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UNDER CONTRACT

FIND YOUR NEW HOME

CLOSING DAY: TO BRING

PARTNER WITH AN AGENT

CLOSING DAY

GET PRE-APPROVED

BEFORE YOU CLOSE

MAKE OFFER & NEGOTIATE

Once we are under contract, we will move into
getting home inspections, appraisals, securing

your loan. move-in dates, and preparing for
closing day. 

Bring In your ID and have your wrist well rested
to start signing! 

Begin by comparing home and and
neighborhood to start narrowing down the

neighborhood you desire. From there, you can
narrow down your favorites and we begin our

home tours and inspections to find your dream
home! 

By entering our partnership, you will receive local
insight and I will provide information about your
neighborhood's inventory. You will instantly have

access to off-market properties and market
averages.

After the title representative reviews all the
documents with you and funding has cleared,

you will receive the keys to your new home. 

By getting pre-approved, you can understand what
you can afford and determine your mortgage

payment. You'll need to start preparing for escrow
and to obtain a pre-approval letter.

After using comparative analysis strategies, we will
determine the best price to offer for the home. In a

competitive market, you may not be the one
bidding and will want to stand out. I will help you to

negotiate where we can to get the best price for
your home.

Get organized before the big closing day. You'll
want to transfer funds, reserve a moving company 
for your move in date, set up utilities and more.

ChecklistHOME BUYING



PARTNERING WITH AN AGENT

Karli Tucker

Karli

A house is much more than a roof with four walls. It’s

about the life we have there and the memories we make

there. Turning a house Into a home Is my main goal for

you. 

3455426 SOLDBYKARLI@GMAIL.COM Karli Tucker- Realtor

815-701-8117 https://karli.bluemarlinre.com/ Blue Marlin Real Estate

@ClosingWithKarli@ClosingWithKarli

TIKTOK



FINANCIAL
Checklist

INSURANCE

PROPERTY TAX

CLOSING COSTS

DOWN PAYMENT

EARNEST MONEY

APPLIANCES/FURNISHINGS

Closing fees include things like the
lender’s fee, survey fees, appraisal
fee and document preparation
fees.

When budgeting for your new home,
remember to set money aside for
appliances and furnishes that you will
want to purchase upon closing. 

Depending on your loan program and
down payment amount, you may pay
mortgage insurance. Homeowners
insurance is also required.

Your down payment is the money you
pay at closing. It's the difference
between your mortgage amount and
your purchase price of your home. 

This varies depending on the state you
reside.

Use this financial checklist to help
keep your budget in check.

It's suggested that homeowners put
aside money to cover maintenance from
lawn equipment to household tools. 

Earnest money is an upfront deposit that
secures your home purchase and gets
applied to your down payment or
closing costs. 

MAINTENANCE



FINANCES



HOME SEARCH



HOME SEARCH



HOME SEARCH



MAKING AN OFFER

Have your pre-approval letter ready to go

for the price we are making an offer at. This

document demonstrates to the seller that

you have the financial backing to secure a

mortgage. A pre-approval can make your

offer more attractive and assures the seller

that the financing process is likely to go

smoothly.

Be flexible with contingencies. While it's

essential to protect your interests, consider

being open to adjusting timelines or

conditions. For example, you could offer a

shorter inspection period or be willing to

work with the seller on specific concerns

they may have.

Add extra incentives to your offer to make it

more appealing. This could include offering

to cover some closing costs, offering a lease

back, or even an appraisal gap contribution.

These additional perks can make your offer

stand out from others.

Put your best foot- and offer forward. You

may only get one chance to make an offer so

showing the seller you’re ready to make It to

the closing table Is superior. 



UNDER CONTRACT

First, I will carefully review important
dates/deadlines and information you
will need to know to ensure a
successful closing. I will send you and
all involved parties an email within one
business day going over all details and
important dates as well!

I will contact your lender to loop them
in on the process & send them the
executed contract. I recommend
following up with them as well to firm
up financing details and lock in your
interest rate.

The title company will contact you with
wiring Instructions for the escrow
deposit. (Usually due within 3 days of
the executed contract)

We will schedule an inspection and
once the home inspection report
comes In (and you should definitely
request a home inspection), we may
need to negotiate any repairs with the
seller.



BEFORE WE CLOSE



BEFORE WE CLOSE



CLOSING DAY



REAL ESTATE TERMSto Know

APR

DEED

APPRAISAL

CLOSING COSTS

APPRAISED VALUE

CLOSING DISCLOSURE

ANNUAL HOUSEHOLD INCOME

EQUITY

ESCROW

ENCUMBRANCE

DOWN PAYMENT

EARNEST MONEY DEPOSIT

HOMEOWNERS ASSOCIATION
FEE (HOA)

The legal document conveying title to a property.

A document that provides an itemized listing of
the funds that were paid or disbursed at
closing.

APR refers to the annual percentage rate, which is
the interest rate you'll pay expressed as a yearly
rate averaged over the full term of the loan. APR
includes lender fees in the rate, so it's usually
higher than your mortgage interest rate.

Generally 2 to 5 percent of the purchase price
include lender fees, recording fees, transfer taxes,
third-party fees such as title insurance, and
prepaids and escrows such as homeowner's
insurance, property taxes, and HOA fees..

Collective income from everyone in your household
before taxes or other deductions are taken,
investment income or dividends, Social Security
benefits, alimony, and retirement fund
withdrawals.

An opinion of a property's fair market value, based
on an appraiser's knowledge, experience, and
analysis of the property. Since an appraisal is
based primarily on comparable sales, and the
most recent sale is the one on the property in
question, the appraisal usually com

A written justification of the price paid for a
property, primarily based on an analysis of
comparable sales of similar homes nearby.

A cash payment of a percentage of the sales price
of the home that buyers pay at closing. Different
lenders and loan programs require various down
payment amounts such as 3 percent, 5 percent,
or 20 percent of the purchase price.

Also known as an escrow deposit, earnest money is
a dollar amount buyers put into an escrow
account after a seller accepts their offer. Buyers do
this to show the seller that they're entering a real
estate transaction in good faith.

Putting something of value, like a deed or money, in
the custody of a neutral third party until certain
conditions are met.

A homeowner's financial interest in a property. Equity
is the difference between the fair market value of the
property and the amount still owed on its mortgage
and other liens.

 Anything that affects or limits the fee simple title to a
property, such as mortgages, leases, easements, or
restrictions.

A fee required when you buy a home located within a
community with an HOA that typically pays for
maintenance and improvements of common areas and
may include the use of amenities.

Here is a list of the real estate terms that you may hear. Read over
these so you are familiar and always in the know when discussions are

being held with other parties and professionals. 



LOAN TYPES

LENDER FEES

MONTHLY DEBT

HOME WARRANTY

HOMEOWNER'S INSURANCE

PREPAIDS

MORTGAGE

PROPERTY TAXES

THIRD PARTY FEES

MORTGAGE INSURANCE

The minimum payment on credit card debt; auto,
student, and personal loan payments; and alimony
or child support. Rent or mortgage for a property
that you will pay after your home purchase must
also be included.

Part of the closing costs of a home
purchase and may include an application fee, attorney
fees, and recording fees. The lender's underwriting or
origination fee is usually 1 percent of the loan
amount.property.

Insurance that provides you with property and liability
protection for your property and family from damages
from a natural disaster or accident. Lenders usually
require borrowers to buy homeowner's insurance.

A contract between a homeowner and a home
warranty company that provides for discounted repair
and replacement service on a home's major
components, such as the furnace, air conditioning,
plumbing, and electrical systems.

Mortgages have different terms ranging from 10 to 30
years and are available with fixed or adjustable interest
rates. Your lender can discuss down payment,
insurance, credit requirements, and other specifics of
various loan types.

Insurance that protects the lender and repays part
of the loan if the borrower defaults and the loan
can't be fully repaid by a foreclosure sale. Usually
required on loans with less than a 20 percent down
payment.

Any closing costs charged by someone other than
your lender, typically including fees for an appraisal,
a property survey, a title search, owner's and lender's
title insurance, and sometimes an attorney.

 A loan from a bank, credit union, or other financial
institution that relies on real estate for collateral. The
bank provides money to buy the property, and the
borrower agrees to monthly payments until the loan
is fully repaid.

Prepaids are expenses paid at the closing for bills
that are not technically due yet, such as property
taxes, homeowner's insurance, mortgage insurance,
and HOA fees.

Typically imposed by local governments on real
property including residential real estate. The tax
rate can change annually, and the assessed value of
your property is usually recalculated annually.



MY ROLE AS YOUR BUYER'S AGENT

Market Knowledge: I have a deep understanding of the local real estate and will
provide valuable insights into neighborhoods, property values, and market trends,
helping you make informed decisions.

Property Search: Helping you find properties that match your criteria more
efficiently. Full access to MLS and off-market, pre-market properties.

Negotiation: My expert ability to negotiate on your behalf is my greatest asset. I
will help you secure the best possible price and terms, to save you as much money
as possible.

Contract Expertise: Buying a home involves a complex legal process with
contracts and paperwork. I can guide you through this process, ensuring that you
understand all the terms and conditions so that your interests are protected.

Network: I have an extensive network of real estate professionals, including
inspectors, appraisers, and lenders. I will recommend trusted professionals to help
with the various stages of the home buying process that I know offer 5 star service.

Time Savings: Searching for a home, scheduling viewings, and managing
paperwork can be time-consuming. I am here to streamline these tasks, saving
you time and stress.

Objective Advice: By hiring me, you now have someone to represent your
interests, not the seller's. I can provide objective advice and help you avoid
emotional decisions that could lead to regret later. (And I’m FREE to you)

Local Insights: I can provide information about amenities, transportation, and
other local factors that could impact your decision to buy a particular property.

Post-Purchase Support: Even after the purchase, I will continue to be a resource,
helping with any issues that may arise or providing referrals for maintenance/
renovation services as well as keeping you updated on your home value and
increase in equity over the years!



I’m Karli, your local Realtor with Blue Marlin
Real Estate.

I have lived on the Space Coast since 2018 and
love everything this area has to offer. Whether it
comes to buying or selling, give me a call! I am
a content creator for Real Estate based out of
Central FL. I found a passion with social media

in 2019 when I got my Real Estate license. Since
then I have been documenting my sales and

entertaining my niche community with pricing
and market updates. Finding the right home
can be a difficult process but no matter what
you are looking for as an experienced Brevard
County FL real estate agent I can provide you

with the resources you need to make the home
buying process simpler, from specific area

information, to tools to estimate you mortgage
payments, and buyer resources and articles that
will help you through the home buying process.

💫Karli Helps Dreams Come
True💫 From the moment I
met Karli, I knew she had
what it takes to find and close
on the perfect home. We gave
her our dream list. I never
imagined in a million years
we would check ALL the
boxes. Not only did she
deliver our offer minutes after
we decided to go for it, but
she scheduled contractor
bids, negotiated a reduced
purchase price, and ensured
our closing costs were
covered. We had immediate
equity upon closing! If you're
wondering who to use for a
real estate transaction, Karli is
the only way to go! She
makes dreams happen!

KARLI TUCKER

Connect With Me
Karli Tucker

FLORIDA REALTOR

https://www.facebook.com/KarliSmithRealtor/
https://www.tiktok.com/@closingwithkarli?lang=en
https://www.instagram.com/closingwithkarli/

