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Tips and trends for homeowners, buyers and seller

How to Create

a Captivating
Gallery Wall
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Essential Guide to Shingle Repair and Replacement

Maintaining a sound roof protector starts with promptly addressing Tips for durable results:

damaged shingles. Be it from age, storms or wear—they can lead to leaks ~ » Always stagger shingles to prevent water infiltration

and more extensive damage if neglected. » Use roofing cement or sealant under the edge of the new shingle
Begin by inspecting your roof from the ground or a ladder. Look for miss- to secure it

ing shingles, curling edges or bald spots. When you find damaged shingles: » Replace shingles after storms or seasonal wear... don’t wait for leaks

€D Loosen old shingles with a flat bar, remove nails and slide them out With safe ladder work and attention to detail, shingle repair can be

@) Secure the underlayment and sheathing; add felt or replace damaged ~ an advanced weekend DIY project. For full replacements or steep roofs,

underlayment if needed consult a licensed roofer to ensure safety and proper installation.

@) Apply a new shingle, aligning it with the existing roof pattern and -
leaving proper spacing %\_‘

@) Fasten carefully, tapping nails in the nailing strip and covering heads :
with roof sealant —
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DO YOU KNOW SOMEONE WHO IS THINKING ABOUT BUYING OR SELLING A HOME? PLEASE MENTION MY NAME.
This newsletter is for informational purposes only and should not be substituted for legal or financial advice. If you are currently working with another real estate agent or broker,

itiis not a solicitation for business.
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WOOD, GAS OR
ELECTRIC FIREPLACE?
MAKING THE RIGHT CHOICE

Choosing the right fireplace involves considering heat output,
ambiance, installation ease and maintenance. Here’s a break-
down of each type:

Wood-burning fireplaces offer the traditional charm of crack-
ling flames and aroma, and can function during power outages.
However, they require a chimney, regular cleaning and are the
least efficient in heat delivery.

Gas fireplaces deliver real flames without the hassle of wood.
They boast high efficiency, quick warmth and lower maintenance
compared to wood, but need a gas line and venting.

Electric fireplaces are easy to install—just plug them in—safe,
low maintenance and efficient. They offer instant, adjustable
heat with built-in heaters, though some models lack authentic
flame visuals and can be costly to run long term.

Choosing based on your needs:

» Opt for wood if you love rustic ambiance and have a chimney
» Choose gas for consistent, powerful heat with minimal upkeep
» Go electric for simplicity, safety and flexibility

Your ideal fireplace is the one that fits your home’s infrastruc-
ture, lifestyle and aesthetic goals. Add to that local utility costs
and resale appeal, and you'll find the perfect match.
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Buying or selling a home can seem like an overwhelming task. A Certified Residential Specialist (CRS) can make the process
easier—and more profitable. A CRS, with years of experience and success, will help you make smart decisions in a fast-paced,
complex and competitive marketplace.

To earn the CRS Designation, residential real estate specialists must demonstrate outstanding professional achievements—
including high-volume sales—and pursue advanced training in areas such as finance, marketing and technology. Contact your

Tﬁ'sanm STANDARD CRS today!




