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Selling Lake Property Is Different

A home on Lake Guntersville is not valued or marketed like a typical house. Buyers may compare the home itself, but
they are also comparing shoreline, water depth, views, dock and boathouse features, lake access, lot slope, location on

the lake and the lifestyle the property offers.

The goal of this guide is to help you understand the details that can shape value, buyer interest and the selling process
before your property reaches the market.

A strong lake-property sale begins with understanding what makes the property different -
not simply what similar-sized homes sold for.

What can affect a Lake Guntersville property's value?

 Shoreline footage, water depth and seasonal water conditions
» Main-channel, cove or off-channel location

» Dock or boathouse size, condition and permitting

« View quality, privacy and sunset or sunrise orientation

« Lot slope, road access and ease of reaching the water

* Waterfront, lake-access or lake-view status

* Community amenities, restrictions and short-term rental considerations

 Condition, updates and how the property presents from both land and water
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1. Prepare the Property for the Market

First impressions matter on any property, but lake buyers often experience a home differently. They may focus on the
outdoor spaces, walk the shoreline, inspect the dock and imagine arriving by boat.

Before photography and showings
« Clean and declutter porches, decks, patios and outdoor living areas.
« Make the path to the water easy to walk and visually inviting.
« Clean the shoreline and dock area; address obvious safety or maintenance concerns.

» Evaluate vegetation that affects the view or access, but do not cut, trim or remove vegetation on TVA-owned shoreline
property without following TVA requirements and obtaining any required approval.

* Pressure wash exterior surfaces where needed and freshen basic landscaping on the privately owned portion of the
property.
« Stage outdoor areas to help buyers picture how the property is used.

Important TVA shoreline note

Much of the shoreline around Lake Guntersville includes TVA-owned land. Vegetation management on TVA property is
regulated, and some cutting, trimming or removal may require advance written permission. Sellers should confirm
property boundaries and follow current TVA guidelines before changing shoreline vegetation.

Gather useful documents early
Having the right information ready can reduce uncertainty and help serious buyers evaluate the property. Depending on
the property, useful records may include:

» Survey and legal description

* TVA shoreline or dock/boathouse permits, when available

¢ HOA or community documents

« Septic information, utility details and major improvement records

« Rental history or operating information for an income-producing property
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2. Price the Property With the Lake in Mind

Price per square foot alone rarely tells the full story on Lake Guntersville. Two homes with similar living area can have
very different values because of the water and land around them.

A lake-specific market review should consider:
* Recent sales in the same part of the lake - not just the same ZIP code
« Waterfront quality, water depth and usable shoreline
« Dock or boathouse features and permit status
* Main-channel exposure versus protected cove setting
« Lot usability, slope, privacy and view

* Home condition, updates and buyer demand for that property type

A strong lake-property sale begins with understanding what makes the property different -
not simply what similar-sized homes sold for.

The pricing goal

The goal is not simply to choose the highest possible asking price. It is to position the property so the right buyers
understand its value, while leaving room for the market to respond. Overpricing can cost valuable early attention;
underpricing can leave money on the table.
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3. Market the Property and the Lifestyle

Lake buyers are often purchasing more than bedrooms and square footage. They may be buying a place to boat, fish,
entertain, spend weekends, create rental income or eventually live full-time.

A strong marketing plan may include:
« Professional photography that emphasizes the home, shoreline and setting
« Drone photography or video when appropriate
« Video tours and lifestyle-focused content
« Clear descriptions of water access, views, dock features and community amenities
» Exposure through GetOnLakeGuntersville.com, social media and the Get on Lake Guntersville video platform
« Targeted outreach to buyers in North Alabama and other markets that commonly produce Lake Guntersville buyers

« Printed and digital materials that explain features a typical home listing may overlook

Marketing should answer the questions lake buyers actually ask

How deep is the water? Can | keep a boat here? What is the ride to restaurants or the main channel like? Is the property
suited for weekends, full-time living or investment? What makes this part of the lake different? The more clearly those
questions are answered, the easier it is for a buyer to understand the property.

Andrew Pankey | Southern Elite Realty | Lake Guntersville, Alabama



4. Common Seller Mistakes to Avoid

Pricing from general neighborhood sales alone

Lake-specific features can create major value differences even between nearby properties.

Waiting too long to locate permits and records

Missing information about shoreline structures, surveys or improvements can create delays later.

Changing shoreline vegetation without checking TVA requirements

TVA-owned shoreline property is subject to vegetation-management rules. Confirm boundaries and approvals before
cutting, trimming or removing vegetation.

Marketing the house but not the lake experience

Buyers need to understand what is special about the water, setting and location.

Ignoring the approach from the water

For waterfront property, the dock, shoreline and view back toward the home can influence first impressions.

Assuming every lake buyer wants the same thing

A full-time resident, weekend buyer and investor may evaluate the same property very differently.

5. From Offer to Closing

The strongest offer is not always the one with the highest price. Timing, financing, appraisal risk, inspections,
contingencies and the buyer's ability to close all matter.

Once a property is under contract, the process may involve inspections, repairs or negotiations, lender requirements,
title work, appraisal and final closing coordination. Clear communication and early preparation help keep the transaction
moving.
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Why Work With Andrew Pankey?

Andrew Pankey has more than 13 years of experience in Lake Guntersville
real estate and has been part of hundreds of lake-property transactions,
including years spent working as part of a real estate team.

Today, he works with buyers and sellers through Southern Elite Realty and
focuses on waterfront, lake-view, lake-access and land opportunities
around Lake Guntersville.

His experience includes properties and communities around Guntersville,
Scottsboro, Langston, South Sauty and Grant. His marketing combines
local market knowledge with photography, video, community guides, online
content and the GetOnLakeGuntersville.com platform.

The advantage is not simply access to the MLS. It is understanding how different parts of the
lake compare, what buyers notice, and how to present the details that make a lake property
unique.

THINKING ABOUT SELLING?

Request a personalized review of your Lake Guntersville property
and a marketing plan built around what makes it unique.

Andrew Pankey, REALTOR®

Southern Elite Realty SOUTHER LITE

256-302-3165 ea.
GetOnLakeGuntersville.com

This guide is for general informational purposes and is not legal, tax, surveying, permitting or appraisal advice. Property-specific questions should be
reviewed with the appropriate professional.
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