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ADVISORY SERVICES

%
THE MOST TRUSTED

By Joseph W Tucciarone, CEO National Network of
Accountants

Embracing the Role of the Most Trusted
Advisor

&3 Rethinking the Role of the Accountant

Too often, accountants are seen only as providers of tax
preparation and audit services. While these are vital,
today’s clients are asking for more. The modern
accountant is no longer just a number cruncher—
they’re a strategic financial advisor.

“Our clients don’t just need compliance. They need
confidence.”

What Today’s Clients Are Really Saying

In an uncertain economy, individuals and business
owners alike are seeking trusted advice. Consider these
common concerns:

e 1& “I’'m paying too much in taxes. How will this
affect my children’s college and my
retirement?”

o 88 “I’'m struggling to retain top talent. What
are my options?”

These are not just tax questions—they’re openings for
deeper, long-term financial planning.

The Golden Opportunity

Accountants who provide consultive advisory services
have the chance to:

Deepen client relationships
Retain long-term clients
Grow a more profitable practice

“Let’s build a plan together that reduces your taxes
and secures your family’s future. Can we meet next
Tuesday or Wednesday?”

That’s the kind of response that builds trust—and
business.

sl The Trust Factor: Why Clients Turn to Accountants

A Harris Poll once revealed something powerful:

% Accountants ranked highest in public trust—90% of
respondents viewed them as the most reliable, ethical
professionals.

Even ahead of lawyers, bankers, and investment
advisors.

Accountants are already trusted. The next step?
Leverage that trust by delivering high-value advice
across all areas of financial life.



Advisory Services

7 What Advisory-Focused Accountants Do

The most successful accountants go beyond taxes. They
help clients with:

e Strategic business planning

e Retirement and college funding

e Bank financing

e Insurance evaluations

e Estate planning

e Technology and efficiency solutions

“Clients expect advice. Are you ready to deliver it?”

. The Risks of Standing Still

Firms that don’t expand into advisory services face two
key risks:

1. Falling behind client expectations

2. Losing business to more advisory-driven
competitors

The accounting profession is facing unprecedented
change—from remote work to more sophisticated
clients. Those who evolve will thrive. Those who don’t,
may struggle.

%’ Enter: The National Network of Accountants (NNA)

At NNA, we help accountants build thriving advisory
practices. We're not about product sales—we’re about
professional growth, ethical planning, and real results.

“We're here to help you build a planning profit center
that enhances client service and boosts your bottom
line.”

Why Partner with NNA?

e Proven systems for building a financial planning
arm

e Personalized support for your firm’s unique
goals

e A national network of experienced
professionals

e Ethical, client-first philosophy

e Strategies designed to retain clients and grow
revenue

€ Final Thought

Accountants are more than tax experts—they are the
most trusted advisors in their clients’ financial lives.
Now is the time to fully step into that role.

Let The National Network of Accountants help you
unlock your firm’s potential.

t. Ready to expand your advisory services?
Let’s talk about how NNA can help.
Contact us today. Call Kathy Caridi @516-629-9044
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