FROM
INVISIBLE TO
UNSTOPPABLE

Your Roadmap to
Network Marketing
Success.




THE 3 STAGES OF SUCCESS IN NETWORK
MARKETING




Stage 1: STOP BEING
INVISIBLE

This is the starting point for every leader. Here you
leave behind excuses, shyness, and indecision.

It's time to be seen.

* Find a mentor with real results
e Contact people and invite daily

* Build your personal brand and communicate
authentically

* Connect with your prospects from the heart

The key: Daily discipline and hunger for success.
“No excuses: those who want it, achieve it.”




Stage 2: LEADER IN TRAINING

Here you move from learning to duplicable action. You
start influencing, teaching, and training others.

* Model your mentor

* Duplicate the system, don’t reinvent it

* Train consistently: live, virtual, regional events, etc.
o The idea: Shorten your team’s learning curve

In this stage, true leaders are forged with three ingredients:
o Discipline + Consistency + Persistence

The leaders who transcend are those with a BIG WHY...
so big it brings them to tears.




Stage 3: LEGEND IN THE
MAKING

In this stage, you leave a mark. Your vision
inspires, your example leads, and your
commitment builds a legacy.

* Promote your personal brand with integrity
o Keep your promises

* Leaders build, unite, and multiply

* Always speak positively

* Be a mentor to others and lead by example

A true leader creates more leaders, not followers.




WHAT HAPPENS WHEN YOU DON’T
COMPLETE THE 3 STAGES?

* Your results stop

* Your check doesn’t grow

* Your vision fades

* You get stuck while others move forward

Success in network marketing isn’t luck. It’s
duplicating what works. It’s a matter of time,
focus, and consistent action.




10 UNIVERSAL RULES FOR
SUCCESS IN NETWORK
MARKETING

. Contact new people dally
. Show your business to as many people as
possible

. Filter wisely: choose teachable,
self-motivated people with a burning
desire

. Business mindset: this is not a job; it's a
business. You invest time, energy, and
resources

. Duplicate, don’t complicate.

o Simple = Action

o Complicated = Hesitation




10.

10 UNIVERSAL RULES FOR
SUCCESS IN NETWORK
MARKETING

Focus on the basics: Mastering them
consistently gets you to the top

Rank up with purpose: More rank = more
income, freedom, and time

Present often:

o Monthly = slow growth

o Weekly = solid growth

o Daily = explosive growth

Invest in your growth: Leaders read,
attend events, and train continuously

Speak in WE: “1” divides, “WE” unites




Lead by Example

* If you do it, your team will too

* Inspire through action, not just
words




Remember:

RESULTS RULE IN NETWORK

MARKETING.

A

It doesn’t matter how

many excuses you have
or how much you want it.

Results speak louder.
And results are built by:

e Overcoming obstacles
e Embracing challenges

e Enjoying the journey, not
just the goal

“Those who learn to love
the process always win.”



Never Forget Your BIG WHY

Your 'why' is not just a cute phrase. It’s the reason
that pushes you, lifts you, and keeps you going
during tough times.

* The BIG WHY makes you persist

* The BIG WHY gives you focus

* The BIG WHY makes you unstoppable




ACTION PLAN

Name: Start Date:
Autoship scheduled for the of each month.
Meet Your Support Team:

Sponsor: Tel. #:
Builder Team Leader: Tel. #:
Regional Builder Leader: Tel. #:
National Builder Leader: Tel. #:

Marketing Director Leader: Tel. #:




DO YOU WANT TO TAKE YOUR BUSINESS TO

THE NEXT LEVEL?

* If you want to take your business to the next level and build an empire in the
network marketing industry, you must work strategically—without
overcomplicating the system.

 There are many duplication systems and strategies in this industry, but the
one that has consistently proven effective is the “3x3 IN 24” system.



WHAT DOES “3x3 IN 24” MEAN?

* |t means that as soon as you join the company, your goal is to sponsor at least

one person within your first 24 hours.
o Then, sponsor two more as quickly as possible to complete your 3 personal enroliments
and eliminate the $99.95 monthly fee.

e After that, duplicate the system: teach your team to do the same — 3x3 IN 24.

* A person who takes action within the first 24 hours stays motivated, and that
excitement will drive them to find their next two partners.

o This creates a sense of urgency and momentum in your team.



3 AND MONTHLY FEE WAIVED

Who are your first 3 members?

e 1. 2. 3.
‘1.0 2.0 3.0 1.0 2.0 3.0 1.0 2.0 3.0

SCHEDULE YOUR BUSINESS LAUNCH MEETING

* Schedule a launch meeting at your home or on Zoom with your sponsor/upline
within your first 24 to 48 hours.

* Invite friends, family, coworkers, neighbors, and associates.
* Schedule at least 2 launch meetings during your first week.



THE INVITATION

This is the most important skill you need to have or develop. Become an
expert at inviting people to see your business.

The invitation should last no more than 45 seconds. The less you say, the
better. Never confuse an invitation with a presentation.

Never explain the business over the phone: Remember — 'it’s like trying to
get a haircut over the phone... impossible.’

Don’t send the video by email without a plan — people rarely watch it that
way. And don’t post it on Facebook — people are tired of constant sales
pitches.

The best way? Call the person and set an IN-PERSON or ZOOM CALL
appointment.



HOW TO SHARE THE PRESENTATION VIDEO
EFFECTIVELY?

The presentation video is the primary tool to build your Surge365 business. But
don’t just share it randomly — use a strategy.

Before sending it, ask if the person has time. If they do, send it. If not, ask what
time would work better.

SHARING THE VIDEO BY PHONE — 4 STEPS:

* Always make it clear that you're in a hurry

* Neutralize the date (ask what they're doing at a certain day/time)
e Say: “l have something important | want to share with you”
 Confirm date, time, and location or call



Example 1:

You: Hi [Name], do you have 10 minutes right now? | want you to watch
something that’s important to me.

Prospect: Yes, sure.

You: Great! I'm sending you a 10-minute video. Please watch it completely.
I’ll call you back in 15 minutes



Example 2:

* You: Hi [Name], do you have 10 minutes right now? | want you to watch
something that’s important to me.

* Prospect: Sorry, not right now.

* You: | understand. When today will you have 10 minutes?
* Prospect: Around 7:30 PM.

* You: Perfect, I'll call you at 7:30 PM. Thanks so much.

Then at 7:30 PM, call and say: I’'m sending you a 10-minute video that’s
important to me. Please watch it completely. I'll call you back in 15 minutes,
okay?

It’s that simple. Don’t overcomplicate it. After 15 minutes, once they’ve
watched the video, then you call and ask 3 key questions.



The Closing: 3 Questions

These serve two purposes: close the deal or release them (give them a clear
path to say no).

Question #1
* You: What did you like the most?
* Let them answer and agree with their response.

Questionit2

* You: Did you see an opportunity for yourself?
* Prospect: Yes, | did.
* You: Excellent!

Question #3

* You: Is there anything stopping you from getting started with us right now?
* Prospect: Not really.

* You: Great, I'll help you set up your account right now.

Send your link and guide them through the process. Say no more. That’s it.



HOW TO QUALIFY THE PEOPLE ON YOUR
LIST?

CO'\:_Z'\II)EELNCE PHONE LEADER?  TRAVEL? BUSINESS? FI'\’:X;!??E TECHNOLOGICAL?

1. Joh 10 555-555-555 X X X X
2. Mar 9 ° X X X X
3. Ashley 8 X X X X X
4. Ray 7 X X X

5. Jenn 6 X X X X
6. Dave 5 X X X
7. Mickey 4 X X X
8. Lilly 3 X X X
9. Rose 2 X X
10. Jimmy 1 X

Extreme trust: 8 — 10 Trust: 5 -7 Low trust: 3 — 4 Barely know them: 1



Why Do People Quit MLM?

* They listen to negative people

* They can’t distinguish between critics and
true mentors

* They disconnect from their vision

* You're not here by chance
o Someone believed in you

o Now it’s time for YOU to believe in yourself and
take action




BUILD YOUR

EM PI RE * Model the greats
-  Make every day count

NO EXCUSES * Help others achieve their dreams

* Never stop dreaming

NO LIMITS



Remember...

"Fear is temporary,
regret is forever"




