
 

 

 

Why Become a Strategic Advisor with Strategic Partner Group (SPG) 

1. Joining a Global Business Consortium of Influence and Impact 

Becoming a Strategic Advisor with Strategic Partner Group (SPG) means joining a global 
business consortium — a network of influential professionals, investors, and 
organizations committed to building bridges, delivering results, and shaping the future. 

SPG operates as an international platform connecting industries, ideas, and capital 
through strategic collaboration, innovation, and shared opportunity. 

As a Strategic Advisor, you become part of an elite circle of leaders positioned to expand 
market access, form cross-border alliances, and generate sustainable revenue while 
helping others grow through SPG’s partnership ecosystem.  

“We don’t just create connections — we engineer outcomes that benefit everyone 
involved.” 

 

2. A Partnership That Rewards Collaboration and Performance 

SPG’s model is built on mutual value creation. Strategic Advisors aren’t employees — they 
are entrepreneurial partners empowered to leverage their expertise, contacts, and 
influence to help organizations enroll in SPG’s Global Business Consortium.  

Each advisor receives a performance-based referral structure, earning 30% of gross 
revenue generated from the business activities or enrollments they help initiate.  

• No financial risk or upfront cost — participation is voluntary. 

• Earnings are recurring and residual, reflecting long-term client relationships. 

• Transparent reporting — bi-weekly revenue calculations and commission tracking. 

• Fair compensation structure — payments are processed within 30 days of each 
period, ensuring accountability and trust. 

This success-sharing model allows advisors to turn their professional relationships and 
insights into consistent, scalable income streams. 

 



 

 

 

3. Access to a Global Network of Opportunities 

Strategic Advisors gain direct access to SPG’s extensive international network 
across finance, energy, health, infrastructure, technology, and trade sectors. 

Advisors can connect their contacts with opportunities in: 

• Venture and growth capital funding 

• M&A and joint venture facilitation 

• Strategic partnerships and consortium formation 

• Government and institutional contracting 

• Nonprofit and philanthropic funding alignment 

SPG’s Global Business Consortium provides the infrastructure — Advisors simply bring 
relationships and insight, while SPG’s leadership manages engagement, negotiation, and 
execution.  

 

4. A Trusted and Transparent Partnership Framework 

SPG’s agreements are founded on integrity, transparency, and mutual protection. 

• Clear terms of engagement: Advisors are free to refer independently while 
maintaining ethical conduct and brand integrity. 

• Intellectual property access: SPG grants Advisors licensed use of its branding and 
materials within defined guidelines.  

• Mutual indemnification: Both SPG and the Advisor are legally protected from 
liability arising from the other’s actions.  

• Dispute resolution: All disputes are handled through binding arbitration in New 
York, ensuring professionalism and fairness.  

This structure ensures that every advisor operates under a secure, ethical, and globally 
compliant framework — reflecting SPG’s reputation as a trusted international 
organization. 

 



 

 

 

5. Professional Growth and Prestige 

Becoming a Strategic Advisor elevates your profile as a recognized contributor within an 
international consortium. 

SPG advisors are viewed as trusted connectors and thought leaders who bring strategic 
value to both local and international markets. Benefits include: 

• Enhanced global reputation and credibility 

• Co-branding opportunities with SPG’s established global platform 

• Priority access to SPG events, partnerships, and cross-sector projects 

• Collaboration with high-level executives, investors, and policy stakeholders 

Every advisor is part of a living ecosystem of collaboration and commerce, where 
personal network value is amplified through SPG’s infrastructure and support systems. 

 

6. The Financial and Professional Rewards 

As a Strategic Advisor, you gain the ability to: 

• Earn performance-based commissions (30% of gross revenue from referrals) 

• Generate passive income through recurring partner relationships 

• Leverage SPG’s resources and branding to scale your own consulting practice 

• Expand your influence through access to multinational and institutional partners 

• Transform professional goodwill into sustainable, residual income 

It’s a rare opportunity to do well while doing good — advancing economic development, 
collaboration, and social impact on a global scale. 

 

 

 

 



 

 

 

7. The SPG Leadership Commitment 

Every advisor is backed by a leadership team with over 35 years of experience in global 
finance, mergers and acquisitions, procurement, and strategic innovation. 

• Sam Jacobs – President 
Oversees international partnership development, capital access, and consortium 
growth. 

• Rick Reese – Operations Director 
Brings a 35-year track record in business development, alternative finance, and 
international procurement strategy. 

Together, they ensure that each advisor’s success is supported by structure, mentorship, 
and measurable results. 

 

8. Why Become a Strategic Advisor 

Because SPG empowers you to: 

   Leverage your network for income and impact 

   Build global credibility and professional influence 

   Partner with a proven international organization 

   Participate in projects that shape industries and communities 

   Align with a platform that values purpose, ethics, and prosperity 

At SPG, Strategic Advisors don’t just connect opportunities — they create them. 

 

Contact 

Strategic Partner Group (SPG) 

  www.strategicpartnergroup.com 

        info@strategicpartnergroup.com 

   +1 (516) 880-4707 

Join the Global Business Consortium — Where Partnerships Build Prosperity. 

 

https://www.strategicpartnergroup.com/

