Collado Real Estate
—
Smart Updates That Actually Add Value

When it comes to selling a home, it’s easy to assume that renovations automatically translate into a higher
sale price—and a faster sale. But the truth is, many of the upgrades homeowners choose (often at a hefty
cost) don’t deliver the return they expect.

Today’s buyers prioritize layout, natural light, overall condition, and flexibility. They want a home that
feels clean, well-maintained, and move-in ready. Highly personalized remodels or overbuilt upgrades for the
neighborhood can actually limit buyer interest instead of increasing it.

The key isn’t to overhaul everything—it’s to focus on strategic, buyer-friendly updates that enhance
appeal without overcapitalizing.

Updates That Typically Pay Off

1. Fresh Paint in Neutral Tones

A professionally painted interior in soft whites, light grays, or warm neutrals instantly brightens a home and
helps buyers envision their own style.

2. Lighting Improvements

Replace outdated fixtures with simple, modern designs. Add brighter LED bulbs (warm white) and ensure
every room is well lit. Natural light is a major selling feature—clean windows and open window treatments
make a big difference.

3. Minor Kitchen Refresh (Not a Full
Remodel)

Instead of gutting the kitchen, consider:

o Painting or refacing cabinets

e Updating hardware

o Installing a new faucet

e Adding a modern backsplash

e Replacing worn countertops if
needed

Buyers appreciate a fresh look—but rarely
pay dollar-for-dollar for luxury remodels
right before a sale.

4. Flooring Improvements

If carpet is worn, replace it with neutral carpet or affordable, durable flooring. If you have hardwoods,
refinishing them can significantly elevate appeal.
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‘ 5. Bathroom Updates

\ ' : Simple upgrades can make bathrooms feel newer:
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\ e New mirrors and lighting
- " e Updated fixtures
\ F e Reglazing tubs
i " e Replacing old vanities if dated
~ ~ e Fresh grout and caulking
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Ak‘ ‘ I finishes.
-

6. Curb Appeal Enhancements
First impressions are critical. Consider:

e Fresh mulch and trimmed landscaping

e Pressure washing driveway and exterior

o Painting the front door

o Updating house numbers and exterior lighting

These relatively small investments can strongly influence buyer perception.
7. Maintenance Matters Most
Buyers are highly sensitive to deferred maintenance. Address:

e Roofissues

e HVAC servicing
e Plumbing leaks
e Minor repairs

o Peeling paint

e Damaged trim

A home that feels well cared for reduces buyer hesitation.

What to Avoid

e Highly customized built-ins

e Overly bold tile or countertops

o Converting bedrooms to specialty rooms

e Luxury upgrades far above neighborhood standards
e Removing closets or practical storage

Buyers want flexibility—not someone else’s design statement.

The Bottom Line

Before spending money on renovations, focus on clean, neutral, well-maintained, and move-in ready.
Strategic updates almost always outperform major remodels when it comes to return on investment.

If you're preparing to sell in today’s market, the smartest move isn’t spending more—it’s spending wisely.
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