
 

- To diversify your portfolio of clients in order to avoid revenue 
swings during business up and downswings 

 

- Realize operational efficiencies by marketing the same product 
to multiple verticals such as OEM’s and/or suppliers  

 

- The same product will be marketed to all / different customers.  
IE:  this same widget would be marketed to all OMEs or 
suppliers; with some differences 

 

- Primary interface to OEMs to identify opportunities and 
developed new business 
 

- Extensive working knowledge of OEMs’ and suppliers’ process, 
methodology and their inner working 

 

- Avoid legacy costs of hiring W2 employees by hiring MFK 
Enterprises on a W9 independent contractor basis as your 
business grows and older employees retire 

 

- Get more for your money by hiring an independent contractor 
with knowledge and experience in multiple disciplines as 
opposed to hiring one W2 employee with only couple areas of 
specialization 

 

- Work with a contractor with in-depth knowledge of program 
management, product management, new product development 
and quality systems  

 

- Leverage a source with significant contacts with OEM’s that can 
identify opportunities and develop new business for your 
company 

 

- Benefit from a contractor with decades of experience mentoring 
and training engineers in AIAG Quality Systems and 8D, FMEA, 
SPC, PPAP, Gauge R&R, MSA, DOE, GD&T, DVP&R as well as 
Kaizen workshops 

 

- Access a contractor who can offer insights and a working 
knowledge of OEM and supplier processes, methodology and 
standard operating procedures 


