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NEEDS
ANALYS I S

D E S I R E D  L O C A T I O N  &  W H Y ?

D O  Y O U  P R E F E R  A  S I N G L E  F A M I L Y  H O M E ,
T O W N H O U S E  O R  C O N D O ?

W H A T  P R I C E  R A N G E  A R E  Y O U  M O S T  C O M F O R T A B L E
C O N S I D E R I N G ?

H O W  M A N Y  B E D R O O M S  &  B A T H R O O M S ?
( I S  M A S T E R  O N  M A I N  I M P O R T A N T ? )

H O W  M A N Y  S T O R I E S ?

Y O U R  5  M U S T  H A V E S ?

Y O U R  T O P  W I S H L I S T  I T E M S ?

W H A T  I N T E R I O R  F E A T U R E S  A R E  I M P O R T A N T  T O
Y O U ?

( N A T U R A L  L I G H T ,  H I G H  C E I L I N G S ,  N O  C A R P E T ,  G A R A G E ,  E T C . )

W H A T  E X T E R I O R  F E A T U R E S  A R E  I M P O R T A N T  T O
Y O U ?

( F L A T  Y A R D ,  F E N C E D  Y A R D ,  C U L - D E - S A C )
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Earnest money is a "good faith" deposit made by a buyer to a seller, usually 1–5% of the purchase price, to
prove they are serious about purchasing a home. Held in an escrow account (often by a closing attorney or
broker), it is applied to the down payment or closing costs if the sale closes, or forfeited to the seller if the

buyer breaks the contract.

ERNEST MONEYERNEST MONEY

A home inspection is a non-invasive, (2-4 hour) evaluation of a property's structural and mechanical
condition conducted by a professional inspector. It identifies significant defects, safety hazards, and needed

repairs, covering the roof, HVAC, plumbing, electrical, and foundation. 
(Approximately $500)

HOME INSPECTIONHOME INSPECTION

A home appraisal is an unbiased, professional estimate of a property’s fair market value conducted by a
licensed appraiser, typically required by lenders during mortgage approval to ensure the home's value

supports the loan, if financing.
(Approximately $500)

APPRAISALAPPRAISAL

A down payment is the upfront, initial cash payment made by a homebuyer when purchasing a home,
typically ranging from 3% - 20% of the home's purchase price, depending on the loan type and credit score.
While 20% is ideal to avoid Private Mortgage Insurance (PMI), many Georgia buyers use 3%–3.5% down

for conventional or FHA loans.

DOWN PAYMENTDOWN PAYMENT

Closing costs are the fees and expenses, typically 2%–6% of the loan amount for buyers, paid at the close
of a real estate transaction. They cover lender charges, attorney fees, title insurance, commissions and

state-specific taxes, ensuring the legal transfer of property.

CLOSING COSTSCLOSING COSTS

COST OF BUYING A HOME



C O M M O N  B U Y E R
M I S T A K E S

Buying a home is exciting, and it’s easy to fall in love with a property. While

that’s part of the fun, it’s helpful to keep a balanced perspective. Try to look at

the purchase not only as your future home, but also as a smart financial decision.

Keeping both in mind can help you make choices you’ll feel confident about long

after closing.

01 G E T T I N G  T O O  E M O T I O N A L :

02

House hunting is the exciting part, but knowing your budget first makes the

process much smoother. Getting pre-approved with a lender helps you understand

your price range and strengthens your position when you find the right home.

Sellers also take offers more seriously when they know financing is already in

place.

03 E M P T Y I N G  Y O U R  S A V I N G S :

It can be tempting to put all your savings toward the down payment, but it’s

important to keep some funds set aside. Even well-maintained homes can come

with unexpected expenses. Having a little financial cushion after closing can help

you feel more comfortable and prepared as you settle into your new home.

03 C H O O S I N G  T H E  W R O N G  L E N D E R :

Not all lenders are the same, so it’s worth taking the time to explore your options.

Interest rates, fees, and service can vary. Speaking with a few lenders can help

you find the best fit for your situation and may even save you money over time.

S H O P P I N G  B E F O R E  G E T T I N G  P R E - A P P R O V E D :
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Before starting your home search, it’s helpful to understand your financial picture. Take a look at your credit score,
outstanding debts, and savings. Lenders will review your credit history when determining loan eligibility, so

improving your score, paying down balances, and correcting any credit report errors can make a big difference.
It’s also a good idea to avoid opening new credit cards or taking on additional loans while preparing to buy a home.

CHECK YOUR CREDITCHECK YOUR CREDIT

Just like finding the right home, finding the right lender matters. 
Interest rates, fees, and loan programs can vary, so it’s worth exploring a few options.

You may want to:
 • Work with a trusted mortgage broker

 • Ask your real estate agent for recommendations
 • Compare offers from at least 2–3 lenders (recommended)

 • Get referrals from friends or family
Taking a little time here can help you secure the best loan for your situation.

FIND THE RIGHT LENDERFIND THE RIGHT LENDER

To get pre-approved for a mortgage, your lender will need a few financial documents. 
Having these ready can help make the process smooth and efficient.

Common items lenders may request include:
 • W-2 forms from the past two years

 • Pay stubs from the last 30 days
 • Federal tax returns from the past two years

 • Recent bank statements
 • Documentation of other income sources

 • Information about long-term debts (car loans, student loans, etc.)
 • A valid ID and Social Security number

If you are self-employed, you may be asked to provide additional documentation, such as business tax returns or
proof of cash reserves.

BE PREPAREDBE PREPARED

FINANCING TIPS
THREE IMPORTANT

In a competitive market, sellers often ask for proof of funds or a pre-approval letter before accepting an offer. Getting
pre-approved before we start touring homes will help ensure you’re ready when the right property comes along.



G L O S S A R Y  O F
T E R M S

The percentage

charged by a lender

for borrowing

money to purchase a

home.

I N T E R E S T  R AT E

The stage after a seller

accepts a buyer’s offer but

before the transaction is

finalized at closing.

U N D E R
C O N T R A C T

The increase in a

property’s value over

time, often due to market

conditions and economic

factors.

A P P R E C I AT I O N

A database used by real

estate professionals to

share and access listings

of homes currently for

sale.

M L S  
( M U LT I P L E  L I S T I N G

S E RV I C E )

The buyer’s last opportunity

to view the home before

closing to confirm it is in

the agreed-upon condition.

F I N A L
WA L K T H R O U G H

A condition written into a

contract that must be met

for the transaction to move

forward, such as financing

approval or a satisfactory

inspection.

C O N T I N G E N C Y

A neutral third party that

holds funds and

documents during a

transaction until all

conditions of the sale are

completed.

E S C R O W

Legal ownership of a

property. A clear title

confirms the seller has the

right to transfer ownership

to the buyer.

T I T L E

A letter from a lender

stating how much you may

be able to borrow for a

home purchase based on

your income, credit, and

financial information.

P R E - A P P R O VA L
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CONTACT ME:CONTACT ME:

Email: re@jacqulinedenier.com

Phone: 404.428.5991

Website: www.jacqulinedenier.com

JACQULINE DENIER

License #: 433415
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