5 Levels of Commitment
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Quickly, without rationalizing or adjusting the truth, mark your level of commitment (to your clients) with 1 being low and 10 being high in the following areas.
 
Time (How much time can you commit to adding value for your clients?)
1	2	3	4	5	6	7	8	9	10

Attention (How much of your high-quality focus can you give?)
1	2	3	4	5	6	7	8	9	10

Expertise  (At what level are you investing in gaining and maintaining knowledge & skill?)
1	2	3	4	5	6	7	8	9	10

Finances / Budget / Investment
1	2	3	4	5	6	7	8	9	10

External Resources / Relationships (What is your level of connection with each and every vendor, expert, advisor, product and service provider that you or a client may need?)
1	2	3	4	5	6	7	8	9	10

