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Helping Florida mechanical contractors access fast, flexible business funding.

Page 1 — Introduction

Florida’s mechanical contracting industry is one of the most dynamic sectors in the construction
trades. Each year, billions are invested in commercial and industrial facilities, residential
developments, energy-efficiency retrofits, and infrastructure projects. Skilled mechanical
contractors—specializing in HVAC systems, piping, refrigeration, boilers, and ductwork—are in
high demand and positioned for significant growth.

But growth requires capital.

Whether taking on larger commercial or industrial contracts, hiring additional technicians,
purchasing equipment, or covering material costs upfront, mechanical contractors face a
common challenge: cash flow timing rarely aligns with project payments. Many projects pay 30,
60, or 90 days after milestones—but contractors must cover labor, materials, equipment, and
overhead immediately.

This guide walks Florida mechanical contractors through every major funding option available in
2025, how to qualify, how to use funding strategically, and how Funded Business Capital helps
mechanical contractors grow, scale, and stabilize their business.




Page 2 — Why Mechanical Contractors Need Funding

Mechanical contractors operate in a project-based world where expenses arrive first and
payments arrive last. Funding bridges that gap.

Common needs include:

Materials & Supplies
HVAC units, chillers, piping, valves, boilers, ductwork, controls, and refrigerants. Material costs
escalate quickly on multi-unit, commercial, or industrial projects.

Equipment & Tools
Welders, pipe benders, duct lifts, gauges, leak detectors, refrigeration recovery machines,
fabrication tools, and service vehicles often require upgrades or replacement.

Payroll
Technicians, installers, project managers, and administrative staff must be paid
consistently—even when client payments are delayed.

Commercial Vehicles
Service vans, trucks, flatbeds, and cargo vehicles often need replacement or expansion for
larger projects.

Jobsite Operating Costs
Fuel, rentals, permits, inspections, safety gear, and delivery fees require upfront cash.

Expansion & New Hires
Adding new service areas or specialized teams requires onboarding costs, training, tools, and
uniforms.

Slow-Paying Invoices
Waiting 30—90 days for commercial or industrial clients can stall projects or restrict growth.

Seasonal Cash Flow Gaps
Demand fluctuations and project cycles create temporary revenue gaps.




Page 3 — Funding Challenges for Mechanical
Contractors

Despite being essential to Florida’s economy, mechanical contractors are often underserved by
traditional banks. Lenders frequently label mechanical contracting as “high-risk” due to
project-based payments and fluctuating revenue.

Typical bank challenges include:

e Extensive Paperwork — Tax returns, financial statements, project histories, and
collateral often required.

e Slow Approvals — Banks may take 2—6 weeks to approve, causing missed
opportunities.

e Revenue Fluctuation Disqualification — Banks prefer steady revenue, which
project-based work rarely provides.

e No Support for Short-Term, Job-Based Needs — Banks don’t offer 2—6 month
project-specific funding.

¢ Industry Misunderstanding — Traditional lenders may not understand retainage,
progress payments, and seasonal cycles.

This is why Florida mechanical contractors rely on funding partners who specialize in
construction-based financing and understand mechanical contracting workflows.



Page 4 — About Funded Business Capital
Funded Business Capital was created specifically for Florida mechanical contractors. Unlike

traditional lenders, we evaluate businesses based on project demand, cash flow needs, and the
realities of mechanical contracting—not rigid banking standards.

We provide fast, flexible funding programs that help mechanical contractors maintain
operations, bid on larger jobs, and expand with confidence.

We serve mechanical contractors across:

e HVAC system installation and maintenance

e Piping and plumbing systems

e Refrigeration, boilers, and chillers

e Ductwork fabrication and installation

e Industrial and commercial mechanical projects

e Energy-efficiency retrofits and upgrades




Page 5 — Funding Options for Mechanical Contractors

Mechanical contractors face different financial challenges at different stages. Our solutions
include:

1. Working Capital Business Loans — Cover operational costs, emergencies, and
opportunities. Ideal for payroll, materials, or unexpected project needs.

2. Business Lines of Credit — Flexible credit lines for recurring expenses like supplies,
fuel, and payroll smoothing.

3. Equipment Financing — Purchase or replace welders, lifts, fabrication tools, HVAC
units, piping tools, and vehicles without upfront cash.

4. Contract Funding / Project Financing — Receive funds upfront for commercial,
industrial, or large-scale projects.

5. Invoice Factoring / Receivable Advances — Get paid immediately on slow invoices,
rather than waiting 30-90 days.

6. SBA Loans — Long-term loans up to $350,000 with low interest, ideal for expansion,
equipment, or working capital.

7. Commercial Vehicle Loans — Finance service vans, trucks, or fleet expansion.

Each program removes cash flow stress and allows mechanical contractors to take on more
work without financial bottlenecks.




Page 6 — How Much Can Mechanical Contractors
Get?

Funding amounts range from $10,000 to $10,000,000+ depending on:

e Monthly or annual revenue

e Time in business

e Bank deposits and balances

e Current project workload

e Size of upcoming contracts

e Equipment or vehicle needs

e Business and personal credit profile

e Invoice or contract values

Growth potential

We work with contractors of all sizes—from small service-focused operations to
multi-million-dollar commercial and industrial mechanical contractors.




Page 7 — What Mechanical Contractors Use the Funds
For

e Buying or upgrading tools and equipment

e Covering HVAC, piping, ductwork, and boiler material costs

e Managing payroll during slow weeks

e Taking on larger commercial or industrial projects

e Expanding into new service areas or territories

e Marketing & advertising (Google Ads, local SEO, truck wraps)
e Hiring additional technicians or project managers

e Replacing or repairing service vehicles

e Accelerating project completion




Page 8 — How Fast Can You Get Funded?

Speed matters for mechanical contractors.

° Approval in hours — Most contractors approved the same day.
e ¢ Funding in 1-2 business days — Funds deposited quickly.

e ./ Built for contractor urgency — Streamlined underwriting for project-based
workflows.

This allows contractors to secure materials, hire crews, and accept new projects without waiting
weeks for traditional bank approval.




Page 9 — Case Study #1 (Mechanical Contractor)

Orlando, Florida

Challenge: Rapidly growing mechanical contractor needed $150,000 to purchase HVAC units,
piping, boilers, and add two service trucks for multiple commercial projects.

Solution: Funded Business Capital approved same day. Funds deposited the next morning
through a working capital loan + equipment financing.

Outcome:

e Hired 3 additional technicians
e Expanded commercial service coverage
e Completed more projects weekly

e Increased revenue 42% in 6 months




Page 10 — How to Avoid Cash Flow Problems

Mechanical contractors can stabilize operations with these strategies:

1. Don’t pay out-of-pocket for materials — Use financing to preserve cash.
2. Use equipment financing — Keep liquidity for labor and operational needs.

3. Contract funding for large commercial or industrial projects — Never turn down a job due
to upfront costs.

4. Lines of credit — Smooth payroll cycles.

5. Factoring — Get paid immediately on slow invoices.

These strategies reduce financial stress and increase project capacity.




Page 11 — Why Choose Funded Business Capital

For Florida mechanical contractors:

e Same-day approvals

Funding in 24—-48 hours

e Programs built specifically for mechanical contractors
e Flexible underwriting

e All credit profiles accepted

e Minimal paperwork

e Transparent terms and fast communication

Funding that grows with your business

Mission: Help Florida mechanical contractors build, grow, and succeed without financial
roadblocks.

Call to Action

Ready to grow your mechanical contracting business?

Whether a small service operation or a large commercial/industrial contractor, Funded Business
Capital provides fast, reliable funding with deep knowledge of mechanical contracting.

{4 call Us: 305-897-0483
€ Visit: www.fundedbusinesscapital.com
e/ Email: info@fundedbusinesscapital.com

By Jared Shapiro, Senior Funding Manager at Funded Business Capital
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