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ENTERPRISE SERVICES, PRIVATE
NETWORKS & B2B GROWTH

WEEKLY INSIGHT:

 This week focuses on the accelerating shift toward
enterprise services as the primary growth engine for
telecom operators across Asia, the Middle East, and
Africa (AMEA). With consumer markets maturing,
operators are increasingly targeting B2B opportunities
including private networks, IoT, cloud connectivity, and
industry-specific digital solutions.

EXECUTIVE HIGHLIGHTS
• Enterprise services are becoming the fastest-
 growing segment for telecom operators.
 • Private 5G networks are gaining traction across 
 manufacturing, energy, logistics, and smart cities.
 • Demand for secure, low-latency connectivity is 
 driving enterprise adoption.
 • Telecom operators are partnering with system 
 integrators and cloud providers to deliver end-to-
 end solutions.

Enterprise services will define the next phase of telecom
growth across AMEA. Operators that successfully position
themselves as digital solution providers rather than
connectivity providers will unlock significant long-term
value.

High-Growth Opportunity Markets

• Japan and South Korea – advanced private network
deployments in industrial sectors
 • China – large-scale enterprise digitization and
industrial IoT ecosystems
 • UAE and Saudi Arabia – smart city and
government-led enterprise digital transformation
 • India – rapid enterprise adoption driven by
digitalization and 5G rollout

Regional Leaders

• Indonesia and Vietnam – manufacturing-led demand for
private networks
 • Philippines and Thailand – growing enterprise ICT services
market
 • Kenya and Nigeria – emerging enterprise connectivity and
fintech ecosystems
 • South Asia – large SME base with increasing digital adoption

Key Industry Trends
• Growth of private 5G and campus networks
• Integration of telecom services with cloud and edge
computing
• Expansion of IoT platforms and vertical-specific solutions
• Rise of cybersecurity and managed services offerings
• Increasing importance of system integration capabilities

STRATEGIC PRIORITIES:
•Operators must build strong enterprise capabilities,
including sales, solution design, and partnerships.
Moving up the value chain from connectivity to
integrated solutions will be critical for capturing higher-
margin revenue streams.


