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Today’s Topics — Poll Question with Six Options

Which donor-advised fund topic would be most valuable to you?

How DAFs work and when they make sense

. Tax advantages and appreciated assets

How charities can engage DAF donors more effectively
Using DAFs as part of a broader charitable strategy
_egacy and estate-planning opportunities

. Common mistakes and misconceptions

S N
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Today’s Topics — The Poll Results

Bl 2026 50th Annual MGPA Conference:
I Philanthropy in Practice

Legacy and estate-planning opportunities

Poll question . 0%
WhICh donor'adVISed How charities can engage DAF donors ...

fund topic would be a2 -~
most Valuable to yOU? Using DAFs as part of a broader charita...
a2 -

My response Tax advantages and appreciated assets

20 %

Only displaying the top results. There were 2 other poll options
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Fundraising Event ldea — “Fund a Need” with DAF Money

* Charities have fundraisers because they want to raise
more money for their organization, but they often pay
high costs to process charitable gifts.

Fundraising

Event Ideas * At two recent fundraisers | was asked for my credit
card when | arrived at the event and then my credit
card was charged when | raised my number for the
“Fund a Need” request.

* |fI donated $S1000 and the credit card process fee was
5%, that would be net proceeds of $950 to the
organization (after the S50 processing fee). | suggest
that the charity ask if the donor has a DAF to:

1. Eliminate the credit card fees

Dave Bromelkamp 2. Potentially garner a much very larger donation
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How charities can engage DAF donors more effectively

PREPARE + PROSPER

September 18, 2026

David Bromelkamp
4705 Fremont Ave S
Minneapolis MN 55419

Dear David,

As one of our dedicated supporters, you know firsthand the impact we have on our customers’
lives, and your continued support makes our work possible. This past tax season, we helped more
BOARD OF DIRECTORS than 10,000 individuals and families claim the tax credits they are eligible for, so they receive 100%
Board Chair of the refund they are entitled to. These refunds go toward necessities like groceries, rent,
Erin Horne McKinney childcare, transportation, and emergency expenses. Alongside our tax preparation, our financial
HOCU NK coaching helps individuals work toward their long-term financial goals. And behind these vital

programs is our team of permanent staff, seasonal staff, and 400+ volunteers all working together.
Board Vice Chair

Alde Salgado
e G As Prepare + Prosper moves offices this fall, we are taking an important step toward a stronger
and more sustainable future, By reducing fixed costs, we can invest more in our staff, programs,
R and technology. Because much of our institutional funding is reimbursement-based, individual
KPMG gifts are especially important in helping us cover one-time moving expenses and other upfront

ts while continuing our programminy
Andrew Morem comEw e PLoR 8

S v We invite you to make a one-time additional gift, increase your annual contribution, or help
‘om Gottwal

[ ] [ ]
b o Bk support our moving expenses. Your support will help us complete this relocation while keeping
our resources focused on our staff, programs, and community.
Elizaboth White o
JP Morgan Chas

We continue to innovate. Our DIY tax prep program gives us a way to reach more Minnesotans,
including in areas where in-person clinics are not available. We are also working to expand our
culturally specific services to better meet the needs of our community. And, as you know, our
work continues throughout the year. We train and certify volunteers, improve our systems, and
provide year-round financial services that help people move toward greater financial stability

We look forward to welcoming you to our new space and sharing more about what's ahead. We'll
be in touch soon with information about our Open House event. We hope you'll join us to visit our
new main tax clinic space and offices.

Please consider making a gift today to support Prepare + Prosper during this transition. You can
donate by mailing a check using the enclosed envelope, visiting our website, or scanning the QR
code. Every gift helps us manage our moving expenses while continuing to provide free, trusted
services and invest in the programs our community relies on.

Thank you for placing your trust in Prepare + Prosper and for being a vital part of our community.

We truly appreciate your continued support.
-~ o
OO agopn

Suyapa Miranda

Executive Director
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How charities can engage DAF donors more effectively — 65 options
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How charities can engage DAF donors more effectively — 390 Options
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How charities can engage DAF donors more effectively

DAIN BOSWORTH INCORPORATED

Member New York Stock Exchange ® Member SIP(

NEW ACCOUNT CARD

Name (Last, First, Middle Initial) Sal Security Nun
(or Taxpaye Qus Con

REPRESENTATIVE NO.

Number and Street) Home Phone

[ Divorced [ Wi

Employer ) 00 =
5,000 — 50,000
o5 3,000 — 100,000
Employe y S : Estimated Net W Liquid Net Word
$

2. ACCOUNT TYPE
O Individual = ] Custodial (UGH A O Partnership_ E
O Joint Te (with riy vivorship st (Ce et [0 IRA (Individual Retirement Account)
[ Tenants in Common : [ Other (Specify)

3. CASH OR MARGIN

O CashAccoumt By signing belo cknowledge receipt of and ag;
terms of the Dain Bosworth man : d disclosure

4. INVESTMENT EXPERIENCE 5. INVEST
= joe_ Limited
Stod Capital Appreciation
Bonds C nt Income
Opti
My
Other

] Income and Growth
Conservation of Principal
Other (Specify)

9. DISCRETIONARY AUTHORITY
O Employ o S : [ Yes (Complete discretionary agreement)
[ Sele of Securities
O Inhe

[ Business Proceed:

10. BANK REFERENCES
Bank Name

11. ADDITIONAL REGISTRATION INFORMATION
For Joint Accounts — Other Owner's Name. Custodial Accounts — Minor's Name

Sacial Security No.

Relationship

F{ BENEFICIARY OR TRUSTED CONTACT

I

t the information on this form is true and correct and agree to notify Dain Bosworth Incorpo
(if applica

h

rms of the Customer Agreement, margin agreement (if applicable), options agreement

Customer Signature ____ Date Joint Owner Signature (if applicable)
Registered Representative Date - Branch Manager

DB-100 (1/88) 2 d om ens-typic i, PLEASE RETAIN
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My Story

“We make a living by what we get,

e I we make a life by what we give.” Winston Churchill

3 altruism Y :

@ donahons david@AdvisorSmart.com
i respons|b|e 0Q ?A Feel free to email your questions.
c o t ¥ N . .
T C |mpaC 0 ® Preparing this presentation allowed me to clarify some of
O D  Fha rlt -{ the things that | am doing to implement my philanthropic
2 =N goals. My thinking about my philanthropic philosophy has

humanlty C evolved over time.

p h I Ia nth ro py My experience includes 9 DAFs opened, 2 terminated, 2

asset transfers, 1 primary donor advisor transitioned, 6

gi\ll(i.ngdhelplng R active DAFs
INanNness
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As a 66-year-old, | will tell you my story about how my
philanthropic philosophy, beliefs, thinking and goals changed over
the years. These are some of the factors that have impacted my
philanthropic philosophy over the years:

1. My age, new relationships, values

Faith, religion & religious affiliation

Accumulated wealth & perception of my financial security
Income and estate tax status

Learning about income tax, estate tax, charitable giving & DAFs

Watching other philanthropists

= @ g Lo he

My beliefs about my own mortality (I might die some day)

| will share my story using a timeline of major events.
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1960 — Born in Poughkeepsie, New York

The beginning...a
budding philanthropist
with no money.
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1982 - First Charitable Gift

My philanthropic journey begins:

* College graduation from Saint John’s
University in Collegeville, Minnesota

Still no money
o College debt of S9000
o Negative net worth ($9000)

Letter from Father Don Lemay

Concept of gratitude = “give back”
o Sent them $25 or $507?
o Every year since (43 years)

First charitable gift was while | was in debt
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1986 — CPA License

| passed the CPA exam.

* Received my license to practice as a Certified Public
Accountant (CPA) on February 3, 1986

* Thinking like a CPA. Charitable giving budget.

o An accountant needs to use an Excel spreadsheet.
e Charitable giving strategy.

o Some people tithe for religious reasons.

o Some people like the income tax deduction.

o Donating property that has appreciated in value like
stock or mutual funds can give you a double tax
benefit. By deducting the fair market value of property
owned for at least one year as a charitable deduction
and thus avoiding capital gains tax.
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1988 - Financial Advisor Role — Personal Financial Planning

Joined Dain Bosworth.

My clients have financial planning goals
(usually in this order of priority):

DAN ¢

A
RAUSCHER

N O U W N

Retirement planning

Education planning

Investment Planning

Income tax planning

Asset protection & risk management
Estate tax planning

Philanthropic Planning
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1992 — Marriage Brings Joint Decision Making?

Married at age 32 in 1992.
e Starting a family.

* First major relationship to impact my
thinking about philanthropy.

My priorities versus my wife’s
priorities.

* Charitable giving priorities might not
always align.
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1994 - First Estate Plan

Starting a family at age 34 in 1994:

* First child is born. Initial estate plan to protect our
family. Will dated May 19, 1994.

e Estate plan documents can be updated (changed)
over time:

o Revised in 2000
o Reviewed in 2006
o Revised in 2014
o Revised in 2024

* Spouse may have different philanthropic goals.

 Married couples don’t always die on same day.

* Two separate individual estate plan documents.

AdvisorSmart® e« MGPA - How to Leverage Donor Advised Funds for Greater Impact e October 8, 2026



1997 — Wealth Accumulation

Age 37:
h * S1 million personal net worth
Net Wort milestone

['net 'warth]

S — * Focus is still primarily on

person or corporation owns, financial security for my family
minus the liabilities they

owe. * Philanthropy is small annual
cash gifts

e Third child is born.

2 Investopedia
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1998 — Deep Dive into DAFs — What?

Donor-Advised Fund

In the United States, a donor-advised fund is a
charitable giving vehicle administered by a public
charity created to manage charitable donations on
behalf of organizations, families, or individuals.

To participate in a donor-advised fund, a donating
individual or organization opens an account in the
fund and deposits cash, securities, or other financial
instruments.

They surrender ownership of anything they put in
the fund but retain advisory privileges over how
their account is invested, and how it distributes
money to charities. Wikipedia
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1998 — Deep Dive into DAFs - History

History of DAFs:
1. 1930’s first DAF established
2. 1969 IRS recognizes DAFs
3. 1980’s community foundations start to offer
* Minneapolis & St. Paul Foundations, etc.

HISTORY OF
PHILANTHROPY 4. 2006 Pension Protection Act clarified DAF rules

5. 2010’s mainstream adoption & large
custodians

* Schwab, Fidelity, etc.

6. 2020’s DAFs a major component of
charitable giving
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1998 — Deep Dive into DAFs — How?

How does a DAF work? “Name, Fund, Invest, Grant”

1. Establish your simple, tax-smart DAF solution:

* Name
. : :
USING A DONOR-ADVISED EUND Donor Advisors & Successor Donor Advisors
2. Fund your DAF with cash, check, ACH, stocks or other
onor gives through one or more Grant to . N ol o
ey ey - appreciated assets, possibly illiquid assets.
e Cash gifts Donor-
* Bequest Advised Grant to 0 . 0
. Fund — 3. Invest the money in your DAF: DAF sponsor invests your
"= [Grantto DAF account balance, Investment management, Non-

retirement and insurance accounts Charity C

taxable account

4. Make grants to charities: You recommend grants to any
501c3 nonprofit from your DAF account balance: DAF
provides list of verified charitable organizations, DAF
sends checks to charities with a letter, you can automate
your grants
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1998 - Deep Dive into DAFs - Invest

Invest the money in your DAF:

1. DAF sponsor gives you options to invest your DAF account:
2. Investment management choices
 Money market funds
* Mutual funds & index funds
e Advanced
o PRIs: Venn Foundation (more later)
o ESG: environment, social & governance

o Values Based Investing (ex: Catholic values)

o Impact investments
* Hire a financial advisor to manage large DAF accounts
3. Great attribute is that a DAF is a non-taxable account
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1998 — Deep Dive into DAFs — Why?

Why use a DAF? The benefits of DAFs:

1.
pi
The Benefts of j
Donor Advised Funds c
6.
7.
8.
9

Control and flexibility

. Tax benefits, deductions & bunching

. More strategic giving decisions

Administrative efficiency
Pace of giving
Anonymity

Investment growth

Engagement and education

. Legacy
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1998 — Deep Dive into DAFs — What | Like

What do | like about a DAF? Here are a few features
that | like about DAFs:

| can choose the name (unique name for my DAFs)

=

| can remain anonymous when making grants

Searchable historical record of my giving (recordkeeper)
Annual account summary of transactions

Allows for co-advisors (family members & co-workers)
Allows for successor advisors (family members & co-workers)
Allows me to choose investment strategy (ESG, PRI, etc.)

Numerous tax advantages

oy = oen wloge LY Y

Automated giving options (automatic, repetitive gifting)

10. Vehicle to capture year end “Panic” donations for tax purposes
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1998 — Deep Dive into DAFs — Multiple DAF Accounts

Just as an individual investor can establish more than one IRA
account, | learned that a donor can establish more than one
donor advised fund for unique purposes. | have established
multiple donor advised funds for my unique purposes.

1. Naming Specific Funds for Branding
Naming Co-Donor Advisors
Naming Specific Successor Donor Advisors

Encouraging family philanthropy

Specific Charitable Beneficiaries Upon My Death
Investment choices (index funds, PRIs, etc.)

Personal Values (Catholic)

SE D E e e [

Business reasons (giving back to the community)
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1998 — Deep Dive into DAFs — Two Charitable Entities

When you make a grant to a specific charity out of your DAF, the charity sponsoring your DAF will
typically mail a check to the charity you have selected for a grant. This involves two different
charitable entities:

1. The sponsor of your DAF (for example DAFgiving360) approves your grant
2. The Salvation Army receives a check out of your DAF (based on your grant from your DAF)

=

DAFgiving 360
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1998 — Deep Dive into DAFs — Details

Every Donor Advised Fund Will Have the Following:
1. Name

Sponsoring Charity (Legal Owner) of the Account

Account Number at the Sponsoring Charity

Date Established & Date Funded

Donor(s) Who Funded the Account

Account Holder & Contact Person

Donor Advisor(s)

pUE o W s e e

Optional: Individuals Names as “Successor Advisors” & “Contingent
Successor” Advisors

9. Optional: Charitable Organizations as Beneficiaries

10. Optional: Financial Advisor
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1999 — The One Percent Club

The One Percent Club:

* Incorporated in the Twin Cities in 1999
* “Giving While Living”

* Goal to increase philanthropy in our
community. Specifically, to enlist people to
a new standard of giving — to contribute
1% or more of net worth annually, or 5% of
income, which ever is greater, to the tax-
deductible cause(s) of their choice.

* Inspired me to be more generous
* Entity was dissolved 2014
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2000 — Established DAF #1 — Bromelkamp Family Fund

MINNEAPOLIS
&) FOUNDATION

S2 million personal net worth milestone:

1.
2.

Looked at local community foundations

Started first DAF with the Minneapolis Foundation
(Bromelkamp Family Fund)

* DAF has no tax ID number (the sponsoring
charity has a tax ID)

e The assets in the DAF are not taxable to
the donor

Once you make the gift to the DAF, it is no longer
“your money” as you have given your money to
a charity

You can direct a grant out of your DAF to the
charities of your choice
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2003 — Important Charities

Volunteer Service:

e Joined board of directors of Catholic Charities
in 2003 and served for six years:

o Finance Committee

o Established Investment subcommittee
(and served for 20+ years)

 Development Committee

CALTHQLIC
CHARITIES

o Established Planned Giving Subcommittee

Catholic Charities has become an important charity
for me to support financially and as a volunteer.
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2003 — Estate Planning Goals

My Estate Planning Goals in 2003 at age 43:
e 80% to family
e 20% to charity

* 0% to the Government

My Estate Planning Goals later in 2007 at age 47:
* 50% to family
* 50% to charity

e 0% to the Government

Continuing Evolution of my philanthropic goals.
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2005 — Encouraging Family Philanthropy

Encouraging Family Philanthropy: Our three children
were bornin 1994, 1995 and 1997.

In 2005, when they were aged 11, 10 and 8 we started
giving them an opportunity to make grants out of our
Bromelkamp Family Charitable Fund (DAF) to the
charities of their choice.

MINNEAPOLIS

Family engagement: kids choose charities
each Thanksgiving

&) FOUNDATION

e My 10 and 11-year-old sons watched sports on
television and so they wanted to support ESPN, which
was a “teachable moment.”

My 8-year-old daughter wanted to give to ASPCA to
save the kittens based on television commercials.
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2006 — Early Estate Planning Ideas

2006 personal financial planning meeting notes:
“Discuss adding your donor-advised fund with the
Minneapolis Foundation as a direct beneficiary of
your estate if you prefer to have future generations
participate in future charitable giving decisions
from your estate.”

MINNEAPOLIS

Two ideas:

@) FOUNDATION

1. DAF as a direct beneficiary of my estate (yes,
good idea but not implemented). This issue was
later addressed 18 years later in 2024 with the
solution to name a DAF as a beneficiary of my
IRA account(s).

2. Future generation participate in decisions (maybe)
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2008 — Estate Planning Goal — Implemented and Communicated

| was welcomed into the Legacy Society of
Catholic Charities in 2008 which represents
their donors who have include this charity
in their estate plan:

e Letter of intent (Catholic Charities in my 1994
will) based on my 1994 estate plan

CATHOLIC documents

("” AR ,I, L * It’sagood idea to be transparent with your
selected charities and share your charitable

intent in writing
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2011 - establish DAF #2 — Bromelkamp Family Charitable Fund

Started a new DAF with Schwab Charitable:
e The Bromelkamp Family Charitable Fund

ﬁ o Moved funds from our Minneapolis
v Foundation DAF

o Spouse as co-advisor

SCHWAB o Children as successor advisors
CHARITABLE * Wanted to educate our children about philanthropy

* To allow our family to support specific charities
e Qur family’s new Thanksgiving tradition
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2013 — Established DAF #3 — Allodium Investment Consultants DAF

Started a new DAF in 2013 with Schwab
Charitable for the company (Allodium Investment

ﬁ Consultants) that | established in 2005:
v e Allodium Investment Consultants Charitable Fund
 |ndividual needs to start the DAF

o Companies cannot establish a DAF

SCHWAB
CHARITABLE

o Co-worker as co-advisor
o Co-workers as successor advisors
* Funded with a percentage of the firm’s profits

e To allow our firm to support specific charities
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2018 — Philanthropy Based on Personal Values

Dave & Kay Bromelkamp attended an Allodium sponsored
event where Mary Karen Lynn-Klimenko, the President of
Private Philanthropy Services explained how to think about
philanthropy based on our personal values:

e Spouse can have different philanthropic priorities
o My priorities: education
o My spouse’s priorities: children and the elderly
* This can influence current charitable giving

e This can influence estate planning decisions for each
of the spouses

* A need for individualized estate plans as it pertains to
philanthropic beneficiaries
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2019 - Established DAF #4 — Venn Foundation

Started a new DAF with Venn Foundation:

 Bromelkamp Family Charitable Fund
o Spouse as co-advisor
o Children as successor advisors
o Funded with cash gift

e To allow for investments in PRIs

\ Jenn Foundation

o Program Related Investments (PRIs)

o Debt and equity investments

o Returns on investments can be “recycled” into
new PRIs

* Venn = Philanthropy + Impact Investing

Bonus slides at the end of this slide deck, we will review if time permits.
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2020 — How Much is Enough?

Age 40 net worth milestone encourage
the question:
* How Much is Enough?
* Book “Enough” by John C. Bogle
o Published 2009

 Thinking more about implementing detailed
philanthropic giving plan:

o While living
o After death
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2020 — Established DAF #5 — Catholic Community Foundation

Started a new DAF with the Catholic
Community Foundation (CCF):

 Bromelkamp Family Charitable Fund:

'- Catholic Community
FOUNDATION

OF MINNESOTA

o Spouse as co-advisor

o Children as successor advisors
o Funded with cash gift
e (Catholic Values:
o To join community of like-minded donors
o Influencing our faith-based philanthropy
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2024 - Established DAF #6 — CharityVest

Started a new DAF with CharityVest:

* “David Bromelkamp CharityVest Fund”
o Funded with cash gift (5/7/24)

* Business reason to investigate potential use for
Allodium:

o CharityVest goal to provide RIA firms with a
full suite of branded philanthropy capabilities

WV CHARITYVEST

o White label DAF opportunity (ex: “Allodium
Give”)

* CharityVest Acquired by FoundationSource

* Closed account after just one year in April 2025
and granted the assets to my Bromelkamp Family
Charitable Fund at DAFgiving360
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2024 - Estate Planning — The Big Rocks

Dave & Kay updated their estate plan:

While * Big rocks: 50% half to kids 50% to charity
Alive o Give half of money earmarked for
children to them while we are alive
(25%)
Children  25% o Give half of money earmarked for

charity to the charities while we are
alive (25%)

Charity 25%

* How can we optimize moving these assets
to these two parties?
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2024 - Estate Planning — Life Expectancies

Life expectancies for estate planning:

i  Remaining period life expectancy based on
While After 2023 mortality rates

Alive Death * For U.S. males at age 65, = 18.2 years (to
age 83.2)

* For U.S. females at age 65, = 20.7 (to age 85.7)

Children 25% 25%

Source: Center for Disease Control (CDC) — National Center for Health Statistics

* What are the odds that we both die on the
same day?

Charity 25%  25% + Who will die first?

* Plan accordingly
* We need two separate estate plans & DAFs!
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2024 - Estate Planning — Two Sets of Goals

Think about two sets of estate
Dave Kay planning goals: Implementing our
While After While After estate plan: for example, starting
Alive Death Alive Death with a hypothetical $24 million
Children 25% 25% 25% 25% estate by categorizing the big rock
Charity 25% 259% 259% 259% goals in Percentages for each
individual estate
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2024 - Estate Planning — Two Sets of Goals — In Dollars

Implementing our estate
plan: Using a hypothetical
S24 Million in Dollars for a
combined estate and thus
potentially $12 million
individual estates

Dave Kay

While After While After

>24M Alive Death Alive Death

Children S3M S3M S3M  S3M
Charity S3M S3M  S3M  S3M
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2024 - Estate Planning — ILIT Funds One Goal

Implementing the estate plan:

Dave Kay ILIT (yellow box) will fund one
While After While After of our estate planning goals to
Alive Death Alive Death leave assets to our children
Children  S3M S3M S3M S3M after the second death (we will
Charity S3M S3M S3M S3M be assuming that Dave will

probably die first)

S24M
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2024 - Estate Planning — FLP Funds One Goal

Implementing our estate

Dave Kay :
plan: moving assets to the

While After Wh”e After children (pink boxes) by
Alive Death Alive Death gifting them shares in the

Children  B3M S3M $3M S3M Bromelkamp Family Limited
Charity  $3M $3M $3M $3M Partnership (BFLP)

S24M
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2024 - Estate Planning — FLP Funds One Goal - Asset Location

Focus on asset location to achieve our “big
rock” goal of moving assets to our children
during our lives.

We established the Bromelkamp Family Limited
Partnership in 2024 to hold illiquid, taxable,

long-term growth-oriented investments that are
outside of our tax deferred retirement accounts.

Children will not have to pay ordinary income
on the growth of the value of these investments
over the years.
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2024 - Estate Planning — DAFs When We Die

Implementing our estate plan:
Two steps (turquoise boxes):
1. Establish DAFs as full or partial

Dave Kay beneficiaries of our IRA accounts to
fulfill our philanthropic goals in our
5 While After While After individual estate plans:
S Alive Death  Alive Death e Started at 10% for now and can

increase the percentages over

Children  B3M S3M $3M S3M time

Charity S3M S3M S3M S3M 2. Establish specific charities as the

beneficiaries of our individual DAFs:

e List of Dave’s favorite charities

 List of Kay’s favorite charities
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2024 - Estate Planning — DAFs While We Are Alive

Implementing our estate plan:

Consider big contributions (green

boxes) into our Donor Advised
Dave Kay Funds (DAFs) while we are alive to

accomplish our big rock goals.
While After While After > E £

$24M Alive Death Alive Death If we agree that we should give 25%
of our money to charity while we

Children - S3M - S3M are still alive, it seems logical that

Charity S3M S3M S3M S3M we can and should use DAFs as a
tool to accelerate our charitable

giving while we are still alive.
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2024 - Estate Planning — Creative Uses of DAFs

WESELY & WESELY
el i it

8

:DOY\OP

/ Kyle Wesely diagrams:
Transfer
e or 1 “\ DAFs can be used in complex

cash Ta. on charitable
2 for fair market 4 grants to be

e nade to estate planning to achieve your
\ philanthropic goals.

Donor

Advised Fund Talk to Kyle about donor advised
3 - dppreciated funds in the context of complex

assets hquidn‘ted o
in DAF tax-free, DAF administrator

einvested | § 2O coaritetl financial planning, philanthropic
DAF assets
planning and estate planning.
Charities

© 2025 Wesely & Wesely CPAs, Ltd.
All Rights Reserved
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2024 - Schwab Charitable Rebrands to DAFgiving360

Schwab Charitable announces
their decision to rebrand their

A charitable fund to the name
~— DAFgiving360:

DA —glVlng 860 * |Independent nonprofit organization

e Service agreements with subsidiaries
of Charles Schwab Corporations
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2024 - Established DAF funds #7 and #8 — Leave IRAs to Our DAFs

e Tax deferred retirement accounts are one of the most
tax inefficient assets to pass on to the next
generation.

* Retirement plan assets are not a tax efficient method

ﬁ to give money to our children as they would pay
M ordinary income tax on any mandatory distributions.

DAngvmgS@O * We decided to steer a significant portion of our

retirement plan assets to charities upon our death(s).
Dave & Kay each establish a DAF for themselves to
capture some of their retirement plan assets upon
death:

o David Bromelkamp Charitable Fund

o Katherine Bromelkamp Charitable Fund
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2024 - Established DAF funds #7 and #8 — Charitable Giving Legacy

* Three ways to continue giving AFTER YOUR DEATH through your donor-
advised fund (DAF) account.

* Many donors view charitable giving as a key aspect of their overall legacy.
These donors say it is important to leave a lasting impact on charitable
causes close to their hearts and set children or grandchildren up to

ﬁ continue their giving beyond their lifetime.

\// * While you may have charitable legacy intentions with your DAF account,
o e execution of your intentions is best ensured with a succession plan. DAF
DAFgiving 360 v succession P
programs may allow you to select any one or combination of three
options:

1. Recommend family members or other individuals as successors on
your DAF account.

2. Recommend charities as beneficiaries of final grants of your DAF
account balance.

3. Recommend charities for recurring grants from your DAF over a
specific timeframe (DAF Legacy Program).
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2024 - Established DAF funds #7 and #8 — Charitable Giving Legacy

David Bromelkamp Charitable Fund EXAMPLE:
My DAF is currently a partial IRA beneficiary of my IRA

« Recommend specific charities as beneficiaries of final grants of
your DAF account balance.

o My current “top ten” list:

ﬁ 1. High School
v 2. College
DAFglVlng 860 3. Graduate School

4. Church where we got married

5. Board Service
6. Etc.

* If my DAF gets really large, | might recommend charities for
recurring grants from my DAF over a specific timeframe (DAF
Legacy Program).
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2024 - established DAF funds #7 and #8 — Charitable Giving Legacy

* Important note: My DAF beneficiary designation in
my DAF designating a specific charity as a beneficiary
of my DAF overrides anything that is stated in my

estate plan.
ﬁ * You need to pay close attention to the details in
V establishing your DAF charitable beneficiaries. Just

like the rules governing an IRA account override your

DAFglVlng 360 estate plan documents, remember:

* DAF charitable beneficiary designations override your
estate planning documents

o DAF account rules come first

o Estate plan documents second
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2024 - Established DAF funds #7 and #8 — IRA and DAF Beneficiaries

How to define your IRA and DAF
charitable beneficiaries:

ﬁ 1. How to add your DAF as a beneficiary of
V your IRA:
DAF . . 360 * Online via your IRA account custodian
glVlng (with the appropriate language)

2. How to add your favorite charities as the
charitable beneficiaries of your DAF:

* Online via your DAF sponsoring
charitable organization (relatively easy)
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2024 - Established DAF funds #7 and #8 — IRA and DAF Beneficiaries

Dave’s IRA Dave’s DAF
Account Account

$ 1 million $500,000

Dave’s IRA 2 Dave’s 10 DAF
Beneficiaries Beneficiaries

(50% to DAF) $50,000 each
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2024 — Established DAF funds #7 and #8 — IRA Beneficiaries

Changing the IRA account beneficiary percentages
can be accomplished quickly and efficiently:

* Only takes a few minutes to change the
’
Dave S IRA percentage allocation

Accou Nnt * | will probably start small and increase
percentages to DAF over time (as | age)
$ 1 million | can have multiple DAFs as charitable

beneficiaries of my IRA account (for example):
o 50% to DAF #1
o 30% to DAF #2
o 20% to DAF # 3
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2024 Estate Planning — Implement Funding with IRA Beneficiaries

Retirement Account - Current Beneficiary Percentages
DB KB

Retirement Plan Beneficiaries Schwab IRA Fidelity IRA Betterment IRA Allodium 401k Schwab IRA

Primary Contingent Primary Contingent Primary Contingent Primary Contingent Primary Contingent

90%

Spouse

Children

DAFgiving360: DB Charitable Fund

DAFgiving360: KB Charitable Fund

DAFgiving360: Bromelkamp Family
Donor Advised Funds (DAFs) . X .
DAFgiving360: AdvisorSmart Charitable Fund
DAFgiving360: Allodium Charitable Fund

CCF: Bromelkamp Family Fund

Venn: Bromelkamp Family Account

100% 100% 100% 100% 100% 100% 100% 100% 100% 100%
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2024 - Estate Planning — Multiple DAF Platforms

We are actively engaged in
ﬁ\/ implementing our legacy
DAFgiving 360 planning via multiple DAF
platforms

N Catholic Community
AL \ /enn Foundation

OF MINNESOTA
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2025 — Established DAF Fund #9 — AdvisorSmart Charitable Fund

Established a DAF for my AdvisorSmart
consulting company to support charities that
educate consumers about financial advice and
financial advisors:

ﬁ e “AdvisorSmart Charitable Fund”
V e Support charities that promote financial
DAFgiving 360 iteracy

* Educating the consumer about financial advice
and the different types of financial advisors:

o Fee-only

o Fiduciary
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2025 to 2035

Advanced Strategies
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Advanced Strategies

e Create DAFs for adult children

* Donating illiquid assets (Allodium stock example)
 Bunching charitable contributions with DAFs

* QCDs at age 70%

e Systematized periodic grants

* Bonus slides for estate planning & for nonprofit leaders
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Create DAFs for Your Adult Children

Creative ideas — | am considering creating DAFs
for each of my three children:

Gets assets out of my estate:
o No gift tax
o Outside my lifetime gift history

Charitable gift for me
o Gift is tax deductible charitable gift for me

Not a taxable gift to my children
o They become the donor advisor
o They have control but not ownership
o Not their money

Encourages a legacy of philanthropy
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Donating llliquid Assets to a DAF

Creative ideas - | am considering making a

gift of illiquid assets to one or more of my
donor advised funds.

* |n 2024, 64% of all DAF contributions into
DAFgiving360 were noncash assets

;
i
!
1
?

* Noncash charitable gift assets include
publicly traded securities, Restricted stock,
Privately held business interests, Real
estate, Crypto currency, Fine art,
Collectibles, Life Insurance, Equity
compensation awards, Post IPO stock

e s . & 4 4
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Donating llliquid Assets to a DAF (Allodium Stock)

| am considering making a gift of illiquid, and low-cost basis Allodium
stock to one or more of my DAFs in 2027:

. * Hypothetical gift of S1 million in Allodium shares to a DAF
LLO'U“ s | * DAF sells the shares inside the DAF
* Sale inside the DAF creates cash for me to grant to my charities
* Donation of stock to DAF creates = S400,000 in tax savings:

o Avoids realizing capital gains tax on stock sale:

= Avoid = $200,000 capital gain (I am the founder of the
firm with little to no cost basis)

o Creates a 60% charitable deduction for the gift
= = 5$600,000 deduction spread over 5 years

= Creates charitable deduction carryforward (can be
used to offset future taxable stock sales in future)
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Qualified Charitable Contributions (QCDs) in 2031

In August of 2030 | will turn age 70 years old

Qualified In February of 2031 | will turn age 70 % years old

Charitable o Eligible to make Qualified Charitable Distributions (QCDs)
from my IRA account (any time after 2/2/31)

Distribution

o Annual, direct, high-impact giving (church, University, local
operating charities). DAFs cannot accept QCDs

In August of 2033 | will turn age 73 years old:
o Hypothetical RMD example:
= $200,000 taxpayer (planning a $100,000 QCD)
= $100,000 spouse (planning a $100,000 QCD)
= QCDs are excluded from the taxable RMD income
= “Charitable IRA Checkbook” to write QCD checks

AdvisorSmart® e« MGPA - How to Leverage Donor Advised Funds for Greater Impact e October 8, 2026



Bunching Charitable Contributions

DAF allows for bunching. Charitable bunching is when you make several years’ worth of charitable
contributions in one tax year to maximize the itemized deduction for charitable gifts. If your goal is to
exceed the standard deduction in a single tax year by itemizing, you can bunch a few years of charitable
gifts into one year by making a gift to a donor advised fund and then distributing the grants out to your
favorite charity in the next several years. You will then take the standard deduction in the non-bunching
years. This strategy allows some taxpayers to optimize their charitable deductions. Your tax savings will
add up over time. This is why many financial advisors recommend that a taxpayer consider using a donor
advised fund to bunch their charitable gifts.

Bunching gets better with a donor advised fund. Your gift into a donor advised fund is immediately tax
deductible because the fund is managed by a nonprofit charity. Then like a charitable checking account,
the money is available for you to make charitable grants out of your donor advised fund on your own
timeline. This allows you to provide your favorite charities with stable ongoing support and see the tax
benefits from bunching. As a bonus, the money in your donor advised fund can be invested and grow tax
free to maximize your charitable giving.
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Systematized Periodic Grants — Endowment Forever?

* The accumulation problem: in his/her early years, a young investor is advised to save
S730/month at 5% to build a $1 million savings account.

* The reverse is called the drawdown or depletion problem. Let’s calculate how much
someone with a Donor-Advised Fund (DAF) earning 5% annually would need to grant out
each year so that the fund is depleted to zero after a given number of years.

10-year depletion: The donor would need to grant roughly 13% of the fund each year.
20-year depletion: The payout drops to about 8% per year.

40-year depletion: Only about 5.9% per year is needed to fully grant out the fund.
Perpetual giving: If the donor grants 5% annually, the DAF would never reach zero —
it would maintain its principal (this mirrors many foundation payout policies).

O O O O

* Do you want to deplete the corpus of your DAF during your lifetime?
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DAF Limitations & Considerations

* Delays in grant-making: may take days to process your grants

e Restrictions on private benefit: you cannot receive any value in return
and so you cannot use funds in your DAF to:

o Buy tickets to a charity fundraiser event
o Buy items in a silent auction

* Challenges for the donor and DAF related to gifting illiquid assets
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Things | Learned

 Assets placed in a DAF can grow without taxation

 (Can reassign the primary donor advisor (coworker at Allodium)
* You can make a grant from one DAF to another DAF

* You can name DAF as a beneficiary of your IRA account
 DAFs can extend your giving legacy beyond your lifetime

* Priorities can evolve with life stages and family needs
 Non-cash gifts (real estate, stock, etc.) can be powerful
 DAFgiving360 has a “Charity Finder Tool”
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Tips

* Share your philanthropic intent in writing with the charities
you want to support in your estate plan as they cannot talk
with you to ask any questions after you die: if you leave a gift
with no details, the gift will go into the charities general fund

* Philanthropy is about impact, not just tax savings.
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Recommendations

e Start giving early — even small gifts matter.

 Engage family in charitable giving to pass on values.
 Use donor-advised funds (DAFs) for flexibility.
 Consider bunching charitable gifts for tax efficiency.
 Donating appreciated assets provides double tax benefits

AdvisorSmart® e« MGPA - How to Leverage Donor Advised Funds for Greater Impact e October 8, 2026



Resources & Handouts

Allodium Handouts:

e Tax Savvy Philanthropy

* Donor Advised Funds

e RMD Proceed Options

* (Qualified Charitable Contributions (QCDs) from IRAs

www.Allodium.com/Resources
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http://www.allodium.com/Resources

Thank you
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Closing Q & A

david@AdvisorSmart.com

Feel free to email your questions.
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About David Bromelkamp

David Bromelkamp
Founder and Chairman of the
Board of Allodium Investment

Consultants

David Bromelkamp is the founder and Chairman of the Board of Allodium
Investment Consultants. He has more than 35 years of investment
management consulting experience with both institutional and individual
investors.

Dave is the founder of AdvisorSmart and also the author of AdvisorSmart®
for the Individual Investor: Your Guide to Selecting a Financial Advisor to Get
Better Financial Advice, a nonfiction personal finance book. His book shows
individual investors how to seek, find, interview and hire a trusted advisor
that will fit their unique needs and keep their best interests in mind.

Dave speaks frequently to professional trade associations and has taught
continuing professional education courses on fiduciary investment
management for the Minnesota Society of Certified Public Accountants
(MNCPA, the Minnesota State Bar Association he was an adjunct instructor
in finance at the Opus College of Business at the University of St. Thomas.
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AdviserSmart Book

AdvisorSmart’

for the
Individual Investor

www.AdvisorSmartBook.com

1\
l
t
l

\
—'1[ -" -
/._{{""A °k‘l | ‘

Your Guide to
Selecting a Financial Advisor to

Get Better Financial Advice

David Bromelkamp
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Advisor
Smart

Smarter Philanthropy

How to leverage Donor Advised
Funds for Greater Impact: Insights
from 25 Years of Personal and
Professional Experience
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