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About Danielle
Selling your home is one of the most significant financial and emotional decisions you’ll
ever make — and it deserves care, strategy, and expertise. Whether you’re upsizing,
downsizing, or relocating, my role is to make this transition smooth, profitable, and stress-
free.

With years of experience and a deep understanding of our local market, I know that every
home has a unique story. My job is to tell that story in a way that resonates with buyers and
captures the highest possible value. This guide will walk you through every stage of the
selling process, giving you a clear picture of what to expect, how to prepare, and how I’ll
ensure your experience exceeds expectations.

Thank you for the opportunity to be part of your next chapter — I look forward to helping
you move with confidence.

Warmly,
Danielle Niejadlik
Oxford Elite Real Estate

MY JOB IS TO TELL YOUR
HOME’S STORY IN A WAY
THAT RESONATES WITH
BUYERS AND CAPTURES
THE HIGHEST POSSIBLE

VALUE.
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Our Staff & Partners

Initial Consultation – We’ll start with a meeting to understand your goals, timing, and
priorities.

Home Evaluation – I’ll prepare a detailed Comparative Market Analysis to determine your
home’s competitive value.

Preparation – Together, we’ll identify small improvements and staging ideas that can make a
big impact.

Marketing Launch – Your listing will go live with professional photos, video tours, and
maximum online exposure.

Showings & Feedback – I coordinate all appointments and keep you informed every step of
the way.

Offers & Negotiations – I present all offers and negotiate strategically to achieve the best
possible terms.

Closing – From paperwork to possession, I’ll guide you through every final step until the sale is
complete.

THE Process



A SHORT INTRO TO HOW WE GET
YOUR HOME READY TO HIT THE
MARKET- WITH A SPLASH! 

Preparing your home for the market is both an art and a science.
Presentation plays a powerful role in shaping how buyers perceive
your property — it’s often the difference between a home that sells
quickly and one that lingers. My goal is to ensure that when buyers
walk through your door (or view your listing online), they feel an
instant emotional connection.

The preparation process begins with a detailed walkthrough of your
home. Together, we’ll assess what updates or improvements will
make the greatest impact without unnecessary expense. Often, small
touches such as fresh paint, decluttering, modern light fixtures, or
updated hardware can completely transform a space. I’ll help you
identify where to invest your time and energy for the highest return.

Once repairs or touch-ups are complete, we move on to
presentation. Staging — whether done professionally or with simple
styling advice — plays a vital role in highlighting your home’s best
features. The goal is to create an atmosphere that feels bright, open,
and inviting. Each room should evoke possibility, allowing buyers to
imagine their own lives unfolding there.

Curb appeal also matters. The exterior of your home is your first
handshake with potential buyers. Clean pathways, trimmed
landscaping, and a welcoming front entrance help make a strong first
impression before anyone steps inside.

Finally, before photography day, we ensure every space is picture-
perfect. Professional photography captures the mood and character
of your home and forms the foundation for all marketing materials.
The result is a cohesive presentation — one that feels polished,
elevated, and unmistakably ready for market.

HOW WE 
Prepare
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Once your home is ready and the marketing campaign launches, the
selling process becomes both exciting and dynamic. The first few weeks
are critical, as this is when your property gains the most attention and
momentum. My goal is to make this phase smooth, transparent, and
rewarding for you.

You can expect your home to be listed across multiple platforms —
including MLS®, Realtor.ca, professional networks, and major online
portals — ensuring maximum visibility. Alongside this, I’ll promote your
property through tailored digital advertising, social media campaigns,
email marketing, and direct outreach to qualified buyers and agents.
Each marketing effort is carefully designed to position your home as a
standout opportunity in its price range.

Once your listing goes live, showings and inquiries typically begin
quickly. I’ll manage all appointment scheduling to fit your lifestyle and
provide ongoing feedback from prospective buyers and agents. This
feedback helps us understand how the market is responding and
whether any adjustments are needed to maintain strong engagement.

During this time, communication is key. I’ll keep you informed about
showing activity, market updates, and any developing interest.
Transparency ensures that you’re never left wondering what’s
happening behind the scenes — you’ll always know where things stand
and what our next steps should be.

As offers begin to arrive, I’ll guide you through with careful attention to
detail. We’ll review terms, conditions, and timing together, ensuring
that every decision supports your best interests. My role is to protect
your value while making the process as seamless as possible.

Selling your home is a collaborative journey, and I’ll be by your side
every step of the way — from listing day to closing day — ensuring the
experience feels not just successful, but effortless.

Hitting
THE MARKET
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Pricing your home correctly from the very beginning is
one of the most important decisions in the selling
process. An accurate, well-researched price attracts
serious buyers, generates excitement, and positions
your home competitively in the market. 

When a property is priced too high, it often sits
longer, loses momentum, and can ultimately sell for
less than it would have if it had been priced
strategically from the start. It’s important to be
cautious of agents who promise an inflated sale price
simply to secure a listing — this approach frequently
leads to repeated price reductions and frustration as
buyers begin to perceive the home as “stale” or
“overlooked.” 

My strategy focuses on data, not guesswork. I analyze
comparable sales, active competition, and market
conditions to determine the optimal price range that
balances visibility with value. The goal is to position
your home to stand out immediately, attract genuine
interest, and achieve the highest possible sale price
within the shortest reasonable time frame. Proper
pricing isn’t about settling for less — it’s about setting
the stage for success.

Determining the right price for your home is a
thoughtful and data-driven process. I begin with a
comprehensive Comparative Market Analysis (CMA),
which examines recent sales of similar homes in your
area, active listings competing for buyer attention, and
properties that were withdrawn after failing to sell. 

Beyond just numbers, I also consider the nuances that
influence value — location, condition, upgrades, lot
features, and timing within the seasonal market cycle. This
analysis allows us to establish a price that reflects true
market demand rather than inflated expectations.

My goal is to ensure your home enters the market
positioned as an exciting new opportunity — not as a listing
that buyers scroll past because it feels out of reach. 

By combining market intelligence with strategic foresight, I
help you set a price that inspires confidence, attracts
motivated buyers, and results in a stronger final sale
outcome.
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PRICING
Strategy

A DETAILED APPROACH AND
WHY IT MATTERS SO MUCH TO
GET IT RIGHT THE FIRST TIME



Studies consistently show that homes priced accurately
from the start sell faster and for more money than
those that begin overpriced and later adjust. According
to national real estate data, properties that require one
or more price reductions often end up selling for 5–10%
less than comparable homes that were priced correctly
on day one. 

This happens because the initial weeks on the market
generate the highest level of buyer activity — and once
that window passes, excitement and urgency tend to
fade.

Overpriced homes also risk missing out on qualified
buyers who are searching within their true price range. 

By positioning your home strategically from the beginning,
we capture maximum exposure during that crucial first
wave, creating stronger interest, more showings, and often
multiple offers. The right price isn’t just a number — it’s a
marketing tool that works to your advantage.

My approach to pricing is rooted in honesty, strategy, and
respect for your home’s true market position. I believe in
empowering my clients with accurate information, not
inflated promises. Setting the right price isn’t about chasing
the highest number — it’s about creating the strongest
opportunity for success. I take the time to explain the
market data, trends, and buyer behavior behind my
recommendations so you can make informed decisions
with confidence. 

Every price point I suggest is carefully chosen to attract
attention, inspire competition, and protect your home’s
value. My clients trust that when we list, we do so with
intention — positioning your home to sell efficiently,
profitably, and with integrity.
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PRICING
Philosophy



Selling a home today requires more than
a simple listing — it requires a strategic,
professional, and highly coordinated
marketing plan. From the moment your
home is ready to hit the market, I ensure
it is presented in the best possible light to
attract the right buyers. This starts with
professional photography, high-quality
video tours, floor plans, and virtual
walkthroughs, which create a compelling
visual story and highlight your home’s
unique features. These assets ensure that
buyers see the true value and potential of
your property, both online and in print.

Your listing is then promoted through a
multi-channel approach, designed to
reach the largest audience of qualified
buyers. This includes MLS®, Realtor.ca,
major online portals, social media
campaigns, targeted digital advertising,
email marketing to active buyers, and
outreach to my network of local agents.
By combining broad exposure with
precise targeting, we ensure your home
is seen by the right people at the right
time.

In addition to digital marketing, I also
coordinate in-person experiences that
allow buyers to truly connect with your
property. This includes private showings,
open houses, and community events that
highlight your home in an inviting and
professional environment. Every showing
is carefully managed, and feedback is
collected to continually refine and
optimize our strategy.

Finally, every marketing element is
strategically designed to create urgency
and excitement in the marketplace. From
beautifully crafted listing descriptions to
visually striking feature sheets, my
marketing emphasizes your home’s best
qualities, generates strong interest, and
encourages competitive offers. The goal
is to position your property not just as a
listing, but as a highly desirable
opportunity that buyers are eager to
pursue.
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MARKETING
FOR Maximum

Impact



What truly sets my services apart is the combination of a
personalized approach, strategic planning, and market expertise.
While some agents rely on a standard template for every listing,
I take the time to understand your unique home, your goals, and
your timeline. This allows me to create a tailored strategy
designed to maximize exposure, attract qualified buyers, and
achieve the best possible sale price. Every recommendation —
from staging to marketing to pricing — is thoughtfully chosen
to highlight your home’s strengths and appeal to today’s buyers.

Unlike agents who may focus primarily on getting any offer, I
prioritize quality over quantity. My goal is to generate multiple
qualified and interested parties rather than settling for the first
number that comes in. I leverage professional marketing, digital
targeting, and high-quality visuals to ensure your home stands
out in a crowded market, rather than relying on hope or
minimal promotion. By creating excitement and urgency around
your property, we position it as a desirable opportunity that
attracts serious, motivated buyers.

In addition, I provide full-service guidance throughout the
entire process. Where some agents may limit their involvement
to listings and showings, I manage everything from initial
pricing strategy and home preparation advice to marketing
execution, negotiation, and closing coordination. You’ll benefit
from clear, consistent communication, timely updates, and a
proactive approach that keeps you informed and confident
every step of the way.

Ultimately, my clients appreciate that I don’t just list homes — I
curate an experience that leads to results. By combining
expertise, professionalism, and a genuine commitment to your
success, I deliver outcomes that consistently exceed
expectations, making the home-selling process not only
successful, but also seamless and stress-free.
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WHY WE’RE
Different
WHAT SETS OXFORD ELITE APART
FROM THE OTHER AGENTS 



Once your home is live on the market, every showing is an
opportunity to make a lasting impression on potential buyers. I
coordinate and manage all appointments to ensure that showings
are seamless, convenient, and respectful of your schedule. Each
visit is carefully prepared, with your home presented in its best
light, so buyers can focus on imagining themselves living there. I
also collect and share feedback from every showing, giving you
valuable insight into what resonates with buyers and whether any
adjustments might enhance appeal.

Open houses provide a unique opportunity to create energy and
excitement around your listing. I plan and host these events with
professionalism and attention to detail, ensuring your home feels
welcoming and highlights its strongest features. Every element —
from lighting and décor to the flow of the space — is designed to
engage visitors and encourage them to take the next step. Open
houses also help build awareness in the community and can attract
qualified buyers who may not have seen the listing online.

Beyond traditional showings, I leverage a strategic approach to
maximize visibility and engagement. Pre-scheduled private
showings for buyers or agents allow us to accommodate different
buyer preferences while maintaining exclusivity and urgency. By
carefully managing the showing process, we create an environment
where buyers feel compelled to act, increasing the likelihood of
competitive offers and a faster sale.

Every showing provides valuable insights into how buyers are
perceiving your home. I carefully collect and analyze feedback from
agents and prospective buyers to understand what is resonating.
These insights allow us to continually optimize your home’s
presentation and marketing strategy. By responding strategically to
feedback in real time, we maintain momentum, maximize buyer
interest, and ensure your property remains competitive in the
market from day one to closing.

OPEN HOUSES PROVIDE A UNIQUE OPPORTUNITY TO CREATE ENERGY
AND EXCITEMENT AROUND YOUR LISTING.
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OPEN HOUSES 
& Showings



A well-staged home can make all the difference in attracting buyers
and achieving the best possible price. That’s why I offer a
complimentary consultation with a professional home stager for every
client. During this personalized session, our expert will assess your
home’s layout, décor, and presentation, providing tailored
recommendations to enhance appeal, highlight key features, and
create an inviting, aspirational atmosphere. Thoughtful staging advice
helps buyers envision themselves living in your space, often leading to
stronger interest, more showings, and better offers — all without any
obligation or cost to you.

Complimentary Home Staging Consult

Having access to our in-house mortgage advisor gives you a
significant edge in the home-selling process. From pre-approval

guidance to strategic financing advice, our advisor works closely with
buyers to ensure they understand their options and make informed

decisions. This seamless integration allows for faster, smoother
transactions, eliminates surprises, and streamline offers — which

often results in stronger offers and a quicker sale. With expert advice
just a call away, potential buyers can navigate the financing process

with clarity and confidence, knowing every detail is handled by a
trusted professional on our team.

In-House Mortgage Advisor

In-House Media 
In addition to our professional media company, our in-house
photographers and videographers provides bonus content that
sets your listing apart. From behind-the-scenes footage and sneak
peeks to supplementary photos and short video clips, this extra
layer of media creates added excitement and engagement for
buyers online. These exclusive touches give your home a dynamic
presence across social media, email campaigns, and digital
marketing, helping to generate more interest, more showings, and
ultimately stronger offers.
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ADDED Value



When offers start coming in, each one represents a
potential opportunity — and my role is to ensure you fully
understand and maximize each opportunity. I carefully
review every offer, not just the price, but the terms,
conditions, timing, and contingencies. This comprehensive
analysis allows you to make informed decisions and
ensures that any agreement protects your interests while
positioning you for a successful closing.

Negotiation is both an art and a science. My approach is
strategic and data-driven, drawing on market insights,
comparable sales, and current buyer demand to advocate
for your home’s true value. I handle all communications
with buyers and their agents professionally and tactfully,
creating an environment that encourages fair and
competitive terms. My goal is always to generate the
strongest possible outcome — whether that means
multiple rounds of offers, creative solutions, or timely
counteroffers.

Beyond achieving the best price, I focus on terms and
timing that align with your goals. This can include
adjusting closing dates, managing contingencies, or
structuring offers in a way that reduces stress and risk.
Throughout the negotiation process, you’ll have clear,
ongoing updates so you feel confident and informed every
step of the way. By combining expertise, strategy, and
communication, I ensure the offer stage becomes a
rewarding and seamless experience — one that moves you
closer to a successful sale.
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OFFERS &
Negotiations



As your sale progresses to closing, my focus shifts to
ensuring a smooth, stress-free transition. From coordinating
with lawyers and mortgage advisors to final walkthroughs, I
manage the details so you can focus on your next chapter.
Every step is carefully monitored to prevent surprises and
ensure that deadlines are met, giving you confidence that
your transaction will conclude successfully.

Moving from one home to another can be both exciting and
overwhelming. I provide guidance and resources to help
streamline your move. My goal is to make the process feel
organized and manageable, allowing you to step into your
next chapter with ease.

Even after the keys have changed hands, I remain a trusted
resource for you. Whether you have questions about market
updates, local services, or future real estate plans, I am always
available to provide guidance and support. Selling your home
is more than a transaction — it’s a journey, and I am
committed to being there with you every step of the way,
ensuring it’s as rewarding and seamless as possible.
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CLOSING
& Moving Forward



Each offer includes more than just price: we will
consider contingencies, deposit amounts, closing
timelines, and buyer qualifications.

Negotiation is about strategy, not just competition — a
strong offer may involve flexible terms, pre-approval
certainty, or a smooth closing timeline.

Counteroffers and multiple offer scenarios are
common; knowing your priorities helps guide the best
decisions.

Overpricing rarely leads to higher sale prices — it often
results in longer market time and price reductions that
can lower final value.

Underpricing may create initial interest, but it risks
leaving money on the table. Strategic pricing balances
exposure, urgency, and market value.

Data-driven pricing ensures you attract serious buyers
while maximizing return.

Understanding buyer financing helps you assess offers
confidently. Pre-approved buyers are more likely to
close quickly and reliably.

Current interest rates and mortgage trends can
influence buyer behavior — a well-priced home in a
favorable market often generates stronger competition.

First impressions last: well-prepared homes attract
more interest and showings.

Curb appeal, cleanliness, and organization matter just
as much as interior upgrades.

Professional photography and video marketing amplify
your home’s appeal and reach.

A BRIEF RECAP FOR YOU
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Considerations
Move-In Ready Homes: Buyers often prefer homes
that require minimal immediate repairs or updates.
Simple upgrades, fresh paint, and well-maintained
systems create a sense of value and ease.

Modern & Functional Spaces: Open-concept layouts,
flexible home office areas, and functional storage
solutions are highly desirable. Buyers want spaces that
fit both lifestyle and functionality.

Curb Appeal Matters: First impressions are critical.
Buyers make rapid judgments based on exterior
appearance, landscaping, and entryways. A clean,
inviting façade can increase showings and perceived
value.

Energy Efficiency & Smart Home Features: Buyers
increasingly look for energy-efficient appliances, smart
thermostats, and updated windows or insulation.
These features signal long-term savings and modern
convenience.

Lifestyle Considerations: Proximity to schools,
amenities, transportation, and community features
heavily influence buyer decisions. Highlighting these
aspects in your listing and marketing can attract the
right audience.

Emotional Connection: Buyers respond emotionally to
spaces they can envision living in. Thoughtful staging,
neutral décor, and a welcoming atmosphere help them
feel “at home” instantly.

Visual & Online First: Most buyers begin their search
online. High-quality photos, videos, and virtual tours
significantly influence whether they request a
showing.
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