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Your Trusted Agents

              

T h a n k  y o u  f o r  c o n n e c t � n g  w � t h  u s !  W e  l o o k
f o r w a r d  t o  g e t t � n g  t o  w o r k  f o r  y o u  a n d  s e l l � n g
y o u r  p r o p e r t y .  T h r o u g h o u t  t h e  p r o c e s s ,  w e  w � l l
b e  w o r k � n g  d � l � g e n t l y  t o  m a k e  t h e  s a l e  a s
s m o o t h  a s  w e  c a n .

M a t t  &  C a r r � e  C a r p e r
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Welcome to the journey of selling
your home!

As real estate professionals in the
Omaha Metro and Southwest Iowa
area, we work with 35-40 clients per
year to sell and buy real estate. 

That includes residential properties,
acreages, multi-family properties,
land and commercial properties.

Our job is to make the process as
easy as we can for you.  

That's exactly why we've compiled
this comprehensive Home Seller's
Guide just for you!

No matter the property, we provide
all clients with the same level of
service.

Our attention to detail and
communication will always be the
number one priorities.

We look forward to working for you
not just this time, but all of the years
ahead with all of your real estate
needs. 0 5



Our history

Our mission

The goal

We’re experienced and well versed with real estate experience. Our processes
and systems evolve as the real estate market changes throughout the year.

To exceed our clients expectations with the work that we perform from day 1.

When our work is done, we expect our clients to tell us that they do not
remember selling and buying real estate ever being that easy.
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Let's Sell
YOUR HOME
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m e e t  o u r  t e a m

M A T T  C A R P E R

M a t t  � s  a  r e a l t o r ,  s p e c � a l � z � n g  � n  r e s � d e n t � a l  r e a l
e s t a t e .  H e  a l s o  w o r k s  w � t h  � n v e s t o r s  o n  c o m m e r c � a l
p r o p e r t � e s  a n d  m u l t �  f a m � l y .  H e  w � l l  b r e a k  d o w n  t h e
p r o p e r t y  a n a l y s � s  t o  s h o w  y o u  y o u r  h o m e s  f a � r  m a r k e t
v a l u e .

C A R R I E  C A R P E R

C a r r � e  � s  a  r e a l t o r ,  s h e  f o c u s e s  o n  t h e  h o u s e
p r e p a r a t � o n  w � t h  s t a g � n g  a n d  d e s � g n .  H e r  s � m p l � f � e d
a p p r o a c h  � s  a l w a y s  “ l e s s  � s  m o r e ”  w h e n  � t  c o m e s  t o
p r e p a r e  t h e  h o u s e  t o  g o  o n  t h e  m a r k e t .  S t a g � n g
c o m e s  e a s y  w h e n  y o u  h a v e  a n  e y e  f o r  � t  l � k e  C a r r � e .

S T E P H A N I E  S C H R O E D E R

S t e p h a n � e  � s  y o u r  p e r s o n a l  t r a n s a c t � o n  c o o r d � n a t o r .
S h e  m a k e s  s u r e  t h a t  w e  a r e  c r o s s � n g  o u r  t ’ s  a n d
d o t t � n g  o u r  � ’ s .  S t e p h a n � e  c o n n e c t s  w � t h  t h e  l e n d e r s ,
t � t l e  c o m p a n � e s  a n d  a g e n t s  t o  h � t  e v e r y  d e a d l � n e .  H e r
b a c k g r o u n d  � n c l u d e s  r e a l  e s t a t e  t r a n s a c t � o n s  a n d  a l l
p r o p e r t y  t � t l e  w o r k .

S e l l � n g  a  h o m e  c a n  b e  d a u n t � n g ,  b u t  n o t  w � t h  o u r  e x p e r t  t e a m .
W e ' r e  h e r e  t o  p r o v � d e  a  s m o o t h ,  s t r e s s - f r e e  e x p e r � e n c e ,  b a c k e d
b y  o u r  d e e p  k n o w l e d g e  a n d  d e d � c a t � o n .  L e t ' s  � n t r o d u c e  y o u  t o
o u r  r e m a r k a b l e  t e a m !
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Once we meet to d�scuss the plan, we w�ll put the p�eces together for you.
Prov�d�ng a t�mel�ne w�th reverse plann�ng on the dates you prov�de for
l�ve on the market. 

Project Management

Soc�al med�a �s max�m�zed, as well as pr�nt for market�ng the property.
Soc�al med�a encompasses all platforms that allow photo and v�deo use.
The goal �s to get as many buyers �nterested as poss�ble. 

Soc�al Med�a Management

Our team collaborates to look at an overv�ew of s�m�lar homes w�th�n the
area to compare homes (square footage, bedrooms, bathrooms, lot,
garages, etc). That data �s used to come up w�th the sales pr�ce. The sale
metr�cs �ncludes: of days on the market, what day and t�me of the year
other homes went on the market are used to prov�de �ns�ght to the market
cond�t�ons. 

Analyze Sales and Metr�cs

01

02

03

Our Services
We are full serv�ce real estate profess�onals. We bel�eve �n putt�ng
our best foot forward, wh�ch �s why we prov�de the best resources
ava�lable. 
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Home Seller's
R o a d  M a p

Research real  estate agents in your area
Explore onl ine reviews about agent
Make sure agent knows the market

Define home repairs and f ixes
Complete repairs with high return on investment

Ask the real  estate agent about the f ixes and repairs

Research recently sold propert ies in your neighborhood
Ask your real  estate agent about the market

View the Comparative Market Analysis report
Don't set a price higher than home value

Remove al l  unnecessary items to create more space
Deep clean and declutter

Remove al l  family photographs
Remove al l  chi ldren and pet toys

RENOVATE REPAIR STAGE 

DECIDE SELLING PRICE

GET PROFESSIONAL PHOTOS

LIST YOUR HOME

FIND A REAL ESTATE AGENT

Home go l ive on MLS, Homes, Zi l low, Trul ia,  
Realtor,  Redfin,  etc.

Market your home onl ine & off l ine
Prepare your home for showing day

M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carr�e.carper@betteromaha.com

REALTORS

Carr�e: 402-943-7719

matt.carper@betteromaha.com

1 0



Real Estate
t e r m s

A p p r a � s a l

A n  e v a l u a t � o n  o f  a  p r o p e r t y ' s  v a l u e
c o n d u c t e d  b y  a  l � c e n s e d  a p p r a � s e r  � s
t y p � c a l l y  f o r  t h e  b e n e f � t  o f  t h e  l e n d e r .

R e a l  E s t a t e  F e e s

T h e  c o m p e n s a t � o n  g � v e n  t o  r e a l  e s t a t e
p r o f e s s � o n a l s  f o r  t h e � r  s e r v � c e s .  I t ' s
u s u a l l y  a  p e r c e n t a g e  o f  t h e  p r o p e r t y ' s
s e l l � n g  p r � c e .

B r o k e r

A  p e r s o n  w h o  h a s  p u r s u e d  e d u c a t � o n
b e y o n d  t h e  a g e n t  l e v e l ,  a s  r e q u � r e d  b y
s t a t e  l a w s ,  a n d  h a s  p a s s e d  a  b r o k e r ’ s
l � c e n s e  e x a m .

B u y e r ' s  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t � n g  t h e
b u y e r .

C l o s � n g

T h e  f � n a l  s t e p  � n  e x e c u t � n g  a  r e a l
e s t a t e  t r a n s a c t � o n .  T h e  c l o s � n g  d a t e  � s
s e t  d u r � n g  t h e  n e g o t � a t � o n  p h a s e ,  a n d
� s  u s u a l l y  s e v e r a l  w e e k s  a f t e r  t h e
o f f e r  � s  f o r m a l l y  a c c e p t e d .

C l o s � n g  C o s t s

T h e s e  a r e  f e e s  p a � d  a t  t h e  c l o s � n g  o f  a
r e a l  e s t a t e  t r a n s a c t � o n .  T h � s  p o � n t  � n
t � m e  c a l l e d  t h e  c l o s � n g  � s  w h e n  t h e
t � t l e  t o  t h e  p r o p e r t y  � s  c o n v e y e d
( t r a n s f e r r e d )  t o  t h e  b u y e r .

C o m p a r a t � v e  M a r k e t  A n a l y s � s  

A  r e p o r t  t h a t  � n c l u d e s  s a l e s  o f  h o m e s
� n  t h e  a r e a  s � m � l a r  t o  y o u r s .  I t  � s  u s e d
t o  h e l p  d e t e r m � n e  a  r e a s o n a b l e  a s k � n g
p r � c e .

C o n t � n g e n c y

A  c o n d � t � o n  t h a t  m u s t  b e  m e t  � n  o r d e r
f o r  a  r e a l  e s t a t e  c o n t r a c t  t o  b e c o m e
b � n d � n g .

C o u n t e r o f f e r

A n  o f f e r  m a d e  � n  r e s p o n s e  t o  a
p r e v � o u s  o f f e r ,  � n  w h � c h  t h e  t e r m s  o f
t h e  o r � g � n a l  o f f e r  a r e  c h a n g e d .

D e e d

A  l e g a l  d o c u m e n t  t h a t  g r a n t s  t h e
b e a r e r  a  r � g h t  o r  p r � v � l e g e ,  p r o v � d � n g
p r o o f  o f  o w n e r s h � p  o f  r e a l  e s t a t e
p r o p e r t y .

The Carpers Hosp�tal�ty & Homes
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D � s c l o s u r e

A  s t a t e m e n t  b y  a  s e l l e r  o r  b r o k e r
a b o u t  a  p r o p e r t y ’ s  k n o w n  d e f e c t s .

H o m e  I n s p e c t � o n

A n  e x a m � n a t � o n  o f  a  r e a l  e s t a t e
p r o p e r t y ' s  c o n d � t � o n ,  u s u a l l y
p e r f o r m e d  b y  a  p r o f e s s � o n a l  h o m e
� n s p e c t o r .E a r n e s t  D e p o s � t

A  d e p o s � t  m a d e  b y  a  b u y e r  t o w a r d s  t h e
d o w n  p a y m e n t  � n  e v � d e n c e  o f  g o o d
f a � t h  w h e n  t h e  p u r c h a s e  a g r e e m e n t  � s
s � g n e d .

E q u � t y

 T h e  a m o u n t  o f  t h e  h o m e  a c t u a l l y
" o w n e d " .  I t ' s  t h e  c u r r e n t  m a r k e t  v a l u e
o f  a  h o m e  m � n u s  t h e  o u t s t a n d � n g
m o r t g a g e  b a l a n c e .

E s c r o w

R e f e r s  t o  a  t h � r d - p a r t y  s e r v � c e  t h a t ' s
u s u a l l y  m a n d a t o r y  � n  a  h o m e - s e l l � n g
p r o c e s s .  A n  e s c r o w  h o l d s  o n t o  f u n d s
a n d  d � s t r � b u t e s  t h e m  a c c o r d � n g l y  t o
p r o c e s s  a  c l o s e  o n  a  h o m e .

H o m e  W a r r a n t y

A  p o l � c y  t h a t  c o v e r s  t h e  c o s t  o f
m a � n t a � n � n g  h o u s e h o l d  s y s t e m s  o r
a p p l � a n c e s .

L � s t � n g

A  p r o p e r t y  l � s t e d  f o r  s a l e .  T h e  t e r m
" l � s t � n g "  a l s o  r e f e r s  t o  t h e  c o n t r a c t
b e t w e e n  t h e  h o m e  s e l l e r  a n d  t h e  r e a l
e s t a t e  a g e n t  w h o  w � l l  m a r k e t  t h e
h o m e .

L � s t � n g  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t � n g
t h e  s e l l e r .

M o r t g a g e

A  l o a n  t o  f � n a n c e  t h e  p u r c h a s e  o f  a
h o m e ,  w h e r e  t h e  p r o p e r t y  s e r v e s  a s
t h e  l e n d e r ' s  s e c u r � t y  f o r  t h e  l o a n .

Real Estate
t e r m s

F a � r  M a r k e t  V a l u e

 T h e  p r � c e  t h a t  a  b u y e r  w o u l d  p r o b a b l y
p a y  a n d  a  s e l l e r  w o u l d  a c c e p t ,  b o t h
b e � n g  w � l l � n g  p a r t � e s .

F o r  S a l e  B y  O w n e r  ( F S B O )

A  p r o p e r t y  t h a t ' s  b e � n g  s o l d  w � t h o u t  a
r e a l  e s t a t e  a g e n t .  T h e  o w n e r  h a n d l e s
a l l  a s p e c t s  o f  t h e  s a l e .

The Carpers Hosp�tal�ty & Homes
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Real Estate t e r m s

M u l t � p l e  L � s t � n g  S e r v � c e

M L S  A  t o o l  t h a t  r e a l  e s t a t e  b r o k e r s
u s e  t o  e s t a b l � s h  c o n t r a c t u a l  o f f e r s  o f
c o m p e n s a t � o n  a n d  c o m p � l e  p r o p e r t y
d a t a  t o  s h a r e  w � t h  o t h e r  b r o k e r s .

S t a g � n g

T h e  a c t  o f  p r e p a r � n g  a n d  s h o w c a s � n g
r e s � d e n t � a l  o r  c o m m e r c � a l  p r o p e r t y  f o r
s a l e .

O f f e r

T h e  p r � c e  t h a t  a  b u y e r  s u g g e s t s  t h e y
a r e  w � l l � n g  t o  p a y  f o r  a  p r o p e r t y .

O p e n  H o u s e

A n  e v e n t  d u r � n g  w h � c h  p o t e n t � a l
b u y e r s  c a n  t o u r  a  h o u s e  t h a t ' s  f o r
s a l e .

T � t l e  I n s u r a n c e

A n  � n s u r a n c e  p o l � c y  t h a t  p r o t e c t s  t h e
h o l d e r  f r o m  f � n a n c � a l  l o s s  s u s t a � n e d
f r o m  d e f e c t s  � n  a  t � t l e .

U n d e r  C o n t r a c t

A  t e r m  u s e d  t o  d e s c r � b e  a  h o m e  t h a t
h a s  a n  a c c e p t e d  o f f e r  b u t  t h e  s a l e  h a s
n o t  y e t  b e e n  c o m p l e t e d .

P r e - a p p r o v a l  l e t t e r

A  l e t t e r  f r o m  a  l e n d e r  � n d � c a t � n g  t h a t
a  b u y e r  q u a l � f � e s  f o r  a  m o r t g a g e  o f  a
s p e c � f � c  a m o u n t .

S h o r t  S a l e

A  s a l e  o f  r e a l  e s t a t e  � n  w h � c h  t h e
p r o c e e d s  f r o m  s e l l � n g  t h e  p r o p e r t y
f a l l  s h o r t  o f  t h e  b a l a n c e  o f  d e b t s
s e c u r e d  b y  l � e n s  a g a � n s t  t h e  p r o p e r t y .

R e a l  E s t a t e  A g e n t

A  p r o f e s s � o n a l  l � c e n s e d  t o  n e g o t � a t e
a n d  c o n d u c t  r e a l  e s t a t e  t r a n s a c t � o n s .

The Carpers Hosp�tal�ty & Homes
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T r a n s a c t � o n  C o o r d � n a t o r

A  p r o f e s s � o n a l  l � c e n s e d  r e a l t o r  t h a t
a s s � s t s  w � t h  r e a l  e s t a t e  t r a n s a c t � o n s .
C o m m u n � c a t � n g  w � t h  a l l  p a r t � e s
( s e l l e r s ,  b u y e r s ,  l o a n  o f f � c e r s ,  t � t l e
c o m p a n y ,  b u y e r s  a g e n t  a n d  l � s t � n g
a g e n t ) .



l e t ' s  t u r n  y o u r
d r e a m s  

In t o  R e a l i t y !
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sellD e c � d � n g  t o

T h e  d e c � s � o n  t o  s e l l  y o u r  h o m e  � s  a  s � g n � f � c a n t  o n e ,  a n d  � t  o f t e n  � n v o l v e s  m o r e
t h a n  j u s t  a  f � n a n c � a l  t r a n s a c t � o n .  I t  c o u l d  m e a n  s a y � n g  g o o d b y e  t o  a  p l a c e
f � l l e d  w � t h  m e m o r � e s  o r  t a k � n g  t h e  n e x t  b � g  s t e p  � n  y o u r  l � f e ' s  j o u r n e y .

T � m � n g

T � m � n g  p l a y s  a  v � t a l  r o l e  � n  t h e  r e a l  e s t a t e  m a r k e t .  W h � l e  h o m e s  c a n  b e  s o l d  a t
a n y  t � m e ,  c e r t a � n  s e a s o n s  m a y  p r o v e  m o r e  f a v o r a b l e .  F o r  � n s t a n c e ,  t h e  s p r � n g
s e a s o n  o f t e n  s e e s  � n c r e a s e d  a c t � v � t y  a s  b u y e r s  l o o k  t o  m o v e  b e f o r e  t h e  s t a r t
o f  t h e  n e w  s c h o o l  y e a r .  F u r t h e r m o r e ,  u n d e r s t a n d � n g  b r o a d e r  m a r k e t  c o n d � t � o n s
a n d  e c o n o m � c  t r e n d s  c a n  h e l p  y o u  t � m e  y o u r  s a l e  e f f e c t � v e l y .

F � n a n c � a l  I m p l � c a t � o n s

B e f o r e  d e c � d � n g  t o  s e l l ,  t a k e  a  c o m p r e h e n s � v e  l o o k  a t  y o u r  f � n a n c � a l  s � t u a t � o n .
T h � s  � n c l u d e s  u n d e r s t a n d � n g  y o u r  e q u � t y  � n  t h e  h o m e ,  p o t e n t � a l  s e l l � n g  c o s t s ,
a n d  y o u r  o p t � o n s  f o r  y o u r  n e x t  h o m e .  Y o u ' l l  n e e d  t o  c o n s � d e r  a g e n t
c o m m � s s � o n s ,  h o m e  r e p a � r s ,  s t a g � n g  c o s t s ,  a n d  c l o s � n g  c o s t s  � n  y o u r  f � n a n c � a l
p l a n n � n g .

A r e  y o u  p l a n n � n g  t o  b u y  a  n e w  h o m e  a f t e r
s e l l � n g ?  D o  y o u  n e e d  t o  r e l o c a t e  f o r  a  j o b ?
Y o u r  f u t u r e  p l a n s  w � l l  s � g n � f � c a n t l y
� n f l u e n c e  y o u r  d e c � s � o n  t o  s e l l  a n d  y o u r
t � m � n g .

W e  w � l l  p r o v � d e  a n  � n - d e p t h  a n a l y s � s
o f  t h e  c u r r e n t  r e a l  e s t a t e  m a r k e t
c o n d � t � o n s .  T h � s  w � l l  � n c l u d e  l o o k � n g
a t  c o m p a r a b l e  h o m e  s a l e s  ( c o m p s ) ,
r e c e n t  s a l e  p r � c e s ,  a n d  t h e  a v e r a g e
l e n g t h  o f  t � m e  h o m e s  s t a y  o n  t h e
m a r k e t .  W e  w � l l  a l s o  c o n s � d e r
b r o a d e r  e c o n o m � c  f a c t o r s  s u c h  a s
� n t e r e s t  r a t e s ,  e m p l o y m e n t  r a t e s ,
a n d  e c o n o m � c  f o r e c a s t s  t h a t  c o u l d
� n f l u e n c e  b u y e r  b e h a v � o r .

F u t u r e  P l a n s

M a r k e t  C o n d � t � o n s
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D e t e r m � n e  Y o u r  N e e d s

B e f o r e  y o u  s t a r t  s e a r c h � n g  f o r  a  r e a l  e s t a t e  a g e n t ,  t a k e  t h e  t � m e  t o
u n d e r s t a n d  w h a t  y o u ' r e  l o o k � n g  f o r  � n  a  h o m e  o r  w h a t  y o u  w a n t  o u t  o f  s e l l � n g
y o u r  c u r r e n t  h o m e .  A r e  y o u  l o o k � n g  f o r  a  q u � c k  s a l e ,  o r  d o  y o u  h a v e  a  s p e c � f � c
l o c a t � o n  � n  m � n d  f o r  y o u r  n e x t  h o m e ?  U n d e r s t a n d � n g  y o u r  g o a l s  w � l l  h e l p  y o u
a r t � c u l a t e  y o u r  n e e d s  t o  a  p o t e n t � a l  a g e n t .

D o  Y o u r  R e s e a r c h

R e a d  r e v � e w s ,  a n d  c h e c k  o u t  t h e � r  p r o f e s s � o n a l  p r o f � l e s  a n d  w e b s � t e s .  L o o k  f o r
a g e n t s  w h o  a r e  a c t � v e  � n  y o u r  t a r g e t  n e � g h b o r h o o d  a n d  p r � c e  r a n g e .

S t a r t  b y  a s k � n g  f r � e n d s ,  f a m � l y ,  a n d  c o l l e a g u e s  f o r  a g e n t  r e c o m m e n d a t � o n s .
P e o p l e  y o u  t r u s t  m a y  h a v e  u s e d  a n  a g e n t  t h e y  l o v e d .  B e  s u r e  t o  a s k  w h y  t h e y
l � k e d  t h e � r  a g e n t .

Y o u  w a n t  a n  a g e n t  w h o  h a s  a  p r o v e n  t r a c k  r e c o r d  o f  s u c c e s s .  T h e y  s h o u l d  b e
a b l e  t o  p r o v � d e  d e t a � l s  a b o u t  r e c e n t  s a l e s ,  � n c l u d � n g  h o w  l o n g  t h e � r  l � s t � n g s
t e n d  t o  s t a y  o n  t h e  m a r k e t  a n d  h o w  c l o s e  t h e  s a l e  p r � c e  w a s  t o  t h e  l � s t � n g
p r � c e .

 Team?H o w  t o  f � n d  t h e  r � g h t

A s k  f o r  R e c o m m e n d a t � o n s

R e v � e w  t h e � r  T r a c k  R e c o r d

The Carpers Hosp�tal�ty & Homes
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Agent.....A s k  y o u r

H o w  m a n y  p r o p e r t � e s  d o  y o u  s e l l  a  y e a r ?

W h a t ' s  y o u r  a v e r a g e  n u m b e r  o f  c l � e n t s  a t  a  t � m e ?

H o w  o f t e n  w � l l  w e  c o m m u n � c a t e ,  a n d  w h a t  m e t h o d ?

C a n  y o u  p r o v � d e  r e f e r e n c e s  f r o m  p a s t  c l � e n t s ?

H o w  d o  y o u  h a n d l e  m u l t � p l e  o f f e r s ?

W h a t  s e p a r a t e s  y o u  f r o m  o t h e r  r e a l  e s t a t e  a g e n t s ?

W h a t  � s  y o u r  m a r k e t � n g  s t r a t e g y  f o r  m y  h o m e ?

H o w  d o  y o u  p r � c e  a  h o m e ?

W h a t ' s  y o u r  s t r a t e g y  t o  g e t  m e  t h e  b e s t  p r � c e ?

A r e  y o u  f a m � l � a r  w � t h  t h e  a r e a  w h e r e  I  w a n t  t o  s e l l ?

H o w  l o n g  h a v e  y o u  b e e n  w o r k � n g  � n  r e a l  e s t a t e ?



F i r s t  I m p r e s s i o n
F � r s t  � m p r e s s � o n s  a r e  e v e r y t h � n g
w h e n  s e l l � n g  y o u r  h o m e .  A  w e l l -
p r e s e n t e d  p r o p e r t y  c a n  b e  t h e
d � f f e r e n c e  b e t w e e n  a  q u � c k  s a l e
a t  a  g o o d  p r � c e ,  a n d  y o u r  h o m e
s � t t � n g  o n  t h e  m a r k e t  f o r  w e e k s
o r  e v e n  m o n t h s .  H e r e ' s  h o w  y o u
c a n  p r e p a r e  y o u r  h o m e  t o  a t t r a c t
p o t e n t � a l  b u y e r s :

for SaleP r e p a r � n g  Y o u r  

D e e p  C l e a n � n g :  A  c l e a n  h o m e  � s
a n  � n v � t � n g  o n e .  A  d e e p  c l e a n  n o t
o n l y  e n h a n c e s  t h e  a p p e a r a n c e
b u t  a l s o  s � g n a l s  t o  b u y e r s  t h a t
t h e  p r o p e r t y  h a s  b e e n  w e l l -
m a � n t a � n e d .

D e c l u t t e r � n g :  C l u t t e r - f r e e
s p a c e s  m a k e  r o o m s  a p p e a r  l a r g e r
a n d  m o r e  a p p e a l � n g .  C o n s � d e r
t e m p o r a r � l y  s t o r � n g  e x c e s s
b e l o n g � n g s  o f f - s � t e .

S t a g � n g :  S t a g � n g  � n v o l v e s
a r r a n g � n g  f u r n � t u r e  a n d  d e c o r  t o
s h o w c a s e  y o u r  h o m e ' s  b e s t
f e a t u r e s .  W h � l e  p r o f e s s � o n a l
s t a g � n g  c a n  b e  w o r t h  t h e
� n v e s t m e n t ,  e v e n  m � n o r  a d j u s t m e n t s
c a n  m a k e  a  s � g n � f � c a n t  � m p a c t .

R e p a � r s  a n d  I m p r o v e m e n t s :
A d d r e s s  a n y  n e c e s s a r y  r e p a � r s  t o
a v o � d  p o t e n t � a l  b u y e r s  b e � n g
d e t e r r e d .  C e r t a � n  � m p r o v e m e n t s ,
s u c h  a s  a p p l y � n g  a  f r e s h  c o a t  o f
p a � n t ,  c a n  a l s o  s � g n � f � c a n t l y
e n h a n c e  y o u r  h o m e ’ s  a p p e a l .

C u r b  A p p e a l :  D o n ' t
u n d e r e s t � m a t e  t h e  � m p o r t a n c e  o f
t h e  e x t e r � o r .  L a n d s c a p � n g ,  a
f r e s h  c o a t  o f  p a � n t ,  a n d  c l e a n
g u t t e r s  c a n  a l l  c o n t r � b u t e  t o  a
p o s � t � v e  f � r s t  � m p r e s s � o n .

N e u t r a l � z � n g :  C o n s � d e r  d e p e r s o n a l � z � n g  y o u r  h o m e  t o  h e l p  p o t e n t � a l
b u y e r s  e n v � s � o n  t h e m s e l v e s  l � v � n g  t h e r e .  T h � s  m � g h t  m e a n  p a � n t � n g  o v e r
b r � g h t l y  c o l o r e d  w a l l s  o r  r e m o v � n g  f a m � l y  p h o t o s .

H o m e
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Pricing
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O n e  o f  t h e  m o s t  c r � t � c a l  a s p e c t s  o f  s e l l � n g  y o u r  h o m e  � s  d e t e r m � n � n g  t h e  r � g h t
a s k � n g  p r � c e .  P r � c � n g  y o u r  h o m e  c o r r e c t l y  f r o m  t h e  s t a r t  c a n  m a k e  t h e
d � f f e r e n c e  b e t w e e n  a  s w � f t ,  l u c r a t � v e  s a l e  a n d  a  d r a w n - o u t  p r o c e s s  w � t h
m u l t � p l e  p r � c e  r e d u c t � o n s .

C o m p a r a t � v e  M a r k e t  A n a l y s � s  ( C M A )

A  C o m p a r a t � v e  M a r k e t  A n a l y s � s  ( C M A )  e x a m � n e s
t h e  p r � c e s  a t  w h � c h  s � m � l a r  p r o p e r t � e s  � n  t h e
s a m e  a r e a  h a v e  r e c e n t l y  s o l d .  T h e  C M A  � s  t h e
b e s t  � n d � c a t o r  o f  w h a t  b u y e r s  a r e  w � l l � n g  t o  p a y
f o r  a  h o m e  l � k e  y o u r s .

PriceS e t t � n g  t h e  r � g h t

U n d e r s t a n d � n g  t h e  M a r k e t

T h e  r e a l  e s t a t e  m a r k e t  � s  d r � v e n  b y
s u p p l y  a n d  d e m a n d ,  w h � c h  v a r � e s  b y
l o c a t � o n ,  s e a s o n ,  a n d  e c o n o m � c  c l � m a t e .
A s  y o u r  a g e n t ,  I  w � l l  h e l p  y o u  u n d e r s t a n d
t h e  c u r r e n t  m a r k e t  c o n d � t � o n s  a n d  h o w
t h e y  s h o u l d  � n f l u e n c e  y o u r  p r � c � n g
s t r a t e g y .

H o m e ' s  U n � q u e  F e a t u r e s

W h � l e  t h e  C M A  p r o v � d e s  a  b a s e ,  w e ' l l
a l s o  c o n s � d e r  t h e  u n � q u e  a s p e c t s  o f
y o u r  h o m e .  U p g r a d e s ,  a d d � t � o n a l
f e a t u r e s  l � k e  a  p o o l  o r  a  l a r g e  g a r d e n ,
a n d  t h e  o v e r a l l  c o n d � t � o n  c a n  a d d
v a l u e .

M a r k e t  T r e n d s

B r o a d e r  m a r k e t  t r e n d s  c a n  � m p a c t  y o u r  h o m e ' s  p r � c e .
F o r  � n s t a n c e ,  l o w  m o r t g a g e  r a t e s  c a n  l e a d  t o  � n c r e a s e d
b u y � n g  p o w e r ,  p o t e n t � a l l y  a l l o w � n g  f o r  a  h � g h e r  a s k � n g
p r � c e .

R e m e m b e r ,  s e t t � n g  t h e  r � g h t  p r � c e  � s  b o t h  a n  a r t  a n d  a  s c � e n c e .  I t ' s  a b o u t
u n d e r s t a n d � n g  t h e  d a t a  b e h � n d  r e c e n t  s a l e s  w h � l e  a l s o  f a c t o r � n g  � n  t h e  u n � q u e
q u a l � t � e s  o f  y o u r  h o m e .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  m y  r o l e  � s  t o  g u � d e  y o u  � n
s e t t � n g  a  p r � c e  t h a t  m e e t s  y o u r  o b j e c t � v e s ,  b a c k e d  b y  a  d e e p  u n d e r s t a n d � n g  o f
t h e  m a r k e t . 2 0



FinancesU n d e r s t a n d � n g
S e l l e r

W h e n  s e l l � n g  y o u r  h o m e ,  � t ' s  c r u c � a l
t o  f u l l y  u n d e r s t a n d  t h e  f � n a n c � a l
� m p l � c a t � o n s  � n v o l v e d .  Y o u r  n e t
p r o c e e d s  f r o m  t h e  s a l e  w � l l  b e  t h e
s e l l � n g  p r � c e  m � n u s  a n y  o u t s t a n d � n g
m o r t g a g e  b a l a n c e ,  c l o s � n g  c o s t s ,
a n d  o t h e r  e x p e n s e s .

A g e n t  C o m m � s s � o n s :  R e a l  e s t a t e
a g e n t  c o m m � s s � o n s  a r e  t y p � c a l l y  t h e
l a r g e s t  s e l l � n g  c o s t .  T h e  s t a n d a r d
c o m m � s s � o n  � s  u s u a l l y  a b o u t  5 - 7 %  o f
t h e  s a l e  p r � c e ,  w h � c h  � s  s p l � t  b e t w e e n
t h e  b u y e r ' s  a n d  s e l l e r ' s  a g e n t ,  a s
w e l l  a s  t h e  b r o k e r a g e s  t h a t  t h e � r
l � c e n s e  � s  w � t h .

H o m e  R e p a � r s  o r  I m p r o v e m e n t s :  Y o u
m � g h t  c h o o s e  t o  � n v e s t  � n  c e r t a � n
r e p a � r s  o r  � m p r o v e m e n t s  t o  � n c r e a s e
y o u r  h o m e ' s  a p p e a l .  T h e s e  c o s t s
s h o u l d  b e  f a c t o r e d  � n t o  y o u r  b u d g e t .

S t a g � n g  C o s t s :  I f  y o u
d e c � d e  t o  p r o f e s s � o n a l l y
s t a g e  y o u r  h o m e ,  t h � s  w � l l
b e  a n  a d d � t � o n a l  c o s t  t o
c o n s � d e r .  S t a g � n g  c a n
o f t e n  h e l p  a  h o m e  s e l l
f a s t e r  a n d  f o r  m o r e  m o n e y ,
b u t  � t ' s  e s s e n t � a l  t o  w e � g h
t h e  p o t e n t � a l  r e t u r n  o n
� n v e s t m e n t .

C l o s � n g  C o s t s :  A s  t h e  s e l l e r ,  y o u ' r e
t y p � c a l l y  r e s p o n s � b l e  f o r  s e v e r a l
c l o s � n g  c o s t s ,  w h � c h  c a n  � n c l u d e  a
n u m b e r  o f  f e e s ,  s u c h  a s  t r a n s f e r
t a x e s ,  t � t l e  � n s u r a n c e ,  e s c r o w  f e e s ,
a n d  n o t a r y  f e e s .  G e n e r a l l y ,  y o u  c a n
e x p e c t  t h e s e  t o  t o t a l  a b o u t  1 - 3 %  o f
t h e  s a l e  p r � c e .

C a p � t a l  G a � n s  T a x :  I f  y o u r
h o m e  h a s  s � g n � f � c a n t l y
a p p r e c � a t e d  � n  v a l u e ,  y o u
m � g h t  h a v e  t o  p a y  c a p � t a l
g a � n s  t a x  o n  t h e  p r o f � t  f r o m
t h e  s a l e .  H o w e v e r ,  t h e r e  a r e
e x c l u s � o n s  a n d  t a x  b r e a k s
a v a � l a b l e  f o r  s e l l � n g  p r � m a r y
r e s � d e n c e s ,  s o  � t ' s  a d v � s a b l e
t o  c o n s u l t  w � t h  a  t a x
p r o f e s s � o n a l .
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PropertyL e t ' s  l � s t  y o u r
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homeL � s t � n g  y o u r
L � s t � n g  y o u r  h o m e  e f f e c t � v e l y  � s  a
c r � t � c a l  s t e p  � n  a t t r a c t � n g  t h e  r � g h t
b u y e r s  a n d  g e t t � n g  t h e  b e s t  p r � c e .  H e r e
a r e  t h e  k e y  c o m p o n e n t s  o f  a  s u c c e s s f u l
l � s t � n g :

H � g h - q u a l � t y  p h o t o s  a n d  a  v � r t u a l
t o u r  c a n  m a k e  y o u r  h o m e  s t a n d  o u t
o n l � n e ,  w h e r e  m o s t  b u y e r s  s t a r t
t h e � r  s e a r c h .  T h e y  s h o w c a s e  y o u r
h o m e ' s  b e s t  f e a t u r e s  a n d  g � v e
p o t e n t � a l  b u y e r s  a  s e n s e  o f  w h a t
� t ' s  l � k e  t o  l � v e  t h e r e .

T h e  l � s t � n g  d e s c r � p t � o n  s h o u l d
h � g h l � g h t  t h e  u n � q u e  f e a t u r e s  a n d
s e l l � n g  p o � n t s  o f  y o u r  h o m e .  I t ' s  n o t
j u s t  a b o u t  l � s t � n g  f a c t s ;  � t ' s  a b o u t
t e l l � n g  a  s t o r y  t h a t  m a k e s
p o t e n t � a l  b u y e r s  w a n t  t o  s e e  y o u r
h o m e  � n  p e r s o n .

T h e  l � s t � n g  p r � c e  s h o u l d  b e  c o m p e t � t � v e ,  b a s e d  o n  t h e
c o m p a r a t � v e  m a r k e t  a n a l y s � s  ( C M A ) ,  y o u r  h o m e ' s  u n � q u e  f e a t u r e s ,
a n d  c u r r e n t  m a r k e t  c o n d � t � o n s .

A c c u r a t e l y  l � s t  � m p o r t a n t  d e t a � l s  s u c h  a s  s q u a r e  f o o t a g e ,  t h e
n u m b e r  o f  b e d r o o m s  a n d  b a t h r o o m s ,  l o t  s � z e ,  l o c a t � o n ,  u p g r a d e s ,
a n d  u n � q u e  f e a t u r e s .

O n c e  t h e  l � s t � n g  � s  l � v e ,  � t ' s  t � m e  t o  a t t r a c t  b u y e r s .  T h � s  m � g h t
� n v o l v e  a d v e r t � s � n g  o n  r e a l  e s t a t e  w e b s � t e s ,  s o c � a l  m e d � a
p l a t f o r m s ,  d � r e c t  m a � l  c a m p a � g n s ,  o p e n  h o u s e s ,  o r  p r � v a t e
s h o w � n g s .

B e  p r e p a r e d  f o r  � n q u � r � e s  a n d  s h o w � n g s .  T � m e l y  r e s p o n s e s  a n d
f l e x � b � l � t y  � n  s c h e d u l � n g  v � s � t s  c a n  m a k e  t h e  d � f f e r e n c e  � n
s e c u r � n g  t h e  r � g h t  b u y e r . 2 3



your homeL � s t � n g  

M L S  L i s t i n g

G e t t � n g  y o u r  h o m e  l � s t e d  o n  t h e  M L S  � s  e s s e n t � a l .  T h � s  p l a t f o r m  � s  u s e d  b y
r e a l  e s t a t e  a g e n t s  t o  f � n d  h o m e s  t h a t  m a t c h  t h e � r  b u y e r s '  c r � t e r � a  a n d  a l s o
s y n d � c a t e s  t o  n u m e r o u s  o n l � n e  r e a l  e s t a t e  s � t e s .

M a r k e t  T i m i n g

T h e  t � m � n g  o f  y o u r  l � s t � n g  c a n  s � g n � f � c a n t l y  � m p a c t  y o u r  s a l e .  C e r t a � n  t � m e s  o f
t h e  y e a r ,  o r  e v e n  s p e c � f � c  d a y s  o f  t h e  w e e k ,  c a n  g e n e r a t e  m o r e  b u y e r
� n t e r e s t .  A s  y o u r  a g e n t ,  I  c a n  p r o v � d e  a d v � c e  o n  t h e  b e s t  t � m � n g  b a s e d  o n
l o c a l  m a r k e t  t r e n d s .

H o m e  I n s p e c t i o n

H a v � n g  a  p r e - l � s t � n g  h o m e  � n s p e c t � o n  c a n  u n c o v e r  a n y  � s s u e s  t h a t  m � g h t
� m p e d e  a  s a l e .  I t  o f f e r s  t h e  c h a n c e  t o  a d d r e s s  n e c e s s a r y  r e p a � r s  b e f o r e h a n d ,
a l l o w � n g  y o u  t o  p r e s e n t  p o t e n t � a l  b u y e r s  w � t h  a  h o m e  � n  e x c e l l e n t  c o n d � t � o n .
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These steps are
essent ia l  for  showcasing
your home's st rengths,
creat ing a sense of
spaciousness,  and
enabl ing potent ia l
buyers to envis ion
themselves l iv ing in the
space.  They are crucia l
in d ist inguishing your
home from the
compet i t ion,  potent ia l ly
leading to faster  sales
and more compet i t ive
of fers.

Cleaning
         Decluttering
                       Staging
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Cleaning: An immaculate
home speaks volumes
about i ts upkeep. Begin
with a thorough deep
clean, paying extra
attent ion to high-traff ic
areas such as the kitchen
and bathrooms, as wel l  as
often overlooked spots l ike
baseboards and l ight
f ixtures.  For a truly
prist ine environment,
consider hir ing
professional  c leaners.  This
step helps ensure that
potential  buyers encounter
a spotless,  fresh-smel l ing
home upon their  v is it .

Let's Clean 
             Your Home
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A cluttered space can
detract from your home's
features and make rooms
appear smal ler.  Start  by
removing excess i tems
from countertops,  c losets,
and rooms. Less is more—
the aim is to create an
open, invit ing space where
potential  buyers can
envision their  own
belongings.  Consider
renting a storage unit  for
larger i tems that you're not
ready to part with but that
don't  serve a purpose
during showings.

Decluttering your
                    Home
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Staging: Staging is the art  of arranging furniture and decor to highl ight
your home's best features and potential .  Professional  stagers
understand buyer psychology and market trends, making them
invaluable assets.  I f  professional  staging isn't  feasible,  there are st i l l
p lenty of ways to maximize your home's appeal :

Arrange furniture to create a sense of space and f low in each room.
Use l ight ing to create a warm, welcoming atmosphere.
Add some neutral  decor to make your home feel  invit ing without
being overly personal .

Each of these steps plays a crucial  role in presenting your home in the
best possible l ight.  A clean, c lutter-free,  and strategical ly staged
home can dramatical ly enhance its appeal  to potential  buyers,  leading
to faster sales and better offers.

S t a g i n g
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MarketingP r o p e r t y

O n l � n e
A d v e r t � s � n g :

S u c c e s s f u l l y  s e l l � n g  y o u r

h o m e  � n v o l v e s  a

s t r a t e g � c  a p p r o a c h  t o

p r o m o t � o n ,  r e a c h � n g

p o t e n t � a l  b u y e r s  a c r o s s  a

v a r � e t y  o f  m e d � u m s .

H e r e ' s  h o w  w e ' l l  m a r k e t

y o u r  p r o p e r t y :

A l l o w � n g  p o t e n t � a l  b u y e r s  t o  e x p e r � e n c e  y o u r
h o m e  f � r s t h a n d  c a n  b e  a  p o w e r f u l  s e l l � n g
t o o l .  W e ' l l  c o o r d � n a t e  t h e s e  v � s � t s  t o  f � t  w � t h
y o u r  s c h e d u l e .

O p e n  H o u s e s  a n d
P r � v a t e  S h o w � n g s

W e ' l l  l � s t  y o u r  p r o p e r t y
o n  p o p u l a r  r e a l  e s t a t e
w e b s � t e s  a n d  u s e
t a r g e t e d  s o c � a l  m e d � a
c a m p a � g n s  t o  c a p t u r e
t h e  a t t e n t � o n  o f
p o t e n t � a l  b u y e r s .

P o s t c a r d s  a n d  
F l y e r s

W e ' l l  d e s � g n  a n d
d � s t r � b u t e  a t t r a c t � v e
p o s t c a r d s  a n d  f l y e r s
t h a t  h � g h l � g h t  t h e
u n � q u e  f e a t u r e s  o f  y o u r
h o m e .  T h e s e  c a n  b e
m a � l e d  d � r e c t l y  t o
p o t e n t � a l  b u y e r s  o r
d � s t r � b u t e d  a t  s t r a t e g � c
l o c a t � o n s .

A  p r o f e s s � o n a l  a n d  e y e - c a t c h � n g  " F o r  S a l e "
y a r d  s � g n  c a n  a t t r a c t  p a s s e r s b y  a n d  s p a r k
� n t e r e s t  � n  y o u r  h o m e .

Y a r d  S � g n s

I n  c e r t a � n  m a r k e t s ,  b � l l b o a r d s  c a n  b e  a n
e f f e c t � v e  w a y  t o  r e a c h  a  b r o a d e r  a u d � e n c e
a n d  g e n e r a t e  b u z z  a r o u n d  y o u r  p r o p e r t y .

B � l l b o a r d s

W e ' l l  c r e a t e  e n g a g � n g  p o s t s  a n d  e y e -
c a t c h � n g  g r a p h � c s  t o  r e a c h  p o t e n t � a l  b u y e r s .
I n s t a g r a m ' s  v � s u a l l y  d r � v e n  p l a t f o r m  � s  � d e a l
f o r  s h o w c a s � n g  y o u r  h o m e ' s  a e s t h e t � c s .

S o c � a l  M e d � a  P r o m o t � o n
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PropertyS h o w � n g  y o u r

S h o w � n g  y o u r  h o m e  t o  p o t e n t � a l  b u y e r s
� s  a  c r u c � a l  p a r t  o f  t h e  s e l l � n g  p r o c e s s .
T h � s  � s  w h e n  b u y e r s  g e t  t o  s e e  a n d  f e e l
w h a t  � t  w o u l d  b e  l � k e  t o  l � v e  � n  y o u r
h o m e .  H e r e ' s  h o w  w e  c a n  m a k e  t h e  m o s t
o f  t h � s  o p p o r t u n � t y :

O p e n  H o u s e s :  O p e n  h o u s e s  c a n  b e  a n
e f f e c t � v e  w a y  t o  g e t  a  l a r g e  n u m b e r  o f
p o t e n t � a l  b u y e r s  t h r o u g h  y o u r  d o o r .  W e ' l l
p l a n  t h e s e  s t r a t e g � c a l l y  t o  g e n e r a t e
m a x � m u m  � n t e r e s t .

O P E N  H O U S E S

S c h e d u l � n g  S h o w � n g s :  W e ' l l  w o r k
t o g e t h e r  t o  s c h e d u l e  s h o w � n g s  a t  t � m e s
t h a t  a r e  c o n v e n � e n t  f o r  y o u ,  w h � l e  a l s o
b e � n g  c o n s � d e r a t e  o f  w h e n  p o t e n t � a l
b u y e r s  a r e  m o s t  l � k e l y  t o  b e  a v a � l a b l e .
T h � s  o f t e n  � n c l u d e s  e v e n � n g s  a n d
w e e k e n d s .

P r � o r  t o  e a c h  s h o w � n g ,  w e ' l l  e n s u r e  y o u r
h o m e  � s  c l e a n ,  t � d y ,  a n d  w e l l - l � t .  I t ' s
o f t e n  a  g o o d  � d e a  t o  v a c a t e  t h e  p r o p e r t y
d u r � n g  s h o w � n g s ,  a l l o w � n g  p o t e n t � a l
b u y e r s  t o  c o m f o r t a b l y  e x p l o r e  a n d
e n v � s � o n  t h e m s e l v e s  l � v � n g  � n  t h e  s p a c e .

P R E P A R I N G  F O R  S H O W I N G S

D u r � n g  s h o w � n g s  a n d  o p e n  h o u s e s ,  w e ' l l
p r o v � d e  p o t e n t � a l  b u y e r s  w � t h  a  f a c t
s h e e t  t h a t  d e t a � l s  y o u r  h o m e ' s  k e y
f e a t u r e s ,  u p g r a d e s ,  a n d  s e l l � n g  p o � n t s .

P R O V I D I N G  P R O P E R T Y  D E T A I L S
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O n c e  w e  b e g � n  r e c e � v � n g  o f f e r s  o n  y o u r

p r o p e r t y ,  � t ' s  � m p o r t a n t  t o  c a r e f u l l y

r e v � e w  e a c h  o n e  t o  u n d e r s t a n d  � t s  m e r � t s

a n d  p o t e n t � a l  d r a w b a c k s .  H e r e ' s  w h a t  t h � s

p r o c e s s  e n t a � l s :

offers
R e c e � v e  a n d
R e v � e w

U n d e r s t a n d � n g  t h e  O f f e r :  E a c h  o f f e r  w � l l
� n c l u d e  t h e  p r o p o s e d  p u r c h a s e  p r � c e ,
f � n a n c � n g  d e t a � l s ,  c l o s � n g  d a t e ,
c o n t � n g e n c � e s ,  a n d  a n y  a d d � t � o n a l
r e q u e s t s  o r  c o n d � t � o n s .  I t ' s  c r u c � a l  t o
u n d e r s t a n d  a l l  t h e s e  e l e m e n t s  b e f o r e
d e c � d � n g  h o w  t o  r e s p o n d .

E v a l u a t � n g  t h e  O f f e r :  N o t  a l l  o f f e r s  a r e
c r e a t e d  e q u a l .  A  h � g h e r  p u r c h a s e  p r � c e
m � g h t  b e  a t t r a c t � v e ,  b u t  t h e  o f f e r  c o u l d
a l s o  � n c l u d e  c o n t � n g e n c � e s  o r  f � n a n c � n g
t h a t  � s  l e s s  s e c u r e .  O n  t h e  o t h e r  h a n d ,  a
s l � g h t l y  l o w e r  o f f e r  w � t h  f e w e r
c o n t � n g e n c � e s  o r  a  q u � c k e r  c l o s � n g  d a t e
m � g h t  b e  m o r e  a p p e a l � n g ,  d e p e n d � n g  o n
y o u r  c � r c u m s t a n c e s .
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O n c e  w e  b e g � n  r e c e � v � n g  o f f e r s  o n  y o u r

p r o p e r t y ,  � t ' s  � m p o r t a n t  t o  c a r e f u l l y

r e v � e w  e a c h  o n e  t o  u n d e r s t a n d  � t s  m e r � t s

a n d  p o t e n t � a l  d r a w b a c k s .  H e r e ' s  w h a t  t h � s

p r o c e s s  e n t a � l s :

B u y e r  P r e - q u a l � f � c a t � o n :  C o n s � d e r  t h e
b u y e r ' s  p r e - q u a l � f � c a t � o n  s t a t u s .  B u y e r s
w h o  h a v e  b e e n  p r e q u a l � f � e d  o r  p r e -
a p p r o v e d  f o r  a  m o r t g a g e  m a y  b e  m o r e
l � k e l y  t o  s e c u r e  f � n a n c � n g  q u � c k l y  a n d
c l o s e  t h e  d e a l .

R e v � e w � n g  M u l t � p l e  O f f e r s :  I f  y o u  r e c e � v e
m u l t � p l e  o f f e r s ,  w e ' l l  r e v � e w  e a c h  o n e
c a r e f u l l y .  S o m e t � m e s ,  � t  c a n  b e
a d v a n t a g e o u s  t o  c o u n t e r o f f e r  m u l t � p l e
p o t e n t � a l  b u y e r s  t o  c r e a t e  a  b � d d � n g  w a r .

M a k � n g  D e c � s � o n s :  A f t e r  r e v � e w � n g  e a c h
o f f e r  a n d  c o n s � d e r � n g  a l l  a s p e c t s ,  y o u ' l l
n e e d  t o  d e c � d e  w h e t h e r  t o  a c c e p t  a n  o f f e r ,
m a k e  a  c o u n t e r o f f e r ,  o r  r e j e c t  t h e  o f f e r
o u t r � g h t .

N e g o t � a t � o n s :  I f  y o u  d e c � d e  t o  c o u n t e r o f f e r ,  w e ' l l  e n t e r  � n t o
n e g o t � a t � o n s  w � t h  t h e  b u y e r .  T h � s  � s  a  n o r m a l  p a r t  o f  t h e  p r o c e s s
w h e r e  b o t h  p a r t � e s  w o r k  t o  r e a c h  a g r e e a b l e  t e r m s .

E a c h  o f f e r  r e p r e s e n t s  a  p o t e n t � a l  s a l e ,  s o  � t ' s  c r u c � a l  t o  r e v � e w
t h e m  c a r e f u l l y .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  w e  w � l l  g u � d e  y o u
t h r o u g h  t h � s  p r o c e s s ,  h e l p � n g  y o u  u n d e r s t a n d  t h e  n u a n c e s  o f  e a c h
o f f e r  a n d  a d v � s � n g  o n  t h e  b e s t  c o u r s e  o f  a c t � o n  t o  r e a c h  y o u r
s e l l � n g  g o a l s .

offersR e c e � v e  a n d  R e v � e w
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Ar t
o f

N e g o t i a t i o n s
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the NegotiationsMa s t e r � n g

N e g o t � a t � n g  t h e  s a l e  o f  y o u r  h o m e
m � g h t  f e e l  l � k e  a  h � g h - s t a k e s  p o k e r
g a m e ,  b u t  f e a r  n o t !  W � t h  t h e  r � g h t
s t r a t e g y  a n d  a  l e v e l  h e a d ,  y o u  c a n
n a v � g a t e  t h � s  s t a g e  l � k e  a  p r o .

U n d e r s t a n d  t h e  D a n c e

N e g o t � a t � o n  � s  a  t w o - w a y  s t r e e t .  W h e n
y o u  r e s p o n d  t o  a n  o f f e r  w � t h  a
c o u n t e r o f f e r ,  t h e  p o t e n t � a l  b u y e r  c a n
a c c e p t  � t ,  c o u n t e r  � t ,  o r  w a l k  a w a y .
T h e  b a c k - a n d - f o r t h  c a n  c o n t � n u e  u n t � l
y o u  e � t h e r  l a n d  o n  a g r e e a b l e  t e r m s  o r
d e c � d e  t o  p a r t  w a y s .  R e m e m b e r ,  � t ' s  a
p r o c e s s !

K n o w  Y o u r  N o n - N e g o t � a b l e s

B e f o r e  n e g o t � a t � o n s  b e g � n ,  � d e n t � f y
w h a t  m a t t e r s  m o s t  t o  y o u  � n  t h e  d e a l .
I s  � t  t h e  s a l e  p r � c e ?  A  f � r m  c l o s � n g
d a t e ?  T h e  r e m o v a l  o f  c e r t a � n
c o n t � n g e n c � e s ?  D e f � n � n g  y o u r
p r � o r � t � e s  u p f r o n t  w � l l  g � v e  y o u  a
r o a d m a p  t o  f o l l o w  d u r � n g
n e g o t � a t � o n s .

K e e p  C a l m  a n d  C a r r y  O n

S e l l � n g  y o u r  h o m e  c a n  t u g  a t  y o u r
h e a r t s t r � n g s .  I t ' s  o n l y  n a t u r a l  –
y o u ' v e  m a d e  m e m o r � e s  h e r e !  B u t
w h e n  � t  c o m e s  t o  n e g o t � a t � o n ,  t r y  t o
k e e p  e m o t � o n s  � n  c h e c k  a n d
a p p r o a c h  t h e  p r o c e s s  a s  y o u  w o u l d
a n y  b u s � n e s s  t r a n s a c t � o n .
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the NegotiationsMa s t e r � n g

N e g o t � a t � n g  t h e  s a l e  o f  y o u r  h o m e  m a y
f e e l  l � k e  a  h � g h - s t a k e s  p o k e r  g a m e ,  b u t
t h e r e ' s  n o  n e e d  f o r  c o n c e r n .  W � t h  t h e
r � g h t  s t r a t e g y  a n d  m a � n t a � n e d
c o m p o s u r e ,  y o u  c a n  n a v � g a t e  t h � s  s t a g e
p r o f � c � e n t l y .

P a t � e n c e  � s  a  V � r t u e

J u s t  a s  R o m e  w a s n ' t  b u � l t  � n  a  d a y ,
y o u r  n e g o t � a t � o n  l � k e l y  w o n ' t  c o n c l u d e
s w � f t l y .  P a t � e n c e  c a n  b e  y o u r  g r e a t e s t
a s s e t  d u r � n g  t h � s  t � m e .  I t  h e l p s
p r e v e n t  h a s t y  d e c � s � o n s  a n d  e n a b l e s
y o u  t o  w a � t  f o r  t h e  b e s t  p o s s � b l e  d e a l .

U s e  Y o u r  S e c r e t  W e a p o n  

H a v � n g  a  s e a s o n e d  a g e n t  d u r � n g
n e g o t � a t � o n s  c a n  p r o v e  � n v a l u a b l e .  A s
a n  e x p e r � e n c e d  m a r k e t  � n s � d e r ,  y o u r
a g e n t  w � l l  c h a m p � o n  y o u r  � n t e r e s t s
a n d  p r o v � d e  c o u n s e l  b a s e d  o n
e x t e n s � v e  � n d u s t r y  e x p e r t � s e .

P l a y  N � c e

W h � l e  � t  m a y  s e e m  o b v � o u s ,  � t ' s
c r u c � a l  t o  m a � n t a � n  p r o f e s s � o n a l � s m
a n d  r e s p e c t  t o w a r d  p o t e n t � a l
b u y e r s .  E v e n  � f  t h e  p r o c e s s
e n c o u n t e r s  s e t b a c k s ,  � t ' s  � m p o r t a n t
t o  r e m e m b e r  t h a t  e v e r y o n e  � s  a � m � n g
f o r  t h e  s a m e  o u t c o m e :  a  s u c c e s s f u l
h o m e  s a l e .
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the InspectionU n d e r g o � n g

A f t e r  a n  o f f e r  o n  y o u r  h o m e  � s
a c c e p t e d ,  � t ' s  t � m e  f o r  o n e  o f  t h e
m o s t  c r � t � c a l  s t a g e s  � n  t h e  h o m e
s e l l � n g  p r o c e s s — t h e  h o m e
� n s p e c t � o n .  D o n ' t  w o r r y ;  w e ' v e  g o t
y o u  c o v e r e d  o n  w h a t  t o  e x p e c t .

U n d e r s t a n d  t h e  P u r p o s e :  H o m e
� n s p e c t � o n s  a r e  d e s � g n e d  t o  p r o t e c t
t h e  b u y e r  f r o m  a n y  u n f o r e s e e n
� s s u e s  w � t h  t h e  p r o p e r t y .  T h e
� n s p e c t o r  w � l l  c o n d u c t  a  t h o r o u g h
e x a m � n a t � o n  o f  y o u r  h o m e ,  l o o k � n g
f o r  a n y t h � n g  f r o m  s t r u c t u r a l
p r o b l e m s  t o  m � n o r  m a � n t e n a n c e
� s s u e s .

B e  P r e p a r e d :  E n s u r e  y o u r  h o m e  � s
c l e a n  a n d  a c c e s s � b l e  f o r  t h e
� n s p e c t � o n .  C l e a r  a w a y  a n y  c l u t t e r
t h a t  m � g h t  h � n d e r  t h e  � n s p e c t o r ' s
a c c e s s  t o  a r e a s  l � k e  t h e  b a s e m e n t ,
a t t � c ,  a n d  e l e c t r � c a l  p a n e l s .

E x p e c t  S o m e  F � n d � n g s :  N o  h o m e  � s
p e r f e c t ,  a n d  � n s p e c t o r s  a r e  t r a � n e d
t o  f � n d  � s s u e s .  I t  � s  e n t � r e l y  n o r m a l
� f  t h e  r e p o r t  c o m e s  b a c k  w � t h  a  f e w
( o r  s e v e r a l )  � t e m s .
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I t ' s  a  m o m e n t  o f  a n t � c � p a t � o n  � n  t h e  h o m e - s e l l � n g  p r o c e s s :  t h e  a p p r a � s a l !  T h � s
k e y  s t e p  p r o v � d e s  a  c o n c r e t e  f � g u r e  f o r  y o u r  h o m e ' s  v a l u e .  H e r e ' s  a  b r � e f
r u n d o w n  o f  w h a t  t o  e x p e c t :

 P r e p a r a t � o n

J u s t  a s  y o u ' d  s t a g e  f o r  a  s h o w � n g ,  e n s u r e  y o u r
h o m e  � s  c l e a n  a n d  p r e s e n t a b l e  f o r  t h e
a p p r a � s a l .  H � g h l � g h t  a n y  r e c e n t  u p g r a d e s  o r
r e n o v a t � o n s  y o u ' v e  m a d e — t h e y  c a n  a d d  t o  y o u r
h o m e ' s  v a l u e .

AppraisalY o u r  H o m e s  
V a l u e  R e v e a l e d

T h e  B a s � c s

A n  a p p r a � s e r ,  h � r e d  b y  t h e  b u y e r ' s
l e n d e r ,  w � l l  e v a l u a t e  y o u r  h o m e  b a s e d  o n
a  v a r � e t y  o f  f a c t o r s ,  � n c l u d � n g  s � z e ,
c o n d � t � o n ,  a n d  r e c e n t  c o m p a r a b l e  s a l e s ,
t o  d e t e r m � n e  y o u r  h o m e ' s  c u r r e n t  m a r k e t
v a l u e .

T h e  O u t c o m e

T h e  a p p r a � s a l  r e p o r t  w � l l  c o m e  � n  o n e
o f  t h r e e  w a y s :  a t  v a l u e ,  a b o v e  v a l u e ,
o r  b e l o w  v a l u e .  I f  � t ' s  a t  o r  a b o v e  t h e
c o n t r a c t  p r � c e ,  g r e a t !  I f  � t ' s  b e l o w ,
d o n ' t  p a n � c .  W e  c a n  n e g o t � a t e  w � t h  t h e
b u y e r  o r  c o n t e s t  t h e  a p p r a � s a l .

K n o w  Y o u r  O p t � o n s

R e m e m b e r ,  � f  t h e  a p p r a � s a l  c o m e s  � n  l o w e r  t h a n  t h e
s a l e  p r � c e ,  � t ' s  n o t  t h e  e n d  o f  t h e  r o a d .  Y o u  c a n  r e d u c e
y o u r  p r � c e ,  o r  t h e  b u y e r  c a n  b r � n g  m o r e  m o n e y  t o  t h e
t a b l e .  S o m e t � m e s ,  a  s e c o n d  a p p r a � s a l  m � g h t  b e  a n
o p t � o n .
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for ClosingP r e p a r � n g

F � n a l  C o u n t d o w n !
Y o u ' v e  m a d e  � t !  T h e  j o u r n e y  o f  s e l l � n g  y o u r  h o m e  � s  n e a r � n g
� t s  e n d ,  a n d  c l o s � n g  d a y  � s  a l m o s t  h e r e .  B u t  b e f o r e  t h a t  d a y
a r r � v e s ,  t h e r e  a r e  a  f e w  c r u c � a l  s t e p s  t o  p r e p a r e  f o r .  H e r e ' s
w h a t  y o u  n e e d  t o  k n o w :

U n d e r s t a n d  t h e  H U D - 1  S e t t l e m e n t  S t a t e m e n t :  T h � s  d o c u m e n t
o u t l � n e s  a l l  t h e  c o s t s  f o r  b o t h  t h e  b u y e r  a n d  s e l l e r  r e l a t e d  t o  t h e
c l o s � n g .  R e v � e w  � t  c a r e f u l l y .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  I ' l l  h e l p
e n s u r e  e v e r y t h � n g  � s  c o r r e c t  a n d  a s  e x p e c t e d .

F u n d s  f o r  C l o s � n g :  I f  y o u  o w e  a n y  f u n d s  a t  c l o s � n g ,  b e  p r e p a r e d
t o  p r o v � d e  t h e s e  � n  t h e  f o r m  r e q u � r e d  b y  t h e  e s c r o w  c o m p a n y ,
t y p � c a l l y  v � a  a  c a s h � e r ' s  c h e c k  o r  w � r e  t r a n s f e r .

G a t h e r  N e c e s s a r y  D o c u m e n t s :  B r � n g  a l l  n e c e s s a r y  p a p e r w o r k  t o
t h e  c l o s � n g ,  s u c h  a s  � d e n t � f � c a t � o n ,  c o p � e s  o f  p e r t � n e n t  c o n t r a c t
d o c u m e n t s ,  a n d  k e y s  t o  t h e  p r o p e r t y .
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P u r p o s e :  T h e  f � n a l  w a l k t h r o u g h  g � v e s

b u y e r s  t h e  o p p o r t u n � t y  t o  v e r � f y  t h a t  t h e

h o m e ' s  c o n d � t � o n  r e m a � n s  u n c h a n g e d

s � n c e  t h e � r  l a s t  v � s � t  a n d  t o  e n s u r e  t h a t

a l l  a g r e e d - u p o n  r e p a � r s  w e r e  c o m p l e t e d .

P r e p a r a t � o n :  E n s u r e  t h e  h o m e  � s  c l e a n  a n d

o r g a n � z e d ,  e x c e p t  f o r  a n y  � t e m s  � n c l u d e d

� n  t h e  s a l e .  D o c u m e n t a t � o n  o f  c o m p l e t e d

r e p a � r s  s h o u l d  b e  p r o v � d e d  f o r  t h e

b u y e r ' s  r e f e r e n c e .

T � m � n g :  T y p � c a l l y ,  t h e  f � n a l

w a l k t h r o u g h  o c c u r s  2 4 - 7 2  h o u r s  b e f o r e

c l o s � n g .  T h � s  t � m � n g  a l l o w s  a n y  � s s u e s

t o  b e  a d d r e s s e d  b e f o r e  t h e  t r a n s a c t � o n

� s  f � n a l � z e d .

P r o b l e m - S o l v � n g :  I f  t h e  b u y e r

� d e n t � f � e s  n e w  � s s u e s ,  d o n ' t  p a n � c .

S o l u t � o n s  c a n  r a n g e  f r o m  n e g o t � a t � n g  a

p r � c e  r e d u c t � o n  t o  a d d r e s s � n g  t h e

� s s u e s  b e f o r e  c l o s � n g .

Walkthrough
L a s t  L o o k :
             F � n a l

T h e  f � n a l  w a l k t h r o u g h  � s  t h e  l a s t
m � l e s t o n e  b e f o r e  t h e  f � n � s h  l � n e  � n
y o u r  h o m e - s e l l � n g  j o u r n e y .  H e r e ' s
w h a t  t o  e x p e c t :
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Issues
D e a l � n g  w � t h
U n f o r e s e e n

I n  t h e  h o m e - s e l l � n g  j o u r n e y ,  s u r p r � s e s
c a n  a n d  d o  o c c u r ,  b u t  d o n ' t  f r e t .  F r o m
s u d d e n  r e p a � r s  t o  r e n e g o t � a t � o n s ,
y o u r  r e a l  e s t a t e  t e a m  ( y o u r s  t r u l y )  � s
e q u � p p e d  t o  h a n d l e  t h e s e  b u m p s  � n
t h e  r o a d .

W e ' l l  w o r k  t o g e t h e r  t o  a d d r e s s  � s s u e s
s w � f t l y ,  k e e p � n g  y o u r  s a l e  o n  t r a c k .
R e m e m b e r ,  a  h u r d l e  � s  j u s t  a n o t h e r
o p p o r t u n � t y  f o r  p r o b l e m - s o l v � n g  a n d
g r o w t h .
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day
T h e  G r a n d  F � n a l e !      

C l o s � n g

C o n g r a t u l a t � o n s !  

Y o u ' v e  m a d e  � t  t o  t h e  e n d  o f  y o u r  
h o m e - s e l l � n g  j o u r n e y :  C l o s � n g  D a y .  
T h � s  � s  t h e  d a y  w h e n  o w n e r s h � p  o f  y o u r  
h o m e  o f f � c � a l l y  t r a n s f e r s  t o  t h e  b u y e r .  
H e r e ' s  a  b r � e f  r u n d o w n :

T h e  C l o s � n g  T a b l e :  C l o s � n g  u s u a l l y  t a k e s
p l a c e  a t  t h e  o f f � c e  o f  a n  e s c r o w  a g e n t ,
c l o s � n g  a g e n t ,  o r  t � t l e  c o m p a n y .  

R e v � e w  t h e  D o c u m e n t s :  Y o u ' l l  b e
s � g n � n g  a  l o t  o f  l e g a l  d o c u m e n t s ,
m a � n l y  t h e  d e e d  o f  t h e  h o m e ,  w h � c h
t r a n s f e r s  o w n e r s h � p  t o  t h e  b u y e r ,  a n d
t h e  c l o s � n g  s t a t e m e n t ,  w h � c h  � t e m � z e s
t h e  f � n a n c � a l  t r a n s a c t � o n s  e n a c t e d  � n
t h e  p r o c e s s .

A s  a  s e l l e r ,  y o u  w � l l  b e  a s k e d  t o  s � g n
t h e  d o c u m e n t s  � n  a d v a n c e .  D o n ’ t  f o r g e t
y o u r  p h o t o  I D  a n d  a n y  o t h e r  d o c u m e n t s
r e l e v a n t  t o  t h e  s a l e .  

T h e  F � n a l  F a r e w e l l :  O n c e  a l l  t h e
d o c u m e n t s  a r e  s � g n e d  a n d  p a y m e n t s  a r e
e x c h a n g e d ,  y o u ' v e  o f f � c � a l l y  s o l d  y o u r
h o m e !
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The necessary documents for clos�ng on a home may vary
depend�ng on your spec�f�c s�tuat�on and locat�on, but here's a
general l�st of documents you can expect dur�ng the clos�ng
process.

closing

A legal document that proves ownersh�p of the property. Make sure you
have the or�g�nal or a cert�f�ed copy

PROPERTY DEED

PROPERTY SURVEY
A document show�ng the legal boundar�es of the property, �nclud�ng
any �mprovements or encroachments

TITLE INSURANCE POLİCY
Th�s document protects the buyer and lender aga�nst any cla�ms or
d�sputes over the property's t�tle

MORTGAGE PAYOFF STATEMENT
A document from your mortgage lender that shows the outstand�ng
balance of your mortgage and any fees assoc�ated w�th pay�ng �t of

TRANSFER TAX DECLARATIONS
Documents requ�red by local or state author�t�es for tax purposes
when transferr�ng ownersh�p of the property

HOMEOWNERS ASSOCIATION (HOA) DOCUMENTS
If appl�cable, prov�de the buyer w�th cop�es of HOA bylaws, rules,
f�nanc�al statements, and any other relevant documents

PROPERTY TAX STATEMENT
A document show�ng the current property taxes and any unpa�d
amounts or l�ens

D O C U M E N T S
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The necessary documents for clos�ng on a home may vary
depend�ng on your spec�f�c s�tuat�on and locat�on, but here's a
general l�st of documents you can expect dur�ng the clos�ng
process.

Prov�de cop�es of recent ut�l�ty b�lls to help the buyer understand the
costs assoc�ated w�th ma�nta�n�ng the property

UTILITY BILLS

HOME WARRANTY
If offer�ng a home warranty, prov�de the buyer w�th the warranty
documentat�on and contact �nformat�on for the warranty company

SELLER'S DISCLOSURE STATEMENT
 A legally requ�red document �n wh�ch you d�sclose any known �ssues or
defects w�th the property

PEST INSPECTION REPORT
 If requ�red by the buyer or the�r lender, prov�de a copy of the pest
�nspect�on report

CERTIFICATE OF OCCUPANCY OR COMPLİANCE
 If requ�red by local laws, prov�de the buyer w�th the cert�f�cate that
conf�rms the property meets local bu�ld�ng codes

RECEIPTS FOR REPAİRS OR İMPROVEMENTS
Prov�de the buyer w�th rece�pts for any repa�rs or �mprovements made to
the property, espec�ally those requested dur�ng the �nspect�on process

FINAL WALKTHROUGH
A l�st of �tems the buyer should rev�ew dur�ng the f�nal walkthrough
to ensure the property's cond�t�on has not changed s�nce the �n�t�al
�nspect�on

closing D O C U M E N T S
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The necessary documents for clos�ng on a home may vary
depend�ng on your spec�f�c s�tuat�on and locat�on, but here's a
general l�st of documents you can expect dur�ng the clos�ng
process.

A deta�led account�ng of all the f�nanc�al transact�ons between the
buyer, seller, and lender, �nclud�ng cred�ts, deb�ts, and the f�nal amount
due at clos�ng

CLOSING STATEMENT OR SETTLEMENT STATEMENT

BILL OF SALE
A document that transfers ownersh�p of any personal property
�ncluded �n the sale, such as appl�ances, w�ndow treatments, or
outdoor furn�ture

KEYS, GARAGE DOOR OPENERS, AND SECURITY
CODES
Ensure you have all keys, garage door openers, and secur�ty codes
ready to hand over to the buyer at clos�ng

CONTACT INFORMATION
Prov�de the buyer w�th a l�st of �mportant contact �nformat�on, such as
ut�l�ty compan�es, local schools, and emergency serv�ces

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

ADDITIONAL DOCUMENTS

closing D O C U M E N T S
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Testimonials

-LİNDY MARCHESE

Matt has sold us a few propert�es and has been the most profess�onal
and k�nd realtor we’ve ever dealt w�th. He helped w�th our last property
and has cont�nued to help after the sale. He has became a fr�end of ours
and we trust h�m 100%. Matt w�ll g�ve you all of the �nfo you need and do
any research you’re look�ng for. He has a mass�ve network and an
�ncred�ble reputat�on. We look forward to work�ng w�th Matt �n the future
for buy�ng or sell�ng!

-JULİAN IVEY

I had the pleasure of work�ng w�th The Carpers to sell my old home and purchase
my new home, and I h�ghly recommend them to anyone look�ng to buy or sell a
home. They were �ncred�bly knowledgeable about the local market, and  took the
t�me to understand my needs and goals. They were always ava�lable to answer my
quest�ons and prov�de me w�th helpful adv�ce. They were also great negot�ators,
and helped me get the best poss�ble deal on my home. Matt �s so helpful and
�nvolved that he was help�ng to do th�ngs I never even real�zed a realtor w�ll help
and do for people. I couldn't be happ�er w�th my exper�ence work�ng w�th them, and
I would def�n�tely us�ng them aga�n �n the future.

-ALBA LİZARRAGA

Matt & Carr�e went above and beyond to help me get the house l�sted. I took ALL
of the�r adv�ce, they had no problem help�ng me prep the house. They were there
every step of the way. They aren’t just realtors they are fr�ends. They genu�nely
care about the�r cl�ents and do what �t takes to get the job done. I can’t thank you
both enough from the bottom of my heart. I would h�ghly recommended them
they are super knowledgeable on what’s go�ng on �n the market. Any quest�ons I
had they would get back to me �mmed�ately.
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M a t t  &
C a r r i e
C a r p e r

Matt: 402-250-0491

carr�e.carper@betteromaha.com

REALTORS

Carr�e: 402-943-7719

matt.carper@betteromaha.com


