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About Danielle
Buying a home is one of the most exciting milestones in life — and one of the most
meaningful investments you’ll ever make. Whether it’s your first purchase or your next
chapter, my goal is to make the journey smooth, informed, and stress-free. From our first
conversation to the moment you get your keys, I’ll be by your side to ensure you feel
confident and supported every step of the way.

With expert market knowledge, trusted resources, and clear communication, I’ll help you
navigate the process with ease — so you can focus on finding the place that truly feels like
home.

Thank you for the opportunity to be part of your next chapter — I look forward to helping
you move with confidence.

Warmly,
Danielle Niejadlik
Oxford Elite Real Estate

I’LL BE BY YOUR SIDE
TO ENSURE YOU FEEL

CONFIDENT AND
SUPPORTED EVERY
STEP OF THE WAY.
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Head Realtor 
Danielle Niejadlik

Support Staff
Autumn Pehleman

Mortgages 
James Kloss
Shannon Wooley

Brokerage
Gale Group Realty Brokerage Ltd.
425 Dundas Street
Woodstock, Ontario N4S 1B8

Our Staff & Partners

Initial Consultation – We’ll talk about your goals, timeline, and what you’re looking for
in a home.

Mortgage Pre-Approval – I’ll connect you with trusted lenders who can help determine
your budget and strengthen your buying position.

Home Search & Showings – Together, we’ll explore listings that fit your needs — both
on and off the market.

Making an Offer – I’ll guide you through creating a strong, strategic offer that protects
your interests.

Negotiation & Acceptance – I’ll handle the back-and-forth to help you secure the best
possible price and terms.

Inspection & Due Diligence – We’ll review inspection results and make sure you’re
comfortable with every detail.

Final Financing & Conditions – I’ll help coordinate with your lender and lawyer to
finalize all requirements.

Closing & Keys! – You’ll sign the final paperwork, get the keys, and celebrate becoming
a homeowner! 

PROCESSThe



HOW YOU BENEFIT FROM HAVING YOUR
OWN DEDICATED REPRESENTATIVE

Buying a home isn’t just about finding a property — it’s about
making one of the biggest financial and emotional decisions of
your life. Having a dedicated buyer’s agent means having
someone in your corner who represents you and only you. I’m
here to protect your interests, guide you through the process
with confidence, and help you make informed decisions every
step of the way. 

From uncovering hidden listings to structuring offers that
stand out, I make sure you have every advantage possible in
today’s market.

While it may be tempting to contact the listing agent directly or
browse homes on your own, it’s important to remember that
the listing agent’s duty is to the seller. Their goal is to get the
highest price and best terms for their client — not necessarily
to save you money or point out potential concerns. As your
buyer’s agent, my role is the opposite. I’m here to negotiate
fiercely on your behalf, identify red flags before they become
problems, and ensure that you’re paying the right price for the
right home.

Beyond the transaction itself, I’m here to provide education,
clarity, and peace of mind. I’ll connect you with trusted
mortgage brokers, inspectors, and legal professionals, and I’ll
make sure you understand each step before you take it. My
goal is simple — to help you make a confident, well-informed
purchase while keeping the process enjoyable and stress-free.
When you have the right agent on your side, buying a home
becomes not just easier, but better.

WHY A 
Buyer’s Agent
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One of the smartest steps you can take before starting
your home search is getting pre-approved for a mortgage.
Pre-approval goes beyond a quick online estimate — it’s a
detailed review by a lender that confirms how much you
can comfortably afford based on your income, credit
history, and debts. This not only gives you a clear picture
of your true buying power, but it also makes your offers
far more competitive in the eyes of sellers. In many cases,
sellers are more likely to accept an offer from a pre-
approved buyer because it signals seriousness, financial
stability, and readiness to move forward quickly.

I always recommend connecting with a trusted mortgage
professional early in the process. They’ll help you explore
your options — from fixed or variable rates to different
mortgage terms and down payment structures — and can
often find solutions tailored to your unique situation.
Even if you’re not ready to buy immediately, a good
mortgage advisor can help you strengthen your financial
profile so you’re well-positioned when the time comes.

It’s also important to avoid big financial changes during
the pre-approval period — things like changing jobs,
applying for new credit cards, or making large purchases
can all affect your mortgage qualification. I’ll help keep
you on track by coordinating with your lender and
ensuring everything stays smooth right through to
closing. With the right financial preparation and the right
guidance, your path to homeownership becomes not only
achievable but exciting.
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Finding the perfect home isn’t just about checking
boxes — it’s about finding the place that feels
right. I take time to understand your lifestyle, your
goals, and your vision for the future so we can
narrow down homes that truly fit you. Whether
you’re dreaming of a cozy starter home, a modern
condo, or a family space with room to grow, my
role is to guide you toward properties that balance
your wants, needs, and budget.

I don’t just rely on what’s listed publicly online.
With access to off-market opportunities, coming-
soon listings, and a strong network of other
agents, I can often show you homes before they
officially hit the market — giving you a valuable
head start. 

I’ll also keep you informed about neighborhood
trends, resale potential, and the lifestyle each
community offers, helping you look beyond the walls
of the house and truly picture yourself living there.

Throughout your search, I’ll handle all the logistics —
from scheduling showings and researching
comparable sales to pointing out potential red flags or
hidden value. My goal is to help you see both the
possibilities and the practicalities, so when the right
home comes along, you’ll know it with absolute
confidence.
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FINDING THE RIGHT Home



Once you’ve found a home that feels like the one, it’s time to put
together an offer — and this is where strategy truly matters. Crafting
a strong, well-structured offer is about more than just the price; it’s
about understanding the seller’s motivations, current market
conditions, and how to present your terms in the best possible light.
I’ll walk you through each component — from the deposit amount
and closing date to conditions such as financing or home inspection —
ensuring your offer is both competitive and protective of your
interests.

In a fast-moving or multiple-offer market, it’s easy to feel pressure to
act quickly or stretch beyond your comfort zone. My job is to help
you stay informed and confident, not reactive. I’ll provide detailed
market data, review comparable sales, and advise you on fair market
value so you know exactly where your offer stands. Together, we’ll
strike the right balance between being competitive and staying
financially responsible.

Behind the scenes, I handle all the communication and negotiation
with the seller’s agent, advocating for you every step of the way.
Whether we’re negotiating price, closing terms, or repair requests
after an inspection, I’ll use my experience and professionalism to
secure the best outcome possible — while keeping the process calm,
transparent, and stress-free.

Making
AN OFFER
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A WINNING OFFER ISN’T ALWAYS THE HIGHEST
PRICE. SOMETIMES IT’S ABOUT CLEAN TERMS,

FLEXIBLE DATES, OR SHOWING GENUINE
INTEREST THROUGH A THOUGHTFUL

PRESENTATION. I’LL HELP YOU TAILOR YOUR
OFFER TO WHAT MATTERS MOST TO THE SELLER

— WITHOUT COMPROMISING WHAT’S
IMPORTANT TO YOU.



After the inspection and all conditions have been
satisfied, it’s time to move toward closing — the
exciting moment when the home officially
becomes yours. Closing involves coordinating
with your lender, lawyer, and the seller’s team to
ensure all paperwork, funds, and legal
requirements are completed accurately and on
time. While it may feel like a lot of moving
pieces, I’ll manage the details behind the scenes
so that nothing falls through the cracks.

The final walkthrough is an important step before
closing. This is your chance to make sure the
home is in the expected condition, any agreed-
upon repairs have been completed, and
everything is functioning as it should. I’ll guide
you through this process, pointing out any last-
minute details and ensuring you feel fully
confident before signing the final documents.

On closing day, you’ll meet with your lawyer or
notary to finalize the transaction, sign all
remaining paperwork, and receive the keys to
your new home. I’ll be there to support you every
step of the way, answer any last-minute
questions, and celebrate this exciting milestone
with you. My goal is to make the final stage of
buying not only smooth but also memorable —
the beginning of a joyful chapter in your new
home.
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INSPECTIONS
& Conditions

HOW WE KEEP YOU PROTECTED
AND MAKE SURE YOU’RE MAKING
A SOUND INVESTMENT



Once your offer is accepted, the next
important step is ensuring the home
you’ve chosen is as solid as it looks. A
professional home inspection gives
you an in-depth understanding of the
property’s condition — from the roof
and foundation to plumbing,
electrical, and mechanical systems.
It’s not just about identifying
problems; it’s about helping you
make an informed decision and
preparing you for future
maintenance or upgrades. I’ll connect
you with experienced, reputable
inspectors who will provide a clear,
honest assessment and walk you
through their findings in detail.

If any issues come up during the
inspection, I’ll help you navigate the
next steps with confidence. That
could mean requesting repairs,
negotiating a price adjustment, or
deciding whether the issue is minor
or worth reconsidering the purchase
altogether. My goal is to protect your
investment, your budget, and your
peace of mind — ensuring that you
move forward only when you’re
completely comfortable.

Due diligence also extends beyond
the inspection itself. I’ll help you
review disclosure documents, zoning
details, and any other relevant
information about the property.
From checking for permits on
renovations to ensuring all conditions
in your offer are properly satisfied,
I’ll handle the details so there are no
surprises after closing. This is where
experience matters — and where I
make sure your interests remain
front and center right until the keys
are in your hand.
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INSPECTIONS
& Due Diligence



After the inspection and all conditions have been
satisfied, it’s time to move toward closing — the
exciting moment when the home officially becomes
yours. Closing involves coordinating with your
lender, lawyer, and the seller’s team to ensure all
paperwork, funds, and legal requirements are
completed accurately and on time. While it may feel
like a lot of moving pieces, I’ll manage the details
behind the scenes so that nothing falls through the
cracks.

The final walkthrough is an important step before
closing. This is your chance to make sure the home is
in the expected condition, any agreed-upon repairs
have been completed, and everything is functioning
as it should. I’ll guide you through this process,
pointing out any last-minute details and ensuring you
feel fully confident before signing the final
documents.

On closing day, you’ll meet with your lawyer or
notary to finalize the transaction, sign all remaining
paperwork, and receive the keys to your new home.
I’ll be there to support you every step of the way,
answer any last-minute questions, and celebrate this
exciting milestone with you. My goal is to make the
final stage of buying not only smooth but also
memorable — the beginning of a joyful chapter in
your new home.
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CLOSING 
& Keys



BUYER
Pro-Tips

decisions at every stage. Understanding the process, staying organized, and knowing what to
expect will make your experience smoother and far more enjoyable.

 Before you even start visiting homes, make sure your finances are in order. Pre-approval for a
mortgage not only clarifies your budget but also gives you credibility with sellers. Keep your
credit stable, avoid large purchases, and maintain a clear picture of your income and savings.
Being financially prepared puts you in a strong position to act quickly when the right home comes
along.

 No question is too small when it comes to buying a home. From understanding market trends to
clarifying contract terms, asking questions ensures you’re making informed decisions. I
encourage my clients to take notes during showings, ask about neighborhood amenities, and
reach out whenever something isn’t clear. Knowledge is power — and the more you know, the
more confident you’ll feel.

 Finding the right home often takes time. You may visit several properties before discovering the
perfect fit. Pay attention to what you like and dislike in each home — this helps refine your
search and clarify your priorities. Sometimes the home that initially feels “just okay” can reveal
hidden potential, while a seemingly perfect home may have unseen drawbacks. Trust the process
and stay open-minded.

 When evaluating a property, consider how it will serve your life in the years ahead. Think about
resale value, potential renovations, and your lifestyle needs. Will the layout work if your family
grows? Is the location convenient for work, school, and daily life? Considering these factors now
can save you stress and expense down the road.

 Having a buyer’s agent, mortgage broker, home inspector, and lawyer you trust is invaluable. I’ll
guide you through the entire journey, ensuring you have the right resources, expertise, and
support to make confident choices. From identifying off-market opportunities to negotiating
terms and reviewing contracts, my role is to keep you protected and informed.
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