e  c l o s i n g  i s  w h e n  t h e
t i t l e  t o  t h e  p r o p e r t y  i s  c o n v e y e d
( t r a n s f e r r e d )  t o  t h e  b u y e r .

C o m p a r a t i v e  M a r k e t  A n a l y s i s  

A  r e p o r t  t h a t  i n c l u d e s  s a l e s  o f  h o m e s
i n  t h e  a r e a  s i m i l a r  t o  y o u r s .  I t  i s  u s e d
t o  h e l p  d e t e r m i n e  a  r e a s o n a b l e  a s k i n g
p r i c e .

C o n t i n g e n c y

A  c o n d i t i o n  t h a t  m u s t  b e  m e t  i n  o r d e r
f o r  a  r e a l  e s t a t e  c o n t r a c t  t o  b e c o m e
b i n d i n g .

C o u n t e r o f f e r

A n  o f f e r  m a d e  i n  r e s p o n s e  t o  a
p r e v i o u s  o f f e r ,  i n  w h i c h  t h e  t e r m s  o f
t h e  o r i g i n a l  o f f e r  a r e  c h a n g e d .

D e e d

A  l e g a l  d o c u m e n t  t h a t  g r a n t s  t h e
b e a r e r  a  r i g h t  o r  p r i v i l e g e ,  p r o v i d i n g
p r o o f  o f  o w n e r s h i p  o f  r e a l  e s t a t e
p r o p e r t y .

The Carpers Hospitality & Homes
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D i s c l o s u r e

A  s t a t e m e n t  b y  a  s e l l e r  o r  b r o k e r
a b o u t  a  p r o p e r t y ’ s  k n o w n  d e f e c t s .

H o m e  I n s p e c t i o n

A n  e x a m i n a t i o n  o f  a  r e a l  e s t a t e
p r o p e r t y ' s  c o n d i t i o n ,  u s u a l l y
p e r f o r m e d  b y  a  p r o f e s s i o n a l  h o m e
i n s p e c t o r .E a r n e s t  D e p o s i t

A  d e p o s i t  m a d e  b y  a  b u y e r  t o w a r d s  t h e
d o w n  p a y m e n t  i n  e v i d e n c e  o f  g o o d
f a i t h  w h e n  t h e  p u r c h a s e  a g r e e m e n t  i s
s i g n e d .

E q u i t y

 T h e  a m o u n t  o f  t h e  h o m e  a c t u a l l y
" o w n e d " .  I t ' s  t h e  c u r r e n t  m a r k e t  v a l u e
o f  a  h o m e  m i n u s  t h e  o u t s t a n d i n g
m o r t g a g e  b a l a n c e .

E s c r o w

R e f e r s  t o  a  t h i r d - p a r t y  s e r v i c e  t h a t ' s
u s u a l l y  m a n d a t o r y  i n  a  h o m e - s e l l i n g
p r o c e s s .  A n  e s c r o w  h o l d s  o n t o  f u n d s
a n d  d i s t r i b u t e s  t h e m  a c c o r d i n g l y  t o
p r o c e s s  a  c l o s e  o n  a  h o m e .

H o m e  W a r r a n t y

A  p o l i c y  t h a t  c o v e r s  t h e  c o s t  o f
m a i n t a i n i n g  h o u s e h o l d  s y s t e m s  o r
a p p l i a n c e s .

L i s t i n g

A  p r o p e r t y  l i s t e d  f o r  s a l e .  T h e  t e r m
" l i s t i n g "  a l s o  r e f e r s  t o  t h e  c o n t r a c t
b e t w e e n  t h e  h o m e  s e l l e r  a n d  t h e  r e a l
e s t a t e  a g e n t  w h o  w i l l  m a r k e t  t h e
h o m e .

L i s t i n g  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t i n g
t h e  s e l l e r .

M o r t g a g e

A  l o a n  t o  f i n a n c e  t h e  p u r c h a s e  o f  a
h o m e ,  w h e r e  t h e  p r o p e r t y  s e r v e s  a s
t h e  l e n d e r ' s  s e c u r i t y  f o r  t h e  l o a n .

Real Estate
t e r m s

F a i r  M a r k e t  V a l u e

 T h e  p r i c e  t h a t  a  b u y e r  w o u l d  p r o b a b l y
p a y  a n d  a  s e l l e r  w o u l d  a c c e p t ,  b o t h
b e i n g  w i l l i n g  p a r t i e s .

F o r  S a l e  B y  O w n e r  ( F S B O )

A  p r o p e r t y  t h a t ' s  b e i n g  s o l d  w i t h o u t  a
r e a l  e s t a t e  a g e n t .  T h e  o w n e r  h a n d l e s
a l l  a s p e c t s  o f  t h e  s a l e .

The Carpers Hospitality & Homes
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Real Estate t e r m s

M u l t i p l e  L i s t i n g  S e r v i c e

M L S  A  t o o l  t h a t  r e a l  e s t a t e  b r o k e r s
u s e  t o  e s t a b l i s h  c o n t r a c t u a l  o f f e r s  o f
c o m p e n s a t i o n  a n d  c o m p i l e  p r o p e r t y
d a t a  t o  s h a r e  w i t h  o t h e r  b r o k e r s .

S t a g i n g

T h e  a c t  o f  p r e p a r i n g  a n d  s h o w c a s i n g
r e s i d e n t i a l  o r  c o m m e r c i a l  p r o p e r t y  f o r
s a l e .

O f f e r

T h e  p r i c e  t h a t  a  b u y e r  s u g g e s t s  t h e y
a r e  w i l l i n g  t o  p a y  f o r  a  p r o p e r t y .

O p e n  H o u s e

A n  e v e n t  d u r i n g  w h i c h  p o t e n t i a l
b u y e r s  c a n  t o u r  a  h o u s e  t h a t ' s  f o r
s a l e .

T i t l e  I n s u r a n c e

A n  i n s u r a n c e  p o l i c y  t h a t  p r o t e c t s  t h e
h o l d e r  f r o m  f i n a n c i a l  l o s s  s u s t a i n e d
f r o m  d e f e c t s  i n  a  t i t l e .

U n d e r  C o n t r a c t

A  t e r m  u s e d  t o  d e s c r i b e  a  h o m e  t h a t
h a s  a n  a c c e p t e d  o f f e r  b u t  t h e  s a l e  h a s
n o t  y e t  b e e n  c o m p l e t e d .

P r e - a p p r o v a l  l e t t e r

A  l e t t e r  f r o m  a  l e n d e r  i n d i c a t i n g  t h a t
a  b u y e r  q u a l i f i e s  f o r  a  m o r t g a g e  o f  a
s p e c i f i c  a m o u n t .

S h o r t  S a l e

A  s a l e  o f  r e a l  e s t a t e  i n  w h i c h  t h e
p r o c e e d s  f r o m  s e l l i n g  t h e  p r o p e r t y
f a l l  s h o r t  o f  t h e  b a l a n c e  o f  d e b t s
s e c u r e d  b y  l i e n s  a g a i n s t  t h e  p r o p e r t y .

R e a l  E s t a t e  A g e n t

A  p r o f e s s i o n a l  l i c e n s e d  t o  n e g o t i a t e
a n d  c o n d u c t  r e a l  e s t a t e  t r a n s a c t i o n s .

The Carpers Hospitality & Homes
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T r a n s a c t i o n  C o o r d i n a t o r

A  p r o f e s s i o n a l  l i c e n s e d  r e a l t o r  t h a t
a s s i s t s  w i t h  r e a l  e s t a t e  t r a n s a c t i o n s .
C o m m u n i c a t i n g  w i t h  a l l  p a r t i e s
( s e l l e r s ,  b u y e r s ,  l o a n  o f f i c e r s ,  t i t l e
c o m p a n y ,  b u y e r s  a g e n t  a n d  l i s t i n g
a g e n t ) .
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AgentW h e n  c o n s i d e r i n g  a  

H o w  m a n y  p r o p e r t i e s  d o  y o u  s e l l  a  y e a r ?

W h a t ' s  y o u r  a v e r a g e  n u m b e r  o f  c l i e n t s  a t  a  t i m e ?

H o w  o f t e n  w i l l  w e  c o m m u n i c a t e ,  a n d  w h a t  m e t h o d ?

C a n  y o u  p r o v i d e  r e f e r e n c e s  f r o m  p a s t  c l i e n t s ?

H o w  d o  y o u  h a n d l e  m u l t i p l e  o f f e r s ?

W h a t  s e p a r a t e s  y o u  f r o m  o t h e r  r e a l  e s t a t e  a g e n t s ?

W h a t  i s  y o u r  m a r k e t i n g  s t r a t e g y  f o r  m y  h o m e ?

H o w  d o  y o u  p r i c e  a  h o m e ?

W h a t ' s  y o u r  s t r a t e g y  t o  g e t  m e  t h e  b e s t  p r i c e ?

A r e  y o u  f a m i l i a r  w i t h  t h e  a r e a  w h e r e  I  w a n t  t o  s e l l ?

H o w  l o n g  h a v e  y o u  b e e n  w o r k i n g  i n  r e a l  e s t a t e ?



F i r s t  I m p r e s s i o n
F i r s t  i m p r e s s i o n s  a r e  e v e r y t h i n g
w h e n  s e l l i n g  y o u r  h o m e .  A  w e l l -
p r e s e n t e d  p r o p e r t y  c a n  b e  t h e
d i f f e r e n c e  b e t w e e n  a  q u i c k  s a l e
a t  a  g o o d  p r i c e ,  a n d  y o u r  h o m e
s i t t i n g  o n  t h e  m a r k e t  f o r  w e e k s
o r  e v e n  m o n t h s .  H e r e ' s  h o w  y o u
c a n  p r e p a r e  y o u r  h o m e  t o  a t t r a c t
p o t e n t i a l  b u y e r s :

for SaleP r e p a r i n g  Y o u r  

D e e p  C l e a n i n g :  A  c l e a n  h o m e  i s
a n  i n v i t i n g  o n e .  A  d e e p  c l e a n  n o t
o n l y  e n h a n c e s  t h e  a p p e a r a n c e
b u t  a l s o  s i g n a l s  t o  b u y e r s  t h a t
t h e  p r o p e r t y  h a s  b e e n  w e l l -
m a i n t a i n e d .

D e c l u t t e r i n g :  C l u t t e r - f r e e
s p a c e s  m a k e  r o o m s  a p p e a r  l a r g e r
a n d  m o r e  a p p e a l i n g .  C o n s i d e r
t e m p o r a r i l y  s t o r i n g  e x c e s s
b e l o n g i n g s  o f f - s i t e .

S t a g i n g :  S t a g i n g  i n v o l v e s
a r r a n g i n g  f u r n i t u r e  a n d  d e c o r  t o
s h o w c a s e  y o u r  h o m e ' s  b e s t
f e a t u r e s .  W h i l e  p r o f e s s i o n a l
s t a g i n g  c a n  b e  w o r t h  t h e
i n v e s t m e n t ,  e v e n  m i n o r  a d j u s t m e n t s
c a n  m a k e  a  s i g n i f i c a n t  i m p a c t .

R e p a i r s  a n d  I m p r o v e m e n t s :
A d d r e s s  a n y  n e c e s s a r y  r e p a i r s  t o
a v o i d  p o t e n t i a l  b u y e r s  b e i n g
d e t e r r e d .  C e r t a i n  i m p r o v e m e n t s ,
s u c h  a s  a p p l y i n g  a  f r e s h  c o a t  o f
p a i n t ,  c a n  a l s o  s i g n i f i c a n t l y
e n h a n c e  y o u r  h o m e ’ s  a p p e a l .

C u r b  A p p e a l :  D o n ' t
u n d e r e s t i m a t e  t h e  i m p o r t a n c e  o f
t h e  e x t e r i o r .  L a n d s c a p i n g ,  a
f r e s h  c o a t  o f  p a i n t ,  a n d  c l e a n
g u t t e r s  c a n  a l l  c o n t r i b u t e  t o  a
p o s i t i v e  f i r s t  i m p r e s s i o n .

N e u t r a l i z i n g :  C o n s i d e r  d e p e r s o n a l i z i n g  y o u r  h o m e  t o  h e l p  p o t e n t i a l
b u y e r s  e n v i s i o n  t h e m s e l v e s  l i v i n g  t h e r e .  T h i s  m i g h t  m e a n  p a i n t i n g  o v e r
b r i g h t l y  c o l o r e d  w a l l s  o r  r e m o v i n g  f a m i l y  p h o t o s .

H o m e
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Strategy
Pricing
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O n e  o f  t h e  m o s t  c r i t i c a l  a s p e c t s  o f  s e l l i n g  y o u r  h o m e  i s  d e t e r m i n i n g  t h e  r i g h t
a s k i n g  p r i c e .  P r i c i n g  y o u r  h o m e  c o r r e c t l y  f r o m  t h e  s t a r t  c a n  m a k e  t h e
d i f f e r e n c e  b e t w e e n  a  s w i f t ,  l u c r a t i v e  s a l e  a n d  a  d r a w n - o u t  p r o c e s s  w i t h
m u l t i p l e  p r i c e  r e d u c t i o n s .

C o m p a r a t i v e  M a r k e t  A n a l y s i s  ( C M A )

A  C o m p a r a t i v e  M a r k e t  A n a l y s i s  ( C M A )  e x a m i n e s
t h e  p r i c e s  a t  w h i c h  s i m i l a r  p r o p e r t i e s  i n  t h e
s a m e  a r e a  h a v e  r e c e n t l y  s o l d .  T h e  C M A  i s  t h e
b e s t  i n d i c a t o r  o f  w h a t  b u y e r s  a r e  w i l l i n g  t o  p a y
f o r  a  h o m e  l i k e  y o u r s .

PriceS e t t i n g  t h e  r i g h t

U n d e r s t a n d i n g  t h e  M a r k e t

T h e  r e a l  e s t a t e  m a r k e t  i s  d r i v e n  b y
s u p p l y  a n d  d e m a n d ,  w h i c h  v a r i e s  b y
l o c a t i o n ,  s e a s o n ,  a n d  e c o n o m i c  c l i m a t e .
A s  y o u r  a g e n t ,  I  w i l l  h e l p  y o u  u n d e r s t a n d
t h e  c u r r e n t  m a r k e t  c o n d i t i o n s  a n d  h o w
t h e y  s h o u l d  i n f l u e n c e  y o u r  p r i c i n g
s t r a t e g y .

H o m e ' s  U n i q u e  F e a t u r e s

W h i l e  t h e  C M A  p r o v i d e s  a  b a s e ,  w e ' l l
a l s o  c o n s i d e r  t h e  u n i q u e  a s p e c t s  o f
y o u r  h o m e .  U p g r a d e s ,  a d d i t i o n a l
f e a t u r e s  l i k e  a  p o o l  o r  a  l a r g e  g a r d e n ,
a n d  t h e  o v e r a l l  c o n d i t i o n  c a n  a d d
v a l u e .

M a r k e t  T r e n d s

B r o a d e r  m a r k e t  t r e n d s  c a n  i m p a c t  y o u r  h o m e ' s  p r i c e .
F o r  i n s t a n c e ,  l o w  m o r t g a g e  r a t e s  c a n  l e a d  t o  i n c r e a s e d
b u y i n g  p o w e r ,  p o t e n t i a l l y  a l l o w i n g  f o r  a  h i g h e r  a s k i n g
p r i c e .

R e m e m b e r ,  s e t t i n g  t h e  r i g h t  p r i c e  i s  b o t h  a n  a r t  a n d  a  s c i e n c e .  I t ' s  a b o u t
u n d e r s t a n d i n g  t h e  d a t a  b e h i n d  r e c e n t  s a l e s  w h i l e  a l s o  f a c t o r i n g  i n  t h e  u n i q u e
q u a l i t i e s  o f  y o u r  h o m e .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  m y  r o l e  i s  t o  g u i d e  y o u  i n
s e t t i n g  a  p r i c e  t h a t  m e e t s  y o u r  o b j e c t i v e s ,  b a c k e d  b y  a  d e e p  u n d e r s t a n d i n g  o f
t h e  m a r k e t . 1 3



FinancesU n d e r s t a n d i n g
S e l l e r

W h e n  s e l l i n g  y o u r  h o m e ,  i t ' s  c r u c i a l
t o  f u l l y  u n d e r s t a n d  t h e  f i n a n c i a l
i m p l i c a t i o n s  i n v o l v e d .  Y o u r  n e t
p r o c e e d s  f r o m  t h e  s a l e  w i l l  b e  t h e
s e l l i n g  p r i c e  m i n u s  a n y  o u t s t a n d i n g
m o r t g a g e  b a l a n c e ,  c l o s i n g  c o s t s ,
a n d  o t h e r  e x p e n s e s .

A g e n t  C o m m i s s i o n s :  R e a l  e s t a t e
a g e n t  c o m m i s s i o n s  a r e  t y p i c a l l y  t h e
l a r g e s t  s e l l i n g  c o s t .  T h e  s t a n d a r d
c o m m i s s i o n  i s  u s u a l l y  a b o u t  5 - 7 %  o f
t h e  s a l e  p r i c e ,  w h i c h  i s  s p l i t  b e t w e e n
t h e  b u y e r ' s  a n d  s e l l e r ' s  a g e n t ,  a s
w e l l  a s  t h e  b r o k e r a g e s  t h a t  t h e i r
l i c e n s e  i s  w i t h .

H o m e  R e p a i r s  o r  I m p r o v e m e n t s :  Y o u
m i g h t  c h o o s e  t o  i n v e s t  i n  c e r t a i n
r e p a i r s  o r  i m p r o v e m e n t s  t o  i n c r e a s e
y o u r  h o m e ' s  a p p e a l .  T h e s e  c o s t s
s h o u l d  b e  f a c t o r e d  i n t o  y o u r  b u d g e t .

S t a g i n g  C o s t s :  I f  y o u
d e c i d e  t o  p r o f e s s i o n a l l y
s t a g e  y o u r  h o m e ,  t h i s  w i l l
b e  a n  a d d i t i o n a l  c o s t  t o
c o n s i d e r .  S t a g i n g  c a n
o f t e n  h e l p  a  h o m e  s e l l
f a s t e r  a n d  f o r  m o r e  m o n e y ,
b u t  i t ' s  e s s e n t i a l  t o  w e i g h
t h e  p o t e n t i a l  r e t u r n  o n
i n v e s t m e n t .

C l o s i n g  C o s t s :  A s  t h e  s e l l e r ,  y o u ' r e
t y p i c a l l y  r e s p o n s i b l e  f o r  s e v e r a l
c l o s i n g  c o s t s ,  w h i c h  c a n  i n c l u d e  a
n u m b e r  o f  f e e s ,  s u c h  a s  t r a n s f e r
t a x e s ,  t i t l e  i n s u r a n c e ,  e s c r o w  f e e s ,
a n d  n o t a r y  f e e s .  G e n e r a l l y ,  y o u  c a n
e x p e c t  t h e s e  t o  t o t a l  a b o u t  1 - 3 %  o f
t h e  s a l e  p r i c e .

C a p i t a l  G a i n s  T a x :  I f  y o u r
h o m e  h a s  s i g n i f i c a n t l y
a p p r e c i a t e d  i n  v a l u e ,  y o u
m i g h t  h a v e  t o  p a y  c a p i t a l
g a i n s  t a x  o n  t h e  p r o f i t  f r o m
t h e  s a l e .  H o w e v e r ,  t h e r e  a r e
e x c l u s i o n s  a n d  t a x  b r e a k s
a v a i l a b l e  f o r  s e l l i n g  p r i m a r y
r e s i d e n c e s ,  s o  i t ' s  a d v i s a b l e
t o  c o n s u l t  w i t h  a  t a x
p r o f e s s i o n a l .
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homeL i s t i n g  y o u r
L i s t i n g  y o u r  h o m e  e f f e c t i v e l y  i s  a
c r i t i c a l  s t e p  i n  a t t r a c t i n g  t h e  r i g h t
b u y e r s  a n d  g e t t i n g  t h e  b e s t  p r i c e .  H e r e
a r e  t h e  k e y  c o m p o n e n t s  o f  a  s u c c e s s f u l
l i s t i n g :

H i g h - q u a l i t y  p h o t o s  a n d  a  v i r t u a l
t o u r  c a n  m a k e  y o u r  h o m e  s t a n d  o u t
o n l i n e ,  w h e r e  m o s t  b u y e r s  s t a r t
t h e i r  s e a r c h .  T h e y  s h o w c a s e  y o u r
h o m e ' s  b e s t  f e a t u r e s  a n d  g i v e
p o t e n t i a l  b u y e r s  a  s e n s e  o f  w h a t
i t ' s  l i k e  t o  l i v e  t h e r e .

T h e  l i s t i n g  d e s c r i p t i o n  s h o u l d
h i g h l i g h t  t h e  u n i q u e  f e a t u r e s  a n d
s e l l i n g  p o i n t s  o f  y o u r  h o m e .  I t ' s  n o t
j u s t  a b o u t  l i s t i n g  f a c t s ;  i t ' s  a b o u t
t e l l i n g  a  s t o r y  t h a t  m a k e s
p o t e n t i a l  b u y e r s  w a n t  t o  s e e  y o u r
h o m e  i n  p e r s o n .

T h e  l i s t i n g  p r i c e  s h o u l d  b e  c o m p e t i t i v e ,  b a s e d  o n  t h e
c o m p a r a t i v e  m a r k e t  a n a l y s i s  ( C M A ) ,  y o u r  h o m e ' s  u n i q u e  f e a t u r e s ,
a n d  c u r r e n t  m a r k e t  c o n d i t i o n s .

A c c u r a t e l y  l i s t  i m p o r t a n t  d e t a i l s  s u c h  a s  s q u a r e  f o o t a g e ,  t h e
n u m b e r  o f  b e d r o o m s  a n d  b a t h r o o m s ,  l o t  s i z e ,  l o c a t i o n ,  u p g r a d e s ,
a n d  u n i q u e  f e a t u r e s .

O n c e  t h e  l i s t i n g  i s  l i v e ,  i t ' s  t i m e  t o  a t t r a c t  b u y e r s .  T h i s  m i g h t
i n v o l v e  a d v e r t i s i n g  o n  r e a l  e s t a t e  w e b s i t e s ,  s o c i a l  m e d i a
p l a t f o r m s ,  d i r e c t  m a i l  c a m p a i g n s ,  o p e n  h o u s e s ,  o r  p r i v a t e
s h o w i n g s .

B e  p r e p a r e d  f o r  i n q u i r i e s  a n d  s h o w i n g s .  T i m e l y  r e s p o n s e s  a n d
f l e x i b i l i t y  i n  s c h e d u l i n g  v i s i t s  c a n  m a k e  t h e  d i f f e r e n c e  i n
s e c u r i n g  t h e  r i g h t  b u y e r . 1 5



These steps are
essent ia l  for  showcasing
your home's st rengths,
creat ing a sense of
spaciousness,  and
enabl ing potent ia l
buyers to envis ion
themselves l iv ing in the
space.  They are crucia l
in d ist inguishing your
home from the
compet i t ion,  potent ia l ly
leading to faster  sales
and more compet i t ive
of fers.

Cleaning
         Decluttering
                       Staging
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A cluttered space can
detract from your home's
features and make rooms
appear smal ler.  Start  by
removing excess i tems
from countertops,  c losets,
and rooms. Less is more—
the aim is to create an
open, invit ing space where
potential  buyers can
envision their  own
belongings.  Consider
rent ing a storage unit  for
larger i tems that you're not
ready to part  with but that
don't  serve a purpose
during showings.

Decluttering your
                    Home
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Staging: Staging is the art  of arranging furniture and decor to highl ight
your home's best features and potential .  Professional  stagers
understand buyer psychology and market trends, making them
invaluable assets.  I f  professional  staging isn't  feasible,  there are st i l l
p lenty of ways to maximize your home's appeal :

Arrange furniture to create a sense of space and f low in each room.
Use l ight ing to create a warm, welcoming atmosphere.
Add some neutral  decor to make your home feel  invit ing without
being overly personal .

Each of these steps plays a crucial  role in presenting your home in the
best possible l ight.  A clean, c lutter-free,  and strategical ly staged
home can dramatical ly enhance its appeal  to potentia l  buyers,  leading
to faster sales and better offers.

S t a g i n g
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MarketingP r o p e r t y

O n l i n e
A d v e r t i s i n g :

S u c c e s s f u l l y  s e l l i n g  y o u r

h o m e  i n v o l v e s  a

s t r a t e g i c  a p p r o a c h  t o

p r o m o t i o n ,  r e a c h i n g

p o t e n t i a l  b u y e r s  a c r o s s  a

v a r i e t y  o f  m e d i u m s .

H e r e ' s  h o w  w e ' l l  m a r k e t

y o u r  p r o p e r t y :

A l l o w i n g  p o t e n t i a l  b u y e r s  t o  e x p e r i e n c e  y o u r
h o m e  f i r s t h a n d  c a n  b e  a  p o w e r f u l  s e l l i n g
t o o l .  W e ' l l  c o o r d i n a t e  t h e s e  v i s i t s  t o  f i t  w i t h
y o u r  s c h e d u l e .

O p e n  H o u s e s  a n d
P r i v a t e  S h o w i n g s

W e ' l l  l i s t  y o u r  p r o p e r t y
o n  p o p u l a r  r e a l  e s t a t e
w e b s i t e s  a n d  u s e
t a r g e t e d  s o c i a l  m e d i a
c a m p a i g n s  t o  c a p t u r e
t h e  a t t e n t i o n  o f
p o t e n t i a l  b u y e r s .

P o s t c a r d s  a n d  
F l y e r s

W e ' l l  d e s i g n  a n d
d i s t r i b u t e  a t t r a c t i v e
p o s t c a r d s  a n d  f l y e r s
t h a t  h i g h l i g h t  t h e
u n i q u e  f e a t u r e s  o f  y o u r
h o m e .  T h e s e  c a n  b e
m a i l e d  d i r e c t l y  t o
p o t e n t i a l  b u y e r s  o r
d i s t r i b u t e d  a t  s t r a t e g i c
l o c a t i o n s .

A  p r o f e s s i o n a l  a n d  e y e - c a t c h i n g  " F o r  S a l e "
y a r d  s i g n  c a n  a t t r a c t  p a s s e r s b y  a n d  s p a r k
i n t e r e s t  i n  y o u r  h o m e .

Y a r d  S i g n s

I n  c e r t a i n  m a r k e t s ,  b i l l b o a r d s  c a n  b e  a n
e f f e c t i v e  w a y  t o  r e a c h  a  b r o a d e r  a u d i e n c e
a n d  g e n e r a t e  b u z z  a r o u n d  y o u r  p r o p e r t y .

B i l l b o a r d s

W e ' l l  c r e a t e  e n g a g i n g  p o s t s  a n d  e y e -
c a t c h i n g  g r a p h i c s  t o  r e a c h  p o t e n t i a l  b u y e r s .
I n s t a g r a m ' s  v i s u a l l y  d r i v e n  p l a t f o r m  i s  i d e a l
f o r  s h o w c a s i n g  y o u r  h o m e ' s  a e s t h e t i c s .

S o c i a l  M e d i a  P r o m o t i o n
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the NegotiationsMa s t e r i n g

N e g o t i a t i n g  t h e  s a l e  o f  y o u r  h o m e
m i g h t  f e e l  l i k e  a  h i g h - s t a k e s  p o k e r
g a m e ,  b u t  f e a r  n o t !  W i t h  t h e  r i g h t
s t r a t e g y  a n d  a  l e v e l  h e a d ,  y o u  c a n
n a v i g a t e  t h i s  s t a g e  l i k e  a  p r o .

U n d e r s t a n d  t h e  D a n c e

N e g o t i a t i o n  i s  a  t w o - w a y  s t r e e t .  W h e n
y o u  r e s p o n d  t o  a n  o f f e r  w i t h  a
c o u n t e r o f f e r ,  t h e  p o t e n t i a l  b u y e r  c a n
a c c e p t  i t ,  c o u n t e r  i t ,  o r  w a l k  a w a y .
T h e  b a c k - a n d - f o r t h  c a n  c o n t i n u e  u n t i l
y o u  e i t h e r  l a n d  o n  a g r e e a b l e  t e r m s  o r
d e c i d e  t o  p a r t  w a y s .  R e m e m b e r ,  i t ' s  a
p r o c e s s !

K n o w  Y o u r  N o n - N e g o t i a b l e s

B e f o r e  n e g o t i a t i o n s  b e g i n ,  i d e n t i f y
w h a t  m a t t e r s  m o s t  t o  y o u  i n  t h e  d e a l .
I s  i t  t h e  s a l e  p r i c e ?  A  f i r m  c l o s i n g
d a t e ?  T h e  r e m o v a l  o f  c e r t a i n
c o n t i n g e n c i e s ?  D e f i n i n g  y o u r
p r i o r i t i e s  u p f r o n t  w i l l  g i v e  y o u  a
r o a d m a p  t o  f o l l o w  d u r i n g
n e g o t i a t i o n s .

K e e p  C a l m  a n d  C a r r y  O n

S e l l i n g  y o u r  h o m e  c a n  t u g  a t  y o u r
h e a r t s t r i n g s .  I t ' s  o n l y  n a t u r a l  –
y o u ' v e  m a d e  m e m o r i e s  h e r e !  B u t
w h e n  i t  c o m e s  t o  n e g o t i a t i o n ,  t r y  t o
k e e p  e m o t i o n s  i n  c h e c k  a n d
a p p r o a c h  t h e  p r o c e s s  a s  y o u  w o u l d
a n y  b u s i n e s s  t r a n s a c t i o n .
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the NegotiationsMa s t e r i n g

N e g o t i a t i n g  t h e  s a l e  o f  y o u r  h o m e  m a y
f e e l  l i k e  a  h i g h - s t a k e s  p o k e r  g a m e ,  b u t
t h e r e ' s  n o  n e e d  f o r  c o n c e r n .  W i t h  t h e
r i g h t  s t r a t e g y  a n d  m a i n t a i n e d
c o m p o s u r e ,  y o u  c a n  n a v i g a t e  t h i s  s t a g e
p r o f i c i e n t l y .

P a t i e n c e  i s  a  V i r t u e

J u s t  a s  R o m e  w a s n ' t  b u i l t  i n  a  d a y ,
y o u r  n e g o t i a t i o n  l i k e l y  w o n ' t  c o n c l u d e
s w i f t l y .  P a t i e n c e  c a n  b e  y o u r  g r e a t e s t
a s s e t  d u r i n g  t h i s  t i m e .  I t  h e l p s
p r e v e n t  h a s t y  d e c i s i o n s  a n d  e n a b l e s
y o u  t o  w a i t  f o r  t h e  b e s t  p o s s i b l e  d e a l .

U s e  Y o u r  S e c r e t  W e a p o n  

H a v i n g  a  s e a s o n e d  a g e n t  d u r i n g
n e g o t i a t i o n s  c a n  p r o v e  i n v a l u a b l e .  A s
a n  e x p e r i e n c e d  m a r k e t  i n s i d e r ,  y o u r
a g e n t  w i l l  c h a m p i o n  y o u r  i n t e r e s t s
a n d  p r o v i d e  c o u n s e l  b a s e d  o n
e x t e n s i v e  i n d u s t r y  e x p e r t i s e .

P l a y  N i c e

W h i l e  i t  m a y  s e e m  o b v i o u s ,  i t ' s
c r u c i a l  t o  m a i n t a i n  p r o f e s s i o n a l i s m
a n d  r e s p e c t  t o w a r d  p o t e n t i a l
b u y e r s .  E v e n  i f  t h e  p r o c e s s
e n c o u n t e r s  s e t b a c k s ,  i t ' s  i m p o r t a n t
t o  r e m e m b e r  t h a t  e v e r y o n e  i s  a i m i n g
f o r  t h e  s a m e  o u t c o m e :  a  s u c c e s s f u l
h o m e  s a l e .
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the InspectionU n d e r g o i n g

A f t e r  a n  o f f e r  o n  y o u r  h o m e  i s
a c c e p t e d ,  i t ' s  t i m e  f o r  o n e  o f  t h e
m o s t  c r i t i c a l  s t a g e s  i n  t h e  h o m e
s e l l i n g  p r o c e s s — t h e  h o m e
i n s p e c t i o n .  D o n ' t  w o r r y ;  w e ' v e  g o t
y o u  c o v e r e d  o n  w h a t  t o  e x p e c t .

U n d e r s t a n d  t h e  P u r p o s e :  H o m e
i n s p e c t i o n s  a r e  d e s i g n e d  t o  p r o t e c t
t h e  b u y e r  f r o m  a n y  u n f o r e s e e n
i s s u e s  w i t h  t h e  p r o p e r t y .  T h e
i n s p e c t o r  w i l l  c o n d u c t  a  t h o r o u g h
e x a m i n a t i o n  o f  y o u r  h o m e ,  l o o k i n g
f o r  a n y t h i n g  f r o m  s t r u c t u r a l
p r o b l e m s  t o  m i n o r  m a i n t e n a n c e
i s s u e s .

B e  P r e p a r e d :  E n s u r e  y o u r  h o m e  i s
c l e a n  a n d  a c c e s s i b l e  f o r  t h e
i n s p e c t i o n .  C l e a r  a w a y  a n y  c l u t t e r
t h a t  m i g h t  h i n d e r  t h e  i n s p e c t o r ' s
a c c e s s  t o  a r e a s  l i k e  t h e  b a s e m e n t ,
a t t i c ,  a n d  e l e c t r i c a l  p a n e l s .

E x p e c t  S o m e  F i n d i n g s :  N o  h o m e  i s
p e r f e c t ,  a n d  i n s p e c t o r s  a r e  t r a i n e d
t o  f i n d  i s s u e s .  I t  i s  e n t i r e l y  n o r m a l
i f  t h e  r e p o r t  c o m e s  b a c k  w i t h  a  f e w
( o r  s e v e r a l )  i t e m s .
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I t ' s  a  m o m e n t  o f  a n t i c i p a t i o n  i n  t h e  h o m e - s e l l i n g  p r o c e s s :  t h e  a p p r a i s a l !  T h i s
k e y  s t e p  p r o v i d e s  a  c o n c r e t e  f i g u r e  f o r  y o u r  h o m e ' s  v a l u e .  H e r e ' s  a  b r i e f
r u n d o w n  o f  w h a t  t o  e x p e c t :

 P r e p a r a t i o n

J u s t  a s  y o u ' d  s t a g e  f o r  a  s h o w i n g ,  e n s u r e  y o u r
h o m e  i s  c l e a n  a n d  p r e s e n t a b l e  f o r  t h e
a p p r a i s a l .  H i g h l i g h t  a n y  r e c e n t  u p g r a d e s  o r
r e n o v a t i o n s  y o u ' v e  m a d e — t h e y  c a n  a d d  t o  y o u r
h o m e ' s  v a l u e .

AppraisalY o u r  H o m e s  
V a l u e  R e v e a l e d

T h e  B a s i c s

A n  a p p r a i s e r ,  h i r e d  b y  t h e  b u y e r ' s
l e n d e r ,  w i l l  e v a l u a t e  y o u r  h o m e  b a s e d  o n
a  v a r i e t y  o f  f a c t o r s ,  i n c l u d i n g  s i z e ,
c o n d i t i o n ,  a n d  r e c e n t  c o m p a r a b l e  s a l e s ,
t o  d e t e r m i n e  y o u r  h o m e ' s  c u r r e n t  m a r k e t
v a l u e .

T h e  O u t c o m e

T h e  a p p r a i s a l  r e p o r t  w i l l  c o m e  i n  o n e
o f  t h r e e  w a y s :  a t  v a l u e ,  a b o v e  v a l u e ,
o r  b e l o w  v a l u e .  I f  i t ' s  a t  o r  a b o v e  t h e
c o n t r a c t  p r i c e ,  g r e a t !  I f  i t ' s  b e l o w ,
d o n ' t  p a n i c .  W e  c a n  n e g o t i a t e  w i t h  t h e
b u y e r  o r  c o n t e s t  t h e  a p p r a i s a l .

K n o w  Y o u r  O p t i o n s

R e m e m b e r ,  i f  t h e  a p p r a i s a l  c o m e s  i n  l o w e r  t h a n  t h e
s a l e  p r i c e ,  i t ' s  n o t  t h e  e n d  o f  t h e  r o a d .  Y o u  c a n  r e d u c e
y o u r  p r i c e ,  o r  t h e  b u y e r  c a n  b r i n g  m o r e  m o n e y  t o  t h e
t a b l e .  S o m e t i m e s ,  a  s e c o n d  a p p r a i s a l  m i g h t  b e  a n
o p t i o n .

2 4



for ClosingP r e p a r i n g

F i n a l  C o u n t d o w n !
Y o u ' v e  m a d e  i t !  T h e  j o u r n e y  o f  s e l l i n g  y o u r  h o m e  i s  n e a r i n g
i t s  e n d ,  a n d  c l o s i n g  d a y  i s  a l m o s t  h e r e .  B u t  b e f o r e  t h a t  d a y
a r r i v e s ,  t h e r e  a r e  a  f e w  c r u c i a l  s t e p s  t o  p r e p a r e  f o r .  H e r e ' s
w h a t  y o u  n e e d  t o  k n o w :

U n d e r s t a n d  t h e  H U D - 1  S e t t l e m e n t  S t a t e m e n t :  T h i s  d o c u m e n t
o u t l i n e s  a l l  t h e  c o s t s  f o r  b o t h  t h e  b u y e r  a n d  s e l l e r  r e l a t e d  t o  t h e
c l o s i n g .  R e v i e w  i t  c a r e f u l l y .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  I ' l l  h e l p
e n s u r e  e v e r y t h i n g  i s  c o r r e c t  a n d  a s  e x p e c t e d .

F u n d s  f o r  C l o s i n g :  I f  y o u  o w e  a n y  f u n d s  a t  c l o s i n g ,  b e  p r e p a r e d
t o  p r o v i d e  t h e s e  i n  t h e  f o r m  r e q u i r e d  b y  t h e  e s c r o w  c o m p a n y ,
t y p i c a l l y  v i a  a  c a s h i e r ' s  c h e c k  o r  w i r e  t r a n s f e r .

G a t h e r  N e c e s s a r y  D o c u m e n t s :  B r i n g  a l l  n e c e s s a r y  p a p e r w o r k  t o
t h e  c l o s i n g ,  s u c h  a s  i d e n t i f i c a t i o n ,  c o p i e s  o f  p e r t i n e n t  c o n t r a c t
d o c u m e n t s ,  a n d  k e y s  t o  t h e  p r o p e r t y .
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P u r p o s e :  T h e  f i n a l  w a l k t h r o u g h  g i v e s

b u y e r s  t h e  o p p o r t u n i t y  t o  v e r i f y  t h a t  t h e

h o m e ' s  c o n d i t i o n  r e m a i n s  u n c h a n g e d

s i n c e  t h e i r  l a s t  v i s i t  a n d  t o  e n s u r e  t h a t

a l l  a g r e e d - u p o n  r e p a i r s  w e r e  c o m p l e t e d .

P r e p a r a t i o n :  E n s u r e  t h e  h o m e  i s  c l e a n  a n d

o r g a n i z e d ,  e x c e p t  f o r  a n y  i t e m s  i n c l u d e d

i n  t h e  s a l e .  D o c u m e n t a t i o n  o f  c o m p l e t e d

r e p a i r s  s h o u l d  b e  p r o v i d e d  f o r  t h e

b u y e r ' s  r e f e r e n c e .

T i m i n g :  T y p i c a l l y ,  t h e  f i n a l

w a l k t h r o u g h  o c c u r s  2 4 - 7 2  h o u r s  b e f o r e

c l o s i n g .  T h i s  t i m i n g  a l l o w s  a n y  i s s u e s

t o  b e  a d d r e s s e d  b e f o r e  t h e  t r a n s a c t i o n

i s  f i n a l i z e d .

P r o b l e m - S o l v i n g :  I f  t h e  b u y e r

i d e n t i f i e s  n e w  i s s u e s ,  d o n ' t  p a n i c .

S o l u t i o n s  c a n  r a n g e  f r o m  n e g o t i a t i n g  a

p r i c e  r e d u c t i o n  t o  a d d r e s s i n g  t h e

i s s u e s  b e f o r e  c l o s i n g .

Walkthrough
L a s t  L o o k :
             F i n a l

T h e  f i n a l  w a l k t h r o u g h  i s  t h e  l a s t
m i l e s t o n e  b e f o r e  t h e  f i n i s h  l i n e  i n
y o u r  h o m e - s e l l i n g  j o u r n e y .  H e r e ' s
w h a t  t o  e x p e c t :
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Issues
D e a l i n g  w i t h
U n f o r e s e e n

I n  t h e  h o m e - s e l l i n g  j o u r n e y ,  s u r p r i s e s
c a n  a n d  d o  o c c u r ,  b u t  d o n ' t  f r e t .  F r o m
s u d d e n  r e p a i r s  t o  r e n e g o t i a t i o n s ,
y o u r  r e a l  e s t a t e  t e a m  ( y o u r s  t r u l y )  i s
e q u i p p e d  t o  h a n d l e  t h e s e  b u m p s  i n
t h e  r o a d .

W e ' l l  w o r k  t o g e t h e r  t o  a d d r e s s  i s s u e s
s w i f t l y ,  k e e p i n g  y o u r  s a l e  o n  t r a c k .
R e m e m b e r ,  a  h u r d l e  i s  j u s t  a n o t h e r
o p p o r t u n i t y  f o r  p r o b l e m - s o l v i n g  a n d
g r o w t h .
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day
T h e  G r a n d  F i n a l e !      

C l o s i n g

C o n g r a t u l a t i o n s !  

Y o u ' v e  m a d e  i t  t o  t h e  e n d  o f  y o u r  
h o m e - s e l l i n g  j o u r n e y :  C l o s i n g  D a y .  
T h i s  i s  t h e  d a y  w h e n  o w n e r s h i p  o f  y o u r  
h o m e  o f f i c i a l l y  t r a n s f e r s  t o  t h e  b u y e r .  
H e r e ' s  a  b r i e f  r u n d o w n :

T h e  C l o s i n g  T a b l e :  C l o s i n g  u s u a l l y  t a k e s
p l a c e  a t  t h e  o f f i c e  o f  a n  e s c r o w  a g e n t ,
c l o s i n g  a g e n t ,  o r  t i t l e  c o m p a n y .  

R e v i e w  t h e  D o c u m e n t s :  Y o u ' l l  b e
s i g n i n g  a  l o t  o f  l e g a l  d o c u m e n t s ,
m a i n l y  t h e  d e e d  o f  t h e  h o m e ,  w h i c h
t r a n s f e r s  o w n e r s h i p  t o  t h e  b u y e r ,  a n d
t h e  c l o s i n g  s t a t e m e n t ,  w h i c h  i t e m i z e s
t h e  f i n a n c i a l  t r a n s a c t i o n s  e n a c t e d  i n
t h e  p r o c e s s .

A s  a  s e l l e r ,  y o u  w i l l  b e  a s k e d  t o  s i g n
t h e  d o c u m e n t s  i n  a d v a n c e .  D o n ’ t  f o r g e t
y o u r  p h o t o  I D  a n d  a n y  o t h e r  d o c u m e n t s
r e l e v a n t  t o  t h e  s a l e .  

T h e  F i n a l  F a r e w e l l :  O n c e  a l l  t h e
d o c u m e n t s  a r e  s i g n e d  a n d  p a y m e n t s  a r e
e x c h a n g e d ,  y o u ' v e  o f f i c i a l l y  s o l d  y o u r
h o m e !
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

closing

A legal document that proves ownership of the property. Make sure you
have the original or a certified copy

PROPERTY DEED

PROPERTY SURVEY
A document showing the legal boundaries of the property, including
any improvements or encroachments

TITLE INSURANCE POLİCY
This document protects the buyer and lender against any claims or
disputes over the property's title

MORTGAGE PAYOFF STATEMENT
A document from your mortgage lender that shows the outstanding
balance of your mortgage and any fees associated with paying it of

TRANSFER TAX DECLARATIONS
Documents required by local or state authorities for tax purposes
when transferring ownership of the property

HOMEOWNERS ASSOCIATION (HOA) DOCUMENTS
If applicable, provide the buyer with copies of HOA bylaws, rules,
financial statements, and any other relevant documents

PROPERTY TAX STATEMENT
A document showing the current property taxes and any unpaid
amounts or liens

D O C U M E N T S
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

Provide copies of recent utility bills to help the buyer understand the
costs associated with maintaining the property

UTILITY BILLS

HOME WARRANTY
If offering a home warranty, provide the buyer with the warranty
documentation and contact information for the warranty company

SELLER'S DISCLOSURE STATEMENT
 A legally required document in which you disclose any known issues or
defects with the property

PEST INSPECTION REPORT
 If required by the buyer or their lender, provide a copy of the pest
inspection report

CERTIFICATE OF OCCUPANCY OR COMPLİANCE
 If required by local laws, provide the buyer with the certificate that
confirms the property meets local building codes

RECEIPTS FOR REPAİRS OR İMPROVEMENTS
Provide the buyer with receipts for any repairs or improvements made to
the property, especially those requested during the inspection process

FINAL WALKTHROUGH
A list of items the buyer should review during the final walkthrough
to ensure the property's condition has not changed since the initial
inspection

closing D O C U M E N T S
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

A detailed accounting of all the financial transactions between the
buyer, seller, and lender, including credits, debits, and the final amount
due at closing

CLOSING STATEMENT OR SETTLEMENT STATEMENT

BILL OF SALE
A document that transfers ownership of any personal property
included in the sale, such as appliances, window treatments, or
outdoor furniture

KEYS, GARAGE DOOR OPENERS, AND SECURITY
CODES
Ensure you have all keys, garage door openers, and security codes
ready to hand over to the buyer at closing

CONTACT INFORMATION
Provide the buyer with a list of important contact information, such as
utility companies, local schools, and emergency services

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

ADDITIONAL DOCUMENTS

closing D O C U M E N T S
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Testimonials

-LİNDY MARCHESE

Matt has sold us a few properties and has been the most professional
and kind realtor we’ve ever dealt with. He helped with our last property
and has continued to help after the sale. He has became a friend of ours
and we trust him 100%. Matt will give you all of the info you need and do
any research you’re looking for. He has a massive network and an
incredible reputation. We look forward to working with Matt in the future
for buying or selling!

-JULİAN IVEY

I had the pleasure of working with The Carpers to sell my old home and purchase
my new home, and I highly recommend them to anyone looking to buy or sell a
home. They were incredibly knowledgeable about the local market, and  took the
time to understand my needs and goals. They were always available to answer my
questions and provide me with helpful advice. They were also great negotiators,
and helped me get the best possible deal on my home. Matt is so helpful and
involved that he was helping to do things I never even realized a realtor will help
and do for people. I couldn't be happier with my experience working with them, and
I would definitely using them again in the future.

-ALBA LİZARRAGA

Matt & Carrie went above and beyond to help me get the house listed. I took ALL
of their advice, they had no problem helping me prep the house. They were there
every step of the way. They aren’t just realtors they are friends. They genuinely
care about their clients and do what it takes to get the job done. I can’t thank you
both enough from the bottom of my heart. I would highly recommended them
they are super knowledgeable on what’s going on in the market. Any questions I
had they would get back to me immediately.
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M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carrie.carper@betteromaha.com

REALTORS

Carrie: 402-943-7719

matt.carper@betteromaha.com


