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About The UK Private Markets Forum

Private Markets Group Ltd is an ethnic minority owned, UK 
& emerging market focused forum organizer, institutional 
capital introducer & digital media publisher.  Founded by Mr 
Okechukwu Onwuka Kalu, a third-generation member of 
The Kalu Family; our team has deep industry connections 
and expertise, we specialise in creating valuable networking 
opportunities for institutional LPs, GPs & professionals.

Our mission is to facilitate meaningful relationships 
between public-private capital allocators and investment 
opportunities. We work with the most reputable real asset, 
private credit and private equity related operating 
platforms to establish capital raising relationships with 
leading family offices, sovereign wealth funds, GPs, 
institutional LPs and private wealth groups located in the 
United Kingdom, Middle East, Africa, North America, Europe 
and APAC regions.

With years of experience in the institutional investment 
landscape, we have developed a reputation for hosting 
exclusive, high-calibre events that deliver exceptional value 
to participants. Our dedicated team of professionals 
ensures that each gathering provides optimal conditions for 
relationship building and knowledge exchange between 
allocators and fund managers.

"Our forums are designed to 
create a conducive environment 
for meaningful dialogue between 
institutional allocators and 
investment managers, facilitating 
partnerships that drive growth 
across global private markets."

- Jon Hemmings, COO of Private 
Markets Group Ltd



CEO Welcome Message
It is with great pleasure that I invite you to join us at The UK Private Markets Forum. This exclusive 
private event brings together the leading UK institutional allocators and global family offices that are 
actively investing for the long-term in Innovation, Alternative investments, Private Equity, Sports, AI, 
Private Credit, Data Centers, Energy, Secondaries, Real Assets, Venture Capital, Sustainability, Digital 
Assets, Infrastructure, Science & Technology.

C-Level Executives, LPs, GPs & public -private investment professionals will come together to 
network, learn and discuss innovative opportunities, portfolio allocations and data-driven 
fundraising performance of Private Markets asset classes.

We look forward to hosting you.

Kind regards,

Mr Okechukwu Onwuka Kalu

Founder & CEO

Private Markets Group Ltd   



Forum Statistics
The UK Private Markets Forum by Private Markets Group Ltd 
brings together an extraordinary concentration of 
institutional capital and investment expertise, creating an 
unparalleled environment for relationship building and deal 
flow.

LP-GP Panel Sessions

Multiple expert-led discussions on critical market 
trends and investment strategies

8 Hours of Networking

Structured opportunities to connect with potential 
partners and peers

All Day Networking & Exhibition

Comprehensive programme of speaker insights, 
exhibitor showcases and relationship building 
networking

Fringe Events

Post-Forum Networking Drinks Reception 

Post-Forum Sports Networking & Charity Fundraiser

Cap-Intro Opportunities

PMGL will professionally introduce and help to arrange 
private one on one meetings at the event. 

£2T+
£2 Trillion+ AUM in 

attendance

Combined assets under management 
represented by attending institutions

400+
Total participants

Senior executives, allocators and 
public-private investment 

professionals

200+
Institutional LPs

Family Offices, Institutional Investors, 
UHNWIs from The UK, GCC, Europe, 

APAC, Africa, North America, LATAM & 
Caribbean

150+
GPs & AIFMs

General Partners, Investment Firms, 
Alternative Investment Fund 

Managers & Key Legal, Tax & Tech 
Service Providers



What To Expect 
The UK Private Markets Forum connects institutional allocators with opportunities across traditional 

and emerging private market asset classes

Private Equity & Venture Capital
Privatization, RTO & Recapitalization

Seed, Series A/B & Later Stage Funding

M&A, Co-Investments 

Platform Investments & Pre-IPO

Private Credit
Direct lending opportunities

Mezzanine financing

Private debt investments

Structured credit solutions

Real Assets
Life sciences & healthcare facilities

Mixed-use development projects & sports assets

Residential housing, industrial, commercial, leisure & tourism portfolios

Infrastructure
AI infrastructure, hyperscale data centres & space technology

Geopolitics, PPPs & blended finance

Defence, security infrastructure & energy transition projects



Emerging & Alternative Asset Topics
The global investment landscape is evolving rapidly, with new opportunities emerging across multiple 

sectors. 

The UK Private Markets Forum showcases cutting-edge investment categories that offer portfolio 
diversification, growth potential and strategic advantages for forward-thinking institutional allocators.

Sports Investments
Strategic new investment 
opportunities in youth & 
women's sports, data 
analytics, professional 
services, health, wellness, 
sports stadiums & 
surrounding infrastructure. 
This emerging asset class 
provides unique 
diversification with 
potential for significant 
media rights and 
sponsorship growth.

Energy Transition, 
Defence & Space
Critical infrastructure 
investments spanning 
nuclear facilities, space 
tech, renewable energy 
projects, and strategic 
defence technologies. 
These sectors benefit from 
long-term government 
support, regulatory 
tailwinds and increasing 
capital allocation as 
geopolitical priorities shift 
toward energy security.

STEM Inclusion
Science, technology, 
engineering, mathematics & 
quantum computing 
innovation & inclusion. This 
category represents 
investments in the 
fundamental building 
blocks of future 
technological 
advancement, including 
research commercialisation 
and educational 
technologies.

Digital Assets
Blockchain technologies 
and cryptocurrency 
investments offering 
portfolio diversification and 
exposure to decentralised 
finance innovation. This 
asset class continues to 
mature with increasing 
institutional participation 
and regulatory clarity, 
particularly in the UK 
market.

AI Infrastructure
Artificial intelligence, GenAI 
& machine learning 
investment opportunities 
spanning computing 
infrastructure, specialised 
hardware, and enterprise 
applications. These 
investments target the 
critical infrastructure 
required to support the 
exponential growth in AI 
deployment.

Funds & Liquidity
Hybrid investment vehicles 
& evergreen funds offering 
enhanced liquidity 
compared to traditional 
private market structures. 
These innovative fund 
structures bridge the gap 
between illiquid private 
assets and public markets, 
providing flexibility.



Structured & Strategic Investments
Structured & Complex Investment Topics

Structured Products
Customised investment solutions combining 
traditional and derivative instruments to 
create bespoke risk-return profiles tailored to 
specific institutional mandates and market 
views.

Asset-Backed Securities
Corporate and structured credit investments 
secured by underlying asset pools, offering 
yield enhancement and portfolio 
diversification through exposure to 
consumer and commercial credit markets.

Secondaries
Secondary market transactions across multiple asset classes, providing liquidity solutions for 
existing investors and entry opportunities at potentially attractive valuations for new market 
participants.

Cross-Border & Strategic Private Capital

UK Inward Investment & FDI Attraction
Foreign direct investment zone opportunities and UK market entry strategies for international 
allocators seeking exposure to the UK's innovation economy and stable regulatory environment.

Global Impact Investing
ESG-aligned investments with measurable social and environmental outcomes, increasingly 
integrated into institutional mandates as a core component rather than a separate allocation 
category.

Direct Investments
Co-investment opportunities alongside fund managers, allowing institutional allocators to deploy 
capital directly into selected portfolio companies with reduced fee structures.

The Great Wealth Transfer
Long-term wealth preservation, governance and best practice strategies designed specifically for 
family offices with multi-generational investment horizons, succession planning & cross-border tax 
requirements.



Who You Will Meet
The UK Private Markets Forum brings together an exceptional concentration of institutional investment 

decision-makers, asset managers, and professional service providers. 

Institutional LPs & Investors
Corporate Pension Funds

Public Pension Funds

Endowments & Foundations

Sovereign Wealth Funds

Insurance Companies

Private Wealth Owners
Single Family Offices

Multi Family Offices

Private Banks

Retail Investors & High Net Worth Individuals

Sophisticated Global  Investors

GPs & Asset Managers
Private Equity Funds

Venture Capital Firms

Real Estate Investment Firms

Fund of Funds Managers & Hedge Funds

Private Debt Funds

Key Public & Private Service Providers
Investment Banks

Private Market & Private Wealth Technology

Law Firms

Accounting & Audit Firms

Commercial Service Providers

Government Officials (UK Inward-Outbound Foreign Direct Investment)



Confirmed Attendees & Forum Partners

We extend our sincere gratitude to our esteemed sponsors, whose support is instrumental in making 
The UK Private Markets Forum a continued success. The support of all partners enables us to bring 
together leading minds in the investment landscape.



Our Global LP-GP Network
We are proud to provide a UK-focused platform for Global GPs, LPs & Institutional Investors such as:

Limited Partners (LPs)

76Columbus Family Office

 Abu Dhabi Commercial Bank 

Aegon Asset Management 

AGWA Partners Limited 

AKG Investment (Alkhadr)  

Allianz Global Investors GmbH  

Apeiron Investment Group 

APG Asset Management 

Arab Fund for Economic and Social 
Development 

Baton Rouge Employees' Retirement System  

British Columbia Investment Management 
Corporation  

Calpers 

Capital Dynamics 

EBRD 

EIF European Investment Fund 

ERA Family Office

FB Family Office 

Healthcare of Ontario Pension Plan (HOOPP)

KfW Capital GmbH & Co. KG

LOTUS Family Office

Mubadala Investment Company

Ontario Teachers' Pension Plan

Public Investment Fund

QIC

Single Family Office of Gleb Fetisov

StepStone Group

Teklas Ventures

Temasek Holdings Ltd 

Wimmer Family Office & Wimmer Financial 

General Partners (GPs)

Apollo 

Ares Management 

KKR 

Oaktree Capital Management 

Carlyle 

AlpInvest 

Bridgepoint 

Permira 

Leonard Green & Partners 

The Riverside Company 

Summit Partners 

Castlelake 

Investcorp 

TCW 

Fidelity International 

PGIM Private Capital 

Charlesbank Capital Partners 

Nautic Partners LLC 

First Eagle Alternative Credit 

Five Arrows 

Pollen Street Capital 

GCM Grosvenor 

Lateral Investment Management 

 Quadria Capital  

HV Capital 

Speedinvest 

NewView Capital 

Golden Gate Ventures



Speakers
Valentina Giovannoli, Executive Director at Wimmer Family Office

Valentina Giovannoli is Executive Director at Wimmer Family Office & Wimmer Financial, 
where she builds long-term relationships with family offices, pension funds, sovereign 
wealth funds, and global investment firms worldwide. 

She leads large-scale project financing across real estate development, mining, space 
economy, fintech, green energy, and healthcare & biotech sectors in the UK, Europe, 
and USA. Valentina also organizes investor roadshows throughout the UK, Europe, and 
Middle East.

Jonathan Gilmour, Partner - Head of Derivatives & Structured Products Group at 
Travers Smith LLP

Jonathan Gilmour is Partner and Head of Derivatives & Structured Products Group at 
Travers Smith LLP, specializing in derivatives and structured products for the UK's 
largest financial institutions, investment managers, and pension schemes. 

Widely regarded as a leading specialist and champion of 'buy-side' interests, he is rated 
as a 'Leading Individual' by Chambers and Legal 500. Jonathan regularly negotiates 
ISDA documentation, advises on bespoke sustainability-linked derivatives, and serves 
on multiple industry working groups including ISDA, ICMA, and the Financial Markets 
Law Committee. 

He chairs the Association of Pension Lawyers' Investment Sub-Committee and Travers 
Smith's Diversity & Inclusion Board.

Dr. Bernhard Kronfellner, Partner & Associate Director at Boston Consulting Group 
(BCG)

Bernhard has been working for BCG (Boston Consulting Group) since 2007, having 
joined after working for JP Morgan London.

As a Partner, he is co-leading the digital asset business for Europe and Middle East and 
is also the global lead of Metaverse in Banking.

Bernhard is a co-founder and angel investor in various start-ups (FinTech and Web3), a 
university lecturer at two Austrian universities, and an advisor to the Austrian and Qatar 
Regulator regarding digital asset regulations.

He hold a PhD, MSc, BSc in Mathematics and a MSc,BSc in Business and Economics



Speakers
Renee Yao, Ecosystem Business Development Lead for Healthcare Life Sciences at 
NVIDIA

Renee is a passionate leader with over 10 years of experience in the technology and 
healthcare sectors, specializing in building and scaling ecosystems that accelerate the 
adoption and deployment of AI solutions. As Ecosystem Business Development Lead 
for Healthcare Life Sciences at NVIDIA, she oversees a portfolio of 3,000 startups and 
manages strategic partnerships with global stakeholders across the value chain. 

Her core competencies include business development, developer relations, product 
management, go-to-market strategies, and data-driven decision making. Renee has 
delivered exceptional results including 3.75x software adoption, 157% revenue growth, 
and 6.5x more developers trained in healthcare AI. She holds multiple certifications in 
social media, big data, and AI from NVIDIA, Stanford, MIT, and Berkeley.

Sabrina Alam, Director & EU Space Lead at KPMG Luxembourg

Sabrina Alam leads the KPMG EU Space Practice and is a Director in the Sustainability 
Advisory Practice at KPMG Luxembourg, working with clients across industries on space 
sustainability, ESG strategy, ESG reporting, and sustainable finance. With a bachelor's in 
Theoretical Physics and master's from the International Space University, she has 
worked at NASA Goddard Space Flight Centre and the European Space Agency before 
specializing in sustainability. 

Previously at SES Satellites, she developed ESG strategy and built sustainability 
capabilities, and at BDO created a new service line serving clients including ESA and the 
EU Commission DEFIS. Sabrina lectures on space and sustainability at institutions 
including the International Space University, EPFL, and various UK universities, and 
serves as a mentor for UNOOSA Space4Women.

Faisal Shaker, Chief Executive Officer at Thakher Development Company

Faisal Shaker is Chief Executive Officer of Thakher Development Company, an 
investment and real estate development company in the holy city of Makkah in The 
Kingdom of Saudi Arabia. 

Previously, he served as CEO Advisor and Vice President at Jeddah Development 
Authority, leading strategy, investment, and development functions. Faisal was also 
Chief Executive Officer of SAUDIA Real Estate, where he headed the Real Estate and 
Logistics sectors. Faisal currently also serves as a member of the real estate 
development committee at Jeddah Chamber.



Attendee Snapshot
EJ Elena Shin, Head of Climate & Sustainability Solutions at Aviva Investors

Gareth Edwards, Director - Private Credit at Macquarie Asset Management

Megan Anderson, Director - Private Equity at BlackRock

Ferdisha Snagg, Partner at Cleary Gottlieb Steen & Hamilton LLP

Thabo Tembo, Head Distribution - Africa at Robeco

Emmanuel Deblanc, Chief Investment Officer of Private Markets at M&G 
Investments

Emma Tackoor, Director, Client Investment Specialist at UBS

Emmanuelle Dotézac, Director Funds at IQ-EQ



Attendee Snapshot
Evi Gkini, Head of Business Development & Project Management at LPEA - 
Luxembourg Private Equity & Venture Capital Association

Ahmed Bahar, Head of Government Relations - Executive Director at GFH Financial 
Group

Karel Avni Doshi, Managing Director & Head of Commercial Banking at HSBC 
Malaysia

Mischa Bitton, CAIA - Executive Director, Head, Alternative Investments, Managed 
Investment, Wealth Management at Standard Chartered Bank

Sarah Demerling, Partner, Head of ILS and Investment Funds at Walkers Bermuda

Mark Chamieh, Global Head of Business Development and Client Relationship 
Management at PGIM Private Alternatives

Alex Wright, Senior Account Manager at Invest Newcastle



Attendee Snapshot
Mahmut Aydemir, Senior Tax Manager - Private Clients & Family Offices at PwC 
Switzerland

Jessica Alley, Business Development Manager at Downing

Mary Cahani, Head of UK DC Distribution at Invesco EMEA

Rachael Dowers, Private Markets Media Relations Lead at Schroders

Michael Buchanan, Chief Macro Strategist & Head of Portfolio Strategy at Temasek 
International

Lauren Riley, Chief Sustainability Officer at United Airlines

Casey (Riley) Forester, Head of Private Markets Fundraising & PE/Infrastructure 
Campaign Management at Impax Asset Management

Martina Brandli, Blended Finance Associate at EBRD



Agenda Highlights
The UK Private Markets Forum features a carefully curated programme of panel discussions, keynote 

presentations, breakout sessions and all day exhibition & networking opportunities. Each speaker 
session brings together industry leaders to share insights on market trends, governance, investment 

best practice strategies, geopolitics and emerging opportunities.

UK Private Markets 
Outlook: LP Panel 
Discussion
Top LPs explore the 
evolving landscape of 
alternative investments 
amid market volatility, 
geopolitical tensions, rising 
interest rates, and shifting 
investor preferences. Gain 
practical insights on 
portfolio construction and 
manager selection criteria.

Family Office       
Sports Investment 
Panel Discussion
Experienced investors 
examine the growing 
prominence of sports co-
investment opportunities, 
discussing best practices for 
accessing attractive deals 
alongside fund managers 
while reducing fees and 
potentially enhancing 
returns.

Opportunities in 
Private Credit Panel 
Discussion
Industry experts analyse 
the expanding private credit 
market as a source of 
attractive risk-adjusted 
returns for institutional 
investors, covering direct 
lending strategies, asset-
backed opportunities, and 
evolving market dynamics.

Additional Featured 
Sessions:

The Outlook on Secondaries & Alternative 
Investments - Exploring growth 
opportunities and challenges in the 
secondary market

Navigating Complexity: Derivatives 
Strategies and Risk Management in 
Alternative Investments panel discussion led 
by Jonathan Gilmour, Partner and Head of 
Travers Smith LLP Derivatives & Structured 
Products Group)

Keynote Presentation: Renewable Energy 
Infrastructure - Investing in innovative 
companies expanding and optimizing the 
power & renewable energy sectors

Thematic Investing with Impact: Panel 
Discussion - Examining the integration of 
impact & geopolitical considerations

Industry-Specific 
Discussions:

UK-Global Venture Capital Panel - 
Comprehensive analysis of UK growth and 
venture capital ecosystems, global 
investment trends, and emerging 
opportunities

Private Equity: Building a Diversified 
Portfolio - Strategies for constructing 
resilient private equity allocations across 
stages, sectors and geographies

Sports Investment - Family Office 
Perspectives - Insights into how family 
offices and RIAs approach sports investing

GenAi's Role In Enterprise Value Creation 
Keynote Presentation by Dr. Bernhard 
Kronfellner Partner & Associate Director at 
Boston Consulting Group (BCG)



Participation Options
Complimentary Allocator Pass

Qualified allocators attend at no cost, following ILPA standards. Available to institutions investing in 
private markets primarily for their own account.

Eligibility Criteria:

Organisation actively investing in private markets as institutional investor

Organisation primarily invests captive/passive capital

Organisation does not raise external capital or charge fees

Qualifying organisations include Pensions, Foundations, Sovereign Wealth Funds, Endowments, 
Insurance Investors, Family Offices, and RIAs.

To apply: Email office@privatemarkets-group.com

INDIVIDUAL PASSES

Standard Pass

1 pass to full conference, event 
cocktail hours and networking 
sessions. 

Attendee list Not included

Early Bird: £1,500 GBP Exc VAT 

(Available Until April 2nd 2026)

Pre-Registration: £2,000 GBP Exc 
VAT  

(Available Until May 2nd 2026)

Standard Rate: £2,500 GBP Exc VAT 

VIP Pass

1 pass to full conference, event 
cocktail hours and networking 
sessions. 

Attendee list included and shared 
prior to the event. 

*List includes specific attendee 
allocation information and 
appetite. Contact information not 
included*

VIP Pass: £3,500 GBP Exc VAT  

(Available Until June 2nd 2026)

mailto:office@privatemarkets-group.com


Event Sponsorship Opportunities (Page 1)

Private Markets Group Ltd offer a range of exclusive sponsorship opportunities designed to elevate your 
brand's presence and engage directly with key decision-makers in the private markets sector.

Exhibitor & Attendee List Sponsorship
£8,000 Exc VAT 
 Attendee List 

" Exclusive access to updated forum attendee list before, during and after the event. The attendee list includes 
each company name, professional titles, profiles and specific asset class allocation preference information.

" Pre-event email intros/ Private Markets Group Ltd meeting facilitation NOT included. 

Stand (Optional) 

" Sponsors may choose to have 3×2m space in the exhibition & networking area to distribute marketing material 
and present information regarding company. 

Passes 

" 3 Company passes to full forum, exhibition and networking sessions. 

Branding 

" Sponsorship logo branding throughout meeting, agenda and marketing campaigns.

Workshop Sponsorship      
£12,000 Exc VAT 
Workshop 

" Clients to host an intimate 60 minute workshop, ideal for bespoke legal strategies & UK tax advisory.

" The workshop invitation and detailed information will be individually distributed by PMGL to all attendees prior 
to the event. 

Attendee List 

" Exclusive access to updated forum attendee list before, during and after the event.  The attendee list includes 
companies, names, professional titles, profiles and specific asset class allocation preference information.

Passes 

" 3 Company passes to full forum, event cocktail hours and networking sessions. 

Branding 

" Sponsorship branding throughout the forum agenda and pre-event marketing campaigns. 

" Client¾s workshop topic and logo to be branded at a specific time on the agenda.



Event Sponsorship Opportunities (Page 2)

Networking Event Sponsorship
£12,000 Exc VAT 
Cocktail/Mixer 

" Client to exclusively sponsor and host a pre-forum or post-forum networking event.

 " PMGL will invite entire forum audience to mixer. 

" PMGL to coordinate all logistics including badges, rsvp¾s, food and beverage. 

" The networking event can be at the clients offices or a different venue nearby to the forum location

Attendee List 

" Exclusive access to updated forum attendee list before, during and after the event.  The attendee list includes 
companies, names, professional titles, profiles and specific asset class allocation preference information.

" Pre-event email intros/ PMGL meeting facilitation NOT included.

 Passes 

" 3 Company passes to the full forum, exhibition and networking sessions. 

" Unlimited company passes to the networking event (Depending on chosen venue capacity)

Branding 

" Sponsorship & branding throughout forum, agenda and marketing campaigns

Cap-Intro Sponsorship
£13,500 Exc VAT
Meeting Facilitation 

" Select specific LP/GP attendees from forum

" PMGL will professionally introduce and help to arrange private one on one meetings at the event. 

" PMGL will aim to obtain a minimum of 10 LP/GP meetings.

Attendee List 

" Exclusive access to updated conference attendee list before, during and after the event.  The attendee list 
includes companies, names, professional titles, profiles and specific asset class allocation preference information. 

Private Meeting Area

" As our sponsor you are entitled to a private meeting space in a quiet setting reserved for your pre-arranged & 
confirmed meetings.

Passes

 " 3 Company passes to full forum, exhibition and networking sessions. 

Branding 

" Sponsorship & branding throughout forum, agenda and marketing campaigns. 

" You are also entitled to a Full-Page Advertisement in forum agenda



Event Sponsorship Opportunities (Page 3)

Speaking Sponsorship
£15,000 Exc VAT
 Speaking Position 

" Client may choose to speak, moderate or present on a panel discussion during one of main sessions. 

Meeting Facilitation

 " Select specific LP/GP attendees from forum

" PMGL will professionally introduce and help arrange one on one meetings at the forum. 

" PMGL to put best effort of obtaining at least 10 LP/GP meetings with client and prospective LPs. 

Attendee List 

" Exclusive access to updated forum attendee list before, during and after the event.  The attendee list includes 
companies, names, professional titles, profiles and specific asset class allocation preference information.

Private Meeting Area

" As our sponsor entitled to a private space in a quiet setting reserved for pre-arranged & confirmed meetings

 Passes 

" 3 Company passes to full forum, exhibition and networking sessions. 

Branding 

" Sponsorship branding throughout forum, agenda and marketing campaigns. 

" Entitled to a Full-Page Advertisement in forum brochure

Keynote Presentation Sponsorship
£20,000 Exc VAT
Presentation: A stand-alone 30 Minute keynote presentation during main sessions. 

Meeting Facilitation: With specific LP/GP attendees from forum. 

" PMGL will professionally introduce and help arrange one on one meetings at the event. 

" PMGL aims to obtain at least 10 LP/GP meetings.

Attendee List: Exclusive access to updated conference attendee list before, during and after the event.  The 
attendee list includes companies, names, professional titles, profiles and specific asset class allocation preference 
information. 

Private Meeting Area: As our sponsor you are entitled to a private meeting space in a quiet setting reserved for 
pre-arranged & confirmed meetings.

Passes: 3 Company passes to full forum, exhibition and networking sessions.

 Branding 

" Sponsorship branding throughout forum, agenda and marketing campaigns.

 " Entitled to a Full-Page Advertisement in forum brochure



Premium Sponsorship

Exclusive Forum Sponsorship 
£38,000 Exc VAT 
Priority Brand Placement & Marketing Material Distribution 

" Sponsor¾s Corporate logo to be placed above and in a larger format on the forum brochure, 
agenda, website, banners and branded forum advertisements 

" Any research or marketing materials will be made available and/or distributed to all forum 
attendees. 

" Sponsor to include a full-page advertisement to be placed on back cover of the forum brochure. 

" Sponsor logo and link to sponsor site to be included on the PMGL newsletter which will update 
all confirmed and prospective attendees of forum progress. 

" Sponsor may have all attendee lanyards with company logo. 

Exclusivity

" First access to the forum attendee list prior to the event. 

" PMGL will provide one on one introductions to all prospective clients of choice (funds/investors). 

" On-site direction and introduction facilitation to prospective clients 

" Dedicated private sponsor room with branding; ideal for 1 on 1 meetings 

Exclusive Sponsor Networking Reception (Drinks / Dinner)

" PMGL to help facilitate the private networking reception with selected investors (Before / After 
The Forum) 

Speaking/ Moderating Positions 

" 2 Moderating/speaking or presentation positions on panel of choice. (First come first serve basis) 

Detailed Company & Speaker Profile

" Company profile to be published online and in print (250 words max) 

" Speaker bio to be published online and in print (250 words max) 

Forum passes 

" Up to 10 attendee passes for sponsor colleagues & executives



Contact Our Team
For questions about attendance, sponsorship opportunities, or general enquiries, please contact our 

dedicated team.

Leadership
Okechukwu Onwuka Kalu

Founder & CEO
ceo@privatemarkets-group.com

Jon Hemmings
COO

jh@privatemarkets-group.com

Business Development
Alla Garside

Business Development
agarside@privatemarkets-group.com

Partnerships
James Taylor

Export Finance & UK Outbound Investment
office@privatemarkets-group.com

Elizabeth Smith
UK Family Office & Institutional LP

familyoffice@privatemarkets-group.com

About Private Markets Group Ltd
Private Markets Group Ltd is an ethnic minority owned UK 

institutional capital introduction and conference organizer, 
founded by Okechukwu Onwuka Kalu. We connect real 
asset, private credit and private equity platforms with 

leading family offices, sovereign wealth funds, and 
institutional investors globally.

Visit Our Website Contact Us

Company Address:

Dalton House
60 Windsor Road

London, SW19 2RR
United Kingdom

Tel: +44 (0) 203 376 9612
www.privatemarkets-

group.com
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