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OFFERING SUMMARY

Offering Summary

Price $250,000 start your own business

Purchase price includes:

+ Goodwill and Reputation built over 30 years

+ Hand-On Training, with over 30 years experienced expert
» Customer Contacts, Service Accounts

» Industry Contacts and Vendor Relationships

Services offered:

» Repairs Services

» Preventative Maintenance
» Ongoing Service Contracts
» Equipment Sales

Accounts Serviced:
¢ Commercial
+ Residential

Additional information, kindly complete
the NDA, using the following link

bashirtarig.com/nda-form




INVESTMENT HIGHLIGHTS
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FITNESS
FIX

A trusted provider of commercial and residential fitness

equipment sales, service, repairs, and preventative " 4 ﬁ

maintenance for over 30 years.



INVESTMENT HIGHLIGHTS

BUSINESS
OVERVIEW

* Family-owned fitness equipment repair and service company

* Operating continuously for over 30 years

» Servicing both commercial and residential clients

» Core services include equipment sales, repairs, preventative maintenance,
and ongoing service

 Established reputation built on long-term client relationships and repeat
business across southern california



INVESTMENT HIGHLIGHTS

SERVIGES &
REVENUE STREAMS -

Core Services Revenue Streams

Fitness equipment repair and service for both commercial and Revenue is generated through a diversified mix of service,

residential clients, with a strong focus on commercial facilities. maintenance, and equipment-related offerings.
 Commercial and residential equipment repair » Service and repair labor

* Preventative maintenance programs Preventative maintenance agreements

¢ Equipment sales, installation, assembly, and relocation Equipment and parts sales supported by long-standing
* Ongoing service and troubleshooting for repeat clients vendor relationships

Refurbishing and resale of serviced equipment

Long-term and repeat commercial clients
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GLIENTS &
CUSTOMER BASE -

Commercial Clients
» Serves a wide range of commercial facilities including gyms, fitness centers,
apartment and multi-family communities, hospitals, government facilities, and a
variety of businesses and organizations
» Over 30 years of continuous service supporting commercial fitness environments
» High percentage of repeat and referral-based business driven by long-standing client
relationships
= Ongoeing service needs through preventative maintenance, repairs, and equipment
support
Residential Clients
* Home fithess equipment repair and service
» One-time and repeat residential customers
» Referral-driven business built on reputation and reliability
* Provides consistent supplemental revenue alongside commercial work
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OPERATIONS &
DAY-TO-DAY
WORKFLOW

Operations Overview

B Day-to-day operations include
scheduling service calls, customer
communication, and on-site service
work

* Hands-on service involving basic electrical knowledge, mechanical troubleshooting, and
equipment diagnostics

= Assembly, repair, and preventative maintenance of commercial and residential fitness
equipment

* Work performed using standard tools for installation, repair, and ongoing equipment support

* Well-suited for someone comfortable with technical, problem-solving work, with skills that are
learnable and transferable during transition
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Opportunity to expand preventative maintenance
agreements and deepen long-term relationships with
existing commercial clients.

Potential to grow commercial account coverage across
Southern California by servicing additional facilities,
organizations, and locations.

GROWTH
OPPORTUNITIES
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INVESTMENT HIGHLIGHTS
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SE Transition Support

Owners are available to provide hands-on training

=
\ir‘p and knowledge transfer during the transition period.
-y

This includes guidance on service workflows,
equipment types, and customer expectations built
over decades.

% TRANSITION &
TRAINING SUPPOR

Training & Continuity

Support includes introductions to key commercial clients and
assistance ensuring continuity of service.

The transition is designed to set a new owner up for long-term
success and confidence in operations.
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THE NEXT
CHAPTER...

The owners are preparing for retirement and are seeking to
transition ownership of a well-established business. Strong
commercial and residential client relationships are already in
place, creating stability and continuity. This presents an
opportunity for a new owner to step into an existing operation
with support during the transition.
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THANK YOU

All information presented is confidential and intended solely for qualified

prospective buyers. Additional details, including financial and operational
information, will be provided upon request and subject to confidentiality

agreements.




Presented By:

Bashir Tariq

DRE# 01851484 | C21 Corp DRE# 01849354

C21 Commercial Director:

Business Sales and Commercial Real Estate
15335 Fairfield Ranch Rd, Suite 100, Chino Hills CA 91709
Direct: 951-269-3000 | BashirTarig@msh.com

@] COMMERCIAL

Confidentiality & Disclaimer

Each party is advised to consult their own advisors, consultants, experts to conduct its
own independent investigation and due diligence

This Offering Memorandum has been provided to you as a short overview of the business and/or property details. It
does not provide a complete and thorough description of the business and/or property and does not include all the in-
formation and details that a buyer may require to make an informed decision regarding the purchase of such business
and/or property. The buyer must do his or her own due diligence and must take appropriate steps to verify all necessary
details. Such steps must include using buyer's own sources to inspect and investigate all the details; to verify and ana-
lyze any and all information by consulting with all appropriate professionals; and obtaining, reading, and understanding
all relevant reports, documents, and materials regarding rules, regulations, financial statements, environmental assess-
ments, and whatever else may be available. C21 Commercial does not serve as a financial advisor to any party regard-
ing any proposed transaction. Each party is advised to check with authority's all license, permits, DLSE, bond, insurance
requirement before the purchase and after close of escrow requirements. Some businesses may require special license
and permits.

C21 Professional and any and all persons and entities associated and affiliated with C21 Professional make no warran-
ties, express or implied, regarding the accuracy and completeness of the information provided, whether written or ver-
bal. No warranties, express or implied, are made regarding the current or future performance of the business and/or
property in terms of income, expenses, sales, value, and overall current or future physical and financial health. No war-
ranties are made regarding compliance to any and all Federal, State, and local regulations, requirements, and permits.
No warranties are made regarding the physical condition of the premises. No warranties are made regarding any ten-
ants, if present, or continued occupancy of the premises. Under no circumstances will KW Professional and any and all
of its affiliates be liable for anything or have any legal obligation or commitment of any kind whatsoever by reason of this
Offering Memorandum or any other communication related to this Offering Memorandum, written or verbal.

This Offering Memorandum does not indicate any changes that may have transpired since it was prepared. All infor-
mation contained herein are subject to change without notice. Additional information will be made available to qualified
buyers, along with arrangements to inspect the business and/or property. All communication must be kept limited to the
assigned agent representing C21 Professional, and only to the agent. Buyer must not communicate with the owner,
staff, employees, or the management in reference to the sale of the business and/or property, while visiting or prior to
purchasing.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may
differ from actual data or performance. Any estimates of market rents and/or projected rents that may be provided to a
party do not necessarily mean that rents can be established at or increased to that level. Parties must evaluate any
applicable contractual and governmental limitations as well as market conditions, vacancy factors and other issues in
order to determine rents from or for the property. Legal questions should be discussed by the party with an attorney. Tax
guestions should be discussed by the party with a certified public accountant or tax attorney. Title questions should be
discussed by the party with a title officer or attorney. Questions regarding the condition of the property and whether the
property complies with applicable governmental requirements should be discussed by the party with appropriate engj-
neers, architects, contractors, other consultants, and governmental agencies. All properties and services are marketed
by KW Commercial in compliance with all applicable fair housing and equal opportunity laws
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Business Sales and b/}
. 100% Club )
Commercial Real Estate W Business Owner, Operator, Innovator,
) - : Investor, Developer, Consultant,
C 21 Commercial | Masters ' ﬁfﬁ‘m P Built Car Washes with Gas Stations
CA-DRE# 01851484 15335 Fairfield Ranch Rd, Suite 100, Chino Hills, CA 91709 gy Platixiim Divelehiad and T 0 Eloseo. NON perronig
W ; Car Washes into the Highest and Best Operating
Car Washes in the Car Wash industry
Member of: ICA, WCA, ICSC NAR, C.A.R, RIAOC, RCAOC

BUY - SELL - LEASE - INVEST COMMERCIAL ,

Call now for Consultation and Professional Representation

All types of Business Sales, Purchases, Commerclal Propertles, Investments and Leases

® CarWashes - Gas Stations ® Truck Wash and Stops @ Car Lots - Land - Vacant Lots - Warehouses

Top MILLION DOLLAR
® Restaurants - FastFoods @ Franchise Businesses @ Liquor Stores and Convenience Markets o CLUB
® Retail Shopping Centers @ Auto Senvice Centers @ Senvice - Technical based Businesses s i Bashiv Jarig
o Fhere Sntraprenenss “Theive

® Apartments-Hotels-Motels @ Investment Properties @ Retail Stores, or Any Business that you own Spmenges soumcn
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