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Introduction

Each division has its own independent management team that reports to a single common Board of Directors.
By doing so, all of the group divisions are becoming leaders in their own field by creating unique business
strategies that allow us to develop a path to success with the least resistance from our competitors.
Our global management approach is centered on one vision and that is to develop the ability to look
at opportunities past the horizon.
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The company is always looking to get actively involved in the development of new ventures through
FuelEnex. Certain criteria needs to be met and approved by the Board of Directors of the Group.

WHO ARE WE?
FuelEnex is growing from being a regional operator
in t he oil and fuel trading industry, to an international
independent commodity
trading
company with an
increase in turnover, providing integrated trading
products and logistics services for participants in the
worldwide oil and energy markets.
FuelEnex‘ solid financial position and reputation for
operational
excellence
is providing
an ideal
platform for growth, and in the months to come, we
will have expanded operations into Asia, the Middle
East and the Americas as well as The Caribbean.
As a core aspect of our growth strategy, we will
be making
investments
in
energy
infrastructure complementary to the company's
trading function. FuelEnex will be acquiring storage
tanks, transport vessels and Joint Venture production
contracts.

Our team has a long-term, integrated and committed
approach to trading and portfolio management across
the value chain and across products. We focus on
creating innovative products and solutions, built
around a broader range of commodities-all of
which serves to enable our clients to meet their
objectives.
The main trading offices are located in Miami, London,
Madrid, and Puerto Rico. We also use a network of
representatives around the globe. FuelEnex is
a supplier to large resellers, major buyers as well as
the UN (UNESCO/UNGM) and IATA members.
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HOW DO WE OPERATE?

OUR CODE OF ETHICS

Working
with
our
global
industry
partners
FuelEnex has the ability to efficiently and effectively
source any crude or refined product but mainly deal
with all types of diesels, fuel oils, aviation kerosene,
and gasoline as well as gases and crude oils.

FuelEnex strongly believes that strong and reliable
working relationships lay out the foundation to
successful business collaborations. The establishment
of good and clear communications will promote
long lasting and profitable business relationships.

FuelEnex is engaged in the wholesale purchase
and distribution of finished petroleum products,
both domestically
and
internationally.
Our
operations
are centered by selling products at
competitive prices with timely
delivery
to
transportation
companies,
airlines, sovereign
countries and various other buyers.
As a true
marketer we are in the position to make the proof of
funds needed to the refinery and then purchase
directly and resell to our end customers with neither
side having contact or negotiations with the other.

The company is convinced that, the pursuit
of economic wealth in the hydrocarbons industry
needs to be complemented by code of ethics
pertaining to mutual integrity, transparency and
trust. FuelEnex is instrumental in filling this gap
between suppliers and customers.

Through our global network of refinery groups and
suppliers, we have quickly developed an enduring and
robust relationship worldwide. We work strategically
to create a perfect balance in the associations
with both our suppliers and buyers. FuelEnex takes its
Our company is client-driven in the sense that we time to work with each supplier and customer
recognize and fulfill the complete fuel needs of
closely so that we can custom deliver offerings
our clients. As a growing consortium, we
add that meet the specific needs to our clients.
To
services on a continuous basis to reflect changing guarantee that we perform on our delivery of
needs
over time. Our fuel and oil offerings are quality offers, all of our suppliers and customers
highly privileged. FuelEnex does not promote or have
been
through
a complete and extraneous
advertise in the broad market. We target and cater due diligence process.
to end buyers and their representatives.
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(Continued)

WHO DO WE SERVE?
We sell our products directly to commercial, industrial,
and wholesale customers as well as NGO such as the
United Nations. We enter into supply contracts
with our customers and require customers to
purchase
a minimum
amount
of
specified
petroleum products at sub-market prices during each
period of the contract.
Besides having a global footprint in the marketing of
hydrocarbons, we specialize in the supply of fuels to
the Caribbean Island Nations as well as select Central
American markets.
FuelEnex buys, sellsand
supplies crude oils,
refined products, natural gas and gas liquids for
its global customer's operations as well as their
respective refining and marketing network. FuelEnex
provides a critical link between the market and its
customers
upstream,
downstream
and refining
environments.

The company
manages global supply, trading and
logistics
of
a
wide
range
of
products,
including feedstock, fuels, and refined products
manufactured, distributed
and
sold
through
FuelEnex'
partner
and marketing system.
The
company's supply and trading activities are organized
by crude oil, natural gas and products.
The pricing structure that FuelEnex follows on a global
scale is based on Platts and depends where the fuel is
sold. This model gives transparencyto
any
fluctuations in world oil prices. Prices offered
reflect FuelEnex' purchasing capacity with the
international oil companies.
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While the majority of the company's activities are the
result of internal prospect generation, we remain open
to participation in opportunities generated by
others that are consistent with our operating
philosophy and meet our technical and economic
criteria.

(Continued)

HOW DO WE BUY AND SELL?
Due to the difficulty of the transactions and the high monetary value of the operation(s) and of the fuels/oils,
FuelEnex has implemented a very detailed procedure with minor distinctions on the terms for each transaction
and/or contract. We will require the financial capability and simultaneously issue a performance bond on the
fuels/oils as well as an independent laboratory test report, at the expense of the interested parties.
Upon the verification of authenticity of the submitted documents and the satisfactory completion of
our required due diligence, we will issue a full corporate offer and sales & purchase agreement directly to
the buyer. We do not issue letter of intent, full corporate offer, irrevocable corporate purchase order, sales
and purchase agreement to any mandate, agent, representative or third party under any circumstances. We
are in a position to offer Major and non-Major procedures to qualified entities. We reserve the right to
determine the classification of the buyer as an oil or energy Major.
All representatives, facilitators, agents and/or mandates must submit a
provable and registered company,
and are required to submit a verifiable letter of authorization on the letterhead of the principals, two forms of
photo identification and buyer's company profile prior to any communication with our company. The buyer's
company profile and letter of authorization must contain full contact information of the principals including the
physical location, land line, fax and email address attached to the company's website (PO Box,
mobile number, generic email address are not acceptable). Submitted documents will be forwarded to the
buyer for verification of authenticity and legitimacy.
Depending on the type of transaction, market and financial position of FuelEnex, we can operate under any of
the following scenarios:
1. FuelEnex purchases the fuels outright with its own funds thus taking possession of title.
2. The company enters into Joint Venture Agreements with H edge Funds for the acquisition of the
fuel and title.
3. A Joint Venture Agreement is engaged with the Seller of the fuel
4. The Buyer belonging to FuelEnex will enter into a Joint Venture Agreement for the purchase of the
fuel.
5. FuelEnex acts as a primary Facilitator between the Buyer and the Seller.
In either case, the sole purpose of the company is to market the fuel thus guaranteeing the supply to the
buyer(s).
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Fexmarine (a division of FuelEnex) has entered into a
strategic alliance with Energy, Carriers & Services
Corp.
(ECS)
as
an
exclusive
in-house
Maritime Coordinator and Charterers. Fexmarine will
be able to fulfil all of the shipping requirements of
the group allowing the company to capitalize on
ECS’ twenty two years’ experience in the Oil and
Derivates Supply and Transport Industries.
Through this alliance, Fexmarine will become a wellestablished
participant
in
the
fuel
tanker
chartering industry, placing the whole world within
our reach. Through knowledge of the world
tanker fleet, close relations to the ship-owners
and the charterers, we will be able to reach our
established goals.
Our extensive knowledge of the worldwide tanker markets ensure that we can offer our group a service that
ensures an optimum return on their investment. Some fuel companies prefer
to incur the cost of
outsourcing their charter needs, Fexmarine chose to have an in-house specialized staff for the services that
rely on an existing skill base that offers both the provision and a critical mass not achievable individually.
By having our internal Maritime Coordination Department, Fexmarine is able to react swiftly to the group’s
needs.
Our Chartering team use the skills obtained from
years of working in all aspects of the tanker industry
including oil and chemical major companies, ship
brokers, and ship owners. Our experience means we
are able to offer skills that our group prefers on
a “case by case" basis.
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An effective risk management service which provides
better than market returns to our group through
optimizing voyage and time charter operation
opportunities. Our focus is to be a partner to
our Suppliers . We welcome our Supplier’s
involvement in operations decisions, with the aim
of providing the same close relationship that
would exist if we were their “in house” chartering
team.

Shipping is a significant part of the supply chain and expert focus is required to ensure optimum delivery.
Our functional skills will add considerable value to any project involving the bulk shipping of fuels.
Our extensive skill base is further enhanced through our Directors who allow us to call on skills ranging
from ship logistics to average adjusting. Together we can offer our group the commercial interface
between FuelEnex and Suppliers.
Our office has a wide knowledge of different C/P agreements, SOF review and demurrage calculations, etc..
and has access to a vast library of Maritime Forms, Charter Parties, Riders, Clauses, Buy / Sell Contract
Agreements, Brokerage Commission Agreements, Pay Orders, all to be used by the group.
Fexmarine through its alliance with ECS has access to the following Owner/Operators of vessels that are
used by the group for the transport of fuels:
-
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TORM Tankers
Norient
Navig8
Heidmar MR
WECO
Stolt
JOTankers
Hellespont Steamship Corporation
Halkidon Shipping Corporation
Coral Shipping Corp.

-

OTA Management Group
PACC Ship Managers Pte Ltd.
Ocean Marine Management, Inc.
Carlat Petroleum, Ltd.
Bernhard Schulte Shipmanagement
Prichard Gordon Shipmanagement, Ltd.
Iaonian Shipmanagement, Inc.
Naoh Maritime Co.
Heidmar
Pacific Basin Shipping

Fexpetrol, which is a division of FuelEnex, is the
virtual refinery group that contracts facilities around
the world for the refining of crude oils that are
purchased by FuelEnex. The capacity that the
company has under contract is for the refining of
8MM Barrels of Crude Oil per month. FuelEnex
acquires
crude oil
from producing leases,
international oil trading centers and ships delivering
cargoes of oil.
As an independent virtual refiner, Fexpetrol does not
drill for oil. It purchases a variety of feedstocks and is
able to adjust its feedstock mix based on market
conditions.
Fexpetrol’s contracted refineries produce gasoline, diesel, jet fuel, asphalt, petrochemicals, lubricants and
other refined goods. Key to Fexpetrol’s accomplishment has been its ability to locate refineries that have
upgraded and expanded refining procedures to produce high-value, clean fuels from a wide variety of crude
feedstocks – one half of which comes from discounted feedstocks.
Fexpetrol is always seeking new ways to improve operations and use its contracted refinery network
synergies for the benefit of the customer.
In 2019 the company has plans to build a storage facility based in Puerto Rico. This site will have
the capacity to store up to 250,000 metric tons of different types of fuels for further distribution to
customers throughout Central and Latin America and The Caribbean Nations.
This storage facility will be the center hub for the distribution of all the fuels that are refined in
our contracted facilities and shipped via Fexmarine to all our customers. Customers will also be able to
purchase our fuels FOB at the refineries that we have contracted.
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All the crude oils are fed to the refineries via the pipelines
while the BLCO and other seed stock are delivered
via vessels. The crude oil is immediately placed in
holding tanks for further refining into the following
products:
- Gasoline Products:
• 87, 88, 89, 90, 91, 95, 100LL (Avgas) Octane
- Diesel Products:
• Ultra Low Sulfur Diesel (ULSD) for motor vehicle
• Low Sulfur Diesel primarily for off-road
• Off-road diesel for railroad locomotive and marine use
- Fuel oils:
• MGO (Marine Gas Oil)
• LSMGO (Low Sulfur Marine Gas Oil)
• MDO (Marine Diesel Oil)
• IFO380 / IFO180 (Intermediate Fuel Oil)
• LS380 / LS180 (Low Sulfur Intermediate Fuel Oil)
• MFO (Marine Fuel Oil) - same as HDO
• HFO (Heavy Fuel Oil)
- Jet Fuel Products:
• Commercial jet fuel
• Military jet fuel
- Asphalt and Bitumen Products
- Sulfur Products:
• Molten sulfur
• Prilled sulfur
- Naphthenic Oils:
• Oils, coolants, solvents, cutting fluids and lubricants
- Solvents:
• Toluene
• Mixed xylenes
• MSO feedstock
- Liquid Petroleum Gas:
• Propane
• Butane
• Iso-butane
- Propylene:
• For petrochemical feed

- Aromatics:
• Benzene
• Toluene
• Mixed xylenes
• Paraffin (kerosene)
• Iso-paraffin
• Olefins
• Naphthenes
- Petroleum Coke:
• Delayed coke
• Fluid coke
- Custom blends

Fexfuels (a division of FuelEnex) plans to be a
leader in a trend that is emerging in the energy
sector that has the potential to change the way
consumers purchase their fuel in coming years.
‘Portable Fuel Stations’ or ‘Mobile Fuel Stations’
are a promising alternative to the conventional
fuel stations that are not only more expensive
but also take more time and space to construct.
Space is not a constraint for a ‘mobile fuel
station’ as it can be moved either in a trailer or
shipped to any desired location, in addition to
easy installation. All the fuels to be sold by
Fexfuels will be supplied by one of the divisions
of FuelEnex.

A typical unit would consist of a double walled
gas tank, a generator and other essential
components such as lighting system, electronic
billing system and a counter, all of which would
be housed on a skid that can either be transported
on a vehicle or placed on a ground. The plan is to
install these portable fuel stations at crowded
places where the demand for fuels is very high
and the supply very low.
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Although portable fuel stations are currently
regarded as a ‘temporary alternative’ to
conventional fuel stations, the idea of using them
as a permanent alternative is indeed promising,
due to the attractive cost-benefit ratio when
compared with conventional fuel station.

We will be offering portable fueling stations and
tanks to individual users, large and small-scale
businesses. These systems can be completely
customized and used to supply diesel, gasoline,
LPG, biodiesel, kerosene, ethanol, vegetable oils
and bio ethanol for cars, trucks, heavy diesel
(vessels and locomotives), the mining industry,
the construction industry, machinery, boats and
Airplanes.
With low set up costs and high flexibility, the
portable fuel stations could actually be a perfect
opportunity for conventional private gas station
owners who already have very low net profit
margins when compared to other retailers.

The potential clients are:
- Any organization that maintains their own
fuel tanks & fleets.
- Fleet Operators and Fleet Management
Companies.
- Regional Fleets.
- Fixed Based Operators at Airports.
- Police, Fire, or Emergency Vehicle Fleets.
- Govt. fleets; executive cars, trucks/vans.
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With low operating costs, wide industry uses,
high flexibility and low cost of acquisition,
these stations will find many clients in the
near future, especially seeing as these units
can also be expanded, based on the rising fuel
demand and ground conditions.

Management
Eng. Georges Poinçot-Leopardi - Chairman & Chief Executive Officer
For over 30 years, Georges has proven to be a results-driven entrepreneur, highly skilled in
international commerce, operations, business development, and complex as well as diverse project
management. He has been recognized as a professional with a solid background in hydrocarbons,
investment finance, telecommunications, polymer converting, and seafood processing. He holds a
Bachelor Degree in Mechanical engineering as well as two MBA and a Certificate in Economics, and a
ROTC Captain recipient from Valley Forge Military Academy. Georges is fluent in English, Castillan,
French and Italian.
Mr. Igor Smirnov – Director & President
Igor has been very active from the early days of the new Russian market economy, involved in
banking, aviation, and logistics. He is the founder of the very first private airline in Uzbekistan. Igor’s
truly international experience, associates, and knowledge helps FuelEnex to operate in global markets.
He attended Aktyubinsk Aeronautical University and Thompson University in France. Igor was
responsible in negotiating the allocations of fuels and crude oils with Russia, Azerbaijan, Uzbekistan,
Iran and Kazakhstan. He holds a FAA Air Transport Pilot License and is a certified captain for the
Gulfstream V, 450 and 550 private jets.
Mr. Thomas J. Adair – Director & Chief Legal Counsel & Fintech Advisor
Thomas is in charge of corporate affairs and general counsel. In this capacity, he leads the company's
legal department and is responsible for the analysis, development and management of legal issues
affecting its worldwide interests. Prior to joining FuelEnex, he worked as General Counsel & Director of
Fuels Division for IBC Turbo Inc., an internationally recognized EPC firm. He is an experienced legal
expert relative to all aspects of the energy industry including, but not limited to, due diligence and
contract negotiations between both foreign and domestic oil & gas companies. He holds a Juris Doctor
degree from LSU and has been licensed to practice law in the State of Louisiana for over 24 years.
Mr. Andrey Bularga – Director & VP for Russia and CIS Upstream Operations
Andrey has held several executive management positions at Noyabrsk Oil and Gaz JSC (Oil & Gas
explorations company), Noyabrsk Gaz Service JSC as Deputy Director General. He was Head of
Department of Oil and Gaz Industries and a member of the Directorate of Efficiency of Energy Supply
for the Ministry of Oil and Energy of the Russian Federation. While at the Russian Interindustry Energy
Company JSC, he held the position of Deputy Director General. Andrey has also been Director General
of Alliance Oil and Gaz JSC , Kaliningrad Oil JSC, and Proxima Oil LLC.
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Management
(Continued)

Mr. Andras Babero – Director & Chief Financial Officer
Andras has a long and distinguished career in both law and banking. He formerly served as Senior Vice
President and General Counsel of PriMerit Bank, Federal Savings Bank. He co-founded Commercial
Bank which he sold to Colonial Bank and served as a member of its Board of Directors. Andras acquired
Commercial Financial Mortgage, where he served as its Chairman and Chief Executive Officer. He was
requested to serve as an asset manager for a bank placed in receivership by the United States banking
regulators. Andras is a member of the Nevada Bar, American Bar Association, a Fellow of the American
Bar Foundation, and a Colleague of the Nevada Law Foundation.
Mr. Eduardo G. Chapeta – Director & VP of Alternative Finance
For over 30 years, Eduardo has proven to be a results-driven entrepreneur, highly skilled in
international innovation in business and technology. From one of his endeavors, VoIP Group, Inc, he
envisioned, developed and operated the IVoDS system for NASA, communicating the International
Space Station (ISS) and the Space Shuttle (STS) to the earth stations. With roots in Artificial
Intelligence (AI) research, cofounded companies like IW Europe spa, in Italy, in the USA GTI, Inc.
focused in Mobile Transaction, Social Media Intelligence, Machine Learning, Big Data and Fintech.
Today is the leading cofounder of a world class project related to cryptocurrency and blockchain.
Brig. General Tommy Ogoke – Director & VP African Operations
General Ogoke is very well versed in the intelligence arena, after having completed the appropriate
courses at the Defense Intelligence College (DIC). Tommy is very active in the Oil & Gas sectors in
Africa, especially in Nigeria, by which he was able to obtain the company’s import and export licenses
as well as the allocations for crude oils and LNG. Also, and due to his industry reach, we will be in a
position to explore opportunities in alternate sovereign nations in the African continent, where the Oil
& Gas sector are growing. General Ogoke’s primary responsibility is to oversee the operations in
Nigeria and expand the company’s African foot print.
Eng. Khuan Valmaseda Eskobar – Director & VP Global Refining Operations
Khuan has vast experience in projects, construction, reconstruction and modernization of plants in the
industry of the oil, gas, and powers plants. He holds multiple patents such which involve the
optimization of the refining of heavy crude oils. His specialties are the deep processing of oil and
heavy residues, the hydro treating of oil and oil distillate fractions, the regenerating cleaning of
contaminated soils, sludge processing development of dopes and additives for fuel and the
development of technologies for production of biofuels and construction of new power plants. Khuan is
the designed of our refinery to be built in the Canary Islands.
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Management
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Mr. Jean-Michel Floc'h – Director & VP of Corporate and Financial Development
Mr. Floc’h is based in Beijing and Sydney. He is an ex-senior banker and an experienced businessman.
He has over 42 years of international business experience in the Asia-Pacific, 18 years in Africa and
Middle East due to a rich career he has focused in developing a deep knowledge base which includes
Corporate and investment Banking skill, Private Investment, international financial advisory and fund
management services , Business Development, Sales & Marketing and various entrepreneurial
activities in South East Asia and Australia. Due to his in depth knowledge of the region, Mr Floc’h offers
entry strategies into the Chinese market
Mr. Shanmugam Pattu – Director & VP of India & Asia Pacific Region
Mr. Pattu has worked in senior capacities in ICI Group (UK), Nagarjuna Fertilizers & Chemicals Ltd, and
Nagarjuna Steels Ltd before taking up an assignment in Indonesia as CEO of Heavy Engineering
Company in the Texmaco/Polysyndo Group. On his return to India, he took up an assignment as the
Executive Vice President/CEO of Hindustan Motors Ltd in Kolkata. He was the Chairman of Cetex
Petrochemicals Ltd, producing specialty chemicals, Methyl Ethyl Ketone (MEK) / Secondary Butyl
Alcohol (SBA) in India. Presently he is the Director of Cetex Energy Generation Co Pvt Ltd. He is a
Fellow of various professional bodies like the Institution of EASME.
Mr. Jerry L. Knowles III – Director & VP of USA, LATAM & Caribbean Operations
Jerry has great analytical and logical reasoning skills which reflects in intuitivism for business
development. His primary strengths are the USA market while servicing the LATAM and Caribbean
markets as well. He successfully grew domestic refined products market share by 12% creating new
liquidity. Provided direct support and consultation to current management teams across all classes of
the industry, advising them on best business practices while continuing to source new business
opportunities. Assess and trade the daily Crude oil and Refined products markets, managing risk for
profitability while managing customer relationships from cultivation through development of the
business.
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Advisory Board
Mrs. Barbara Guibord, Esq. - Advisor for Strategic Finance
Barbara is President of Onyx Resources Limited, an Isle of Man company which is in the business of
assisting physical commodities traders in accessing trade and forfeit financing. Onyx Resources Ltd. is
an affiliate of the global company Onyx Worldwide Group Ltd. with offices in Australia, South Africa and
the UK. Along with her involvement in the trade finance space, Ms. Guibord has also had a career in
private equity and project finance. She has done work on private equity transactions, often involved in
engineering cross-border private equity capital flows among the Middle East, North Africa, South Asia
region, European Union and the United States.
Previously, until fall of 2011, Barbara was the founder and CEO of Integration Capital & Trade, Inc. (ICT). As the CEO,
she was instrumental in setting up ICT’s affiliate offices in Muscat Oman and Riyadh Saudi Arabia. Barbara has had
extensive operations experience in cross-border international transactions, particularly in the GCC.
Prior to her work in the financial services industry, Barbara had a thirty year legal career and worked in a number of law
firms, devoting the majority of her time to the environmental and energy practice areas. She held a number of
partnership positions: the managing partner of the international law firm, Guibord Homsy LLP; the partner in charge of
the environmental and energy law practices at Winston & Strawn, Katten Muchin & Zavis and Rivkin, Radler & Kremer.
Barbara was also the founding member and managing partner of Zevnik, Horton, Guibord, McGovern, Palmer & Fognani,
which was the predecessor law firm of Guibord Homsy, LLP.
Barbara graduated cum laude with a B.A. from Connecticut College and has a J.D. from Fordham University. Barbara is
admitted to practice law in the States of New York and Illinois and is also admitted in the Ninth, Seventh and Second
Circuit Courts of Appeals.
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Banking
FuelEnex reserves the right to change its operating bank(s) to any top 50 World Banks and it is restricted and
prohibited to contact the buyer’s bank without prior approval in writing by FuelEnex, Inc.

Purchases made by FuelEnex, Inc. can be done either singly or via a Joint Venture with our Hedge Funds or
the Buyer. Based on the method of operation that FuelEnex, Inc. decides to pursue any give transaction, the
name of the final bank to be used will be given to the end seller and/or refinery.
At no time will FuelEnex, Inc. supply complete banking information to brokers, mandates and/or facilitators.
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Contact Us

USA Office:
1050 Lee Wagener Boulevard
Suite 105
Fort Lauderdale, Florida 33315
USA
Office: +1-305-741-4512
GSM 1: +1-786-203-2366
GSM 2: +1-305-928-8006
Fax: +1-844-694-8518
email: grp@fuelenex.com
www.fuelenex.com
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