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Chapter 1 

Welcome to the Sisterhood of Strength Ambassador Program 

Welcome. 

You are joining a community of women committed to growth, empowerment, opportunity, and financial 
freedom. 

The Sisterhood of Strength Ambassador Program was created to help women develop valuable 
professional skills while creating opportunities to earn income through the promotion of services offered 
by Vogue Media Agency. 

This program is built on a simple belief: 

Every woman possesses talents, relationships, experiences, and strengths that can create opportunities 
for herself and others. 

Many women underestimate the value of their network. 

Many women underestimate the power of their voice. 

Many women underestimate the influence they already have. 

This program helps you leverage those strengths. 

Whether you are rebuilding after personal challenges, seeking additional income, exploring new 
opportunities, or simply looking to develop professionally, this program was designed with you in mind. 

You do not need: 

• Sales experience  

• Marketing experience  

• Business ownership experience  

• A large social media following  

You simply need: 

• A willingness to learn  

• A desire to grow  

• A commitment to taking action  

As an Ambassador, you will receive training, resources, support, and guidance designed to help you 
develop confidence and achieve success. 

Most importantly, you will be surrounded by women who understand that growth is a journey. 
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We are excited to support you on yours. 

Welcome to Sisterhood of Strength. 

Welcome to your next chapter. 
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Chapter 2 

The Mission Behind the Program 

The Sisterhood of Strength Ambassador Program is more than a commission opportunity. 

It is part of a larger commitment to helping women create stronger futures for themselves and their 
families. 

Many women face barriers that limit their opportunities. 

Some face financial challenges. 

Some struggle with confidence. 

Some are rebuilding after difficult life experiences. 

Others simply need access to opportunities they have never been given before. 

The Ambassador Program was created to help address those challenges through: 

Skill Development 

Participants learn practical communication, networking, and business development skills. 

Confidence Building 

Women gain experience engaging with professionals, entrepreneurs, and organizations. 

Income Opportunities 

Ambassadors can earn commissions by introducing clients to services that help businesses grow. 

Community Support 

Participants become part of a network of women committed to helping one another succeed. 

The mission is simple: 

To help women build skills, create opportunities, and move toward greater financial independence. 
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Chapter 3 

Understanding Financial Freedom 

Financial freedom means different things to different people. 

For some women, it means paying off debt. 

For others, it means earning additional income. 

For others, it means having choices. 

At Sisterhood of Strength, financial freedom is defined as: 

The ability to create options for yourself and your family. 

Financial freedom is not achieved overnight. 

It is built through: 

• Knowledge  

• Skills  

• Confidence  

• Relationships  

• Consistent action  

The Ambassador Program is designed to help women strengthen each of those areas. 

As you move through this program, focus not only on income but also on personal development. 

The skills you develop here can benefit you throughout your career, business journey, and personal life. 
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Chapter 4 

The Ambassador Opportunity 

The Sisterhood of Strength Ambassador Program provides participants with the opportunity to earn 
income while helping businesses gain access to professional services that can support their growth and 
success. 

This is not a traditional job. 

This is not a multi-level marketing program. 

This is not a franchise. 

It is a commission-based Ambassador Program designed to help women leverage their relationships, 
networks, communication skills, and professional growth to create opportunities. 

As an Ambassador, your role is to introduce prospective clients to solutions offered through Vogue Media 
Agency. 

Many business owners know they need help but don't know where to start. 

Some need a website. 

Some need marketing support. 

Some need content creation. 

Some need visibility. 

Your role is to help make those connections. 

When a client purchases services through your efforts, you earn a commission. 

As your confidence grows and your network expands, so do your opportunities. 

What Makes This Opportunity Different? 

Many sales opportunities focus only on transactions. 

The Ambassador Program focuses on: 

• Personal growth  

• Professional development  

• Relationship building  

• Confidence development  

• Financial empowerment  

Income is important. 
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However, the skills you develop may be even more valuable over the long term. 

What Success Looks Like 

Success may look different for each participant. 

For some women, success may mean earning their first commission. 

For others, success may mean developing confidence speaking with business owners. 

For others, success may mean creating a consistent source of additional income. 

Whatever your goal may be, the program is designed to support your growth. 



       Sisterhood of Strength Financial Freedom Program Ambassador Handbook                                                      9 
 

Chapter 5 

Your Role as an Ambassador 

As an Ambassador, you represent both Sisterhood of Strength and the services offered through Vogue 
Media Agency. 

Professionalism is essential. 

Your role is not to pressure people. 

Your role is not to convince people to purchase services they do not need. 

Your role is to: 

• Build relationships  

• Listen carefully  

• Identify needs  

• Share information  

• Connect people with solutions  

Think of yourself as a bridge. 

 

What Ambassadors Do 

Successful Ambassadors: 

Build Relationships 

Relationships create opportunities. 

People do business with people they know, like, and trust. 

Start Conversations 

Every opportunity begins with a conversation. 

Listen More Than They Talk 

Great Ambassadors spend more time listening than speaking. 

Share Solutions 

They focus on helping rather than selling. 
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Follow Up 

Many opportunities happen during follow-up conversations. 

Continue Learning 

The most successful Ambassadors are lifelong learners. 

What Ambassadors Do Not Do 

Ambassadors should never: 

• Make promises they cannot guarantee  

• Misrepresent services  

• Pressure prospective clients  

• Provide false information  

• Offer discounts without authorization  

• Negotiate pricing without approval  

Integrity is one of the most important qualities of a successful Ambassador. 
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Chapter 6 

How the Program Works 

The process is designed to be simple and easy to follow. 

 

Step 1 

Complete Orientation 

Every Ambassador begins with orientation and training. 

You will receive: 

• Ambassador Success Manual  

• Workbook  

• Scripts  

• Service Guides  

• Program Resources  

 

Step 2 

Learn the Services 

Before promoting any service, you should understand: 

• What the service does  

• Who it helps  

• The benefits  

• The typical client  

The better you understand the services, the more confidently you can discuss them. 

 

Step 3 

Build Your Prospect List 

Start by creating a list of: 

• Business owners  

• Entrepreneurs  
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• Nonprofits  

• Professionals  

• Community leaders  

• Existing contacts  

You likely know more potential prospects than you realize. 

 

Step 4 

Start Conversations 

Focus on learning about the person's needs. 

Avoid immediately trying to sell. 

Ask questions. 

Listen. 

Identify opportunities. 

 

Step 5 

Make the Introduction 

When a need is identified, connect the prospect with Vogue Media Agency. 

The agency will handle: 

• Discovery calls  

• Proposals  

• Consultations  

• Service recommendations  

• Sales process  

You are not expected to become a marketing expert. 

Step 6 

Track Your Activity 

Keep records of: 

• Prospects contacted  
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• Referrals made  

• Meetings scheduled  

• Follow-ups completed  

• Sales generated  

Consistency creates results. 
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Chapter 7 

Compensation & Commission Structure 

The Ambassador Program is designed to reward effort, consistency, and results. 

 

Standard Commission 

Ambassadors earn: 

40% Commission 

on qualified sales generated through their efforts. 

This applies to approved services offered through Vogue Media Agency. 

 

Examples 

Website Package 

Client Investment: $1,500 

Ambassador Commission: $600 

 

Landing Page Project 

Client Investment: $500 

Ambassador Commission: $200 

 

Branding Package 

Client Investment: $1,000 

Ambassador Commission: $400 

 

Podcast Package 

Client Investment: $2,000 

Ambassador Commission: $800 
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Bonus Opportunities 

Ambassadors may also earn additional commissions when: 

• Existing clients purchase additional services  

• Expanded projects are approved  

• New service packages are added to the original engagement  

This means one client relationship can create multiple income opportunities. 

Commission Payments 

Commissions are paid after: 

• Client payment is received  

• Funds have cleared  

• Project requirements have been met according to program guidelines  

Payment methods may include: 

• PayPal  

• Zelle  

Program administration will provide payment schedules and procedures. 

Income Expectations 

There is no income guarantee. 

Results vary based upon: 

• Activity level  

• Consistency  

• Relationship building  

• Follow-up  

• Effort  

• Skill development  

The more consistently you engage with the program, the greater your opportunity for success. 
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Chapter 8 

The Services You Will Promote 

One of the greatest advantages of the Ambassador Program is that you are introducing prospects to 
services that many businesses already need. 

You are not trying to convince someone to purchase something they do not need. 

Instead, you are helping connect business owners, entrepreneurs, nonprofits, and professionals with 
solutions that can help them grow. 

Your goal is not to become an expert in every service. 

Your goal is to understand the basic purpose of each service and identify who may benefit from it. 

Website Design 

A website serves as a business's digital storefront. 

Many businesses either do not have a website or have a website that is outdated and ineffective. 

A professional website can help: 

• Build credibility  

• Generate leads  

• Increase visibility  

• Provide information  

• Support sales efforts  

Potential prospects include: 

• New businesses  

• Existing businesses with outdated websites  

• Nonprofits  

• Consultants  

• Professional service providers  

Landing Pages 

Landing pages are focused web pages designed to generate specific actions. 

Examples include: 

• Event registrations  
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• Lead generation  

• Product launches  

• Program enrollment  

• Appointment scheduling  

Landing pages are often used by businesses seeking better marketing results. 

SEO Blog Writing 

Many businesses struggle to create consistent content. 

Search Engine Optimization (SEO) blogs help businesses: 

• Improve online visibility  

• Increase website traffic  

• Demonstrate expertise  

• Build credibility  

Businesses that want more online exposure are often strong candidates for SEO blog services. 

Podcast Production 

Podcasting continues to grow as a powerful marketing tool. 

Podcast services may include: 

• Show development  

• Production  

• Editing  

• Distribution  

• Promotion  

Potential clients include: 

• Coaches  

• Consultants  

• Authors  

• Speakers  

• Nonprofits  

• Business owners  
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Press Releases 

Press releases help organizations share news and announcements. 

Examples include: 

• New business launches  

• Events  

• Awards  

• Partnerships  

• Program announcements  

Businesses and nonprofits frequently benefit from professional press release services. 

Marketing Strategy 

Many organizations know they need marketing but do not know where to begin. 

Marketing strategy services help businesses: 

• Clarify goals  

• Identify target audiences  

• Improve visibility  

• Develop growth plans  

Branding & Visibility Services 

Strong branding helps organizations stand out. 

Branding services may include: 

• Brand development  

• Messaging  

• Visual identity  

• Visibility strategies  

Businesses often need support presenting themselves professionally and consistently. 

Remember 

You do not need to know every technical detail. 

You only need to understand: 

• What the service does  
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• Who it helps  

• Why it matters  

The Vogue Media Agency team will handle consultations, proposals, and service delivery. 

Your role is to identify opportunities and make connections. 
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Chapter 9 

Building Relationships That Matter 

Successful Ambassadors understand one important truth: 

People do business with people they trust. 

Relationships are the foundation of this program. 

The stronger your relationships, the greater your opportunities. 

Focus on Helping 

Many people become uncomfortable when they hear the word sales. 

The reason is simple. 

They imagine pressure. 

That is not what this program is about. 

Your focus should be: 

• Helping  

• Listening  

• Connecting  

• Supporting  

When you genuinely care about helping people, conversations become easier. 

Build Authentic Connections 

People can tell when someone is genuinely interested in them. 

Take time to learn about: 

• Their business  

• Their goals  

• Their challenges  

• Their opportunities  

Ask questions. 

Listen carefully. 

Take notes. 

Remember important details. 
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Stay Visible 

Relationships grow through consistent communication. 

Ways to stay connected include: 

• Phone calls  

• Emails  

• Social media engagement  

• Networking events  

• Community activities  

Consistency matters. 

Add Value 

Look for opportunities to help people even when there is no immediate sales opportunity. 

Examples: 

• Share useful resources  

• Make introductions  

• Provide information  

• Offer encouragement  

People remember those who add value. 

Long-Term Thinking 

Not every conversation will result in a sale. 

Not every prospect will be ready today. 

That is perfectly normal. 

Many opportunities develop over time. 

Focus on relationships first. 

Results often follow. 
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Chapter 10 

Finding Potential Clients 

One of the most common questions new Ambassadors ask is: 

"Where do I find prospects?" 

The answer is simple: 

Start with people you already know. 

Your Existing Network 

Consider: 

• Friends  

• Family  

• Former coworkers  

• Business owners  

• Community leaders  

• Faith-based organizations  

• Social groups  

• Professional contacts  

You may already know dozens of potential prospects. 

Local Businesses 

Look around your community. 

Potential prospects include: 

• Restaurants  

• Retail stores  

• Service providers  

• Consultants  

• Contractors  

• Healthcare professionals  

Many local businesses need marketing support. 
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Networking Events 

Networking events provide opportunities to meet: 

• Entrepreneurs  

• Professionals  

• Nonprofit leaders  

• Community advocates  

Always carry business cards and be prepared to introduce yourself confidently. 

Social Media 

Social media platforms can help you identify: 

• Business owners  

• Entrepreneurs  

• Organizations  

• Community leaders  

Remember: 

The goal is to build relationships, not immediately sell. 

Referrals 

Referrals are often the most effective source of new opportunities. 

Always ask satisfied clients and contacts: 

"Who else might benefit from these services?" 

Referrals frequently become your strongest source of growth. 

Create a Prospect List 

Maintain a prospect list that includes: 

• Name  

• Business  

• Contact information  

• Notes  

• Follow-up dates  

Organization increases effectiveness. 
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Chapter 11 

Starting Conversations 

Conversations create opportunities. 

Many new Ambassadors worry about saying the perfect thing. 

The truth is: 

There is no perfect script. 

There is only authentic conversation. 

Start With Curiosity 

People enjoy talking about themselves and their businesses. 

Ask questions such as: 

• How long have you been in business?  

• What services do you offer?  

• What are your goals for this year?  

• What challenges are you facing?  

Listen carefully. 

Identify Opportunities 

As people share information, opportunities often reveal themselves naturally. 

Examples: 

A business owner says: 

"My website is outdated." 

Opportunity identified. 

A nonprofit leader says: 

"We need more visibility." 

Opportunity identified. 

A consultant says: 

"I've been thinking about starting a podcast." 

Opportunity identified. 

 



       Sisterhood of Strength Financial Freedom Program Ambassador Handbook                                                      25 
 

Avoid Hard Selling 

Do not pressure people. 

Instead, say: 

"Would you be interested in learning more about a solution that may help?" 

This keeps the conversation comfortable and professional. 

Be Helpful 

Your goal is not to close a sale. 

Your goal is to connect people with solutions. 

That mindset makes conversations easier and more effective. 

Follow Up 

Many opportunities are created during follow-up conversations. 

A simple message can make a significant difference: 

"It was great speaking with you. Let me know if you'd like additional information." 

Professional follow-up demonstrates reliability and professionalism. 
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Chapter 12 

Presenting Services With Confidence 

Confidence comes from preparation. 

The more familiar you become with the services, the more comfortable you will feel discussing them. 

Keep It Simple 

You do not need to deliver a detailed presentation. 

Instead, focus on: 

• The problem  

• The solution  

• The benefit  

Example: 

Problem: 
A business has an outdated website. 

Solution: 
Professional website design. 

Benefit: 
Improved credibility, visibility, and lead generation. 

Simple. 

Focus on Benefits 

People buy outcomes. 

They want: 

• More visibility  

• More clients  

• Better branding  

• Greater credibility  

Focus on what the service helps them achieve. 
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Know When to Transition 

Your role is not to conduct full consultations. 

Once interest is established: 

Introduce the prospect to Vogue Media Agency. 

The agency team will handle: 

• Discovery calls  

• Recommendations  

• Pricing  

• Proposals  

• Service delivery  

Be Proud of the Services 

Confidence grows when you believe in what you represent. 

Take time to learn about the services. 

Review examples. 

Ask questions. 

The more knowledge you gain, the more confident you will become. 

Confidence is built through action. 

Every conversation helps you grow. 

 

 


