Line 5 sends

administrator

cost to provider.
Dealer gets paid as
the customer makes
payments. No : # I
chargebacks to L~
dealer.
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Dealers voted Line\5 the Platinum
Contract Sale Example Award winner for 2 years in a row.

Sale Price $3,500

Google 4.6/5

Down Payment S350

“We love this company. Their staff
Is always ready to answer
questions and walk you through
any issues you might have.”

Amount Financed $ 3.150

Amount Funded to Provider
(Cost funded after the 1st $850

payment received from the customer)

Markup Due to Dealer $2 650

(Paid over-time after each successful

payment from customer) $44 17mo

“Line 5 is an excellent company

and I'm very grateful for the
(Example Numbers For lllustrative Purposes Only) services they offer. They have the
: best terms for warranty

Product(s) Average Term
60 MONTHS

'@ Dealer Sells $3,500
- in Products

Line \5 funds & activates =
product(s) with provider

Dealer receives $2,650 from
Line\5 over time ($44.17/mo)
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If you're ready to start
offering Line 5 to your
customers and stop
conditional approvals from
costing your sales, simply

call Summit Auto Solutions
at (760)230-5954




