
10 Key 

To Prepare
Your Home

for Sale

Declutter &
Depersonalize

Buyers need to envision themselves in
the home, not feel like they’re walking
through someone else’s space. Remove
excess furniture, family photos, and
personal items to create a neutral and
spacious environment. 

Fix any minor damages like leaky
faucets, cracked tiles, and chipped
paint. A well-maintained home
signals to buyers that it has been
cared for, reducing hesitation about
hidden issues.

STEPS

Make Necessary
Repairs

First impressions matter! Freshen
up landscaping, repaint the front
door, clean windows, and ensure
the exterior is inviting. A well-kept
front yard makes buyers excited to
step inside.

Boost Curb
Appeal

Deep Clean
Everything

A spotless home sells faster! Clean
carpets, scrub floors, dust ceiling fans,
and ensure bathrooms and kitchens
sparkle. Consider hiring professional
cleaners for a thorough job.

Stage Your Home
to Impress

Arrange furniture to highlight the best
features of each room. Use light, neutral
decor to make spaces feel bright and
open. Professional staging can increase
the perceived value of your home.

Update Lighting &
Fixtures

Bright, well-lit spaces feel more inviting.
Replace outdated light fixtures, add
brighter LED bulbs, and open curtains or
blinds to maximize natural light.

Take High-Quality
Listing Photos

Great photos are essential for online
listings. Hire a professional real estate
photographer to capture the best angles
and showcase your home’s features. 
With Jeff Japar, high-quality, professional photos
are included with your listing.

Price It Right from
the Start

Work with a real estate expert to
determine a competitive price based on
market trends and comparable sales.
Overpricing can scare off buyers, while
underpricing leaves money on the table.

Utilize online listings, social media,
and local advertising to attract
buyers. A great marketing strategy
ensures your home gets the visibility
it needs to sell quickly.

Market
Strategically

The more accessible your home is
for showings, the faster it will sell.
Be open to last-minute viewings
and ensure your home is always in
show-ready condition.

Be Flexible with
Showings

Following these steps will help you sell your home quickly and at the best possible
price while making your downsizing transition smooth and stress-free!

Jeff Japar, Real Estate Agent (206) 484-2289 www.JeffJapar.com

How to Sell Your Home for Top Dollar



 Stage Your Home to Impress!
Staging your home may significantly accelerate the sale. Here are some expert
tips to help you prepare your home to attract buyers & boost market value!

Jeff Japar, Real Estate Agent (206) 484-2289 www.JeffJapar.com

Choose Neutral, Timeless Furniture
Stick with neutral colors to appeal to a
wide audience.
Avoid overly bold patterns and bright
colors.

Scale Furniture Appropriately

Use right-sized furniture that fits the
size of the room.
Avoid overcrowding to make spaces
feel larger.

Define Every Space

Stage each room with a clear purpose.
Turn an awkward nook into a reading
corner or a small home office

Maximize Flow

Arrange furniture for an open, easy-to-
navigate layout. 
Clear pathways help buyers visualize
the space better.

Maximize Lighting

Open curtains and blinds to let in as
much natural light as possible.
Replace outdated light fixtures and
bulbs to brighten spaces. 

Create Inviting Outdoor Spaces

Extend living spaces to outdoor areas.
Ensure outdoor furniture is clean and
in good condition.

Accessorize with Purpose
Use mirrors to reflect light and make rooms appear larger.
Use rugs to define spaces in open-concept layouts.
Add pillows, throws, and curtains to create a cozy atmosphere.
Use potted plants or fresh flowers to add greenery and color.
Use decor sparingly—think a few coffee table books or a modern table lamp.

Buyers often make emotional decisions
—the more they can see themselves
living in the space, the more they're
willing to pay. Staging isn’t just about a
clean house—it’s about creating a
desirable lifestyle.

Pro Tip!



Jeff Japar’s expert strategies help you avoid these mistakes, maximize your home’s
value to attract more buyers,  sell faster, and get top dollar.

5 Pricing Mistakes to Avoid When
Selling Your Home

Jeff Japar, Real Estate Agent (206) 484-2289 www.JeffJapar.com

Ignoring Market Conditions & Personalizing Price
Pricing a home based on what you need to make or on outdated comps — without considering the current market
climate — can lead to disappointment. It’s easy to fall into the trap of setting a price to meet personal financial
goals, but buyers only care about fair market value. At the same time, skipping over critical local data — like shifts
in buyer demand, seasonal slowdowns, or rising interest rates — can make even a well-maintained home sit stale.
Jeff keeps a constant pulse on Snohomish County’s market trends and crafts pricing strategies that align with
today’s buyers, helping you achieve the best possible outcome.

Trusting Automated Online Estimates
Zillow, Redfin, and other online tools can be tempting shortcuts, but they often get it wrong. These automated
estimates can’t account for that new kitchen remodel you did last year or how your street has the quietest block
in the neighborhood. Relying solely on these platforms can leave your home overpriced — or worse, undervalued.
Jeff personally walks through your home and layers in real-time market data, giving you a well-rounded, accurate
pricing strategy tailored to your property.

Overlooking Home Condition & Unique Features
It’s easy to assume that if a neighbor’s house sold for $700,000, yours should too. But buyers notice the details —
from worn carpets to outdated fixtures — and they factor those in when making an offer. On the flip side, unique
upgrades or standout features can justify a higher asking price! Jeff helps you take an objective look at your home,
highlighting its strengths while addressing potential buyer concerns so that the price truly reflects its value.

Failing to Adjust the Price When the Market Speaks
The first two weeks on the market are crucial — that’s when your listing gets the most attention. If showings are
slow or offers aren’t coming in, it’s the market signaling that something’s off, often the price. One common mistake
is sticking stubbornly to the original asking price, hoping the “right buyer” will eventually come along. In reality, the
longer a home sits, the more buyers avoid it. Jeff closely monitors buyer activity and feedback and isn’t afraid to
recommend smart adjustments when needed, ensuring your home stays competitive and doesn’t go stale.

Overpricing the Home
It’s natural to think your home is worth top dollar — after all, it’s full of memories and hard work. But pricing based
on emotion rather than market data is one of the most common mistakes sellers make. Overpricing can backfire,
leading to fewer showings, longer days on market, and the dreaded price reductions that make buyers wonder,
“What’s wrong with it?” Jeff uses a data-driven approach, backed by a detailed Comparative Market Analysis
(CMA), to price your home competitively right out of the gate — maximizing interest and, ultimately, your final
sale price.



A well-priced home generates more interest and often sells faster
Evaluate recent sales of similar homes in your area to create a Comparative Market
Analysis (CMA).
Discuss Market Conditions and strategize around local market trends that may
impact your listing price.
Set the price to attract multiple buyers while maximizing your profit.

Strategic marketing & promotions to attract buyers
Publish the MLS Listing to all major platforms: Redfin, Realtor.com, Zillow, and more.
Generate targeted ads on social media platforms to reach potential buyers in key
demographics. 
Create custom marketing materials to highlight your home’s best features, such as
flyers, postcards, and/or online brochures.
Open Houses & Private Showings! Stay flexible! Showings can be last-minute — the
more accessible your home is, the better.

You’ll receive expert advice on every offer to make informed decisions
Review all Offers together! Jeff explains terms, contingencies, and buyer
qualifications.
Prepare negotiation strategies to maximize your return while protecting your
interests.
Jeff writes up and manages all counteroffers for the best outcome— terms matter!

There may be hurdles! Jeff’s experience and dedication to communication &
transparency ensures you get through this process with minimal stress

Home Inspection Coordination: Prepare for possible repairs or credits.
Appraisal Management: Ensuring your home appraises for the agreed-upon price.
Contingency Period Oversight: Navigate through buyer inspections, financing, and
more.

Jeff is by your side until the very end — and beyond if you need him
Buyer completes a final walk through and ensures the home is in agreed-upon
condition.
All parties sign the Closing Documents.
The County records the Deed of Sale and sends Recording Number to escrow.
Escrow closes and funds are transferred to you.
Jeff will collect your keys and deliver them to the buyer — Congratulations! You’re
officially done!

What to Expect on Your Selling Journey 
Here is what you can expect on your home selling journey with Jeff Japar, Snohomish
County’s 5-star real estate expert!

Jeff Japar, Real Estate Agent (206) 484-2289 www.JeffJapar.com

Initial Consultation
Discuss your goals,
timeline, and concerns.
Understand current
market trends in
Snohomish County.
Conduct a Home
Evaluation Walkthrough
to identify key areas to
improve marketability.
Craft a personalized game
plan to maximize your
home's value.

Full transparency and a
strategic approach focused on
your best interests.

Preparing Your Home
for Market

Recommended
repairs/upgrades with a
focus on cost-effective
improvements that will
market boost value.
Staging Advice: Tips for
decluttering,
depersonalizing, and
enhancing buyer appeal.
Pre-Listing Inspection
(Optional): Uncover
potential issues before
buyers do.

Preparation is key. Small
changes can lead to big returns.
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Snohomish County Recycle &
Disposal Resources
This guide is designed to give you a starting point when organizing your pre-sale preparations.
For the most current information, consider reaching out directly to each provider or visiting the
Snohomish County government website. As part of a full-service approach, Jeff will connect you
with trusted professionals when needed.

Jeff Japar, Real Estate Agent (206) 484-2289 www.JeffJapar.com

Paint & Hazardous
Materials Disposal

35202 148th St.
Arlington, WA 98223

Snohomish County Household Hazardous Waste Facility 

This facility regularly accepts leftover paint and other hazardous
materials on scheduled drop-off days. Contact the Snohomish
County Public Works at 425-388-3425 or Environmental
Services at 425-388-3411 for current drop-off dates.

2515 68th Ave SE
Everett, WA 98208

Battery Recycling

Local Retailer Drop-Offs

Many large home-improvement and hardware stores (for
example, Home Depot or Lowes also offer battery recycling
bins.

Car & Marine Batteries
Auto supply stores, such as Auto Zone or NAPA off battery
recycling.

Electronics Recycling

2501 5th Ave,
Everett, WA

EcoCycle Recycling

A locally operated service specializing in responsibly recycling
e-waste. (Confirm accepted items before visiting.)

Alternatively, Best Buy frequently runs electronics recycling
programs; check with the store for details on accepted items
and dates.

Dump Sites & Recycling
Centers

Everett Transfer
Station

Arlington Transfer
Station

2515 68th Ave SE,
Everett, WA 98208

35202 148th St,
Arlington, WA

In many cases, the transfer stations double as dump sites
for larger items and bulk waste. Check Snohomish
County’s solid waste guidelines for what’s acceptable.

Yard Waste Composting Sites

Pacific Topsoils -
Smith Island

Lenz Enterprises

3000 Frontage Rd.
Everett, WA 98201

5210 SR 532
Stanwood, WA 98292

Many locations provide drop-off and pick-up services for yard
waste and organic material. Check the Snohomish County
website for a schedule and locations for organic waste drop-
offs.

Donation Centers
Goodwill Industries
of Snohomish County

Habitat for Humanity
ReStore

14501 132nd Ave NE,
Lynnwood, WA 98036

10325 20th Ave SE,
Everett, WA 98201

Perfect for large furniture
and home improvement
items, such as tile, sinks,
tubs, etc.

Accepts clothing, small
household items,
furniture, and more.
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