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Chapter 1: The Truth About Small Business Financing

Introduction: Why Funding Matters More Than Ever

For every small business owner, capital is the oxygen that fuels growth and survival. The
hard truth is that while passion starts a business, cash flow sustains it. A stunning 82%
of small business failures are directly tied to cash flow issues. This single statistic
highlights why mastering your funding strategy is the single most important skill you can
acquire.

The challenge for entrepreneursisn't just needing money; it's accessing it. The
traditional funding system is built for large, established corporations, often leaving
small business owners—especially those who are just starting out, scaling quickly, or
managing seasonal revenue dips—stuck on the sidelines.

Myth vs. Reality: Banks Are Not Your Only Option

There is a long-standing myth in the business world: "Banks are the only real option”
for securing significant capital. This is fundamentally false.

Traditional Big Banks operate under rigid, slow, and heavily regulated lending models
that are often mismatched to the speed and agility required by a small business.

e Slow & Rigid: The application process is often lengthy, with decisions taking
weeks or even months.

e High Rejection Rate: Big banks are known to reject 50% to 80% of small
business applications.

e Credit-Score Focused: They rely heavily on a perfect FICO score and historical
data, rather than evaluating your current business potential or growth strategy.

This systemic failure to support small businesses is precisely where Alternative
Lending and modern financial partners step in.
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A modern, growth-focused business needs a partner who values agility and potential

over historical paperwork. Here is how traditional banking stacks up against alternative

lending platforms like Business Loans Corporation:

Feature

Approval
Rates

Decision
Speed

Flexibility

Evaluation
Focus

Traditional
Banks

Alternative
Lenders
(Business
Loans
Corporation)

Low (50-80%
rejection rate)

Slow (Weeks to
Months)

Low (One-size-
fits-all
products)

FICO Score,
tax returns,
historical data

High (Focused
on cash flow and
revenue trends)

Fast (Often
within 24-48
hours)

High (Multiple
products under
one roof)

Growth
Strategy, Cash
Flow, Non-
Traditional
Credit Signals
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To fund safe To fund bold

Purpose
bets moves

Case in Point: Many successful business owners, after being rejected by their bank,
found the capital they needed to grow through BLC funding. Traditional lenders often
miss the forest for the trees, focusing so tightly on credit risk that they fail to see the
potential of a strong business plan.

Your Funding Mission Starts Here

You don't need to conform to outdated banking standards to get the capital your
business requires. Business Loans Corporation exists to bridge this gap—providing a
roadmap to funding without the red tape.

Our goalisto be your strategic partner. We offer a suite of flexible funding options,
including Merchant Cash Advances, Lines of Credit, SBA Loans, and Equipment
Financing, ensuring we have a product that fits your unique lifecycle—whether you are
investing in new equipment, hiring staff, or bridging a cash flow gap.

This is where Business Loans Corporation steps in. We look at your business—your
vision, your revenue, and your strategy—and craft a funding solution that helps you
scale confidently and take action immediately.

Chapter 2: Understanding Your Funding Needs

Securing capitalis not a one-size-fits-all solution; it’s a strategic decision. Before you
even submit an application, you must know exactly why you need the money and how
much you need. This chapter provides the framework for assessing your financial
requirements, ensuring you borrow the right amount for the right reason.
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Growth Capital vs. Working Capital: Know Your "Why"

The biggest mistake a business owner can make is applying for capital without a clear
objective. All business funds fall into one of two main categories. Knowing the

difference is crucial for choosing the right funding product.

Type of Capital

Working
Capital

Growth
Capital

Primary Goal

To maintain
Oday-to-day
operations
and bridge
short-term
cash flow
gaps.

To fund long-
term
expansion
andincrease
revenue
capacity.

Use Case Examples

Fundin

Horizo

Short-
Term

Payroll, rent, inventory restocking, utility

payments, short-term tax payments.

(6-12
month

Purchasing new heavy equipment, opening Long-

a second location, major software Term
development, large-scale marketing (1-5+
campaigns. years)

Working capital ensures your business stays agile and can meet its current liabilities

(like paying vendors and employees). Growth capital is an investment intended to

produce a measurable increase in your business's scale and profitability. Applying for a
short-term product for a long-term growth project is a common pitfall that can lead to

cash flow strain.
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How to Calculate Exactly How Much You Need

Asking for the correct amount of funding is vital. Borrowing too little means you'll run
out of money before achieving your goal, forcing you to seek more expensive,
emergency funding. Borrowing too much may signal to lenders that you lack financial
discipline and increase your long-term repayment burden.

Use the following two-part calculation to determine your precise funding requirement:
1. Calculate One-Time Costs (Growth Capital Needs)

This step involves identifying all initial, non-recurring expenses tied to your specific
project or goal.

e Listall necessaryinvestments: New equipment costs, property deposits,
initial inventory stock-up, large software license fees, and major renovation
expenses.

e Total these costs. This sum represents yourimmediate Growth Capital need.

2. Calculate Your Runway (Working Capital Needs)

Your runway is the number of months you can operate using borrowed funds before the
new investment generates positive returns. This prevents a cash flow crisis during the
implementation phase.

1. Determine Your Monthly Burn Rate (or Net Cash Flow): Monthly
Expenses—Monthly Revenue (Expected)=Monthly Burn Rate (If your revenue
exceeds expenses, your burn rate is negative, and your working capital need is
lower.)

2. Estimate Your Cash Runway: Determine how many months (e.g., 6 months, 12
months) you need to cover operations until the project starts generating
revenue.

3. Add a Contingency Buffer: Unforeseen delays are common. Add a 10-25%
buffer to your total calculated need as a safety net.
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Monthly Burn RatexRunway (Months)x(1+Contingency %)=Working Capital Needed

Total Funding Needed=0One-Time Costs+Working Capital Needed

Pitfall: Borrowing Too Little or Too Late

The desire to borrow the minimum amount is understandable, but it is often
counterproductive.

e "Running Out" Mid-Project: If your project takes 6 months to complete but you
only funded 3 months of working capital, you will face an urgent cash shortage.
This can force you into high-cost emergency funding or cause the project to fail.

e Higher Future Costs: Seeking a small loan now, then immediately needing a
second loan, can damage your business credit profile and lead to higher interest
rates on the second round of funding.

e Lost Opportunity: A well-funded plan allows you to execute with confidence. An
under-funded plan forces you to cut corners, slowing your growth and limiting
your return on investment.

Checklist: Is Your Business Funding-Ready?

Business Loans Corporation simplifies the application process, but you still need to be
ready to demonstrate financial stability.

By having these documents and metrics prepared, you streamline the application
process and empower BLC to make a quick, human-led decision (often within 24-48
hours).

Required for
Purpose for BLC Review Application?

Document/Metri
o}
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i . . Yes (Typically
Business Bank To verify consistent cash flow, revenue trends,

. - the last 3-6
Statements and overall business stability.
months)
Profit & Loss
(P&L) To assess profitability over a specific period Yes
Statement (e.g., Year-to-Date).
Tax Returns
. ) ) ) ) Yes (Most
(Business & To verify reported income and financial health
recent 1-2
Personal) over the past 1-3 years.
years)
Personal & .
. . Tounderstand debt history and management. .
Business Credit . . ) Yes (Credit
(BLC focuses on this less than banks, butit's still
Scores . pulled by BLC)
reviewed.)
Schedule of To understand all current financial obligations v
es
Existing Debt (creditors, balances, payments).
Business
To confirm the business is legal, operational, v
es
. and properly structured.
License/Format
ion Docs
Debt Service
Your ability to afford the new loan payment Calculated by
Coverage Ratio based on available cash flow. BLC

(DSCR)

Chapter 3: The Smart Funding Options You Didn’t Know
You Had

When you think "business funding," banks probably come to mind first. However, there
is a wide range of smart funding options tailored to your business’s unique needs.
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Key Funding Types

1. Merchant Cash Advance (MCA):
a. Thisisideal for businesses with strong daily credit card sales.
b. Repayment adjusts based on revenue, meaning slow months don’t crush
your cash flow.
2. Line of Credit:
a. This productis perfect for seasonal spikes or inventory surges.
b. You borrow only what you need and only repay what you use.
3. SBA Loans:
a. These offer long-term growth funding with lower interest rates.
b. Theyrequire more documentation but can be highly advantageous.
4. Equipment Financing:
a. Use this to upgrade machinery, vehicles, or technology without requiring
a massive upfront payment.
5. Invoice Factoring:
a. Thisturnsyour outstanding invoices into immediate cash.
b. Itisideal for B2B businesses that have long payment cycles.
6. Bridge Loans:
a. These are short-term solutions to coverimmediate expenses or cash flow
gaps while you wait for revenue or longer-term funding to come through.

Scenario Examples

e ARetail Shop can use a Line of Credit to cover holiday inventory purchases.

e A Manufacturer can use Equipment Financing for new machinery to increase
production.

e A Service Provider can use Invoice Factoring to ensure timely payroll when
clients pay late.
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BLC Advantage

With all these products under one roof, Business Loans Corporation ensures you don’t
waste time comparing multiple lenders. Our experts match you with the right funding
type in hours, not weeks.

Chapter 4: How to Prepare a Winning Application

Securing funding isn’t just about knowing your options—it’s about presenting your
business in the best possible light. A strong application can mean the difference
between approval in 24 hours and rejection weeks later.

Don’t Let Your Credit Score Be a Barrier: Focus on Cash Flow

Unlike traditional banks, Business Loans Corporation (BLC) streamlines the
process. This means your application's strength comes from demonstrating current
revenue and stability—which is much more important than a rigid, high credit score.

The most critical factor for BLC's fast approval is verifying your cash flow, which is why
our system is designed to get you funded in 24-48 hours.

e Clean Systems = Fast Approvals: Businesses with modern POS or invoicing
systems often get approved faster because lenders can instantly verify revenue
and cash flow, which reduces processing time.

Essential Documents

To showcase your business's financial health and speed up the process, you must
gather these essential documents before applying:

e Bank statements (past 3-6 months)
e Revenuerecords or sales reports
e Taxreturns (business and personalif required)

e Business licenses and registrations


mailto:sales@businessloanscorp.com

866-680-0271 SALES@BUSINESSLOANSCORP.COM

BUSINESS LOANS
INC

e Photo ID of owner(s)

Having these ready shows lenders you’re organized, serious, and low-risk.
Common Mistakes to Avoid

Even with the right documents, small errors can slow down your approval:

e Incomplete Paperwork: Missing statements or IDs will slow down approvals.

e Unclear Use of Funds: Lenders want specifics, not vague plans for how the
capital will be used.

e Outdated Financials: Ensure your numbers reflect your current performance.

Chapter 5: Funding Strategies for Growth

Fundingis a tool, and like any tool, its power lies in how strategically you use it. For
small businesses, smart funding acts as a growth accelerator, allowing you to investin
opportunities that generate revenue faster than your organic cash flow could permit.
Capital should never be viewed merely as a bridge to survive a tough period; itis the fuel
that launches a new trajectory of expansion.

The Growth Cycle: Fund-Invest-Measure-Repeat

For funding to be successful, it must be deployed as part of a managed strategy. This
cycle ensures that borrowed capital leads directly to a measurable, positive Return on
Investment (ROI), creating a self-sustaining engine for expansion.

1. Fund: Secure capital quickly. The advantage of modern alternative lenders like
Business Loans Corporation (BLC) is the speed of decision and delivery—often
within 24-48 hours. This speed is crucial for seizing immediate market
opportunities.

2. Invest: Deploy the capital into high-ROI areas. These are activities that directly
generate revenue or drastically reduce costs (e.g., marketing, essential
equipment, or hiring key personnel).
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3. Measure: Track Key Performance Indicators (KPIs). You must monitor metrics
like Customer Acquisition Cost (CAC), customer lifetime value (CLV), revenue
growth month-over-month, and employee productivity. This step validates the
initial investment.

4. Repeat: Reinvest the profits generated to pay back the loan, service your
existing debt, and fuel the next stage of growth. Successful debt repayment
demonstrates financial responsibility, which facilitates access to even larger
and more favorable funding in the future.

The Top 3 Strategic Growth Investments

Small businesses that successfully scale up typically dedicate their secured funding to
three core areas that directly drive revenue and efficiency:

1. Strategic Marketing & Customer Acquisition

Marketing is the most direct, measurable way to generate new revenue. This is where a
growing business must be prepared to invest aggressively during a major growth
phase. Since alternative funding is often tied to current cash flow, the quick return from
a well-executed campaign makes it a high-priority investment.

e Marketing Budget Benchmarks (Based on Industry Data):

o To Sustain Growth: Businesses typically allocate 5% to 10% of their total
annual revenue toward ongoing, maintenance-level marketing.

o To Accelerate Growth: New or rapidly expanding businesses should
target 11% to 20% of annual revenue for aggressive, data-driven
customer acquisition campaigns.

e High-ROIl Investment Examples:

Investment Area  Funding Type Expected Outcome
L. Line of Credit or )
Targeted Digital Immediately lowers your Cost per
Ads Acquisition (CPA) and drives new sales

(Google/Meta) leads, offering the fastest return.
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Working Capital
A Long-term asset that improves conversion
Website & SEO rates and organic visibility, eventually
Term Loan ) . . .
Overhaul reducing reliance on expensive paid

advertising.
Increases the capacity to qualify and close

Hiring a Sales i ) . . .
Working Capital leads generated by marketing, turning capital

Rep
into human-driven, recurring revenue.

Export to Sheets
2. Scaling Operational Efficiency with Equipment

Growth often stalls, not because of a lack of demand, but because a business’s
operational infrastructure cannot handle increased volume. Equipment financing
allows you to leverage future profits to solve today’s capacity constraints without
draining all your working capital.

e Example: The Retail Overhaul A growing retail store realizes its aging Point-of-
Sale (POS) system is slowing down transactions and losing data. Financing a
new, integrated system allows them to accept more payment types, process
transactions faster, and reduce staff training time. The resulting increase in
sales volume and reduction in errors justifies the loan cost, effectively making
the asset pay for itself through efficiency gains.

o Key Insight: Use Equipment Financing for assets that directly lead to higher
throughput or lower operating costs (e.g., specialized manufacturing
machinery, updated commercial vehicles, or expensive, efficiency-boosting
software subscriptions). The asset itself typically serves as the collateral for the
loan, making it a secured and often more accessible funding option.
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3. Proactive Hiring (Hiring Ahead of Revenue)

The fastest way to kill growth momentum is by overworking your current team or being
forced to turn away new business because you lack staff capacity. Strategic funding
allows you to hire ahead of revenue—a crucial step for sustained scaling.

e Scenario: A service-based firm lands a large, new contract on January 1st that
will generate substantial revenue starting April 1st. It takes 60 days to fill the new
position, meaning the new employee starts on March 1st. A Working Capital
Loan covers the new hire's salary, training, and associated overhead for that 90-
day gap until the revenue begins flowing.

e The Statistical Edge: Small businesses are the primary job creators in the U.S.
economy, having created over 70% of net new jobs in recent years. Using
funding to hire—especially in mission-critical roles like sales, fulfillment, or
customer support—is a direct, proven investment into future revenue capacity.

Risk Management: The Contingency Buffer

Every responsible funding calculation must include a Contingency Buffer. Thisis a
dedicated reserve of capital, typically calculated as 10% to 25% of the total funding
request, and is critical for mitigating unexpected events that can cripple a growing
business.

This reserve capital ensures a single unforeseen event does not derail your growth
mission. It provides a financial safety net for things like:

e Cost Overruns: A digital marketing campaign exceeds its budget, or an
equipment installation is delayed.

e Slow Collections: You are forced to wait longer than expected for a large
customer payment, creating a temporary cash flow gap.

e Unforeseen Maintenance: Emergency repairs to critical equipment or
unexpected increases in utility/rent costs.

By planning for the unexpected, you maintain the flexibility needed to stay on offense,
secure in the knowledge that your working capital has adequate protection.
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Conclusion: Your Funding Mission Starts Here

Smart funding is more than capital—it’s a growth engine. It represents the strategic
allocation of resources to multiply your business's potential, not just keep it alive. By
moving away from reactive borrowing and embracing the Fund-Invest-Measure-Repeat
cycle, you can achieve sustainable, long-term growth.

With the right strategy, tools, and support, you can:

e Scale confidently.
e Navigate slow seasons without financial stress.
e Investimmediately in high-ROIl opportunities as they arise.

Remember: you don’t need a slow, rigid bank to thrive. Business Loans Corporation
(BLC) is your partner in fast, flexible, solution-oriented funding. We exist to bridge the
gap and provide business-first capital , with decisions often made in 24-48 hours.

Next Steps: Your BLC Action Plan

Ready to turn your growth strategy into reality? The process of securing capital with
Business Loans Corporation is designed to be streamlined, transparent, and built to
empower you to act quickly.

The 4-Step Path to Funding

Our process cuts out the red tape and is often completed with funds deposited in your
account within 24-48 hours.

1. Submit Your Application Complete a quick application online. Attach recent
bank statements and/or tax returns—just enough for our team to get a clear
picture of your business's revenue and cash flow.

2. Document Review & Approval Our team reviews your submission with speed
and precision, looking at cash flow and stability, not just traditional credit
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scores. If everything checks out, we give you the green light and present your
approved terms upfront and transparently.

3. Finalize & Get Funded Once you approve the terms, your funds are wired
directly into your business account. This is often completed within 24-48 hours
of final approval, ensuring you get capital when you need it most.

4. Use Funds to Grow With the capital in hand, you are in control. Use the funds to
execute the strategic investments outlined in this chapter—boosting marketing,
upgrading equipment, hiring a sales representative, or bridging a cash flow gap.

Connect with a BLC Advisor

To get started on your funding mission or to discuss your specific growth plan, you have
two direct options:

e Apply Now: Complete a free application online to see what capital options are
available for your business: www.businessloanscorp.com

e Schedule a 15-Minute Call: Speak directly with a dedicated BLC advisor for
personalized guidance and to walk through your options.

Contact Information

Phone 866-680-0271

. sales@businessloanscor
Email

p.com
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