FIRST TIME BUYERS GUIDE
A comprehensive guide for buying your first home by BLVD & LANE

INSIDE THIS RESOURCE
Pre Approvals
A list of recommended lenders along with
a guide to some of the most common
lending tools available

Let's Tour
Discuss touring options and a general
overview on the importance of touring
homes

We Found The Home. What's Next?!
Execution And Option
Submitting an offer, what to expect, what
your commitments are upon execution
and the first 2 weeks under contract

Post Option Period On The Way To Closing
What to expect following the option
period and working towards closing

At The Closing Table
The day of closing. How much time to plan
for and when do you get your keys

The goal of this guide is to provide a
comprehensive overview of the home
buying process. Of course, each
transaction is going to be slightly
different based on circumstances. At
BLVD & LANE our goal is always to make
your experience as smooth and pleasant
as possible!

www.BLVDandLANE.com
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Pre Approvals

Trusted Lenders
K&G Capital Mortgage
Jay Abeya
832.524.3842
jabeya@kgcm.com

Mortgage Document Checklist:
Recent Paystubs
2 Months Bank Statements
2 Years W-2's
2 Valid Legal Id's
2 Years Tax Returns

MID America Mortgage
Neal Davis
713.858.1726
Neal.davis@midamericanmortgage.com

Sente Mortgage
Debbie Riopelle
713.376.8730
Debbie.riopelle@sentemortgage.com

www.BLVDandLANE.com
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Let's Tour

We offer multiple touring options to our
clients. There is, of course, the traditional
in person tour but we also offer virtual
tours where we can tour a property with
you via FaceTime or Zoom. What is
important in this market is the speed in
which we access properties. The benefit of
working with BLVD & LANE is that, as a
team, even if your lead agent isn't
immediately available, there will be an
agent who can access the property for you
at your convenience!

Why Tour?
Everyone has important items on their wish
list regarding their future home. Each client
has different needs and it is important to
really be clear on what it is that’s important
to you. This should include not only broad
strokes like the number of bedrooms and
baths, size of outdoor space, and single story
verse two story but also details that are
important to you as well such as counter top
finishes, flooring options, and specific layout.
Touring properties is important in this
regard, the more you see the more your list
will become honed and things that you didn’t
necessarily think of originally you will see in
properties and some of those items may end
up being on your priority list. Conversely, as
you see additional options, things that may
have seemed incredibly important at the
beginning of your search may become much
less important to you as your search
progresses.
www.BLVDandLANE.com
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Following touring and finding the perfect home it is time to make an
offer. This process will start by pulling all of the necessary information
on the property so that we can make an educated, well thought out
offer. The first step is for me to send you a seller’s disclosure to review.
This document contains information provided by the seller that is
pertinent to the specific property and will give us information on
flooding, age of the roof, and general home information. Additionally, at
this stage I will put together a CMA (Comparative Market Analysis)
which shows how the home is priced compared to other homes in the
area that have sold in the last six months and will give us a jumping off
point to establish what we are going to offer for the home.

A DocuSign envelope containing the contract
and all of the additional addendums for
signatures will be sent once we are ready to
move on a property. We then start the
negotiation process with the sellers. Once the
initial offer documents are submitted, all
additional negotiations will be handled via BLVD
& LANE, with regular communication to you to
ensure that you are comfortable with the terms
of the contract, and the listing agent until we
reach a mutually acceptable scenario. At that
time, we will modify the initial contracts and
send them back out for signatures.
Once both parties sign the contract we are
considered Executed and are officially under
contract.

Most properties will
require some negotiations
on price and it is important
to know where your line in
the sand is going to be
because it can become
emotional and we need to
be very clear on what that
number is.
Most closings will happen 30
days of the contract being
executed and that is the
timeline that we should be
looking at for your home as well!
www.BLVDandLANE.com
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Once the contract is executed it is submitted to the
lender to start processing the loan, the title company to
start working on title, and we have work to do as well!
We will have to deliver the option and earnest money
within 3 DAYS of executing the contract and during our
option period we will focus on getting our inspection
done. The inspection will take a look at all aspects of the
home and the inspector may recommend specialized
inspections for specific areas of concern. (roof,
foundation, HVAC, plumbing, electrical) Once we have the
inspection report we will reach back out to the listing
agent and negotiate necessary repairs that need to be
addressed in order for us to move forward with the
process. We can rescind our offer at any point during the
option period with no penalty other than losing our
option money.

Trusted Inspectors
Texas Certified Home Inspection
*** Request Scott Osbourne ***
P: 281-705-6889
www.texascertifiedhomeinspection.com

Houston Inspections
P: 713-408-1129
www.houstoninspect.com

The following money
is due at this stage

in the process:
·
OPTION PERIOD MONEY: These are funds that
we essentially pay the seller to remove the
home from the market for a period of time so
that we can perform inspections. This amount
ranges from roughly $10-$25 per day and an
option period will run from 7-10 days on
average.
EARNEST MONEY: These are funds that we put
forward at the beginning of the contract that
count towards your final closing costs that
show the owner our commitment to
purchasing the home. This is normally 1% of
the list price. These funds are refundable if we
terminate the contract during option period.
INSPECTION: You should also plan on spending
between $400-$700 at this point to have the
property inspected during the option period.

Noles Inspections
P: 281-704-7462
www.nolesinspections.com

www.BLVDandLANE.com
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Post Option Period On The Way To Closing

Be on the lookout for communications from
the title company and the lender! You
should expect to see emails concerning:
Underwriting of the Loan
Necessary Conditions from the Lender
Title Commitment
Request for Insurance information
from Title
As we approach closing we will conduct a final
walkthrough of the property to insure that all of
the items from our inspection report have been
completed and that the condition of the home
hasn’t dramatically changed. Any adjustment to
the property will need to take place prior to
closing.

Following the option period we will ask the
lender to order the appraisal on the
property, if it is needed, and title will work to
make sure that the title is clear for sale. If
the appraisal comes in low we will be at a
point of renegotiation with the seller to
reach an amicable solution in order to move
forward, unless we have signed an appraisal
waiver. If no solution can be reached the
contract is again in a position where it could
be voided and you can be returned your
earnest money. This is a worst case
scenario, at this point in the game all parties
will want to work together to ensure that
the transaction gets to the finish line but
situations may arise where it is best to walk
away: Remember our line in the sand from
above.
We will also need to address Homeowners Insurance at
this point and while I absolutely suggest reaching out to
your current insurance company to gather rates I also
recommend contacting:

Alex Pierson - Turner
Goosehead Insurance
281.657.9428

alex.turner@goosehead.com
www.BLVDandLANE.com
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At The Closing Table
As closing approaches you
will be in a position of
transferring large sums of
money to the title company.
ONLY the title company will
send you wiring instructions
and it is paramount that
you confirm these
instructions by speaking
directly with the title
company!

This is the end of the road and the beginning of
your life in your new home! Closing takes on
average 2-3 hours and during this time the title of
the home will be transferred to you as the new
owner. Closing costs and down payments will
either be wired prior to closing or a cashier’s
check may be brought depending on the title
company. We will be provided instructions well in
advance to make sure that there is no confusion
prior to closing as to how the money need to be
handled. Keys will be delivered either at closing
or shortly thereafter depending on when the
seller is signing their documents.
Once closing is complete and funded the
home is officially yours!

www.BLVDandLANE.com

