\ Global Business
Consortium Strategic Partner Group

Your Virtual Sales Team

Become a Strategic Advisor — Strategic Partner Group Global Consortium

Join the Global Business Consortium Empowering Growth, Innovation & Global
Impact.

Building Bridges. Delivering Results. Shaping the Future.

1. Introduction

Becoming a Strategic Advisor with Strategic Partner Group (SPG) means joining a global
business consortium dedicated to building bridges between industries, governments,
investors, and innovators.

SPG empowers Advisors to expand their influence, leverage their relationships, and
connect organizations with meaningful partnerships and opportunities — all while earning
significant, performance-based income.

This is more than a referral program; it’s an opportunity to be part of a worldwide alliance
of leaders, strategists, and visionaries working together to drive growth, innovation, and
sustainable success.

2. The SPG Advantage

Strategic Partner Group (SPG) is a multidisciplinary global consortium that unites
professionals from diverse industries under one shared mission — to deliver strategic
results and measurable impact.

As an Advisor, you represent a brand built on integrity, innovation, and performance. SPG’s
reputation and network allow you to:

¢ Expand your professional reach across five continents.

e Participate in cross-sector collaborations that bridge capital, strategy, and
execution.

e Build your own consulting brand while operating under a respected global umbrella.

e Earn performance-based commissions through successful introductions and
partnerships.
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SPG Advisors become trusted connectors — individuals who align people, capital, and
opportunity in ways that transform businesses and communities worldwide.

3. Benefits of Becoming an SPG Strategic Advisor
Benefit Description

Represent an internationally recognized business consortium with
Global Credibility  proven expertise in strategic development and partnership
facilitation.

Performance-Based Earn commissions on gross revenue from the clients or partnerships
Income you help SPG develop.

. . . Join without investment or upfront costs — simply bring your
No Financial Risk o
network and insight.

Passive & Residual Continue to earn from ongoing projects and relationships you
Income helped initiate.

Access to Global Connect directly with investors, government entities, and

Network multinational organizations.

Mentorship & Receive guidance and partnership from SPG’s senior leadership and
Collaboration global advisors.

Cross-Sector Engage in business ventures across healthcare, energy,
Opportunities infrastructure, technology, and finance.

. Operate under SPG’s transparent, secure, and professional
Ethical Governance ]
compliance structure.

4. Advisor Earnings Pathway

SPG Advisors earn based on the success of their introductions and partnerships facilitated
through the consortium.
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Earnings Pathway:
Referral > SPG Engagement > Agreement Executed > Commission Paid
e Advisors receive bi-weekly performance tracking and transparent reporting.

e Commissions are calculated on gross revenue from the business activity
generated.

e Payouts occur within 30 days following SPG’s receipt of client payments.

There is no limit to your earning potential. The more introductions you make, the greater
your long-term income opportunity.

5. Professional Growth & Global Access
As an SPG Strategic Advisor, you’ll enjoy:
e Direct participation in international projects and consortium ventures.
e Invitations to SPG global conferences, summits, and roundtables.
e Co-branding privileges with SPG materials and opportunity briefs.
o Early access to partnership proposals and investment opportunities.
e The ability to collaborate with decision-makers in both public and private sectors.

SPG Advisors are positioned not just as consultants — but as strategic partners in global
growth.

6. Governance & Ethical Standards

SPG is committed to maintaining integrity, transparency, and accountability in every
engagement.

As an Advisor, you operate under SPG’s professional code of conduct, which includes:
¢ Maintaining confidentiality in all client and consortium matters.

e Ensuring professionalism and accuracy in all introductions or representations.
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e Avoiding conflicts of interest and adhering to non-disclosure terms.
e Acting in the spirit of mutual benefit, fairness, and respect.

This ethical foundation allows SPG to maintain a reputation of trust across governments,
corporations, and funding partners worldwide.

7. Leadership

Sam Jacobs - President

A seasoned international strategist and capital markets leader with over two decades of
experience structuring global partnerships and facilitating over $500 million in
international transactions.

Sam leads SPG’s capital strategy, partnership architecture, and global outreach — ensuring
that every Advisor has the tools, credibility, and connections to succeed within the
consortium.

8. Why Join SPG as a Strategic Advisor

By joining SPG, you gain more than access to a network — you gain a platform to grow your
business, influence, and income.

You will:

Leverage your network for purpose and profit.

Expand your credibility and visibility worldwide.

Participate in projects that drive innovation and economic impact.
Earn from relationships you already have — while creating new ones.

Align with a global brand built on trust, sustainability, and success.

At SPG, Strategic Advisors don’t just connect opportunities — they create them.
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9. Advisor Interest Form
Strategic Partner Group - Strategic Advisor Interest Form

Full Name:

Email:

Phone:
LinkedIn / Website (optional):
Professional Background (brief):

Areas of Expertise / Industry Focus:

Geographic Region(s) of Influence:

How did you hear about SPG?

Signature: Date:

Contact

Sam Jacobs
President | Strategic Partner Group

@ info@strategicpartnergroup.com
www.strategicpartnergroup.com
t. +1(516) 880-4707

Footer (every page)

www.strategicpartnergroup.com | Sam Jacobs +1 (516) 880-4707
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