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Books:
Building a StoryBrand 2.0: Clarify Your Message So Customers Will Listen Hardcover – January 7, 2025 
by Donald Miller (Author) 
4.7 4.7 out of 5 stars (667) 
4.3 on Goodreads 
26,514 ratings 
#1 Best Seller in Web Marketing 
See all formats and editions 

When you apply the StoryBrand framework your brand will stand out. Developing that framework to clarify your message and grow your business is about to get a whole lot simpler. . .
Since the original publication of Building a StoryBrand, over one million business leaders have discovered Donald Miller's powerful StoryBrand framework, and their businesses are growing. Now, the classic resource for connecting with customers has been fully revised and updated, making it an even more powerful tool to prepare you to engage customers.
In a world filled with constant, on-demand distractions, it has become very hard for business owners to effectively cut through the noise to reach their customers. Without a clear, distinct message, customers will not understand what you can do for them and won't engage.
In Building a StoryBrand 2.0, Donald Miller not only deepens his teaching on how to use his seven universal story elements—he'll provide you with one of the most powerful and cutting-edge tools to help with your brand messaging efficacy and output. 
The StoryBrand framework is a proven process that has helped thousands of companies engage with their existing customers, giving them the ultimate competitive advantage. Now you can have access to the perfected version, making it more essential.
Whether you are the marketing director of a multibillion-dollar company, the owner of a small business, a politician running for office, or the lead singer of a rock band, Building a StoryBrand 2.0 will forever transform the way you talk about who you are, what you do, and the unique value you bring to your customers.
Marketing Made Simple: A Step-by-Step StoryBrand Guide for Any Business Hardcover – March 17, 2020 
by Donald Miller (Author), Dr. J.J. Peterson (Author) 
4.7 4.7 out of 5 stars (2,345) 
4.2 on Goodreads 
2,914 ratings 

This guide from New York Times bestselling author Donald Miller, is a must-have for any marketing professional or small business owner who wants grow their business. It will teach you how to create and implement a sales funnel that will increase traffic and drive sales.
Every day, your company is losing sales simply because you do not have a clear path to attract new customers. You’re not alone. 
Based on proven principles from Building a StoryBrand , this 5-part checklist is the ultimate resource for marketing professionals and business owners as they cultivate a sales funnel that flows across key customer touchpoints to effectively develop, strengthen, and communicate their brand’s story to the marketplace. In this book, you will learn:
· The three stages of customer relationships.
· How to create and implement the one marketing plan you will never regret.
· How to develop a sales funnel that attracts the right customers to your business. 
· The power of email and how to create campaigns that result in customer traffic and a growth in brand awareness. 
· The keys to wireframing a website that commands attention and generates conversions.
The inability to attract and convert new customers is costing business owners valuable opportunities to grow their brand. This prevents companies, both big and small, from making the sales that are crucial to their survival. With Marketing Made Simple, you will learn everything you need to know to take your business to the next level.

Fanatical Prospecting: The Ultimate Guide to Opening Sales Conversations and Filling the Pipeline by Leveraging Social Selling, Telephone, Email, Text, and Cold Calling (Jeb Blount) 1st Edition 
by Jeb Blount (Author), Mike Weinberg (Foreword) 
4.7 4.7 out of 5 stars (5,209) 
4.3 on Goodreads 
6,868 ratings 


Ditch the failed sales tactics, fill your pipeline, and crush your number

With over 500,000 copies sold Fanatical Prospecting gives salespeople, sales leaders, entrepreneurs, and executives a practical, eye-opening guide that clearly explains the why and how behind the most important activity in sales and business development―prospecting.

The brutal fact is the number one reason for failure in sales is an empty pipe and the root cause of an empty pipeline is the failure to consistently prospect. By ignoring the muscle of prospecting, many otherwise competent salespeople and sales organizations consistently underperform.
Step by step, Jeb Blount outlines his innovative approach to prospecting that works for real people, in the real world, with real prospects.
Learn how to keep the pipeline full of qualified opportunities and avoid debilitating sales slumps by leveraging a balanced prospecting methodology across multiple prospecting channels.
This book reveals the secrets, techniques, and tips of top earners. You’ll learn:
· Why the 30-Day Rule is critical for keeping the pipeline full
· Why understanding the Law of Replacement is the key to avoiding sales slumps
· How to leverage the Law of Familiarity to reduce prospecting friction and avoid rejection
· The 5 C’s of Social Selling and how to use them to get prospects to call you
· How to use the simple 5 Step Telephone Framework to get more appointments fast
· How to double call backs with a powerful voice mail technique
· How to leverage the powerful 4 Step Email Prospecting Framework to create emails that compel prospects to respond
· How to get text working for you with the 7 Step Text Message Prospecting Framework 
· And there is so much more!
Fanatical Prospecting is filled with the high-powered strategies, techniques, and tools you need to fill your pipeline with high quality opportunities.
In the most comprehensive book ever written about sales prospecting, Jeb Blount reveals the real secret to improving sales productivity and growing your income fast. You’ll gain the power to blow through resistance and objections, gain more appointments, start more sales conversations, and close more sales.
Break free from the fear and frustration that is holding you and your team back from effective and consistent prospecting. It's time to get off the feast or famine sales roller-coaster for good!


